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Here’s real, 
low-cost maintenance 


...only $1.13° per year maintenance 
on 10 Brodie biXotor Meters...with 
average thruput of 3'2 million 


gallons a month. ‘(per meter) 


ERYWHERE « BRODIE is linked with Progress. 
’s another example from SOUTHERN CALIFORNIA 


Here are actual cost-saving facts about the 
durability of Brodie BiRotor Meters—shown by the rec- 
ords on Richfield’s Colton Bulk Plant in California: This 
plant was put into operation in March, 1956 with 10 
Brodie BiRotor Meters and accessory equipment. Aver- 
age thruput is 314 million gallons per month —gasolines, 
kerosene and diesel. Total expenditure for 3 years on 
maintenance for BiRotor Meters, Brodimatic Counters 
and Printers, and Strainers has been $33.92—$1.13 per 
meter! Further proof you don’t have to “baby” Brodie 
BiRotor Meters — operate them at full rated capacity. 


This typical Brodie Bi Rotor per- 
formance proves why world-wide 
acceptance has grown through 
three decades of service. If you're 
planning a metering installation — 
callon Brodie experience—as near 
as your phone! 


RALPH N. BRODIE COMPANY 


San Leandro, California, U.S.A. 
CABLE ADDRESS: *‘BRODICO” 


MT. VERNON, N.Y., 550 So. Columbus Ave. 

DALLAS 7, TEXAS, 167 Parkhouse St. 

SEATTLE 9, WASH., 221-9th Ave. N. 

CHICAGO OFFICE: 1227 Circle Ave., Forest Park, Ill, 
LOS ANGELES 22, CALIF., 5401 Sheila Street 


REPRESENTATIVES WITH STOCKS AND SERVICE FACILITIES §tN ALL PRINCIPAL CITIES 





SUNDSTRAND FUEL UNITS 


BACK YOUR BURNERS 


SUNDSTRAND SERVICE 


BACKS YOUR BUS 


9 GENUINE PARTS 


CERTIFIED SERVICE 


It’s simply good business to sell good, reliable prod- 
ucts. It’s even better business to keep your customers 
sold with prompt efficient service, when needed. 

The superior efficiency and reliability of modern 
oil burners is backed by the reliability of Sundstrand 
fuel units. Sundstrand service policies help keep 
your customers sold with prompt, thorough service 
when and where it is required. 

88 Sundstrand Certified Service Centers are con- 
veniently located throughout the country to provide 
expert service and quality parts. In addition, 
Sundstrand’s service training schools annually qualify 
hundreds of men to help heating contractors and 
boiler manufacturers install, adjust, and service their 
Sundstrand equipment properly. It’s simply good 
business to specify Sundstrand fuel units. 


> ort SUNDSTRAND HYDRAULICS 


DIVISION SUNDSTRAND CORPORATION 


2210 Harrison Avenue, Rockford, Illinois « Eastern Sales Office: 89 Summit Avenue, Summit, N. J. 
Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; In Sweden by Sundstrand Hydraulic 
AB Stockholm; in France by R. S. Stokvis, et Fils, S.A., 20-22 Rue Des Petits-Hotels, Paris 
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FIRST CHOICE 


FOR TRUE 


Ask the owners, managers, 
installers, engineers 
and architects 


of these and thousands of other 
institutions, apartment buildings, 
warehouses, schools, churches and 
factories which they think is the 
best burner for true heating 
economy. 


@ They will say the SUN-RAY 
#4-#5 OIL BURNER— 
and for good reason. 


@ The SUN-RAY #4-#5 means 
lower fuel bills because it burns 
inexpensive, high Btu #5 and #4 
oil. It’s the cleanest, quietest, 
most efficient fully automatic 

oil burner sold today. 


® Contractors will tell you that 
the SUN-RAY #4-45 is as easy to 
install as any #2 burner. No 
transfer pump is required on normal 
jobs. No front plate. No unusual 
pitting. Special patented built-in 
“Thermax” unit converts heavy oil 
to light. There is all-electric ignition 
—no gas lines required. 


@ The SUN-RAY #4-#5 Oil Burner 
is fully approved by Underwriters 
Laboratories, Canadian Standards 
Assoc., Bureau of Standards & 
Appeals of City of N. Y., State of 
Conn., Commonwealth of Mass., 
and other leading authorities. 


@ Let the first choice of real estate 
owners, architects, leading engineers 
and contractors be your guide. Install 
a SUN-RAY #4-#5 Oil Burner. 
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SUN-RAY #4-#5 
OIL BURNER 

3 SIZES 

3 to 25 G.P.H. 


Get the facts. Get the Sun-Ray sales story 


SUN-RAY BURNER MANUFACTURING CORPORATION 


139-22 QUEENS BOULEVARD e 


JAMAICA 35, NEW YORK 
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PUBLISHED MONTHLY 
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Among other things . . . 


This being the issue which immediately precedes the 
23rd National Oil Heat and Air Conditioning Exposition 
and the 38th annual convention of the Oil-Heat Institute 
of America, Inc., “The Show goes on™ on page 61 con- 
tains details—available at press time—of the fine conven- 
tion program that is planned. Convention headquarters 
are to be at the Park-Sheraton, New York. 


Following on page 64 begins a “List of Exhibitors,” 
containing information on the personnel and equipment 
to be seen in the displays at the Coliseum, New York. 


Read both carefully and you'll probably agree that the 
combination of the convention program and equipment 
displays will make a trip to New York for these affairs 
very much worth while. Both take place April 4 to 7. 


“The Age of oil Heat” presents the views of a major 
oil executive, who also is vice-president for the Marketing 
Division, Apt. It makes interesting reading for any oil- 
heating-fueloil dealer. Begins on page 75. 
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¥ THIS ISSUE of the magazine seems 
to place a lot of emphasis on the 
big Oilheating Exposition and Con 
vention at New York in early April, 
we did it on purpose. We're trying to 
coax a few more of you to come t 
New York for those important doings 

We often sing about “the fellow 
ship of kindred minds” and this is defi 
nitely a factor in any indivadual’s 
sense of pleasure in his life work 

You'd search far to locate a finer, 
more cooperative and open minded 
group of business men than we have, 
in any industry. So if you leave home 
with the serious purpose of gaining 
useful information that you can turn 
into dollars later in the year you'll 
go back and say that your expenses 
were chicken feed. 

Like most other places, New York 
in April is very pleasant. You can 
have some time each day to step out 
and look over a lot of stimulating 


dk > come! 


. | ‘HIS NEXT item is a family affair 
at the magazine, but we still 


should let you in on it. Occasionally 


situations. It’s a must 


a subscriber writes us that a solicitor 
called on him saying that his subscrip 
tion had run out, and asking for a re 
newal, Sometimes it has not actually 
expired so in getting the renewal it 
becomes simply a matter of extending 
the time for additional years. 

We don't like this practice. These 
men are not working for us, although 
they are usually reputable individuals 
They work for large national sub 
scription agencies, and they have 
learned that all prominent magazines 
will accept the orders they send it, 
and pay them a commission. So we 
do it too. 

But they are not supposed to solicit 
renewals of present subscriptions. We 


6 


ire glad to get new readers, providing 


they find them within the fueloil and 
ilheating business. But on renewals 

your present subscription, you will 

be notified by our circulation manager 
three months in advance, plus a couple 
f later notices if necessary, so there 

never a need to buy a renewal from 


solicitor 


ALL YOUNG men who take oil- 
iting courses in vocational 
ols go to work in our industry. 
They rarely fail to have such oppor- 
tunities, but other jobs may seem bet- 
ter at the moment so they get side 
tracked. The Vocational Board in New 
York City has made a random sam- 
pling of its graduates in oilheating 
from the Grady, Edison and Gompers 
classes of 1956-7-8-9 to learn what the 
boys are doing today 
Only 43% are now working in our 
industry, but an additional 18% have 
left their oilheating jobs to do a stint 
for Uncle Sam and they are expected 
to come back into the fold. That 
would show that about 60% of the 
boys with oilheating diplomas are stay 
ing loyal to our side. Only 3% have 
gone for higher education,« and one 


lone boy has gone to the gas industry. 


UITE A NUMBER of our strong 
Q fueloil distributors came from 
the coal industry. Some are still in it. 
Others who got out are wondering 
what to do with an assortment of 
those high concrete coal silos, A few 
tried making them tight enough to 
hold oil, but this idea didn’t go far. 

The New York papers at mid-Janu- 
ary had pictures of a battery of for- 
mer Burns Bros. silos that had been 
completely equipped as whiskey stills 
on the Brooklyn water front. The 
bootlegger and eight assistants got 
fines and prison terms. Another loca- 
tion found effective by the gang was 
an abandoned Navy brig (on land) 
complete with an underground tunnel. 
So if you have coal silos not in use, 


don't tell anyone you read this. 


J ACK HOWARD, advertising man for 
the East Carolina Oil Heat Coun- 
cil, made a suggestion to the group 


that all fueloil drivers should carry in 
their trucks packets of grass seed and 


fertilizer. One of these would be im- 
mediately presented to the housewife 
in the event of a minor mishap to the 
lawn, such as the truck running off a 
narrow driveway. 

Now, let’s see the gas company try 
and match that one in special customer 
services, unless maybe they'd provide 
each member of the family with a 
parachute. 


H"™ HORNING of Minneapolis, 
poet laureate of fueloil distri 
bution and pioneer woodsman of the 
lake country, has tricked us again with 
one of his nature-loving stories, which 
is too good to ignore, even in the oil 
business: 

WINTER There is a deep snow in the 
woods, blanketing the world in spar- 
kling silence. The hush is profound, 
broken only occasionally by the chirp 
of a bird. It differs greatly from the 
silence of the woods in summertime. 
No rustling of leaves now. No lap- 
ping of waves on the shore, as the 
lake, like a vast cat, rubs itself on 
the rocks. No babbling brooks today 
Just silence—a great and penetrating 
silence, as though all the world were 
asleep. 

It is dark and almost mysterious 
down in the spruce swamp, and the 
tracks of rabbits are everywhere. The 
deer trails are packed, and although 
there is a little food here, there is 
shelter and almost a warmth in the 
tall trees bordering the bog. There is 
timelessness here in the gloom, the 
semi-darkness, and the silence. And 
the mind remembers the cushioned 
mosses of summer. Here a man can 
find himself, with all his changing 
moods. He will wonder and dream 
and think long thoughts. The languor 
of the setting encompasses a man, and 
rememberings of the past are sharp 
and acute. 

At days end the west glows with 
the setting sun, splashing streamers of 
vivid color against the clump of silver 
birch. The horizon is red and washes 
the treetops with a glistening pink 
against the icy sky. The trees are closer 
now, and taller somehow. A sliver of 
a new moon shines down from the 
purpling heavens, brushing the world 
below in black. And everywhere is 
silence. This is winter. 
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ACTUAL PHOTOGRAPH OF SCULLY HYDRA 


The SCULLY MOBILE HYDRAULIC LABORATORY, fully equipped 
to demonstrate under actual field conditions all phases of modern, high 
speed delivery is available at any time to prove to you that the SCULLY 
UNIFIL® SYSTEM is cleaner, faster, more dependable and more profitable 
than any other tight connection or fast fill system used in fuel oil delivery. 


We invite you to evaluate on the MOBILE LABORATORY the relative 
merits of the UNIFIL® SYSTEM versus any other system. Before your own 
eyes with your own drivers under actual delivery conditions you can 
prove to your satisfaction the unbeatable advantages of the SCULLY 
UNIFIL® SYSTEM. 


See for yourself why SCULLY is always first. 
Call collect for a SCULLY MOBILE visit: 


Melrose, Mass.: NOrmandy 5-3900 New York, N. Y.: OXford 7-5388 
Chicago, Ill.: HArrison 7-8584 






































SCULLY ste¢x4t company 
MELROSE 78, MASSACHUSETTS 
IN CANADA: EE. S. Gallagher Sales, Ltd., 10 Hafis Rd., Toronto, Ontario 


NOZZLE CONNECTOR ALL-WEATHER CAP TYPICAL ADAPTOR On. 
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GOVERNMENT 
INFLUENCE 


by James M. Collins 


WASHINGTON — Top officials have 
made it clear that while they do not 
intend to take the leading role in 
pushing for gas legislation—to free 
producers from FPC 
control 


public-utility 
they support this legislation. 

Independent producers, on the other 
hand, intend to push for a bill this 
year, although they realize that the 
prospects are exceedingly slim, Chair 
man Harris (D., Ark.) of the House 
Commerce Committee has said he will 
not even consider hearings unless the 
White House “from the top” comes 
out for the legislation and indicates 
strong support, and the interstate gas 
pipelines and coal men resolve their 
differences on “dump” sales of gas to 
industrial users, and Harris has said 
he believes that gas distributors should 
take the lead on any bill, to emphasize 
the consumer interest in such legisla- 
tion. 

Interior Secretary Seaton, at a press 
conferenee a few days ago, said that 
“we do not intend to push for legis 
lation” in 1960, but he quickly added 
that the FPC and the gas industry 
face an “impossible” situation, as mat 
ters now stand under FPC control, 
and that the FPC, itself, is now 
swamped with work on gas prices 
Seaton predicted that unless legisla- 
tion is passed, the “stagnation” of the 
gas industry will grow, and become a 
serious problem for “the long pull of 
years ahead.” 

Ike's backing for the bill may get it 
moving in the House, but most ob 
servers are in agreement that this will 
not be enough. The democratic lead 
ers in Congress—both from Texas 
(House Speaker Rayburn and Sen 
Lyndon Johnson)—have their eyes on 
the White House, for Johnson, in 
1960, and they will be loath to be 
come involved in bitter wrangling over 


natural gas legislation. It would put 
Johnson on a spot—he would have to 
support the bill and appear to be act- 
ing against the best interests of con- 
sumers, or do the opposite, which 
would hurt him in Texas. 

But, the White House support for 
a bill, and V-P Nixon's subsequent 
backing, also, may be designed to em- 
barrass the democrats in Congress— 
for it would be their job to get the gas 
bill through Congress. 


Distillate Demand Drops 


Meanwhile, the Bureau of Mines 
reports that mild weather through 
January has cut demand for distillate 
fueloil, with stocks on Jan. 31 about 
28 million barrels higher than a year 
earlier. The Bureau commented that 
“if April 1 stocks are to come within 
range of the level considered desir- 
able” refinery runs must be cut con- 
siderably. It forecast that with runs of 
7,800,000 barrels daily in March, dis- 


tillate stocks will be 92 million barrels. 
Coal Seeks More Markets 


There is every indication that the 
coal industry intends vigorously to 
seek out every potential consumer for 
coal, who now uses oil or gas, who is 
“vulnerable” to conversion to coal. 
Bituminous Coal Institute officials 
take credit for their outfit in gaining 
new coal users who burn about 4.7 
million tons of coal a year and in sav- 
ing an additional 3 million tons of an- 
nual consumption from conversion to 
other fuels, “all at a cost of only ten 


cents per ton.” 
Depletion is Attacked Again 


On Capitol Hill, the arguments are 
now warming up again on the oil-gas 
depletion provision, which permits a 
producer to deduct 27.5% of his gross 
up to 50% of his net—be- 
fore he computes his income tax. Sena- 
tor Douglas (D., Ill.), chairman of the 
Joint Economic Committee, again has 


income 


urged that the rate be graduated 
downwards, with big companies per- 
mitted only 15% deduction and the 
smaller operators (grossing less than 
$1 million a year) permitted the full 
27.5%. In the House, Rep. Dingell 
(D., Mich.) has introduced a new 


angle—which may give the major oil 


companies plenty of trouble. He has. 
put in a bill to eliminate depletion for 
all overseas oil production. Watch for 
a tax bill to go to the Senate, where 
it will be vulnerable to amendment by 
Douglas. If a showdown develops on 
depletion for foreign production, a 
vote on the Senate floor may be very 
close, It will be very difficult to defeat. 


Import Controls Are Working 


The move in Congress to trim back 
the depletion on foreign production 
might be attractive to oil-state sena- 
tors, who are still critical of “cheap” 
foreign oil and would welcome an op- 
portunity to make such oil more ex- 
pensive. The import control program 
is working “remarkably well,” top ofh- 
cials believe. Interior Secretary Seaton 
says that no final judgment can be 
made until the National Petroleum 
Council completes a study of domestic 
discoveries of oil, related to the spe- 
cific year of discovery. 

The latest statistics show, however, 
that the program hit its objective on 
the nose. That was to hold down the 
flow of crude, unfinished and finished 
produsts (excluding residual), East of 
the Reckies, to 9% of demand. The 
import allowable of 753,000 barrels 
daily during the period July-Decem- 
ber appears now to have been almost 
exactly 9% of the actual demand, as 
now estimated by the Bureau of 
Mines. The next question is: Will the 
government decide to trim back the 
9% figure to 8% or even 7% when it 
sets the import total for July-Decem- 
ber this year. Officials now say that it 
is too early to predict such action. Oil 
supply-demand figures, and prices, will 
be watched closely this summer. If a 
further cut in imports is indicated, a 
decision likely will be put off until the 
next allocation period—January-June 
1961, for fear of hurting Vice-Presi- 
dent Nixon's presidential race. 


Politics Dominate 1960 


More and more, it seems little will 
be done in this Congress to either hurt 
or help the petroleum industry. Big- 
gest threat is another gasoline tax in- 
crease—to keep the huge road pro- 
gram on schedule—but even on this, 
most Congressmen appear to be ada- 
mantly opposed to a tax hike now. 
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CONVECTOR 
STEAM VENTS 


No. 711A 


THERMOSTATIC 
STEAM VALVE 


AIR VALVE 


Complete baw gf, siz 


VENTING VALVES 


For every steam and hot water heating system—resi- 

dential, institutional, industrial—Hoffman Specialty oe Fe 
Mfg. Corp. makes the correct Vent Valve for each spe- 

cific requirement. This wide range of Vent Valves is 


another example of the complete quality line of Hoff- 


: ialties. W HOFFMAN SPECIALTY 
man pean henever you need valves, pumps, MANUFACTURING CORP. 
traps, strainers, etc., think of Hoffman . . . write for 1700 WEST 10th STREET 


INDIANAPOLIS 7, INDIANA 


further information. 


VALVES, TRAPS, VACUUM AND CONDENSATION PUMPS, FORCED HOT WATER HEATING SYSTEMS, 
STOCKED AND SOLD BY LEADING WHOLESALERS OF HEATING AND PLUMBING EQUIPMENT. 
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Full selection of high capacity valves 
provides low cost protection 


Watts No. 740 Series are especially designed for hot 
water space heating boilers. They have extremely high 


. discharge capacities because of their large internal flow 
AS wi E areas... making them the ideal, economical choice for 
boilers which previously required larger size valves for 
adequate protection. The %4” size, for example, rated 
ad He BFS U 7 E at 895,000 BTU HR at 30 Ibs., approximates and in some 
: cases exceeds the ratings of many 1” valves. This wide 
See icelale[-Molma-lil-a alate Mae] Selah tM oleh ile MoM ids m (oh sZ-1a8 200) 
RELI EF ff ye“ «¥ per thousand cost, lets you size a single valve over a 
: ; variety of boilers, and simplifies your stocking problems. 

V . BY ES | f " Pressure range from 30 to 75 Ibs. 


i 
a 
Water Seal Provides pre- 


cise alignment of seat to dise i 
and eliminates need of 
hazardous mechanical guides 

which can stick or freeze a 

valve shut from lime or corro- 

sion. Seal also protects spring 

working parts from water or 

steam during relief. 





















Stickage-free — Disc-to-Metal- 
Seating — Heat resisting, 
stickage-proof silicone disc 
material. 
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Double-Safe Design No 
mechanical guides — not dia- 
phragm operated 


| Pop Action Operation — 
p44 Pressure exerted directly 
against disc pops valve wide 


open for steam relief. Full v= Fd 7. | 
' © + 


discharge rate reached imme- 

diately at the set opening 

pressure, and does not 

/ depend on further pressure 

accumulation as in some other Bee | 
designs. 


Be sure ... Use 


Protection and Control Specialties 


Watts No. 40-140-240-340 Series auto- 

: : matic reseating temperature and pressure 

relief valves are pressure steam rated by 

BIGGEST F ASME and are available in sizes %4” to 
Ay 2” inclusive. The 40-140-240 Series are 


CHOICE IN ASME z i - - listed by AGA, having been tested and 


rated under the new American Standard 

- ASA 221.22-1958. Their construction 

RATED ; Ne includes the same pop type action seat 
and disc found in the No. 740 Series. 


T & b RELIEF VALVES : , Result: You get both ASME steam rated 


pressure relief and AGA steam rated 

temperature relief in o single valve — the 

FOR HOT W ATER most complete protection for hot water 
supply systems. 

SUPPLY SYSTEMS : Where separate instailation of safety 

ead devices is preferred, use Watts No. 174A 

Series ASME pressure-only relief valves in 


sizes %" to 2”. Pressure range 75 Ibs. 
to 160 Ibs. 


Copyright 1960, Heating Publishers, Inc. All rights reserved 
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Monthly oilheating Trends 


Eee NEW YEAR started off com- 
fortably with January installa- 
tions of domestic oilheating at ap- 
proximately 47,977 jobs or 9% above 
last year’s 44,017. 

There were some significant changes 
in the type of installation for new 
homes were 15,607 against 14,546; 
replac ‘ments in January were 21,883, 
a big 


conversions 


se over last year’s 16,058; and 
from other fuels were 
down to 10,487 from last year’s 13,- 
413. These reflect pretty much the 
trends that we all recognize, but it is 
useful to see them in figures. 

During January oilheating dealers 
sold an estimated 168 complete air- 
conditioning systems and 1,907 pres- 
sure burner water heaters. 

It is pretty obvious that the indus- 
try as a whole has not pushed water 
heaters hard enough. It is true that 
ours cost more than gas or electric, 
but under typical conditions they give 
four times the supply. 

It takes personal selling to convince 
the prospect that he can afford $275 
for plenty of hot water at all times, 
but it is being done quite effectively 
on Long Island and in Connecticut. 

A recent large survey of buying in- 


January Minimum Retail Prices 
Key Dealers 
Jan. Avg. Dec. Avg 
Separate Burners $316 $315 
Boiler Burners 747 746 
Furnace Burners 626 623 


Price Index: Separate Burners 
1947-49 is 100%, 
WHOLESALE 


January 94.8 Six months ago 
December 94.4 Year ago 


RETAIL 


January 92.0 Six months ago 
December 91.9 Year ago 


tentions of farmers shows this rural 
market in the Midwest buying large 
numbers of LPG and electric water 
heaters. We could do a far better job 
for them. 


Stocks: Dealer stocks of domestic 
burners and units at the end of Janu- 
ary were 54,819 which was moderate- 
ly above a month earlier, but 10% be- 
low the 60,799 a year earlier. 

The January 31 stocks were di- 
vided: separate burners, 29,602; boil- 
er-burner units, 10,416 and furnace- 
burner units, 14,801. 

Factory stocks at the end of No- 
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vember were approximately 38,276 
compared with 31,782 a year earlier. 
These have been running at unusually 
low levels for the past several months. 


Tank stocks: At the end of January 
dealers were holding an estimated 31,- 
477 consumer tanks compared with 
32,978 a month earlier, and with 21,- 
565 on the same date last year. 

By sizes tank stocks were divided: 
220-330 gal. 28,953; sizes 500 to 675 
gal. 1,234 and over 1,000 gal. 1,290. 

As we have explained from time to 
time, we are not interested in tank 
stocks in themselves, but rather report 
them as an index of dealer attitude to- 
ward inventory accumulation. 
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Shipments of Oilburners and Units 


(Including Exports) 
Adjusted to include manufacturers other than those reporting to 
Census Bureau, FueLom & Om Heat's estimates of shipments are: 
—NOVEMBER———— 
Percent 


Change* 


ELEVEN MONTHS 


Percent 
1959 1958 Change* 
33,047 32,117 
3,907 3,634 
9,766 15,230 
46,720 50,981 
3,375 3,507 


1959 1958 
430,859 346,077 

46,459 44,871 
137,993 141,413 
615,311 532,361 

38,493 33,440 


Separate Burners 
Boiler Burners 
Furnace Burners 
All Domestic 
Commercial 
Total 50,095 54,488 


653,804 565,801 


*The 1959 figures are not directly comparable to 1958 since the Census Bureau 
changed its base from which total shipments are estimated by them. 





SPECIAL STUDY 


THIS MONTH 


What are the present Practices 


in truck Metering and Ticketing? 


WO SIGNIFICANT happenings have 
brought into prominence the 
questions having to do with how fuel 
oil distributors handle metering and 
billing. The first was the ruling last 
summer by the Bureau of Weights 
and Measures, Washington to the ef 
fect that fueloil tickets should not only 
be printed by the meter, but also cal 
culated and left at the house 

The implications of this stirred up 
a lot of negative viewpoints among 
oil men because they had been swing 
ing in the direction of mailing the 
tickets. The Bureau does not pass 
laws, but rather makes recommenda 
tions to their counterparts in the vari 
ous state legislatures. 

Pennsylvania started to put through 
a law following this recommendation, 
but later it was modified to simply 
require ticket printing meters on all 
fueloil trucks while the ticket itself 
could be either left or mailed. These 
sections of the Pennsylvania statute 
are published in the current issue of 
Fuevoit & Ow Hear. 


Scandal Impact 


The other incident that caused wide 
interest in metering was the Brooklyn 
scandal where some few marketers of 
fueloil are said to have bribed city in 
spectors to let them cheat the custom 
ers by blocking the air eliminators on 
their meters. 

In the series of questions this 
month, we asked first how many of 
their No, 2 fueloil trucks are equipped 
with ticket printing meters. The an 
swer is nearly all of them or 98% of 
the trucks. The other 2% have meters 
without printers and no trucks were 
recorded as having no meters at all 


12 


those selling 
kerosene or No. 1 oil 93% of their 
trucks have ticket 


"Cc 


Among companies 

printing meters, 
o have meters without printers, and 
none are reported without any meters. 
Next we asked them for their im- 
pression of their markets as a whole. 
[he composite report is that 97% of 
all trucks in their markets use ticket- 
printers on their meters 

In many instances, of course, state 
or municipal laws require ticket-print- 
ers. We find 41% of the reporting 
companies saying that they have state 
laws that require them. Again, 29% 
say that city laws insist on printing 
meters, although in quite a few in- 
stances it is the same company report- 
ing both state and city. Combining 
the two sources of regulation, we find 
46% of the companies controlled by 
some law that 


insists on printing 


meters 
On the question of 
whether the driver figures the tickets 


interesting 


ind leaves them at the house, we got 
the answer three ways from the New 
England area. Here, we find 38% 
saying their drivers complete the 
tickets and leave them at the house: 
then 18% of the companies have their 
drivers turn everything into the office 
ind then mail. The largest group or 
44% report drivers leaving a ticket, 
but without the extensions calculated 


this being done back at the office. 
In the Mid-Atlantic states 27% of 

the reporting have the 

drivers turn everything into the office 


companies 


for figuring and mailing; then 65% of 
them have the driver complete the 
transaction and leave the ticket; the 
remaining 8% find their drivers leav- 
ing tickets without figuring the bill. 


In the Midwest, 71% of the com- 
panies reported that the drivers com- 
plete the tickets and leave them 
against 29% that have the figuring 
done at the office and mailed out. The 
number of reporting companies on this 
point is hardly large enough to be 
representative on this section so the 
percentages serve as a rough guide 
only. On the West Coast every com- 
pany said that their drivers complete 
the tickets and leave them. 

We found that 21% of the com- 
panies working with us in this study 
mail the bill right after the delivery. 
Another 18% send out their bills 
with the monthly statement. The 
pattern is quite different in the two 
major sections. Nearly half of the 
New Englanders bill on a month- 
ly system and 13% mail the bill im- 
mediately. And in the Mid-Atlantic 
section 28% mail right away and 8% 
are on a monthly system. 

The Midwest dealers were about 
evenly divided on this question. 

As to method of billing, we dis- 
covered that 29% of the companies 
use cycle billing. In answering an- 
other question, 85% have some meth- 
od of machine bookkeeping. 

When we asked about how much 
output could be increased if a driver 
were to discontinue leaving the ticket, 
the dealers voted 5%. One dealer 
thinks of this increase in terms of one 
additional call per day. 

The final question in this group 
asked if the publicity given the bribery 
of New York City fueloil meter in- 
spectors had hurt public confidence. 
As might be expected, the fallout was 
greatest in the area near the city. 

In New England we find 6% of the 
dealers saying that some harm was 
done, in the Midwest 22% said there 
was some impact from the scandal, 
and in the Pacific Northwest 25% 
of the dealers said there was adverse 
criticism. Nearly half, 46%, of the 
Mid-Atlantic dealers found confidence 
shaken. When we weigh these figures 
by sections, 31% of the dealers feel 
that the industry suffered because of 
the actions of a very few dealers. 


Some _ interesting comments on 
metering, ticketing and public opinion 


are as follows: 
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“There are bandits in every busi- 
ness, but to have these people in New 
York pull a stunt like this at a time 
when the oil man is fighting for his 
life against gas and electric heat in 
the future seems pretty stupid to me.” 

“There has been no loss of con- 
fidence in our area because the local 
inspector issued a statement that all 


Oilburner Permits * 


JANUARY 12 MONTHS 
1960 1958 1959 
0. Albany, N. Y. 27 20 
12 Baltimore, Md. 383 305 
52 Bridgeport, Conn. 814 680 
0 Columbus, O. 35 71 


28 Detroit, Mich. 338 336 
14 Elizabeth, N. J. 380 436 
12 Freeport, N. Y. 175 148 
.- Hartford, Conn. 517 ~ 
8 Irvington, N. J. 169 205 


15 Meriden, Conn. 500 
13. Milwaukee, Wis. 429 
.- Minneapolis, Minn. 192 
4 Montclair, N. J. 138 
3 Morristown, N. J. ; 


38 Mt. Vernon, N. Y. 340 
.- Newark, N. J. 833 
96 New Bedford, Mass. 621 
23 New Haven, Conn. 314 
8 New Rochelle, N.Y. 1, 


Norfolk, Va. 326 
Omaha, Neb. 62 
Orange, N. J. 115 
Passaic, N. J. 79 
Paterson, N. J. 222 


Philadelphia, Pa.** 1,419 
Portland, Me. 505 
Portland, Ore. 1,631 
Poughkeepsie, N. Y. 88 
Providence, R. I. 436 


Richmond, Va. 386 

Roanoke, Va. 1,048 725 
Rochester, N. Y. 601 526 
Rockville Centre, N. Y. 52 50 
Salem, Mass. 328 307 
St. Louis, Mo. 1,162 668 


St. Paul, Minn. 64 85 
Schenectady, N. Y. 52 66 
Spokane, Wash. 292 ve 
Springfield, Mass. 866 817 
Stamford, Conn. 126 161 


Washington, D. C. 486 366 
White Plains, N. Y. 162 166 
Wilmington, Del. 193 139 
Worcester, Mass. 884 857 
Yonkers, N. z. 211 145 
Matched Totals 16,255 14,525 
Percent Change —10.6 
*Permits are not total sales in each mar- 
ket since none are reported from suburban 
areas, which normally account for 20% to 
60% of total sales in each market; nor are 
they an atcurate index where enforcement 
is lax. Rightly used, however, they ase a 
useful working index. 


**Courtesy of “Philadelphia Inquirer.” 


is legal and correct in this area.” 

“Regarding New York trucks 
pumping air: our meters will not reg- 
ister air.” “A successful business 
is based on giving the customer true 
value leaving a fair profit for the op- 
erator—let’s not kill the goose.” 

“Our County weights and measures 
official has not checked our meters for 
12 years—such laxity will enly breed 
dishonesty among some dealers. A 
law should be passed making it man- 
datory to check all meters once a 
year.” . . . “There has been some 
comment on the New York situation, 
but nothing alarming.” 

“We have used printed tickets for 
15 years—it definitely helps public 
confidence.” . . . “It is our contention 
that the reputable dealer's position 
should be strengthened by the scandal; 
people should turn to the established 
local firm as a business house that can 
be relied upon with confidence for 
dependable service and accurate de- 
liveries.” 


Ticket Requirements 


“Ticket printing meters are re- 
quired on all No. 2 and No. 4 fuel 
delivery trucks in this area; calls from 
customers in our immediate area re- 
garding the publicity averaged less 
than one-half of one percent.’ 

“The dealers who are still honing 
and leaving tickets at time of delivery 
are missing the boat.” 

“Essex County, New Jersey, is and 
has been on the ball and is doing a 
terrific job.” “In my opinion, I 
don’t believe that not leaving a ticket 
increases output—it would increase 
ofhiee load considerably.” 

“Trucks should have piping and 
metering checked annually by a com- 
petent authority and issued stickers if 
o.k.” . . . “Our customers like the 
idea of the delivery ticket and an in- 
voice combination mailed to them.” 

“We figure it takes a driver 114 
minutes to price and leave a tieket; 
based on this we cannot justify added 
expense of office pricing and cost of 
mailing tickets. By using an envelope 
as part of the customer's cepy plus a 
10-day cash discount, we have even 
eliminated 80% of our monthly state- 
ment mailings.” 

“We have to use ticket printers on 


Gap 


our LP-Gas trucks and also the state 
law in Nebraska requires us to use a 
slide rule on each truck and calculate 
gallonage as of 60° temperature.” 

“We make the delivery and write 
in the total gallons delivered on the 
ticket, we leave one copy with the 
customer and then the ticket is priced 
in the office and billed at the end of 
the month.” 


Where is the 


New home Market? 


No. of Permits 
Issued 

Oct. 10 Mos. 

Alabama 990 16,391 
Arizona 1,695 
Arkansas 219 
California 19,227 
Colorado 937 


Connecticut 649 
Delaware 96 

District of Columbia 591 
Florida 6,332 

Georgia 1,321 


Idaho 173 
Illinois 4,435 
Indiana 1,441 
Iowa 785 
Kansas 726 


Kentucky 560 
Louisiana 993 
Maine 147 
Maryland 2,311 
Massachusetts 1,898 


Michigan 2,827 
Minnesota 1,534 
Mississippi 197 

Missouri 1,399 

Montana 238 


Nebraska 587 
Nevada 310 

New Hampshire 236 
New Jersey 2,672 
New Mexico 592 


New York 8,489 
North Carolina 873 
North Dakota 231 
i 4,476 





Ohio 
Oklahoma 587 
Oregon 580 


Pennsylvania 2,741 
Rhode Island 288 
South Carolina 351 
Seuth Dakota 205 


Tennessee 1,288 
Texas 5,245 
Utah 678 
Vermont 33 
Virginia 1,750 24,576 


Washington 1,398 19,764 
West Virginia 286 3,163 
isconsin 1,667 16,636 
Wyoming 50 1,067 


Greater detail on permits within the in 
dividual states is included in a booklet. 
“New Dwelling Units authorized local 
Building Permits,” issued monthl the 
Bureau of the Census, U. S. Dept. of 
Commerce, Washington 25, D. C. 
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ips PRICE TABLE this month shows 
very few changes from last 
month. Pressures are showing up in 
every market that would indicate that 
the prices listed will probably be lower 
a month from now if we 
some gC od cold weather 


East 
post 


The only change along the 
Coast finds Wilmington, N. C., 
ing .2¢ higher on both tank car and 
tank wagon. In the Midwest, Minne 
ved 


4 
~% 


apolis dropped .5¢, St. Louis dropy 
.4¢ and Milwaukee went down 
all at tank car. No changes were re 
ported on the West Coast. 

The Primary Stock table at the end 
of this column shows that on 
39% 


late on hand that on the 


Febru 
ary 12, refiners had : more distil 
correspond 
ing date of last year. 

At the end of January, de 
accumulations, 
5.1% 
below the same period of last year in 
the Eastern states. In the Midwest the 
season was 1% colder than normal and 
3.3% last The 


states east of the Rockies have been 


vree day 
weighted by markets 


were below normal and 11.7% 


warmer than year 


3.3% warmer than normal and a de- 
pressing 9.2% warmer than last year 


Distillate Fueloils 


PRIMARY STOCKS* 
(Thousands of Barrels) 
East of Rockies 

Feb. 12 
1960 
46,517 
36,737 
20,872 


Feb. 13 
1959 
32 993 
25,998 
15,636 


East Coast 
Midwest 
Gulf Coast 
Total 


104,126 74,627 


*American Petroleum Institute. 
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No. 2 Heating Oil 
Baayen, No. 3 & PS200) 
Febr y 1¢ 
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Degree Day Table 


Season compared with Normal 


Sept. I-Jan. 31 

Norm 
AP 3877 
AP 
CO 
AP 
AP 


Albany 
Atlanta 
Baltimore 
Boston (East) 
Bu falo 

N.C. AP 


1757 


2417 

3121 

3649 
1978 1901 
Chicago AP 3595 3442 
CincinnatiCO 2653 2761 
Cleveland AP 3303 3128 
Dallas AP 1477 1584 
Denver AP 3473 3551 
Des Moines AP 3785 3945 
Detroit AP 3528 3388 
Grand Rapids AP 3884 3700 
Hartford AP 3444 3488 
He'ena AP 4716 4856 
Houston AP 903 1038 
Indianapolis AP 3263 3218 
Kansas City AP 2960 2914 
Los Angeles CO 779 489 
Louisville AP 2666 2495 
Milwaukee AP 3947 3963 
Minneapolis AP 4552 4507 
New Orleans CO 770 1012 
New York CO 2766 2625 
Omaha AP 3670 3789 
Philadelphia CO 2557 2442 
Pittsburgh CO 2882 2718 
Por rtland, Me. AP 4149 3852 
ortland, Ore. CO 2391 2435 
Providence AP 3320 3147 
Roanoke, V AP 2472 2432 
St. Louis AP 2822 2819 
AP 3473 3760 
CO 1343 1024 
Marie AP 4927 4757 
Seattle CO 2435 2397 
Toledo AP 3561 3563 
Washington AP 2523 2296 
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STAYING ON YOUR FEET... 


takes a lot of skill on today’s track, whether you're skiing or competing in 
the fuel oil business. For over three decades top independents have found 
that the decision to do business with HARTOL has helped them come in 
ahead of competition at the end of the heating season. HARTOL provides 
17 convenient, modern terminals, storage for peak operation, and de- 
pendability under all conditions. Get the greatest service story in the entire 
industry from your HARTOL representative. 


@ Largest independent marketer of gasoline and fuel oil on the Eastern 
Seaboard. 


@ First in experience . . . cooperation with independent jobbers and 
dealers . . . ability to serve. 


HEATING OILS * GASOLINE ®° KEROSENE 


PETROLEUM CORPORATION 
50 ROCKEFELLER PLAZA * NEW YORK 20, NEW YORK 
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THE INDUSTRY'S ONLY ALL PURPOSE NOZZLE 
DELAVAN TYPE W 


emium nozzle for 
rd of an 
le selection, gives 


50 through 1.35 GPH 
Type W takes the guesswork out of 
vou better 


small burners 
pattern 
fires on those real fussy jobs 
ply select the right capacity and spray angle. Delavan’s ex 
ive bi-metal 


ete line 


construction standard on Delavan’s 
W, Type A hollow cone and Type B 


Delavan for better fires, top performance 


| mere Wed 


Nanufactiring C imypeati 


com 


solid 


‘ype 


speciy 
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Canadian Representative 


Ontor, Ltd 
12 Leswyn Road, P.O. Box 608, Station T, Toronto 10, Ontario, Canada 


SEE US IN BOOTHS 505 & 507 AT THE OHI SHOW 
16 


Names in the News 


Vincent L. Verdiani has been 
named manager, fueloil department, 
Sun Oil Co., 

Philadelphia. This 

Is a new depart- 

ment at Sun and 

combines cargo, 
industrial. Sun- 
heat and distribu- 
tor fueloil sales 
Anthony L. An- 
derson has been Verdiani 
appointed assistant manager of the de- 
partment. Kingsley E. DeRosay, man- 
ager of cargo and industrial sales, will 
remain with the department on spe- 
cial assignment until his forthcoming 
retirement—he has been with Sun in 


sales capacities for nearly 30 years 


O. L. Liepin has been named heat- 
ing and airconditioning account ex- 
ecutive, eastern region, General Con- 
trols Co., Glendale, Calif. His head- 
quarters at the company’s 
Fort Washington, Pa., 


will be 


offices 


H. D. Leisenring has been named 
director of marketing, Smith-Erie Di- 
vision, A, O. ‘ 

Smith Corp., Mil- 
waukee, Wis. He 
had been general 
sales manager and 
continue to 
be in charge of 
sales, and in ad- 
dition, he 


will 


will 
have responsibil- Leisenring 
ity for all other marketing functions. 

Other company appointments in- 
clude: William B. Johnson, sales pro- 
motion manager and assistant to the 
director of marketing; John S. Thomp- 
son, sales manager of special products; 
and J. W. Harris, sales manager of 
meter products. 

(Please turn to page 148) 
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Round, Plenum 
Evaporator . . . more 
surface in less space... 
vertical condensate drainage. 


Counterflow Evaporator Coil 
slides into accessory cabinet 
... Zine coated drain trays. 





3 or 5 Ton Condensing Unit 
... top discharge with 
centrifugal blower... 

unsheltered outdoor 
installation. 


Flat, Duct Evaporator... 
heavy gauge enameled 
cabinet . . . built-in drain pan, 


Blower-Evaporator Unit 
++. compact air handling 
unit .. . accessory plenum- 
grilles available. 


2 or 4 Ton Condensing Unit 
Top-mounted condenser 
coil... operating noise 

reduced to minimum. 


THE HENRY FURNACE 


HEATING AND AIR CONDITIONING UNIT 


ni 
wal 


This 
Premium 
Cooling 


Costs 
LESS 


...and it’s Rugged, 
Heavy... Flexible 


Now, designed and constructed in the enviable 
tradition of 65 years of better Furnaces and Air 
Conditioners, MONCRIEF COOLING for 1960 is 
yours to sell at prices that prove: COOLING DOES 
NOT COST TOO MUCH WHEN IT IS MONCRIEF. 


Yet, despite the price advantage you enjoy 
with Moncrief, you can offer qualities that out- 
strip your higher priced competition. 


For example, the complete line of 2, 3, 4 
and 5 Ton Moncrief Air Cooled Condensing 
Units has cabinets of 16 Gauge Zinc Coated 
Steel that withstand nature’s worst weather for 
many extra years. 


In the new 2 and 4 Ton sizes, these advanced 
units provide a new principle of operation with 
a bonus-sized, top-mounted Condenser Coil 
through which condenser air is discharged at 
low velocity, impelled by a powerful propeller 
fan that is housed completely inside the cabi- 
net. The resulting performance is quiet beyond 
previous standards. 


Combined with the companion Moncrief circu- 
lar, Plenum-Type Evaporator Coil, versatile Duct- 
Type Coil, Counterflow Coil or Blower-Coil Unit, 
Moncrief Condensing Units perform with effici- 
ency that provides additional cooling capacity. 


Call your MONCRIEF WHOLESALER, now. 


COMPANY - MEDINA, OHIO 
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of everything you need 
with this meter 


MORE installation ease 


This T-70 truck meter is easy to install. 
You have the option of three inlets and two 
outlet connections. You can even make a 
right or a left hand setting without using any 
adaptors. These meters ease themselves into 
any truck compartment, either as new in- 
stallations or as replacements. 


MORE accessibility 


To gain access to the meter rotor, strainer 
or air eliminator, it is only necessary to 
loosen a few cap screws. These elements can 
then be removed through full size areaways 
for routine cleaning or examination. The 
Rockwell ‘“T-70” is also easy to calibrate 
only a screwdriver is required. 


MORE operating convenience 


For automatic shut-off, a new smooth 
closing system is provided. The operator just 
presets the quantity to be delivered, then 
touches a lever and the meter counts down 
and shuts itself off in easy stages as the zero 
point is reached. 


MORE accuracy 


This meter measures by the time-proven 
Rotocycle principle, with improved crank- 
controlled rotor. This is a durably accurate 
construction in which all parts revolve 
smoothly. 

For full details write for bulletin OG-410. 
Rockwell Manufacturing Company, Pitts- 
burgh 8, Pa. In Canada: Rockwell Manufac- 
turing Co. of Canada, Ltd., Guelph, Ontario. 


ROGKWELL® 





TANK TRUCK METER 


(RATE OF FLOW 14-70 GPM) 
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INCOLN 


HIGHEST QUALITY 
FULL FLEXIBILITY ‘ 
HANDSOME PROFITS 


LINCOLN Aik-. COOLED 
CONDENSER UNITS 
Two ~ yee, 3, 4, 5, 72, and 10 horsepower 
{cal to operate — easy to 





service. 


LINCOLN EVAPORATOR COILS 
Hi-Boy and Lo-Boy, Counter-Fio and Horizontal 
Models for all applications. 





EVAPORATOR-BLOWER UNIT 
ideal for attic, basement, or craw! space installa- 
tion — 2, 3, 4, 5 and 7'/2 horsepower capacities. 


Write for full descriptive literature or see us 
at Booth 640 at the Oil Heat Show. 


LINCOLN: 


AIR-CONTROL = 
PRODUCTS, INC. 


f Heating and oling Equipment 
* 


>WARTHMORE, PENNSYLVANIA * 


Missouri Petroleum Association Convention 
features Panel on marketing Divorcement 


tx OF THE high spots of the Mis- 
souri e > ion’ 


Petroleum Association's 


iunnual convention, 
St 


February 1-3, at 
Louis was a five man panel on the 
controversial subject of marketing di- 
vorcement. It’s a popular topic largely 
because some Government committees 
have for years found it a good chan- 
nel for newspaper headlines 

The major companies were repre- 
sented by J. G. Jordan, Shell Oil vice- 
and George McDaniel, as- 
Mobil 

jobbers viewpoint, 
H. Lohr, Lohr Petro- 
Columbus, Neb., and Ken- 
Good Oil Co.. 
moderator was 


editor of National Pe- 


ewe 
sistant to marketing director, 
Oil Co. For the 
members were E 
leum Co., 
neth A. Goodwell, 
Richmond, Ind. The 
Frank Breese, 
troleum News 

While most of the 


aimed at 


argument was 
gasoline marketing, the im- 
plications would also apply to fueloil, 


since the aim of the proponents is to 


get all refiners out of marketing. 


The jobbers claimed that while re- 


finers make their money mostly on 


crude production and thus can sub- 
marketing, the jobbers have no 
e off their 
margins. In every other industry, they 


claimed, market 


sidize 


such prop and can only liv 


conditions set the 


prices, but in oil, manufacturing sets 


them. If the majors got out of selling, 


in their opinion, the jobbers would 
become marketing specialists, perform 
many functions new done by the ma- 
jors and reduce industry selling costs. 
The major representatives were un- 
get a definition of divorce- 

to whether it was proposed 

le terminals 


They 


dealers now 


efinery gates, at tl 


or at the service stations. 
pointed out that many 
want botl 
to get out of 


got out of marketing they 


1 the majors and the jobbers 
If refiners 
would be 


out of transportation of refined prod- 


TBA business. 


ucts, out of terminal operation, out of 
And the 


re that if refiners gave up all 


marketing research. prob- 


abilitic S 


marketing, their facilities would be 


| absorbed by large national independ- 
| ent chains. For example, Standard Oil 
| Co. of Kentucky is only a marketer, 


Jordan McDaniel 

but operates in 

several states. Na- 

tional marketing 

chains would 

probably be low 

price operations. 
It was a two- 

hour panel, of 

high entertain- 

ment vaiue for a L. T. White 

convention be- 

cause all participants were fast in de- 

bate, but in the end it proved very 

little in the opinion of several jobbers 

Yet it’s good 

to give the arguments of both views 


interviewed at the close. 


periodic airing. 
Other features were an address by 
L. T. White, Cities Service vice-presi- 
dent, and E. H. Lyons, Phillips Petro- 
White 


sized the place of tomorow’s jobber in 


leum vice-president. empha- 


his community, pointing out that 
through management training of re- 
cent years he has become a much more 
conspicuous factor and much more 
valuable to his market as a whole. He 
predicts that dealers will abandon their 
“gallons for volume” attitude and en- 
ter a “dollar for profit’ era. He sees 
less turnover of dealers and employees 
but a much faster turnover of the 
capital used. 

Lyons discussed the encroachment 
f Government into the oil industry 
as in other industries. One-eighth of 
all workers are employed by some 
form of government, he finds, and the 
annual cost of government at all levels 
is 110 billion dollars or $7 


person in our population. Contrary to 


20 for each 


popular belief, socialism is not identi- 
fied with revolutions, rather it slowly 
creeps into respectable government, in 
his view. 
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‘* ... $0 | told my supplier: ‘Look, the more you take out of 
your furnace in other ways the more it needs a Field Draft 
Control! Why save pennies in cost and risk losing dollars in 


service?’ "’ 


‘You know, boy, true quality helps everyone .. . the 


manufacturer, the consumer, and us. Why does our industry 


keep pricing itself poor?” ® 


FIELD CONTROL DIVISION — Conco Engineering Works, Inc., Mendota, Illinois 


AFFILIATES: 
SPARTAN TOOL DIVISION — Powered Sewer Cleaning Equipment — MATERIAL HANDLING DIVISION — Cranes, Hoists 
CONCO BUILDING PRODUCTS, INC. — Brick, Tile, Stone 





— precision machined 


Uniform wall thickness 


—no weak spots 


~~, 


Extra heavy reintorcing rim 


loarger diameter com ears 
for longer service life 


Stainless 


— greater 
economy 
longer 
service 
Uniform heavy 
wall thickness 
—ne weok spots 
Recess retains gasket 
in coupler and assures 
proper placement 


safety and 


Superior quality forged body 


— precision machined 
—accurate tolerances 


your best buy is 


EVER-TITE 
-the best quality 


quick couplings 


EVER.-TITE 
Standard 
Adapter and Coupler 


EVER-TITE 
Adapter 
ond 
Coupler 


EVER-TITE 
Shank 
Hose 
Coupling 


Bronze 
Aluminum 
Stainless 
Carbon 
Malleable 
Hastelloy 


You save time and 
money when you use 
EVER-TITE 
COUPLINGS, because 
you get speedy 
deliveries—no leaks. 
The tightness is 
predetermined in 
manufacture so you 
can be sure with 
EVER.-TITE. 

The EVER-TITE 
trademark is a 
hallmark of 
dependability. 
EVER-TITES do the 
best job in the trans- 
fer of every type of 
product through 

hose or pipe. 

Get EVER-TITE and 
get the best. Ask your 
distributor now. 


EVER-TITE COUPLING CO. INC. 


254 West 54th Street 
New York 19, N. Y. 


~ 


Dust Plug 


Dust Cap 
EVER-TITE Dust Protectors 


Pennsylvania meter Law 


permits 


mailing of fueloil delivery Tickets 


“SHE TEXT of the Pennsylvania 
State Law passed last Fall is re 
he information 
iler groups 

law requires the use of print 
ing meters for fueloil deliveries, pre 
viously their use had been optional, 
but more importantly the law as final- 
ly written reflected the good work of 
Pennsylvania oilheating organizations 
in changing some objectionable word 

ing 
As originally submitted the law 
would have required the meter to fur- 
nish a printed invoice and that it be 
left with the customer at the time the 
delivery was made. This provision re- 
sulted from a recommendation of the 
National Ci 
Measures outlining a model law to re 


| 


quire tne 


inference on Weights and 


driver to leave a completed 
he Con- 


ommenda 


cet after each delivery 


merely makes rec 
but states and other governing 
dies usually follow them 
[f th 
fueloil 


postcard billing or similar methods of 


original bill had gone through, 


dealers could not have used 


mailing invoices to their customers 
And, thi 
advantageous to complete invoices in 
ofhces, 


their drivers to do this bookkeeping, 


se dealers who had found it 


their instead of relying upon 
would have had to revert to the for- 
mer practice 

Thus, the text of the Pennsylvania 
State Law as reworded should be re- 
viewed by organizations or groups 


concerned with such legislation. The 


| revised text makes mandatory the use 


|of printing meters, which is well and 


good, but at the same time it enables 
heating oil dealers to calculate bills 
in their offices or leave a driver-com- 
pleted invoice at the time of delivery, 
whichever they prefer. 

The text follows: 


The General Assembly of Pennsylvania 

BILL NO. 632 

1959 

Introduced by Messrs. Machmer and 
Gallagher, March 2, 1959 


Referred to Committee on Law and Order, 
March 3, 1959 


HOUSI 
Session of 


AN ACT 


act of May 11, 1949 


Amending the 


(P. L. 1116) entitled “An act to 
deliveries of light fuel oil to domestic con 
conferring powers imposing 
duties on the Department of Internal Af 
and the inspectors of weights and 
measures of the several counties and cities 
and prescribing penalties” requiring that 
vehicles delivering light fuel oil be equipped 
with meters capable of furnishing printed 
receipts and requiring that such receipts be 
furnished to consumers 

The General Assembly of the Common- 
wealth of Pennsylvania hereby enacts as 
follows: 

Section 1 Section 2 act of May 11, 
1959 (P. L. 1116) entitled “An act to 
regulate deliveries of light fuel oil to do 
mestic consumers conferring powers and 
imposing duties on the Department of In- 
ternal Affairs and the inspectors of weights 
and measures of the several counties and 
cities and prescribing penalties” is amended 
to read: 

Section 2 Meter Required No person 
shall deliver light fuel oils to any domestic 
consumer unless the vehicles by which such 
light fuel oils are delivered is equipped 
with a meter of a type capable of furnish 
ing a printed receipt approved under pro 
visions of the act approved the fifth day 
of May one thousand nine hundred twen 
tyrone (P. L. 389) as amended entitled 
“An act to regulate and control the manu 
facture sale offering for sale giving away 
and use of weights and measures and of 
weighing and measuring devices in the 
Commorwealth of Pennsylvania providing 
for the approval and disapproval of such 
weights measures and devices by the Bu- 
reau of Standards and prescribing penal- 
ties.’ All deliveries of light fuel oil to such 
consumers shall be made by the use of 
such a meter and a meter printed receipt 
shall be delivered or left on the premises 
at the time of delivery. 

Section 2 This act 
ninety days. 


regulate 


sumers and 


fairs 


shall take effect in 


Valley Oil sells Stations; 
retains fueloil Business 


CITIES SERVICE Oil Co. has purchased 
the gasoline service stations plus four 
bulk plants from the Valley Oil Co. 
of Middletown, Meriden, Williman- 
tic, and New Britain, Conn. Two 
corporations recently organized by Bill 
Briggs, former president, Valley Oil 
Co., are taking over the fueloil busi- 
ness and the building products divi- 
sion of the company. 

The fueloil company now owned 
and operated by Briggs and his two 
sons will be known as Valley Oil, Di- 
vision of the Briggs Corp. 

The original company was founded 
in 1913 by James H. Porteus. In 1943, 
Briggs and George Stetson, who has 
since retired, took over control of the 
company. 


March 
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HESS 
ROUND-THE-CLOCK 
DELIVERY 


n time delivery — 


any hour of the day 
or night — seven 
days a week — and 
always ina Hess- 
owned trailer truck! 





HESS 
METERED 
DELIVERY 


... your metered 








HESS 
SECURITY 
OF SUPPLY 


... whatever the 
emergency... 
whatever your needs, 
Hess billion gallon 
storage assures your 
steady supply! 


ticket tells you 

- exactly how much 
you get... guarantees 
you get every drop 
you pay for! 








THE STORY 
BEHIND WHITE-HEAT 
IS BENEFITS! 








Exclusive benefits you get only from Hess! They eliminate costly and unnecessary business risks... 
guarantee you a smoother-running business... assure you bigger profits! 


And the biggest profit-maker of them all is new PLATINUMIZED WHITE-HEAT — the straight-run #2 home 
heating oil your customers will buy on sight! It’s the trouble-free, cleaner burning oil that means less service 
calls — more money for you on your service operation. 


Call your Hess salesman now. Get new PLATINUMIZED WHITE-HEAT... 
and the other exclusive benefits available only from Hess! 


PLATINUMIZED WHITE-HEAT—THE BRAND TO BUILD YOUR NAME ON! 


Hess, Inc., State St., Perth Amboy, N. J. - VAlley 6-1000 


TERMINALS: Perth Amboy, N. J.* * Edgewater, N.J. © Port Reading, N. J.* * Pennsauken, N. J.* 
Woodbridge, N. J * New Haven, Conn. « Alsen, N.Y. * Renseelear, N. Y.* * Rochester, N. Y. 
Scranton, Pa.* ¢ Baltimore, Md.* HESS FUEL OILS, INC.: Jacksonville, Fila. * Port Everglades, Fia. 
HESS TERMINAL CORP.: Houston, Tex. * New Orleans, La. *White-Heat Terminals 





»Now...Increase Your Furnace Cleaning 
BUSINESS and PROFITS! 


_with the NEW 


Ny ypyMAV 


POWERVAC FURNACE CLEANER 


Get in on the profitable furnace cleaning business with a minimum invest- 
ment and insure maximum returns. The General “HANDYMAN” Fur- 
nace Cleaner is built with more power (up to 40 H.P.) and greater capac- 


ity than any other cleaner available today. Now . 


. . you can contract 


for all types of residential, commercial and industrial cleaning jobs. 


Investigate oll the ad- 
vantages of the Gener- 
ol “HANDYMAN” Pow- 
ervac Furnace Cleaner 
before you buy furnace 
leaning equip t for 
your shop. Send for our 
Profit Portfolio with 
complete information 
and prices on the 
“HANDYMAN” and 
other General Furnace 
Cleaners. Do it now... 
and start profits rolling 
your way from more 
cleaning jobs, more re- 
pair jobs and more re- 
placement part sales 
for a profitable 1959. 





Phone, wire 
or write Today! 














Wm. W. Meyer 
& Sons, Inc. 


8261 Elmwood Ave. 
Skokie, flinois 


phone 
INdependence 3-5127 


24 





Check these “‘Handyman” Features: 


SPACE-SAVING MODERN DESIGN 


No other cleaner is so compact and has the eye 
appeal that builds sales. Yet, it looks and is rug- 
gedly built. It can be used off the street in drive- 
ways and other spots where big bag cleaners made 
it difficult to work 


ONE MAN OPERATION 


Truly a “handyman” in your service line-up. One 
man can set-up and operate this modern furnace 
cleaner doing an average of 5 or 6 residential 
jobs in one day 


SELF CLEANING FILTER BAGS 


Made of heavy duty sateen. Abrasive or hot ashes 
and soot do not come in contact with bags. No 
danger of bag “blow-out”. Bags collapse into top 
of unit when not in use. 


FAST ALL WEATHER OPERATION 


Cleans average system in one hour or less. Operates 
efficiently in rain or shine. Adds 30 to 60 more 
days per year to your work schedule . ... adding 
extra profits for you 


LOW MAINTENANCE 


Clean 60 jobs or more before 75 cu. ft. hopper needs 
cleaning out. Hopper has large clean-out door for 
fast removal of soot and ashes. Convenient hose 
storage for up to 100 ft. all coupled and ready to 
go. 2 built-in tool boxes. The General “HANDY- 
MAN"™ Powervac Furnace Cleaner is adaptable to 
most %, 1 and 144 ton tgeucks. 


Calendar 
of 


Coming Events 


MARCH 


7— 9—Jobber Management Workshop, 
Northwest Petroleum Associa- 
tion, Hotel Nicoleet, Minneap- 
olis. 

IlKnois Petroleum Marketers Asso- 
ciation, convention, Morrison 
Hotel, Chicago. 

Kentucky Petroleum Marketers 
Association, management insti- 
tute, Brown Hotel, Louisville. 

—Ohio Petroleum Marketers Asso- 
ciation, annual convention, 
Deshler-Hilton Hotel, Colum- 


us 


APRIL 


4—- 7—Oil-Heat Institute of America, 
National Oil Heat and Aircondi- 
tioning Exposition, New York 
Coliseum. 

4—- 7—Oil-Heat Institute of America, 
annual convention, Park Sheraton 
Hotel, New York, N. Y. 

- 8—Florida Petroleum Marketers As- 
sociation, semi-annual meeting, 
Hillsboro Hotel, Tampa. 

13—Virginia Oil Men's Association, 
semi-annual meeting, John 
Marshall Hotel, Richmond, Va. 

20—Ameriean Petroleum Institute, Di- 

vision of Marketing, Fueloil 

Committee, Homestead, Hot 

Springs, Va. 

North Carolina Oil Jobbers Asso- 
ciation, management institute, 
University of North Carolina, 
Chapel Hill, N. C. 

19—Oil Heat Institute of New Eng- 
land, annual meeting, Sheraton 
Plaza, Boston. 
19-20—Michigan Petroleum Association, 
Detroit-Leland Hotel, Detroit. 
27-30—Western Air Conditioning, Heat- 
ing, Ventilating and Refrigera- 
tion Exhibit and Conference, 
Shrine Exposition Hall, Los 
Angeles. 


18-22 


MAY 


1— 3—Northamerican Heating & Aircon- 
ditioning Wholesalers Associa- 
tion, Roosevelt Hotel, New Or- 
leans, La. 

3— 5—DMiddle Atlantic Wholesalers Asso- 
ciation, annual meeting, Chal- 
fonte-Haddon Hall, Atlantic 
City. 

9-11—Nationat Tank Truck Carriers, 
Inc., annual convention and 
equipment show, Mark Hopkins 
Hotel, San Francisco, Calif. 

11—Connecticut Petroleum Associa’ 
tion, annual convention and 
trade show,  Statler-Hilton, 
Hartford, Conn. 
31-June 5—Fifth World Petroleum Con- 
gress, The Coliseum, New York 
City. 
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RFORMANCGE- 
OVED... 


GENERAL “DIAL-TEMP”’ 
MIXING VALVES 


popular sizes 


onnections.. 


34" THREAD 
34" SWEAT 
¥2" THREAD 


Y2" SWEAT Complete line meets 
virtually all installation 
requirements! 


First to introduce finger-tip control, 
no tools needed, “Dial-Temp” takes 
the guesswork out of hot water tem- 
pering. Positive action of fluid- 
filled, expansion-actuated element 
maintains any set temperature over 
greater (110°/180°F) range. Inte- 
gral reference numbers on unique 
nickel-plated dial knob allows grad- 
uated adjustment to hot water tem- 
perature desired . . . so easy to use, 
the lady of the house can do it! 


Request Bulletin 359 for complete details! 


Oh Sahl of none alent 


General Fittings offers a complete line of plumbing and heat- 
ing equipment, heat exchangers, and electric heating units . . . 
backed by over thirty years of continuous engineering research 
and manufacturing experience. 


* 


GENERAL Bonmilatcometohiul-lah 


EAST GREENWICH - RHOOE ISLAND 


Gap 25 





V8031 Hydronic Zone Valve can be used 


with all standard Series 80, two-wire, low-voltage 
thermostats. The valve has an integral line voltage 
auxiliary MICRO SWITCH to operate the circulator 
and/or the burner. This eliminates the need for a 
separate switching relay. The V8031 also features a 
Stainless steel butterfly assembly with a “Viton A” 
rubber seal to provide long valve life and positive 
shut-off. 





NEW Honeywell Hydronic 
Zone Valve controls both 


hot and chilled water 


Honeywell’s new Hydronic Zone Valve is 
specially designed for both heating and cool- 
ing zone control applications. Its high qual- 
ity assures top performance and a long, 
trouble-free life. You profit many ways by 
handling Honeywell’s complete line of con- 


trols. You have easier installation, simplified 
inventories, field training—plus really fast 
help when you need it. Honeywell backs up 
its products with prompt, efficient, nation- 
wide service—available from 112 Honeywell 
sales-service offices. There’s one near you. 


Specify Honeywell the next time you order thermostats, 
heating equipment or air conditioning equipment 


For information about Honeywell’s 
complete line of control systems 

for heating and cooling, call your 
local Honeywell office. Or write: 
Minneapolis-Honeywell, Department 
FH-3-11, Minneapolis 8, Minnesota. 


ry th 
4 PI ERING THE FUTURE 


y Ft a BR 


Frucloil f 


liters 


Honeywell 





AIR 1S THE VILLAIN! 


in hot water heating or chilled water cooling syste 


CONTINUOUS VENTING ACTION 
ENDS CIRCULATION WORRIES! 


No. 7 AUTO-VENT® 


No wonder Number 7 is a big favor- 
ite with both heating and air-condi- 
tioning experts! Fully automatic, this 
brass vent has a self-closing, float 
operated valve — all mounted on a 
removable bonnet for quick servicing. 
Small (434” x 2144” with 14” LP. 
female connection) it does a big job 
of eliminating air. For pressure up 
o 75 Ibs. 
Float Type 


AUTO-VENT 

No. 67 No. 72 
—r AUTO-VENT 
Ss 1eé spa ce 


limited? Then A fast-venting valve 
1 7 : 7 of the expansion type 
No. 67 “asp your for convectors, base- 
Auto-Vent! Its board and free- 
overall size is stan ling radiation 
‘ ” For vertical or hori- 

only 3: 
nly $ 3 16 : x zontal mounting 
14” with &% 14” x %” with 
I.P. male con- I.P. male 

: on ise 
nection. Takes .. de 
, yecause 
30 Ib. pressure. immediate drainage 


Float Type 
No. 27 AUTO-VENT 


Smaller sized (3” x 24%") for 
horizontal mounting with \%” 
LP. female side connection. Use 
on convectors, radiant coils, ete. 


Takes up to 50 lb. pressure. 


No. 37 AUTO-VENT 


Similar to No. 27, but designed 
for horizontal mounting with % 
I.P. vertical male bottom connec- 


tion. Size 3” x 244”. 50 lb. pres 


Float Type 


sure, 


Get full information from z 


your jobber or write for } = 


catalog, today! 


Float Type 


3217 NORTH PULASKI ROAD . CHICAGO a 





Another refiner joins Nrc; 
Council elects new Officers 


ANOTHER REFINER, The Delhi-Taylor 
Oil Corp., Dallas, Texas, has joined 
in the activities of National Fueloil 
Council, New York 17, N. Y. This 
makes a total of 13 Nec refiner sup- 
porters; three others also joined as of 
the first of the year. 

At the Council's annual meeting 
J. L. Minner was named chairman: 
he is the manager, Fuel Oil Depart- 
ment, Shell Oil Co., New York, N. Y. 
William F. Kenny, Jr., Meenan Oil 
Co., New York, was named vice- 
chatrman. Robert Gray continues as 
president and Fred S. Burroughs as 
secretary. 

In accepting the Chairmanship of 
the National Fueloil Council, Minner 
said, “I am fully aware of the difficult 
problems, as well as the large oppor- 
tunities, facing all segments of the 
heating oil industry and the important 
role of the Council in their solution. 

“The NFC has just completed its 
first year of operation, and probably 
the most important single result was 
the enthusiasm generated by the fuel- 
oil dealers in the many local markets 
in their desire to fight for their busi 
ness against competition. 1959 was the 
first year in the history of the oil 
heating business where the dealers and 
distributors, in the cooperative pat- 
tern effort of Nrc, had an opportu- 
nity to demonstrate their effectiveness 
in selling oil heat. More than 50 sepa- 
rate promotional campaigns Were Car- 
ried on by the dealers and, along with 
a million dollars contributed by the 
Council, they spent an equal amount 
We in the Council feel an excellent 
beginning has been made, but our 
combined efforts must be greatly ex- 
panded in 1960 and the years beyond. 

“The National Fueloil Council is 


now financially supported by 13 re- 


Minner 
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THRUSH PUMPS 


for Hot Water Heating or Cooling Systems 


Water Circulators for Schools, Office 
Buildings, Apartments, Hospitals, Motels 


Here’s news! Now two new and n 

ful pumps have been added to the Thru 

line of Water Circulators the RC serie 
NM nlavl-jam @ticelllt-tcola-Mal-NZ- oy, 


in more than thirty years of deps 





formance. To be sure of quiet, ef 
tion for many years, choose Thrust 


wholesaler today or write Dept 


“tm 


RC-1 Y,H.P. 
RC-2 ¥% H.P. 
Each 3” 


Quality Hydronic Heating Specialties 


H. A. THRUSH & COMPANY 


PERU + INDIANA 





Wo ‘ve opened the door! 


‘AVAILABLE 
IN GAS 
OR OIL 


WITH THE DYNAMIC ‘fj = £3 PUNCH! 


NEW MIRACLE-FINNED CROWN SHEET 


The crown sheet is the heart of any boiler — 
and the Mt. Hawley 600 Series has a mighty 
BIG HEART — actually several times more heat- 
ing surface than the average boiler of equal 


rating! 


WIDE OPEN CONDUCTIVE FLUE CHANNELS 





Cannot clog! Achieves maximum efficiency by 
allowing complete freedom to combustion 
gases causing a scrubbing action on the outer 
surface of the heat exchanger. There are NO 
restrictions or baffles! 


HERE’S WHAT THE ONE-TWO 
PUNCH MEANS TO YOU 


¢ Maximum efficiency. 

®@ Much lower stack temps. 

© Unrestricted draft through the 
boiler. 

© Service free economical operation 
throughout ALL seasons. 


QUALITY HEATING AT PRICES YOU 
WILL HAVE TO SEE TO BELIEVE 


For further information fill in and return the coupon TODAY 


1209 WEST ALTA ROAD 
" 2 PEORIA, ILL. 


MANUFACTURING & CO. 
j Please send additional information regarding Mt. Hawley 600 Series. 


NAME COMPANY 








ADDRESS 
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. . .« National Fueloil Council 


finers and several others are interested 
in joining but are withholding final 
action pending developments in the 
proposed merger into one industry 
organization of the Api Research 
Group, the Ou! and the Nec. I would 
like to point out that these refiners 
have everything to gain and nothing 
to lose by becoming members of the 
Nec at this time. This will guarantee 
them a full voice in its expanding op- 
erations and commitments, now as- 
sured till the end of 1960, as well as 
in developments in the merger propo- 
sals—which could not become effec- 
tive until after that date.” 

The Council has completed its first 
year of operation with approval of 
funds totaling $2,006,720 for the pro- 
motion of oilheating. This is 133% 
more than the 1958 total of $861,500 
of promotional funds of the prede- 
cessor organization, Oitheating Mar- 
ket Reports. 

The non-profit Council works co- 
operatively with fueloil distributors 
by providing funds for advertising 
and promotion equal to those raised 
by local market organizations. In ad- 
dition, the Council carries on public 
information and similar activities for 
oil heat. Participating markets in- 
creased from 30 in 1958 to 53 in 
1959. 


Refiner Supporters 


The complete list of 1960 refiner 
supporters of National Fueloil Coun- 
cil comprises: Atlantic Refining, Calli- 
fornia Oil, Cities Service, Delhi- 
Taylor, Esso Standard, Gulf Oil, Mo- 
bil Oil, Phillips Petroleum, Shell Oil, 
Sinclair Refining, Standard Oil 
(Ind.), Sun Oil and Tidewater Oil. 

Delhi-Taylor, the newest member, 
conducts heating oil operations chiefly 
in the southeast through bulk ter- 
minals in North and South Carolina, 
Florida and Georgia. 

Representatives of refiner, terminal 
and dealer companies elected to the 
board of directors, National Fueloil 
Council, are: 

D. L. Barrett, Esso Standard Oil 
Co., New York; Robert L. Berry, 
Delhi-Taylor Oil Corp., New York; 
W. Chalmers Burns, Hartol Petro- 
leum Corp., New York; Wiley But- 
ler, Coastal Oil Co., Newark, N. J.; 
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because SPARTAN pays unusual attention to even 
most minute detail in the development, manufactu 
tion and shipping of every item. The name S§ 
is your assurance that you are selling your 
stomer the best made products of their tyg 
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SWING YOUR PRODUCTS INTO LINE 


7) 


SWIVEL 
JOINTS 


Style 60 


Style 30 


Style 40 


Style 50 


BRONZE © STEEL © ALUMINUM © MONEL 


FULL UNRESTRICTED FLOW © EFFORTLESS MOVE- 
MENT © GREATER LOAD CARRYING CAPACITY 
e “O"' RING SEALED CONTAMINATION 
FREE OPERATION © PERFECT ALIGNMENT 


The wide range of sizes and styles of 
OPW BALL BEARING SWING JOINTS 
offers many and varied applications 
for safely handling liquids of diversi- 
fied viscosity at required tempera- 
tures and working pressures. 


Free Catalog F-8 provides engineer- 
ing data, sizes, styles and recom- 
mendations. 


Write for Bulletin F-9 


OPW CORPORATION 


2735 COLERAIN AVE. « CINCINNATI 25, OHIO 
Kirby 1-5400 








A. V Standard Oil Co 
(Ind.) K. E. Gardner, Phil- 
lips Petroleum Co., Bartlesville, Okla 
F. C. Haab, F. C. Haab Co., Phila- 
hia, Pa.; Myles F. Hall, Como 
Oil Co., Duluth, Minn.; D. E. Hoff- 
man. Tidewater Oil Co.. New York: 
William F. Kenny, Jr., Meenan Oil 
Co., New York; Charles E. Kramb, 
Gulf Oil Corp., Pittsburgh; 
Also, Julius Loeffler, Commerce Pe- 
0., Chicago; P. T. Lomenzo, 


Refining C 


Fraser, 


Chic ago; 


troleum ( 


Atlanti Philadelphia; 


Indiana Jobbers hear 


discuss oil marketers’ 
O* FEBRUARY 17 in a talk before 
the Indiana Oil Jobbers Associa- 
tion, A. J. Rumoshosky, director, 
American Petroleum Institute’s Divi- 
sion of Marketing explored the prob- 
lems facing oil marketers. He regards 
the most serious as leveling off in 
product demand and the difficulty in 
the con- 
sumer, Specifically on fueloil, he said: 


passing rising costs on t 

“And now how about our fueloil 
market? How good a job have we done 
to avoid having more product than 
customers? Where do we look to un- 
derstand why the heating oil market 
had an annual growth rate of 10% 
five years ago—but less than 3% 
today? 

“It’s a pathetic commentary that in 
some areas-—just because competitive 
fuels are not yet strong enough to 
their forbidding heads 


raise 


some 


marketers still feel they serve the 
homeowner satisfactorily when they 
sell him fueloil. As far as they're con- 
cerned, the homeowner can go else- 
where for his equipment and his serv- 
who can blame the home- 


ice SO 


owner if the ‘elsewhere’ one day 
proves to be the utility company. 

“And how about those of us who 
have become smart enough to concern 
ourselves with the complete heating 
package to keep our customers content 
and loyal? Have we been as critical as 
we might have been in our appraisal 
of the different components making 
up our package? Take the oilburner it- 
self, for example. 

“For years we have been content to 
let the oilburner manufacturer pro- 
vide whatever equipment he saw fit to 


L. S. Marshman, Mobil Oil Co., 
York; William Morris, Ca 
Co., Perth Amboy, N 
Peterson, Cities Service Oil Co., 
York; 

And, C. R. Romer, Sinclair Refin 
ing Co., New York; Francis J. Schus 
ter, Troy Oil Co., Indianapolis, Ind.: 
H. L. Schwartz, Paragon Oil Co., 
Long Island City, N. Y.; J. W. Scott, 
Buckley & Scott, Watertown, Mass.; 
Vincent L. Verdiani, Sun Oil C 
Philadelphia. 


New 
lifornia Oil 
J.; Perry A 
New 


Rumoshosky 
Problems 


produce for the home heating market 
We have been content to entrust to 
him our futures as heating oil market- 
ers. All our home-heating eggs have 
been in the oilburner basket. 

“Not until last year did oil market- 
ers take positive steps to try to en 
courage development of a smaller, 
simpler, hotter and cheaper oilburner. 
While all of us are hoping that it’s 
not too late—that we still can keep 
our horse from being stolen—we can 
be asking ourselves why we didn’t 
start years ago trying to find a better 
padlock for our door. 

“They tell the story of an old-time 
fueloil marketer who found himself 
in a strange town on a Sunday morn 
ing and looked around for a good 
church to attend. He happened into a 
small one in which the congregation 
was reading with the minister: ‘For- 
give us, for we have done those things 
we ought not to have done and we 
have left undone those things we 
ought to have done.’ Our fueloil man 
dropped into a seat with a sigh of re 
lief as he said to himself: “Thank 
goodness, I’ve found my crowd at 
last.” 

“After years of trying to sell fuel 
oil simply by praying for colder win 
ters, we finally are learning that to 
sell fueloil we must sell the comfort, 
pleasure, security, and economy of 
automatic oil heat through upgraded 
operations and imaginative promotion 

“And it’s time we were doing so 
because the impact of natural gas by 
affecting refinery yields is having a 
profound influence on the economics 
of petroleum generally.” 
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'TH-ERIE..a measure of this success: 
Jobber credits continuing expansion 
to streamlining of delivery operation— 
meter systems on rack and truck 
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RACK AND ROLL — Drew's four trucks for each grade. Meters have individual 
move in and out quickly for loading. ticket printers. Drew reports little or 
Rack has 3-in. AS-35 meter for No. 2 no maintenance on his T-6 truck meters, 
fuel oil and 2-in. T-10 meter for No. 1 although two have been in operation 
with separate pumps and loading arms for nine years, 





Dan Drew Oil Company of Waukegan, Illinois, delivered 125,000 
gallons of fuel oil in 1950. Now, only ten years later, this Phillips 66 
jobber expects to move 1,700,000 gallons — a tremendous increase 
that Drew attributes to streamlining of his bulk plant operation. 
Drew formerly picked up loads from a central terminal. Lack of 
meters made it necessary to load and measure trucks by markers — —— pe ES atid atin 


a time-consuming method that depended upon an empty truck tank 

to get an exact accounting. Now, with his own Smith-Erie metered 

bulk plant, Drew cuts loading time well over half. Result? More le 
rcoRPORATION J 


delivery time and an increased customer list. 

This success story points out the advantages of Smith-Erie meter Smith as D 
systems on relatively small operations. Contact your Smith-Erie sn ivision 
meter representative for particulars. 


Factory: 1602 Wagner Avenue, Erie, Pennsylvania. Offices: Atlanta 5, Georgia; Chicago 3, Illinois; Houston 2, Texas; Los Angeles 17, California; New York 17, New York; 
Oakland 21, California; Tulsa, Oklahoma. Canada: Toronto 12; Vancouver 1. A. 0. Smith INTERNATIONAL S. A., Milwaukee 1, Wisconsin, U. S. A 





THEY STUDIED EVERY FUEL OIL ON THE MARKET AND... 


Gulf Solar Heat Brought 


This Solar Heat partnership gets the lion‘s share of the new 
home business in Raleigh, North Carolina. 

One partner builds and sells houses. Another supplies build- 
ing materials and finances house sales. A third installs and 
services heating systems, and of course, always recommends 
Gulf Solar Heat. A fourth partner runs the Gulf Solar Heat 
business— busy Carolina Fuel Oil Company. 

They’re getting a lot of other new business, too, by switch- 
ing people from ordinary heating oil to cleaner-burning Gulf 
Solar Heat. And service never is a problem. Because Solar Heat 
is hydrogen-purified, it can’t cause a furnace breakdown such 
as often happens with ordinary heating oils. 

Of course, they cheer Solar Heat. Their customers do, too. 

° ° ° 
All four partners praise the hydrogen-purification process 
because of the big advantages it gives them over competition. 
They know—as do their customers, that Solar Heat burns 
clean and gives trouble-free heat. 
Their profits are bigger because service calls are fewer... 
cut to the bone by hydrogen-purified Solar Heat. 
Phone your nearest Gulf office . . . collect! Get the full story 
on Gulf Solar Heat. Learn the many other advantages you 
can enjoy as a Solar Heat brand reseller. Do it today! 


elt Go one better—Go Gulf 


OIL HEAT'S BEST SOLAR HEAT 


SUPPORT YOUR LOCAL TRADE ASSOC TION . os 
heating oil 


REAL ESTATE DEVELOPER John C. Williams, BANK PRESIDENT C. L. “Cliff” Benson, whose bank 
is the man who starts the production line by converting provides the mortgage. Cliff also supplies building materials 
house-hunters into home owners, with the help of .. . for the homes from another of his business interests. 
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Experts ‘Together! 





HEATING CONTRACTOR C. A. “Bo” Newcomb in- HEATING OIL SUPPLIER Shelby Alford, who gets 
stalls the heating system and then recommends Gulf Solar the new home-owner’s signature on a heating contract 
Heat and the Carolina Fuel Oil Company, tossing the ball to... and then keeps him satisfied with Gulf Solar Heat. 
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QUALITY is our business 
.. Without any compromise 


AND ONLY & 
G 


IVES YOU ALL THREE— 
. FLEXIBLE COUPLINGS 


Reguiar Set Screw 
Splined 
Jaw 


Only Guardian gives you these features— 


@ ROLL SPINNING—Exclusive process joins all 
three components at one time—while in final op- 
erating alignment 
BRAIDED RUBBER—Ground to absolute true con- 
centric.ty. Furnished in BUNA-N TUBE and NEO- 
PRENE SOVER Lateral and angular alignment 
requirements fully met 
ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required 


Over 5,000,000 Guardian couplings are on 
criginal equipment. This is your assurance of 
highest quality and universal acceptance in the 
field. 


2.  OlL TANK VALVES 


No. 1910 B 


Check These Superior 
Guardian Features— 


@ Metai-to-metal seating 


@ Highest quality machined bar 
stock 


@ Greater wall and body strength 
@ Fusible linkage available in ali designs 
@ Valve designs for every type of installation 


3. QUIK JOINT 


Steel compression 

fittings for con- 

necting steel pipe 
Patent No. 
2,685,460 


@ Eliminates threading of pipe. 

@ Decreases cathodic corrosion and electrolysis. 
@ Guaranteed for pressure up to 2000 P.S.! 

@ Allows 7° angular deflection 

@ U.L. approved tor oll ana gas. 


Write 
for free 
descriptive 
literature. 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-30 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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Only burner Dealers sell Hev-E-Oil 
new ‘Automatic boiler-burner Plant’ 


ID" FERENT PATTERNS are used for 
equipping large boilers with oil- 
burners. Some boilers, designed for oil 
re shipped minus oilburners 

urners are installed after the 


Other large 


_ 


re put in plac 
ire fitted with burners at the 

of the boiler manufacturers 
h kind of 

r is responsible for the oil 


large boil 


rtant. During planning, de- 


quipment dealer or 
hring one of th 
about the 


the oil 


arrange 


must be decided 
pumping and piping, 
stack or 


large-building heat 


exhaust 
ontrols, 
King equipment, t The 
ill affect oilburner opera 

I ntractor 

Is important 
Whoever sells it 


idjust its 


must 
ilburner equip 
its wiring and adjust its 
xpert oilburner 


r at least on ear 


rge-building heat-control sys 


rly, flame sizes of 


rK prope 


io be 


ilers must be adjusted 


les Must not be too small 


On-off ion is best 


onsumption 
lepends on expert adjust- 
1 high COs read 
smc ke 


[The serviceman adjusting the oil 


produc« 


ner with a | X read 


er must use combustion testing 


truments 
Improper adjustments of a boiler 
burner unit, made at any time by a 
man not an oilburner 


stantly 


expert, can in- 
change the boiler-burner unit 
performance from highly efficient to 


inefhcient and fuel-wasting—and can 


switch the unit from dependable op- 
eration to operation that’s troublesome 
and accompanied by many _break- 
downs 

Ideas on the preceding subjects re- 
came to the ofhces of FUELOIL 
HEAT in a letter from J. V. 


president of 


Ce ntly 
& On 
Resek 


bustion Inc.., 


Industrial Com- 
manufacturer of the 
Hev-E-Oil burner 


J. V. Resek 


Resek said in his letter. “This whol 
matter came up because we have been 
oilburners t 


unwilling to sell our 


manufacturers OEM accounts, b 


some of these manufacturers 


cause 


want to sell the units to heating job 
bers and themselves take no responsi 
bility for the proper installation of the 
equipment needed for fueloil pump 
ing, piping, etc., or for starting and 
adjusting the oilburners and servicing 
them 

“We felt that the only way we 
sell the 


complete boiler-burner unit ourselves 


could control this would be t 


to our regular oilburner dealer: 


which sales, of course, would go 
through our own jobbers. I think that 
in the field of commercial and indus 
trial boiler-burner units this is an en 
tirely new concept.” 

Because of those and other interest 
ing statements in the letter from J. V 
Resek, an arrangement was made for 
him to be interviewed by J. W 
Schulz, technical editor of FUELOIL & 
Om Heart. 

Here’s an account of the interview 

Schulz: What made you people, well 
known for your Hev-E-Oil conversion 
burners, decide to go into the boiler- 
burner business? 

Resek: For some years we have been 
asked to furnish our burners to boiler 
manufacturers, but have hesitated to 
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SPEED KLEEN. 


Gives You More Advantages 
Than Any Other Filling System 





“1100 GALLONS PER HOUR...ON THE AVERAGE” 


“The day Les Conley of Time Saving Fills called on me was 
a big day for C & S. We were then averaging 650-700 gallons 
an hour, which seemed like a lot. After learning about Speed 
Kleen, we decided to install this new tight-fill equipment. Mr. C&S Oil Mecting Cor Ine, Natick, Macs: 
Conley assisted us in many ways to make sure our trucks were is one of the hundreds of leading fuel oil 


> distributors who are saving money with the 
set up properly. Now we average 1100 gallons per hour. Speed Kleen tight-fill system. 


ak) 
Bae. 


Ue) MORE PROFIT ON EVERY 
aan GALLON! 


Speed Kleen Fills help boost your profits as 








they step up your output. You deliver oil 
at speeds up to 100 g.p.m. — safely, cleanly, 
and with minimum effort! Let us prove how 
Time Saving Fills Program can save you as 
much as $5.00 per customer a year. Write 
or phone for the facts today! 


MADE BY OIL MEN FOR OIL MEN 


TIME SAVING FILLS, INC. 


PHONE: YORK 6119 - 140 W. MARKET STREET - YORK 
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PROFITS on SERVICE 








ervice 
uiccess 
is no accident! 


Successful Service starts with 
“TANKIT TIME SAVERS” 
HIGHLY CONCENTRATED 


NEUTRODA 


POWDER & SPRAY 


LARGEST SELLING FUEL OIL NEUTRALIZER 
IN THE WORLD! 


@ Banishes odors from spills and leaks quickly 
and effectiveiy 


MAGNE PATCH 


Powerful Magnetic Emergency Tool 


® Stops oil tank leaks in seconds! 
® Withstands tank vibrations. 
® Can be used over and over again 


TANKTEX 
WATER FINDER PASTE 


Comes in NEW unbreakable plastic jar 


TANKIT 


STANDARD & GIANT SIZES 


A mechanical strap-on-device to stop fuel oil 
tank leaks. Lasts for years! 


All TANKIT Products Available at Your Jobber 


Or write for complete information 


THE POANKiIJ] co. inc. 


S60 BELMONT AVENUE 
NEWARK. NEW JERSEY 


d reason. We 
put out with a 
manufacturer and 
inother is, in 
someone 

lation, efh 

1 Of « il 


i commercial-indus 


l| urner ck Pp nds t 1 reat part 
training and ¢ xperience of the 
ells it. We have learned 
en if the oilburner is part of a 
burner unit, it must be sold and 
| by a competent oilburner 
believe that automatic boiler 
irner plants should be handled by 
Durner men 
Schulz: Which typ: 
Resek: Scotch-type, two-pass 
Schulz: What made you decide t 


ike a boiler of just that kind? 


our boiler? 


Resek: The trend during the past 25 
rs has been towards the use of 
1d more oil boilers, in the com 
l-industrial field, of 
vith internal furnaces. The ad 
s of the Scotch-type boiler are 
list them 


compact 


ll known for me t 


oMe instances, a four-pass boiler 
type is more economical to pur 
because of efficiency 
yace. In other 
Scotch-marine boiler is the 


ind SaV 


instances, 


onomical purchase 

More to the 
Hev-E-Oil burner is 
a Scotch-marine boiler of 


point, however, our 
particularly well 
nted t 


made 


tl at T 
t 


iss type Therefore we 
w automatic boiler-burner plant 
Scotch-marine boiler de 

round the Hev-E-Oil burner 
Schulz: When did you arrive at your 


first ign for the new unit? 


Resek: During the past 15 years, we 


fired many Scotch-marine boilers 
burners. with good results 
the de 


OT ¢ 4 \ 1vutomatic boil 


experiences, 


irner plant 
Schulz: How about boiler sizes? 
Resek: There's a wide range of sizes 
every requirement from 10 to 
horsepowe1 
Schulz: | know you won't mind tell 


ing me how you tried to make these 


units better than some of the Scotch 
units 

Resek: These automatic boiler-burn 
er plants include combustion cham 
bers of the special diameters and 
lengths for Hev-E-Oil burners. The 
ombustion spaces match the sizes and 
shapes of the flames. Next, there’s a 
space of the size to maintain correct 
velocity as the products of combustion 
leave the firebox, turn, and enter the 
return tubes . . . the firetubes. The 
secondary heating surface of these 
firetubes is ample for low stack tem 
perature 

The boiler is designed for rapid 
steaming, good internal circulation, 
ease of maintenance 

This is an automatic boiler-burner 
plant that’s built the way oilburner 
men like. For example, the burner is 
an integral part of a front, hinged 
door. Not only can the entire front of 
the boiler easily be opened for inspec 
tion, maintenance, and tube cleaning 

but in addition the burner can 

be serviced very easily 

Schulz: You keep on saying “auto 
matic boiler-burner plant.” What do 
you mean by it? 
Resek: | mean a boiler and oilburner 
100% for each 


completely 


designed other, 
mounted on one frame, 
wired . . . an integral unit complete 


with water column, gages, piping, 
limit and operating controls, and nat 
urally the latest safety controls 

Schulz: You describe these units as 
of the “forced-draft type,” don’t you? 

Resek: That term “forced-draft” is 
sometimes misused. These units really 
are forced-draft. The burner provides 
all the air necessary for atomization, 
and all the air needed for combustion 
of the fucloil, Our unit needs less 
stack or chimney than a conventional 
boiler needs. It needs only enough 
stack to offset resistances that may be 
set up in the breeching 

Schulz: Will your automatic boiler 
burner plant comply with all regula 
tions and codes? 

Resek: All units are constructed un 
der the rules of the ASME, and are 
inspected by an established boiler-in 
spection company before shipment 
All units comply with UL standards 
Where required, units will comply 
with specifications of FM and FIA, 
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automatic boller-burner pliant 
. ? 
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for the first time—a unit 
made by and for “burner men” 


The burner industry has been waiting for an oil burner man’s 
boiler. Industrial Combustion, Inc., puts the burner before 
the boiler with its new Highlander. This completely assem- 
bled boiler-burner plant (Scotch-type two-pass unit) has been 
designed and constructed from the burner specialist’s point 
of view — built to bring out the best efficiency and reliable 
operation of the burner. 

And “burner men” design is just the beginning! The new 
Highlander will be sold exclusively by authorized Industrial 
Combustion dealers. It will be installed and serviced by these 
qualified burner technicians. 

Write today for complete information — Dept. FO-30. 








HEART OF THE HIGHLANDER is the famous In- 
dustrial Combustion burner. Shown is the 
HEV-E-OIL burner especially engineered to 
make use of inexpensive heavy oils — num- 
ber 4 and 5. Number 6 or Bunker C in larger 
models. Available from 5 to 150 gph. 





INDUSTRIAL qt: COMBUSTION 


INC. 
EXECUTIVE OFFICES: 4507 N. OAKLAND AVE., MILWAUKEE 11, WIS. 











Letters to The Editor 


OILHEATING INSTITUT! won't be enough to be second-best or 

NORTHEASTERN INDIANA. third-best, only the first-best will sur- 
vive and flourish 

ROY W. FEIGLEY 


Exec utive Secretary 


NEW YORK, NEW YORK 

Editor 

I have been following with a great 
deal of interest the newspaper articles 
regarding the Brooklyn oil delivery 
scandal. It is most unfortunate that all 
the reputable dealers will be subjected 
to unwarranted suspicion and embar 
rassment because of a very small per 
entage of unscrupulous op 

May I submit the follow: 
tion which could prevent 
f this nature 

If there were only 

h truck from which 
all compartments drain ; 

ctice of attaching hoses to empty 
ompartments to pump air through 
the meter would thus bi 
The he se Cc uld be sO atta 
would be difficult for the driver to re 
move in the event there happened t 
be another outlet, and impossible t 
replace without detection by the offic: 
It is, of course, desirable to have baffl 
plates in the tank itself to prevent 


cessive movement of the oil while th 





truck is in motion, but an opening in 
bottom of each baffle plate would 


- oil to drain 





outlet 
This will work even though 





between oil and ga eliminator has been blocked off, 
] 


ind mak siderably the industry could prevent tampering 
titiv will i bitter with the air eliminator altogether, the 
; but it will ‘e uS aforementioned would be positive 
@ A size to meet every re- . 
quirement. Uses pressure burner, 
number 2 oil and sells at popular 
prices. Has every feature for vol- tl t : heir minds to the officer with S. Cunard & Co., fueloil 
ume sales. Dt tl will come up with a low and oilheating dealers in Halifax, 
Made in large commercial sizes tala snk than is ni n Nova Scotia. He is now associated 
for schools, hotels, hospitals and 1] I 
é «ie u gTAUg il shell with a with a stock brokerage firm in Neu 
public buildings. Approved for 
180 degree outlet water. 
Details on request. 


Bock mM su o, that our in r LIONEL L. JACOBS @ 
brilliant accounting and tax pe Wayne, Pa 
ple. A legal way can be developed t Editor 
OLOCCHMLOH hand he expense without taking it I have studied the article, “Twelve 


NO $. DICKINSON ST., MADISON 4, WIS. ll out he stockholders’ hides Years new” in the January FUELOIL 


scintillating sixties, it & Oi HEAT and was particularly at- 


B. & MACDONALD 


MacDonald for many years was an 


York City, but is still interested in 


industry problems 
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SERIES 530 combination fan and limit 
control is available with or without man- 
val switch for continuous fan operation. 














SINGLE ELEMENT, COMBINATION 
FAN & LIMIT CONTROL 


Here it is! It’s all new... yet, each component part is proved by 
years and years of dependable, accurate performance in the field! 

Look at its compact, space-saving size and shape...see its easy- 
to-install single element which is solid charged for utmost accuracy 
and reliability in responding to temperature changes. Now, look 
at the inside .. . notice its two separate sealed contact units, one for 
the fan and the other for the safety limit. Large, accessible terminals 
assure easier wiring. Note the large, easy-to-read numerals on the 
limit and fan scales ...indicators provide simple, finger-tip adjust- 
ment for any desired fan operation or limit setting. 

Learn more about this new control...ask your wholesaler or 
write to the Penn factory! 


PEMM CONTROLS, VC. cscs, ics. 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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_ REASONS WHY 
DUNKIRK BOILERS 
AND RADIATORS 
HELP YOU 
MAKE MONEY _.. 


‘ 


Economical to install and operate 


Healthful draft-free 
warmth in any home 
design 


Easily extended for 
future growth 


*Round-the-clock tempera- 
ture control 


Warm floor for 
healthful play area 


Clean, inconspicuous 
heat distribution 


Whisper-quiet 


wr Completely automatic ———— . 
Bets, operation } 
, Boiler location to suit 
building 
| 20° Smart looking 
| jacket 
11 | Aboiler for efficient sa 4 


| use of every fuel 
} 
42° Cast iron boiler for lifetime service 








13 | Hot faucet water at low cost 


44 =~ Packaged for fast and accurate 
installation 


15 Minimum service 


Write for the 
DUNKIRK 


| 
| 
| PROFIT STORY 
DUNKIRK RADIATOR 


CORPORATION 
DUNKIRK, NEW YORK 


MEMBER OF THE INSTITUTE OF BOILER AND RADIATOR MANUFACTURERS 
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. Letters to the Editor 


the statement, “This de- 
recorder is designed to pro- 
constant *K’ 
u know I have had some 40 


factor reading.” 


irs experience in the delivery of 
fueloils to the consumer, involving an- 
nual gallonages running to 8'4 mil 
f distillate oils. The “K” 


ictor is a measure of the fuel demand 


n gallons « 


particular building under operat- 
nditions existing during a par 
- period. It is arrived at by di- 
ig the gallons of fuel used into 
number of degree-days recorded 

r such period 
K” factor for such a building 
ny particular time will be affected: 
onditions within the building, 
s temperature maintained, fre 
of opening outer doors and 
s etc.; the accuracy of the de- 
ys recorded. These factors can- 
ntrolled by any temperature 
raging recording instrument. If it 
, it would take away from the 
day man one of his most valu- 
means of insuring adequate de 


s to his customers 
The alert Dispatcher 


The bulk of 
satisfactorily on the “K”™ 


accounts run along 


factor pro- 
vided accurate degree days were used 
in establishing it, but the alert dis- 
patcher constantly notices accounts 
taking more or less oil than usual. He 
immediately checks his ““K” factor to 
determine if there has been a change 
in the load conditions, An instrument 
that provided constant “K” factors 
could badly fool him, whereas, if he is 
able to 


change in the customer's home, he can 


determine there has been a 


check with the customer and deter- 


change in “K” 


factor should 


To say that “The only thing you, 
as a fueloil dealer wants is a constant 
‘*K’ factor” does not make sense to me. 
[ have found that a far more impor- 
tant matter is the accuracy of the de- 
gree-days used 

As we all know “K” factors calcu- 
lated from averaged daily tempera- 
tures are far from accurate. Take a 
day with a high of 75° and a low of 
55°, the average temperature is 65° 
recorded. 
However, almost every building will 


and n degree-days are 


DON’T GUESS— 


TEST 


HEATING SYSTEMS 


with the 


VECO ELECTRONIC 


COMBUSTION 
ANALYZER! 











Accurate Combustion Analysis is Provided 
Through The Measurement Of: 


e@ CO, CONTENT OF FLUE GAS 
e@ STACK TEMPERATURE 
@ DRAFT OVER FIRE 


RUGGED + ACCURATE - FAST 


— Direct reading time is less than 10 seconds 
— All 3 functions in one instrument 
— One meter, one dial with 3-scale readout 


The Veco Combustion Analyzer is a portable 
precision instrument designed for furnace in- 
stallation and service men to obtain maximum 
heating efficiency on any type of oil, gas, or 
coal furnace. 


MODEL 140-A—Domestic model, temperature 
compensated for average am- 
bients $159.50* 

MODEL 140-C—Iindustrial model, accurate at 
any ambient temperature 
$179.50* 


———- For complete details write 


NECO 


124 Springfield Road, Union, N. J. 
MUrdock 8-7150 


*Prices subject to change without notice, in continental 
U.S.A. and are FOB Union, N. J. 
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For Tops in Reliable Performance 


Collngle 








NOZZLES WITH NEW BRONZE FILTER 


The Eddington new one piece porous bronze nozzle 
filter is another Eddington achievement for smoother 
trouble-free oil burner service. It is designed 
to permit the flow to pass through with the least 
amount of restriction and still give more 
effective filtering than 200 mesh strainers. Recom- 
mended for use on nozzle ranges from .50 


gph through 2.00 gph and larger flows if so desired. 


FILTERS 


Light, sturdy die cast aluminum body, 
rust and corrosion proof. Large sump. 
All-wool felt cartridge provides greatest 
surface filtering area. Interchangeable 
with other makes. 


JON FILTER 


Condensate Pumps 
Combustion Heads And Water Disposal Units 


Models for high pressure and 
low pressure oil burners. 
Easily adaptable to conven- 
tional burners. Design saves 
up to 30% in fuel bills. Model 
LP-53 converts high pressure 
burners to low pressure with- 
out change in housing design. 
Range of capacities from .4 
to 2.00 G.P.H. 


Write for Complete Catalog 
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EDDINGTON METAL SPECIALTY COMPANY * EDDINGTON, 


e 


Designed specifically for 
the removal of water from 
Washing Machines and 
Laundry Trays, thus pro- 
viding a quick, inexpen- 
sive, completely automatic 
disposal system. 

Water Disposal Unit Model 
A-9LT illustrated. 


VISIT US AT THE 
NEW YORK SHOW, 
BOOTH NO. 720-722 


PENNSYLVANIA 





HEATING O/L 


©6We switched to Texaco Fuel Chief heating oil 6 years ago 
because we knew it to be a better product. Our customers think 
so, too—our thru-put has increased 50%. And we like to do busi- 
ness with the Texaco people. They’re fair, understanding, and 
give us wonderful cooperation.” Sell the best...sell TEXACO 
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Krall Coal & Oil Company operates five 
tank trucks and employs fifteen people 
to handle the business. 


5 reasons why it 
pays to be a 
Texaco Fuel Chief 
Distributor 


1. Texaco Fuel Chief is cleaner-burning. 
2. Dependable and efficient delivery at 
all times. 
3. Immediate acceptance. Fuel Chief is 
sold under the nationally famous trade- 
mark, the Texaco red star with the 
green “T”’, 
4. One of the largest producers of heat- 
ing oil, Texaco is the only petroleum 
company to build up successful distri- 
bution of its products nationwide. 
5. Profitable and proved sales policies. 
A SOLID FUTURE is one of the advan- 
tages of being a Texaco Fuel Chief 
Distributor. There may be an oppor- 
tunity for you. Investigate — send this 
coupon to Manager, Fuel Oil Sales 
Division, Texaco Inc., 135 E. 42nd St., 
New York 17, N. Y. 


=m ooo omen HEATING O/L 


FOH-3 


1 would like complete information about the pos- 


sibility of teaming up with Texaco as a Distributor 


of Fuel Chief Heating Oil. 

















| be using fuel when the temperature 
| is between 65° and 55°, 

Temperature alone, no matter how 
closely averaged, is not a satisfactory 
| means of determining “K” factors be- 
| cause it does not take into account the 
effects of wind and humidity and 
other conditions that seriously affect 
the heat demand. 

Here in Philadelphia, the difference 


between averaged temperature record- 
ings and recordings of instruments 
measuring wind, humidity and other 
conditions has run as high as 700 de- 
gree-days in a year. This difference, 
if allowed for, would materially 
lengthen periods between drops and 
avoid many annoying and expensive 
run-outs. 


LIONEL L. JACOBS 


‘Why use anti-siphon Valves 


on oilburner Installations? 


F, sonry QUESTION handled for 
our Readers’ Problems depart- 
ment concerned the use of anti-siphon 
valves on oilburner installations, par- 
ticularly those connected to outside 
tanks. 

The question and its answer has 
been covered in detail in previous 
issues of FuELom & Om Hear, in- 
cluding a full-page discussion in the 
September 1952 issue, from which the 
accompanying drawing has been re- 
| produced. (See page 46.) 

The simplified drawing shows a 
typical installation using an _anti- 
siphon valve. However, in the interest 
of clarity the oil lines do not have 
| hand shut-off valves and the oil tank 
is shown without fill or vent lines. At 
the same time the drawing shows sche- 
matically how anti-siphon valves are 
installed. 

The drawing, along with the fol- 
lowing question and answer, presents 
a concise, yet complete, discussion de- 
signed to acquaint servicemen with 
the need for and use of anti-siphon 
valves. 

Q. I have a problem on a domestic 
oilburner and feel certain you have 
the answer. 

About three years ago I installed 
my first oil tank on a level above the 
oilburner. Not knowing differently, I 
did not install an anti-siphon valve, 
but the job still is working OK though 
the tank is 5 ft. above the burner. 

Since that time I have read and 
heard much about anti-siphon valves 
and that they should be installed 
where a tank is above the burner, such 
as is the case when a tank is at Ist 
floor level and the burner is in the 
| basement. 


Since my first installation of this 
kind, I have installed at least three 
different anti-siphon valves on differ- 
ent jobs. Without exception, all have 
given me trouble sooner or later. 

I have talked to a couple of burner 
men about these valves. One man says 
that there are no, good, anti-siphon 
valves. Another says I must accept the 
trouble. 

Please answer these three questions 

1, Are they necessary’ 

2. Will an oil pump stand this posi- 
tive suction? 

3. If they are needed, what is a 
good valve? 

A. B. W., Fort Hunter, N. TY. 

A. True, some oilburner men never 
install anti-siphon valves, are em 
phatically against using them because 
they cost money and may give trouble. 
If they are lucky, these men do not 
get into complications which cause 
them to regret their failure to install 
valves. such 


anti-siphon However, 


valves must be installed on certain 


installations to have these in- 
stallations comply with the ideas and 
requirements of the most cautious au- 
thorities interested in safety and in- 
surance aspects. You definitely can be 
blamed for trouble caused by failure 
to install an anti-siphon valve where 
an oil tank is high above a burner. If 
the oil from a large tank siphons into 
a boiler room and ignites because you 
did not install an anti-siphon valve, 
for example, you may be called to ac- 
count on a legal basis for failing to 
install the anti-siphon valve, which 
according to many, good authorities is 
needed to prevent this kind of trouble. 
If your lawyer knew all the facts, he 
would tell you to install anti-siphon 
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OIL TANK 
GAUGE 


% DESIGNED FOR PERFORMANCE 
% MANUFACTURED FOR QUALITY 
x PRICED FOR VOLUME SALES 


ee] 


An easy-to-read sc 
that is plair 

in even the darkest 
places, 


All-weather plastic 
top and guaranteed 


overall rugged on 


Designed and eng 
neered for inside or 
outside installation 
Heavy die-cast plug 
SPRING STEEL flex 
ible float rod 

All 

hinged on durat 
BRASS pivots 


No maintenance 
repair or regulat 
after installatior 














3420 S. W. 9th St. 
DES MOINES, IOWA 


Wr. Dealer 


Stock this fast-selling gauge with 
many exclusive features not found 
in higher priced gauges. 


WRITE TODAY FOR OUR LOW 
PRICES AND SAMPLE GAUGE 


TReehiop: amas 
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installati ns on which the 


install such valves results 


lifficulty de- 

uums needed to open, 

n, anti-siphon valves. To 

details of particular in- 
particular valves may re- 
nt vacuums (developed by 
pen them rang- 
Q” How- 

can develop vacuums 
n outside tank in 


in work well developing 


| 
| vacuums up to 15” and even 
” Thus the use of an anti 
ilve does not subject an oil 
pump to an unusual handicap or 
penalty; it does not, for example, 
cause an oil pump to develop a higher 
vacuum than is needed on outside 
tank installations 
Important: Of course, you do not 
use an anti-siphon valve with a one- 
pipe or one-line pumping layout. Lay 
things out so that the gph flow rate 
through the anti-siphon valve is the 
full gph pumping rate; the simplest 
way is to install a return line. 
The suction line must be absolutely 


free of air leaks, of course. Install 


a pipe tee on the output side of an 
anti-siphon valve. Starting up, use a 
vacuum gage in this tee to find out 
the vacuum needed to open the anti 
siphon valve. Make a note of this 


Probably it will be a mild vacuum of 


5” to 10”, easily developed by the 
oil pump. If you ever do suspect the 
valve of giving trouble later, again 
use the vacuum gage. 

Don’t regard a simple, spring 
loaded, check valve as an anti-siphon 
valve. Such a check valve may require 
a high and indefinite vacuum to open 
it. Buy only anti-siphon valves which 
are UL listed. A typical, good, anti- 
siphon valve has a large, flexible dia- 
phram which, affected by a low vac- 
uum developed by the oil pump, easily 
opens wide a valve arrangement that’s 
closed when the burner pump is not 
running. 

3. We can’t give here the names 
and addresses of manufacturers of all, 
good, anti-siphon valves listed by Un- 
derwriters’ Laboratories. Here are two 
in the New York area. Burn-Rite 
Products Co., 354 Saw Mill River 
Road, Yonkers 2, N. Y., and Preferred 
Utilities Manufacturing Corp., 41 
East 42nd St., New York 17, N. Y. 
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Top spring 
keeps valve 
normally closed , 
--- when oil- 
burner is not 
running. 





Starting of burner pump 
develops vacuum here 

at "X™“ and above diaphram. 
Then center of diaphram goes 
up --- raising valve stem and 
opening valve. 


Diaphram 





.. troubled 
with 


When unloading transports carrying gasoline or 

fuel oil, a condition often occurs which produces air 

or vapor in the liquid. This causes binding or clogging in an ordinary 
centrifugal pump. Up to this time the only answer to this 

problem has been a more costly self-priming pump. Now Ingersoll- 
Rand has solved this problem with the new “Vapor-Flo” Motor- 
pump. This is a centrifugal pump with a special patented impeller 
that cannot clog or bind. “Vapor-Flo” units cost less than self-priming 
pumps but are up to 20% more efficient. Get complete details 

from your nearest Ingersoll-Rand office or your Oil Equipment Jobber. 


1860 — 1960 


of pump progress 


from the leading manufacturer . . . 


Ingersoll-Rand 


11 Broadway, New York 4, N. Y. 


OTHER I-R PUMPS FOR LIQUID FUEL SERVICE 
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“Our’59 Fords have logged over 80,000 trouble-free 
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miles with only routine, ICC-prescribed maintenance” 


says Ed Seaton, Jr. 
President 

Refiners Transport, Inc. 
Nashville, Tennessee 


ie the 10 years we've been in business, we have 
had more satisfactory service out of Fords than any 
other vehicle in the same price class. They just don’t 
require the repairs that other makes do and the ’59 
Ford F-1000 tractors seem to be the best yet. We 
haven't experienced any downtime with them and 
a couple have logged over 80,000 miles with no 
repair work on them other than our regular ICC- 
prescribed maintenance. 

“The majority of our independent contractors 


Refiners Transport, Inc., one of the South's 
leading common carriers, is licensed to haul 
liquid commodities in seventeen states. This 
progressive company leases its tractors from 
independent contractors and has always had 
more Fords in its fleet of tractors than any 
other make. Here is what Mr. Seaton has to 
say about them: 


drive their own tractors, and the ones on the shorter 
hauls buy Fords with the Big V-8 because they out- 
perform everything else on the grades. With a Ford, 
they don’t have to run the engine as fast to main- 
tain legal road speeds and there is ample power 
for good acceleration. In fact, the men with the 
F-1000’s say they haven't seen anything yet with 
a comparable gross that they couldn't pass. The 
lighter chassis weight of a Ford frequently means 
as much as 300 gallons more payload, too!” 


Again in ‘60 FORD TRUCKS offer Certified Savings! 


CERTIFIED ECONOMY 


CERTIFIED DURABILITY 


This year, if you buy a Ford Truck, you get a truck 
with certified economy in the three major expense 
items: gasoline, tires and initial price. 


The refinements built into the 60 Ford Heavy and 
— Duty Trucks for longer life and greater reli- 
abili 


ty will also bring savings to your operation. 


Best Gas Mileage! Results of second running 
of Economy Showdown U.S.A., show 1960 Ford 
Y-ton Pickups won every test—beat the average 
of the other four leading makes by 13.14. 


Double Tire Life! Under average conditions, 
Ford's truck-type front suspension gives double the 
front tire life of that obtained with ‘“‘soft-type”’ 
independent system used on some 1960 trucks. 


Lowest Prices!* New 1960 Ford %4-tonners are 
priced from $33 to $181 below those of leading 
competitive makes. List prices of Ford Light and 
Medium Duty models are lowest in their class. 


Automatic Radiator Shutters, standard on 
all Super Duty models, add considerably to engine 
life .. . mean less expansion and contraction, 
more efficient combustion and better lubrication. 


Dynamometer Tests of Ford's submerged- 
type electric fuel pump showed no power loss at 
temperatures up to 200° F vs. 9% loss with me- 
chanical fuel pump under the same conditions. 


~)\ Shaker Table Tests plus constant exposure to 


oil, water and heat proved Ford's 1960 wiring 
harness to be three times longer lived than the 
1959 harness. 


CERTIFIED ECONOMY REPORTS 


Certified results of these and other tests conducted by 
America’s leading automotive research organization, 
plus a comparison of manufacturers’ suggested list 
prices, are now available at your Ford Dealer's. Take 


him up on his offer to check the records . 


. . see and 


drive the new Ford Trucks . . . and you'll save for sure! 


*Based on latest available manufacturers’ suggested retail prices, including Federal 


excise tox, excluding dealer preparation and 


di 


and di 





charges 


FORD TRUCKS COST LESS 


LESS TO OWN...LESS TO RUN... BUILT TO LAST LONGER, TOO! 
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I'll be looking 


for you 
in Booth 





741 





J 





Charlies N. Rapiport 
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Be sure fo see 
our Super Ignition 
Transformers and 








L Ohio Motors! ) 





28. The air holes around the back of the primary sir 
inder admit a metered amount of air which ste 
aontie flame and controls the burning distance 
from the nozzie 


2». These ait holes can be opened or closed by rotat 


Combustion Heed are 

primary air hole adjustment rod 

which opens oF closes the air holes from the back 
ot the burner 





Typical page from pamphlet which is distributed to those who attend showings 
of the new film, “Installation and Adjustment of the Shell combustion Head.” 


Training Film available 

on Shell Combustion Head 
New York, 
making available a train 
“Installation and ad 
justment of the Shell Combustion 
Head.” Marketing division fueloil of 


fi vill arrange for the 20 


SHELL Oll AJ... has pre 


duced and is 


] 1 
ing film called. 


minute 
r and sound film to be shown to 


fueloil and oilheating met 


Fairfield Oil Htg. Co., Inc 
Foreman & Pratt Ltd 
Greene & Hodgson, Inc 
Hayward Oil Burner Corp 
Herman Nelson Div 
Interlake Steel Prods. Ltd 
Kingsley Burner & Mach. Co 
Lakeshore Mfg. Co 

Lee Eng Co 

Madsen Service 

Metromatic Oil Burner Co 
The Nu-Way Corp. 
Oil-Elec-Tric Co 

Quiet Automatic Burner Corp 
Quiet Heet Mfg. Co. 
Radiant Utilities Corp. 


; .: a . C. L. Rayfield Co. 
Pr opies will also be given t Red Wing Oil Burner Co., Inc 
local Chapters of the Oil Heat Insti Robert Bell Industries 
‘ wal 4 shlet has bee sr Robot Htg. Egpt , Inc 
A tie-in pamphlet has been pt Sad Baewaee, See. 
Silent Flame Mfg. Co 
Standard Arcoil Corp. 
Sun-Ray Burner Mfg. Corp 
Sundstrand Eng. Co. 
Thomas Hickey Coal & Oil Co 
Tru-Heet Co. 
Vogt Bros. Mfg. Co. 
the industry and more than Volcano Burner Corp. 
} Waltham Oil Burner Co 
Weatherall Engrs., Inc. 
The Will-Burt Co. 
Wisconsin Oil Burner Co 


We are Exclusive National Distributors, 
to the Oilheating Industry, for Union 
Electric & Mfg. Co., and The Ohio Elec- 
tric Mfg. Co. 


distribution at film show 


Head, de- 


research 


Shell Combustion 
ope d Dy Shell’s fuel vil 


oratory, is offered on a royalty free 


Manufacturers: Contact us for these, 
and for other quality oilheating com- 


ponents. 
YaSis ft 


v ; 


in integral part of their burners 


ilburne r manufacturers use it as 
We invite inquiries from manufacturers The Shell-designed combustion head 
having quality products with high vol- | now 
ume potential, to be sold to original — the 
equipment manufacturers, on an exclu- 
sive national sales basis. 


s offered as an integral part of 
these 


Long Island Ont publishes 
Guide for new home Buyers 


burner line produced by 
Ce mp inies 

\ GUIDE for prospective home buyers 
has been issued by the Oil Heat Insti- 
tute of Long Island. It outlines in de- 


@ Gauge Ce 


tail the tax and commutation rates of 
75 communities in Nassau and Suf- 
folk Counties. 

More than 2,000 copies have been 
requested thus far. This free booklet 
includes a map of the area, a short 
history and summary of the recrea- 
tional facilities on Long Island. 
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Acn Tool 
CHARLES N RAPIPORT Auburn Burner Co 
s Ger rye R Bascom Co 
ASSOCIATES Blue Hill Oil Burner Mfg. Co 
William Bros Boiler & Mfg. C 
Chandler Co. 
(Oldfield 6-1100) Columbia Boiler Co 
The Day Co 
(MOntrose 2.8484) Eckhart Mfg. Co 


Aldrich Ce 
Division 
Arthur C. Baumann 
1057 Summit Avenue, Jersey City, N. J. | [he Carlin ¢ 
: } ord ‘Oo 
5400 Dunham Rd., Maple Heights, Ohio Concord Oil C 
Eclipse Fuel Eng. Co 








OIL FIRED HYDRONIC SYSTEMS From reliable primaries to fashionable 
room thermostats — call on General Controls. Single source responsibility for quality controls means 
easier ordering, faster deliveries, fewer call-backs. You get local warehouse stocks... field service from 
{4 Factory Branch Offices. Send today for HEATING CONTROLS CATALOG describing the ite 
line of compatible controls for oil or gas-fired, warm air or hydronic systems. 


BE QUALITY SURE... ALWAYS SPECIFY GENERAL CONTROLS : G ENE RA L Cc oO NTRO LS 


Automatic Controls for Product or Process 

Glendale, Calif. e Skokie, Ill. e Gueiph, Ontario, Canada 
Nine plants—44 factory branch offices 

serving the U.8., Canada and Western Europe es 


The “Decor” thermostat... 
for functional beauty. And 
there’s a complete line of 
General Controls thermostats 
to improve any heating or 
air conditioning system. 











PerfXray ... years of trouble 
free service behind this quality 
burner mounted flame detector. 
General! Controls builds primary 
controls for every type of system. 


Combination hydronic heating 
control incorporating water 
temperature control and circulator 
relay. General Controls supplies 
single and combination 
controls for every system. 
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“WILL CALLS”’ 
CAN BE 
CONVERTED TO 
AUTOMATIC DELIVERY 


New low cost Fuel Use 
Computer proved to be 
great salesman by 
enterprising oil dealer 








This new low cost Fuel Use 

Computer . . . which helps 

you estimate fuel use at a 

glance . . . has been success- 

fully used by an enterpris- 

ing dealer as a means for 

converting die hard “will . 

call’”’ customers to automatic delivery. 

He’d found the major reason for their refusal to 

convert to be fear that their needs would not be adequately 

anticipated . . . that they’d run short of fuel during a cold spell. He 
eliminated this fear by explaining how the Fuel Use Computer enabled 
him to estimate their reserve exactly . . . built their confidence . . . and 
converted most of his list to automatic delivery. Result: maximum profit 
out of the use of his trucks through scheduled trips. 

You can convert your “will calls”, too . . . and we'll help you do it. 
For detailed information, just fill out the attached coupon and return 
it to us today. 

How The Fuel Use Computer Works 

A rugged measuring unit . . . easily attached to your roof. . . continuously 
relays the weather to a compact computer on your desk. This computer 
converts the information into average fuel use at any time. . . and gives 
you the information on four direct reading registers. It indicates fuel oil 
use both for customers who combine house and hot water heating and 
those who heat house only. It’s safe, entails far less clerical work, eliminates 
degree day calculating, and allows use of your present card system. And 
it can be used to convert ‘“‘will calls’ to automatic deliveries. Fill out 
the coupon now, 


HRB-SINGER, INC. 
A SUBSIDIARY OF THE SINGER MANUFACTURING COMPANY 
90 Schureman Street, New Brunswick, N. J. 


HRB-SINGER, INC. 
90 Schureman St., New Brunswick, N. J. 


Please send detailed information on how to promote the Fuel 
Use Computer to convert “‘will calls” to automatic delivery. 


Name 
Company 
Street 
City 
State. 

















Burkhardt speaks at Meeting 
of Northwest Petroleum Group 


CHARLES H. BURKHARDT, national 
secretary, Distribution Division, Oil 
Heat Institute of American, spoke at 
the annual meeting of the Northwest 
Petroleum Association in Minneap- 
olis, Minn., late in January 


He told the group that the com- 
bination dealer, the one who sells and 
services oilheating equipment as well 
as markets fueloil, is the dealer who 
can face competition. He emphasized 
that “only by the installation of 
equipment can the industry survive. 
Not a drop of oil can be consumed 
for central heating without an oil- 
burner.” 

Pointing out that more than half 
of the producing oil and gas wells 
in the United States are owned by the 
same companies that own the refiner- 
ies and oil producing properties, 
Burkhardt said that this connection 
would lead to a balance between oil 
and natural gas. “It is inconceivable 
that a major company would see 
either oil or gas arrive at a position 
where it would completely imbalance 
the economic position of the other.” 

Because the public taste is fickle, 
Burkhardt feels that oilheating men 
must maintain vigilance in the form 
of promotion, advertising, improved 
company relations and performance 
with the public, at all levels. They 
must show an increasing interest in 
the participation of sales and installa- 
tion of equipment as well as service 

Officers and directors of the North- 
west Petroleum Association were 
elected during the business meetings. 
A. E. Saunder, Forman, N. D., is the 
new president. 

Other officers are Craig Shaver, 
Wayzata, Minn., vice-president; Bob 
Streeter, Bismarck, N. D., vice-presi- 
dent; E. H. Kopplin, Litchfield, Minn., 
treasurer; H. F. Horning, secretary. 

Minnesota directors are D. F. Mc- 


March 
2 1960 








ONE | ONE | ONE 
ONO MO) aI = Coop 5: 


NEEDS ONLY FOR ALL PARTS TO INSTALL 








THE COMPLETE 
METALBESTOS CHIMNEY* 


So quick...so easy...and it’s approved for all high-tempera- 
ture fuels including oil, wood and home incinerators. For new 
or old construction, inside or outside installation. 


Get complete details from your Metalbestos Distributor. He's META LBESTOS 


as close as your telephone. Or write Dept. M-1. WILLIAM enasaat eomaney sanennee, CALIFORNIA 


Manufacturing Plants in Belmont, California + Logan, Ohio 


“Average time for an average installation. 
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. . « « Industry Groups 
Kinney, Cloquet; Don King, Park 
e @) a F 7 Rapids; Arvid Johnson, Mora; George 
Abrahamson, Marshall; Irv Talle, 
Albert Lea; Lucas Green, Rochester: 
HELPS CUT and Arthur Bero, Duluth. Directors 
of the North Dakota Division are: 
W. M. Eslinger, Minot; William 
oO ee RATI Ke G COSTS Gorder, Landa; and John Vogel, Tap- 
—_—__— pen. Representing the Twin Cities: 


A | | A | eo n pe | t hh a We re | y: | Jack Reed, Jerry Johnson, and VW/alter 


Kunz, Jr. 


| Philadelphia Council to paint 
| member Trucks sparkling White 


NEWEST PROMOTION of the Oil Heat 
Council in Philadelphia is to paint 
fueloil and service trucks white. The 
white trucks will carry the “Better 
heat with oil Heat” slogan as well as 
the “Little Bill” cartoon character. 

By putting a white fleet on the 
streets, the Council expects to stress 


BULK PLANTS AND 
TERMINALS 


Roper Series 3600 Pumps mounted on steel a €. ¢ Ai gain the advantage of having a roll- 
bedplates are compact units that require cs ait ; soll: Fs 

minimum installation space. The interchange- _ _— ing hard-selling message. 

able gear reductions provide for 3 pumping . . a = s a ; 

speeds. Furnished with or ready to receive gy The Council will pay the costs of 
denderd NEMA moter. Ne pump hove aceded. painting and lettering. However, the 


fueloil men taking advantage of the 


the cleanliness of oilheating and to 


paint job will make a special supple- 
mental subscription to the Council to 
cover these costs. When those funds 
are matched by the National Fueloil 
Council, the local group will gain ad- 
ditional funds as well as having travel- 
ing billboards throughout Philadel- 
phia. 

The Council staff will do all the de- 
tail work on the design of the truck 
lettering and copy. 


Bursaw is elected President 
TANK TRUCK DELIVERY Roper Series 3600 Truck Pumps are | Of N. E. Independent Oil Men 
quiet, smooth-running units that enable fast, safe deliveries. Thus — more | NEW PRESIDENT of the Independent 
calls per day .. . more profit per week. All along the line — from bulk | Oil Men’s Association of New Eng- 
plant to home delivery — you can rely on dependable Ropers to help | land is William J. Bursaw, Jr., Salem, 
step up efficiency and cut down operating costs. Mass. He succeeds Robert W. Faw- 
cett, Cambridge, Mass., who was pre- 
@ Furnished in hi- and lo-drive design sented with an inscribed silver tray at 
@ Alloy iron gears promoté long life | the group’s annual meeting in Boston. 
@ Heavy-duty high lead bronze bearings Other officers elected were: Vice- 
@ With or without adjustable relief valve presidents—A. J. DeBlois, Jr., Paw- 


@ Operates equally well in either direction tucket; R. L. Gardner, Boston; A. R. 
Sandri, Greenfield, J. W. Scanlan, 


| Somerville; and T. J. Scott, Water- 
Roper Hydraulics, Inc. | town. Dudley F. Blanchard, New 
; Alvin 

Dept. 763, P.O. B Haven, was elected treasurer; 
4 aig ROTARY PUMPS | ©. Bicknell, South Weymouth, Mass., 


secretary. 
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Commerce, Georgia 











Chevy’s precision-balanced 
wheels run smoother. Balancing 
weight shows that all front wheels 
are balanced in assembly—an ad- 
vantage no other truck offers. It's 
assurance of easy handling; that 
tires will last longer without shimmy 
and shake from wheel imbalance. 


Chevy’s major components for 1960 last up to four times longer than 
ordinary truck parts—exhaustive testing has proved it. Likewise, the 
totally new cabs have proved 67% more resistant to twisting; and 
new frames for many models are as much as 4.8 times stronger in 
torsional rigidity. These are typical 1960 Chevrolet truck facts and pean 


figures—and they point up a new kind of tough truck build that helps Chevy’s naw teomen ere built with 

you hang on to your deterst new brawn. Box-section rail design 
is stronger than ever; rail section 
modulus has been increased as 
much as 57%. Massive “K"’ or “*X"’ 
brace crossmembers add to truck 
stamina; help keep you going years 
longer at least expense. 


> Chevy’s easier riding rear springs 
Chevy S new torsion-bar independent front suspension saves main- help roll up profits. New variable- 
tenance, increases work output. Independently suspended front wheels rate rear springs come in high capac- 
step right over bumps; tough torsion bar springs soak up shocks. As ities to handle huge payloads. 
much as 58% of all objectionable road shock is absorbed before it reaches Spring resistance adjusts automat- 


truck body, sheet metal or driver! ically to cushion the load better. 


CHEVROLET’S BIG NEW BUILD IS LIKE MONEY IN THE BANK FOR YOU! 


Here are just a few of the many ways in which Chevrolet's totally new build for ’60 will work to build a bigger bank 
account for you. They show that a ’60 Chevy means profit through longer life, less maintenance, easier working, out- 
sized cargoes and extra economy! You'll find, too, that 1960’s savingest truck power is Chevrolet's: famous economy 6's 
and efficient short-stroke V8’s for light-duty models . . . high-power, high-torque V8’s and tough, dependable 6's for 
the bigger trucks. It'll profit you to see your Chevrolet dealer about Chevy's big new build, sometime soon. 
Chevrolet Division of General Motors, Detroit 2, Michigan. 


1960 CHEVROLET STURDI-BILT TRUCKS <2Zugetaa” 








The man who can’t 

















“sandwich a meal 


Recognize him? He's the heating and air con- 
ditioning dealer. And, during the peak seasons, 
he’s a stranger at his own dinner table. At home, 
or at the office, somehow the phone calls come 
in never-ending abundance. He's literally cov- 
ered with requests for help—ranging from “right 
away” to “soon as possible.” 


But have you ever stopped to wonder why the 
Lennox dealer has fewer of those distress calls? 
It's because the Lennox factory does more to 
prevent them from happening! Lennox units 
come completely assembled, pre-tested, factory 
adjusted—ready to install in minimum time and 
with fewer call-backs. 


Isn't it time for you to become a Lennox dealer? 
Get the full story without obligation. Call or 
write your nearest Lennox factory. 


LENIN X 0c icin inion one i. oR 
for home, business, sci 


Lennox Industries Inc. founded 1895 
Marshalitown, lowa e Columbus, Ohio © Syracuse, N. Y. 
Fort Worth, Texas @ Sait Lake City, Utah e Decatur, Ga. 

Los Angeles, Calif. e Des Moines, lowa 
Lennox Industries (Canada) Ltd. e Toronto, Montreal, 

Calgary and Vancouver 


AM 








20 new ways to profit 


= 2 


A 


with the ELECTRONIC EYE of the 


“Looks” into your 
customers’ tanks 
24 hours a day 


New Double-Z-1 
Model measures hot 
water consumption too. 


REPLACES OLD, OBSOLETE DEGREE DAY CALCULATIONS! DETERMINES EXACT FUEL 
CONSUMPTION DUE TO VARIATIONS OF TEMPERATURE — CLOUDS — SUNSHINE — 


WIND — SNOW — AND RAIN! 


Nationally and internationally 
used and approved. The new- 
improved Johnson Fuel Demand 
Meter with its amazing accuracy is 
setting new high sales and profit 
records for Retail Fuel Oil Dealers 
year after year. 


SMALL, COMPACT, and DEPENDABLE 
This new ELECTRONIC EYE 
SYSTEM will DOUBLE the efficiency 
of your selling operation. 


MAIL THIS COUPON TODAY 


Johnson Degree Day System 


Div. OAKLEY & OLDFIELD + 329 S. Pitcher Street 


Kalamazoo, Michigan 


FREE ADVERTISING MATS! 


You have BIG, COMPETITIVE 
SELLING ADVANTAGES in your mar- 
ket with the patented Johnson meter— 
PERSONAL CUSTOMER BENEFITS 
only you can offer. Free ad mats with 
tested copy are supplied to all Johnson 
users. 


Send for your FREE copy of ‘'20 
NEW WAYS TO PROFIT.” Use cou- 
pon at left. 


(Some territories 
still open for qualified 
distributors—write T. O. 


Johnson) 


Dept. OH 


. . .«» Industry Groups 


[-s-r Hydronic heating School 
scheduled for Canada and U. S. 


AN EXPANDED course in the design and 
installation of modern hydronic heat- 
ing systems will be conducted by the 
Institute of Boiler and Radiator Man- 
ufacturers, New York. The program 
will begin in Canada March 22 and 
in the United States April 5. 

The three-day school for the first 
time will include instruction in the 
design of the “small pipe” system, and 
instruction in piping layout for zoned 
hydronic systems 

As in the past, design and calcula- 
tion problems will be discussed and 
worked out in the classroom. Students 
will design systems for one-pipe and 
series loop systems, and for two-story, 
ranch and split-level residences. 

Text books will be the I-B-R Instal- 
lation and Calculation Guides. Cost 
of all Guides and materials used in 
the course is included in the tuition 
fee of $39. 

I-B-R General Manager Robert E 
Ferry said that the following schools 
will be devoted exclusively to heating, 
but that plans are being made for a 
separate cooling school. Additional in- 
formation can be gotten from I-BR, 
608 Fifth Ave., New York 20, N. Y. 

The 1960 schedule is as follows: 
Toronto, Canada, March 22-24; Mon- 
treal, Canada, March 29-31; Albany, 
N. Y., April 5-7; Boston, April 19- 
21; Newark, N. J., April 26-28; Pitts- 
burgh, May 3-5; Cincinnati, O., May 
10-12; Indianapolis, Ind., May 17-19; 
Chicago, May 24-26; Long Island, 
June 14-16; Philadelphia, June 21-23; 
and Hartford, Conn., June 28-30. 


Service Meeting, Dinner-dance 
are held by Westchester Ont 

DURING FEBRUARY, the Oil Heat In- 
stitute of Westchester held two meet- 
ings for its members. The first was a 
service meeting held in White Plains, 
N. Y., on the 2nd; and the second 


SEND ME FREE BOOKLET 
“20 New Ways to Profit by Degree Days”’ 


was the dinner-dance on the 20th. 
JOHNSON DEGREE George Burke was chairman of the 
DAY SYSTEM 
Name Div. 
Oakley & Oldfield 
329 S. Pitcher St., 


Kalamazoo, Mich. 


“12 New Ways to Save More Money”’ ™ _ ott ae n 
check above service meeting and Association mem 


bers served on the panel. Some of the 





topics for discussion were new devel- 





opments in service contracts; tools and 





inventory; leaking storage tanks, and 





emergency boiler cleaning. 
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Oil Heat Council of Jersey 
headed by Irving Oelbaum 


IRVING OELBAUM, Newark, has been 
elected president of the Oil Heat 
Council of New 
Jersey. 

Other new ofh- 
cers include: 
Richard H Mor- 
gan. Princeton, 
vice president; 
William H. Sor- 
ter, Englewood, 
secretary; and 
Robert M. Crane, Gelbeus 
Cranford, treasurer. L. R. Freeman 
continues as the Council's administra- 
tor to handle the promotional pro- 
gram financed by funds subscribed by 
dealers and matched by the National 
Fueloil Council. 


Silver Shield Programs begun 
in Buffalo and Oklahoma City 


MEETINGS were held in Oklahoma 
City, Okla., and Buffalo, N. Y., dur- 
ing January to kick-off Silver Shield 
programs in the two cities. These pro- 
grams are under the sponsorship of 
National Warm Air Heating and Air 
Conditioning Association, Cleveland, 
and will attempt to upgrade and pro- 
mote warm air heating. 

Arrangements for the Oklahoma 
meeting were made in cooperation 
with Peter Hessmer, Hessmer Co. In 
charge of the Buffalo arrangements 
was Jack Allen, Allen Heating Sup- 
ply Co 

The formation of 12-week training 
schools for dealers and their employees 


in the area resulted from the meetings. 


Middle Atlantic Wholesalers 
plan Atlantic City Meeting 
PLANS for the 18th annual meeting 
are being made by the Middle At- 
lantic Wholesalers Association. The 
meeting will be at the Chalfonte-Had- 
don Hall, Atlantic City, April 3-5. 

The program committee consists of 
E. Eugene Thomas, H. E. Tippett, 
David Fisher, and H. Alfred Lentz. 
One full afternoon will be devoted to 
informal meetings of members and 
their sources of supply 


(Please turn to page 122 


12 new ways 


to cut overhead... beat inflation 
and save more money 


Keeps a BULL DOG GRIP 
on the PROFIT END 
of YOUR HOSE 


FIL-QUIK saves 1 to 2 hours 
flow time per truck, per day 


FIL-QUIK is a NEW PAT- 
ENTED PRINCIPLE—now in use : , : — 
- ‘ You will find complete details in 
nationally—that provides the safe the FREE BOOKLET—"12 Ways to 
way to pump oil as fast as 120 gal- Save with FIL-QUIK.” Send for it now. 
lons a minute! bY tics. tl . 

(Some territories still open for qualified 

SAVES TIME, OVERHEAD, EQUIPMENT distributors. Address T. O. Johnson) 


It costs you $6.00 or more per op- 


erating truck hour. Increasing your JOHNSON FIL-QUIK SYSTEM 
pumping rate from 30 to 90 gallons per Div. OAKLEY & OLDFIELD 


minute, will save you $2,220.00 on " . 
every million gallons pumped! 329 S. Pitcher St., Kalamazoo, Mich. 


OTHER SAVINGS, TOO MAIL THIS COUPON TODAY 
Less pumping time 
is only one FIL-QUIK Johnson Fil-Quik System Dept, OH 
economy. It increases Div. OAKLEY & OLDFIELD + 329 S. Pitcher Street 
—— 4° man, os Kalamazoo, Michigan 
truck, per hour. Ends 
spills. Ends time-wast- SEND ME FREE BOOKLET 
ing “nurse fills.” Over —__. "12 New Ways to Save with FIL-QUIK” 


all, cuts delivery costs Dumiber of trucks you eperate 
up to 35%. 





PUT NEEDLESS 
OPERATING COSTS 
INTO YOUR PROFIT 

COLUMN! 
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If you are installing 
Gas Units — or Oil Units — 
you are sure to appreciate and find profit- 
able Luxaire’s step-ahead developments for 1960. 

All along the complete Luxaire line, the most wanted 
sizes and models are equipped with large- 
capacity blowers that make conversion for summer cooling 
easy and inexpensive. 

With Gas Furnaces, Luxaire offers a complete new series 
of Horizontal Units that are low and compact, are available 
with increased air deliveries and are priced to 
meet any competition. 

Two, new, big sizes increase the capacities available in the 
popular assembled and wired Luxaire Gas Upflow 
Units to 175,000 and 200,000 Btu input, complete in one 
compact cabinet. 

For Oil, Luxaire offers three new 1960 models of 
Horizontal Furnaces and three sizes of Winter 
Air Conditioning Units, with the quietness 
of round combustion chambers and 
refractory fireboxes, and having increased 
blower capacities. 

If you have been seeking excellence but 
need to be competitive, see your 
Luxaire jobber for his 
1960 prices, today! 


New ! Low and New ! Slender and 
Compact Horizontal Furnaces. Compact Horizontal 
4 Sizes Units. 4 Sizes 


NEW 
GAS A.C. UNITS 


Heavily constructed 16 
Gauge Heating Elements 
and 21 Gauge Cabinets! 
Completely assembled 


NEW 
OIL A.C. UNITS 


Quiet operation with 
cylindrical Combustion 
Chambers and Refractory 
Fireboxes! Completely as- 


and wired! Large air han- 


sembled and wired Up- 
dling capacities! 


flow, Basement and 
Counterflow Units! 


New! 175,000 or 
200,000 Btu — A Single, 
Compact Package 


New Assembled and Wired A. C. 
Units. Shown with Vestibule 
and Hinged Door 


_ (1) 2, 3, 4, 5 H.P. Air : 
bs — Cooled Condensing P 
ty * g : Units, (2) Plenum S ae Sent Winter Air 
F Evaporator, (3) Duct ombination at 
' . Evaporator Units, Air Conditioners 


Water Gas Fired 
(4) Counterflow or as oe 
Gas a Evaporator, (5) Blower- prog ny None | or Oil Fired 
Conversion d Evaporator Unit. or Ut! Fire 
Burners 








Gas Fired 
Unit Heaters, 
5 Models 


THE C. A. OLSEN MANUFACTURING COMPANY «- « evra, onto 
2 


HEATING & AIR CONDITIONING UNITS 
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The Show goes on 


Plans for Out of America’s Convention and Exposition point Way to increased Sales 


tb THEME for the two Distribu- 
tion Division Business Building 
Rallies during the Oil-Heat Institute 
of America’s 38th annual convention 
is “Increasing Sales of heating Oil and 
oilheating Equipment.” 

As a matter of fact the whole pro- 
gram is aimed that way, with the 
equipment displays at the 23rd Na- 
tional Oil Heat and Air Conditioning 
Exposition adding emphasis to this 
bjectiv 

The Institute opens its convention 


he Park-Sheraton Hotel, New 


it 


tT 
York City on April 3 with committee 


nd Divisional board meetings and 
then follows with a full day of OHI 
meetings on Monday, April 
next three days, April 5, 6 


Nusiness 
4. The 
ind 7, have scheduled two dealer 
business building rallies, a Technical 
Division symposium, plus two sessions 
on electric heat competition. In ad 
dition, the members of the C-I Asso- 
f the Commercial-Industrial 
turers Section, have a two- 


ssion scheduled each day, April 


Exposition takes place concur 
it the Coliseum in New York, 
opening at 1:00 P.M. on Monday, 
April 4 and closing at 9:00 P.M. The 
displays will be open to the trade dur- 


rently 


ing the same hours on the three fol- 
lowing days, April 5, 6 and 7. 

The displays are not open to the 
public; they are for the trade only. 
There is no charge for admission for 
industry people; they merely fill in a 
registration card. 
PUVUEDULEUEOUOEUUOELOEUUUEDUOEDUAEDU AED UER DOOD AOD OEDU ASDA EEA 

23rd National Oil Heat & 

Air Conditioning 
Exposition 
The Place: Coliseum, New York 
City. 
The Dates: April 4 to 7, 1960. 
The Hours: 1:00 to 9:00 P.M. each 


day. 


Registration is required also for the 
convention sessions. This can be done 
in advance by mail for $5, or at the 
Park-Sheraton at convention time for 
a fee of $5.50. In either case this con- 
vention registration includes all ses- 
sions, except the luncheon on Wednes- 
day, April 6 

Incidentally, Ralph Becker, Ont 
Exposition Director, has announced 
that Exposition space is nearly three- 
quarters sold, with additional applica- 


contact Our of 
New York 


should 


Sth Ave . 


equipment 
America, 500 
36, N. Y. 
Everett Elliott, C. L. Elliott Co., 
Danvers, Mass., and chairman of the 
Convention Committee, in announc- 
ing the two special sessions on electric 
heat competition revealed that they 
were in addition to the two Distribu- 
tion Division Business Building Ral- 
lies. One of the electric heat sessions 
on Wednesday afternoon, April 6 


tions for displays still to be processed. at the Coliseum—-will be for wet heat 
R. S. Doherty, A. W. Cash Valve 
Mfg. Corp., Decatur, Ill., is chairman 


of the Exposition Committee. Inter- 


(hydronics) people; the second session 
on Thursday afternoon, April 7 and 
also at the Coliseum, will cover the 
same competitive problems from the 


manufacturers of oilheating 


related and 


€ sted 


equipment, accessory standpoint of warm air heating men 


Program 


38th 


OIL-HEAT INSTITUTE OF AMERICA, INC. 
Park-Sheraton Hotel New York, N. Y. 
April 4 to 7, 1960 


SUNDAY, APRIL 3 TUESDAY, APRIL 5 (Cont.) 
2:00-6:00 p.m.—General Committee 12:15-3:00 p.m.—New Ont! Board of 
Meetings including the Show Com Directors Meeting (Second Session— 
mittee, Convention Committee, Dis- Luncheon) “Old T * “Ball 
tribution Division Events Committee, 6:00-10:00 p.m Id mers a 
and Divisional Board Meetings. of Flame dinner—Grand Ballroom, 
Henry Hudson Hotel 


Annual Convention 


MONDAY, APRIL 4 
WEDNESDAY, APRIL 6 


9:00-3:00 _p.m.—Retiring 9:00-11:45 a.m.—First Distribution Di- 
Board Meetings vision Dealer Business Building Sales 
Annual Division Meetings Rally—Grand Ballroom 


Retiring Ou! Board Meeting 10:00-:12:00 Noon—C-I 

Our Annual Meeting Meeting 

New Ont Board of Directors Meeting 1:00-3:00 p.m.—Grand Diamond Ju- 
(First Session) bilee Convention Luncheon—Grand 

New On! Executive Ballroom 

_ Luncheon 3:00-5:30 p.m.—FElectric heat competi- 

New Distribution tion. Session for plumbing and heating 


Meeting (hyd ; 
é . ' vydronics) men. (At the Coliseum.) 
Domestic Section Manufacturer Divi- ’ 


sion Meeting 
C-I Section Manufacturer Division 
Meeting 
10:00-12:00 
Meeting 


Divisional 


Associates 


Committee 


Board 


Division 


THURSDAY, APRIL 7 

9:00-12:15 p.m.—Second Distribution 
Division Dealer Business Building 
Sales Rally—Grand Ballroom 

10:00-12:00 Noon—C lI Associates 
Meeting 

1:00-8:00 p.m.—Chapter Secretaries 
Annual Meeting and Seminar 


Noon— CI 


Associates 


TUESDAY, APRIL 5 
9:30-12:00 Noon—Technical Division 
Symposium—Grand Ballroom 3:00-5:30 p.m.—Electric heat competi- 
10:00-12:00 Noon—C-I_ Associates tion. Session for warm air heating 
Meeting men. (At the Coliseum.) 


él 





. . « « OHI Convention 


The program of the C-I Associates 
units of the Commercial-Industrial 
Manufacturers Section is the first con- 
vention activity of this group, Their 
meetings will cover in order: Modern 
ization of existing equipment; field 
trip to installations in the area; mar 
keting and specifying; commercial-in 
dustrial oilburner service contracts. 

An innovation this year is the avail 
ability of package tours to the Con- 
vention and Exposition. The tours will 
originate from various parts of the 
country and will include transporta- 
tion, a room at the Barbizon-Plaza 
Hotel for three nights, convention reg- 
istration, tickets to all meetings and 
the annual luncheon. 

Two New England tours will start 
from Boston, one by rail, another by 
air. A rail tour from Baltimore-Wash- 
ington is available, with similar rail 
tours from the Wilmington-Philadel- 
phia area, Springfield, Mass., Hart- 
ford and New Haven, Conn. areas. 
A Pennsylvania group is coming by 
bus from Lancaster, Harrisburg and 
York, as will a group from Albany, 
N. Y. 


MLL 
C-I Associates Meetings* 


Monday, April 4 

10:00 A.M.—Panel discussion, Co- 
chairmen, Frank Wymbs, Jr., 
Hev-E-Burner Distributors and 
Robert Beningson, Combustion 
Equipment Associates, Inc., 
both New York City. 

Topic: Modernization of ex- 
isting commercial-indus- 
trial Equipment, Depre- 
ciation and Replacement. 


Tuesday, April 5 

10:00 A.M.—Field trip to commercial- 
industrial installations in the 
New York City area. Henry 
Proctor, Iron Fireman Mfg. 
Co., New York, Chairman. 


Wednesday, April 6 

10:00 A.M.—Milton Way, Ray Oil 
Burner Sales, Long Island City, 
N, Y., Chairman. 

Topic: Marketing and Speci- 
fying for commercial-in- 
dustrial Distributors and 
Installers. 


Thursday, April 7 

10:00 A.M.—Murray  Lieblich, H. 
Lieblich & Co., New York City, 
Chairman, 

Topic: Service contract Con- 
cepts for commercial-in- 
dustrial oilburner Busi- 
ness. 


Oil-Heat Institute of America officers and directors at a typical directors meeting, 
this one last September at Seaview Country Club, Absecon, N. J. Top, left to 
right: Fred Heaney, president; Gabe M. Marin, vice-president and chairman, 
Manufacturer Division; T. R. Loizeaux, Sr., vice-president and chairman, Distribution *For franchised representatives of 
Division; Stanley Czarnecki, vice-president and vice-chairman, Manufacturer Division. manufacturers of commercial and in- 
The other three pictures, from top to bottom, show directors of the Domestic Manu- dustrial oilburning equipment. All 
facturer Section and the Commercial-industrial Section of the Manufacturer Divi- meetings at Park Sheraton Hotel, New 
sion and the Distribution Division board members holding their separate meetings. York City. 
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Special air tours are being scheduled 
also from Norfolk, Va., Buffalo-Niag- 
Milwaukee-St. 
Paul-Minneapolis; Chieago and 5&t. 
Louis 

All tour parties will arrive in New 
York Tuesday evening, April 5 and 
depart Friday morning, April 8. 

On! will arrange tours to New 
York for the Convention and Expo- 


ara Falls-Rochester; 


sition from any area where ten or 
more persons will make the trip to the 
Convention and Exposition. 


"Fun" Club Activities 


OLD TIMERS CLUB of the Oilburner 
industry: Annual Jamboree and Hall of 
Flame Dinner on April 5, Henry Hudson 
Hotel, New York. Cocktails: 6:00 P.M., 
then dinner, annual meeting and enter- 
tainment. 


Oil Heat GOODTIMERS: Annual din- 
ner party for members on April 6. 
Cocktails: 6:30 P.M., then dinner, an- 
nual meeting and entertainment. 


OIL HEAT OLD TIMERS: Open house 
for members at the Park-Sheraton Ho- 
tel, New York, on April 6 from 5:00 
P.M. to “closing.” 


(OUUUOQUUOUUULUUUUGEOGOUQ0QQ0QOUOUOU EA QHOO00OUUOUUUEOEGEOOOOOOOOOOUOOOONOAOOOOOOUUOUEOOOOOOOOOOOOUUOUUUOENOOGOUOUUUUGOOEOOGOOOOOOOOUOUUOOOOGOOOOOOOUquOENOOOOHHHONL 
DISTRIBUTION DIVISION 


Sales Building Rallies 


Wednesday, April 6 at 9:00 A.M.* 


Moderator 


Everett Elliott, president, C. L. Elliott Co., Danvers, Mass. 
and vice-chairman for the East, Distribution Division, On! 


Subject 


We sell heating Oil where Gas is 40% cheaper 


Fifty Years of heating oil Sales 


Using service Records to increase equipment 


Sales 


How an Ou! Chapter can help a Dealer increase 


his oil and equipment Sales 


What the major Supplier can do to help the 


Distributor increase Sales 


How the Use of an Additive helps maintain 


our business Volume 


Speaker 
Ed Marquard, Allied Oil Co. Div., 
Cleveland, Ohio 
H. H. Park, Jr., H. H. Park, Inc., 
Katonah, N. Y. 
Ed Schneider, Schneider Fuel Oil 
Co., Bronx, N. Y. 
Fred Gross, Fred Gross & Sons, 
Baltimore, Md. 
A. Graham Shields, Oil Heat In- 
—_ of Greater Washington, 


William H. Sortor, Sunrise Oil 
Co : Englewood, N. J. 


Thursday, April 7 at 9:00 A.M.* 


Moderator 


Lavern Schaetzel, Schaetzel Oil Co., Germantown, Wis 
and Great Lakes regional chairman, Distribution Division, 


OHI 


Subject 


How the Southern heating oil Dealer increases 
fueloil sales in Face of natural gas Competition 
Using business Ethics to stabilize business Sales 


How the Distributor and Rebuilder help the 


Dealer to Sell 


The Place of Management in increasing heat- 


ing oil Sales 
A 
service honor system bulk Plant 
New Methods in estimating boost Sales 


How a New England fueloil Dealer increases 


Sales in Face of gas Competition 


All-year Profits with summer Airconditioning 


Jobber-Distributor increases Sales with a self- 


Speaker 


Reginald Moffat, L. A. Johnson 
Fuel Oil Co., Orlando, Fla. 
Thomas A. Brown, Sentinel Oil 
Co., New Rochelle, N. Y. 
Joseph R. Ziminski, Sid Harvey, 
Inc., Valley Stream, N. Y 
Charles Ricker, Gulf Oil Corp., 
Wilmington, Del. 

Loren S. Pearce, Pearce-White Oil 
Co., Seattle, Wash. 

Walter O. Noyes, Jr., Henry M. 
Tuttle Co., Inc., Bennington, Vt. 

William Briggs, Sr., Briggs Corp., 
Middletown, Conn. 

William Wepfer, Arkla Air Con- 
ditioning Corp., Little Rock, 
Ark. 


*To be held in the grand ballroom, Park-Sheraton Hotel, New York City. 


Electric heat Sessions* 
Wednesday, April 6 (For Hydronics 
Dealers) 
3:00 P.M.— 


Moderator: W. S. 
Doherty, A. W. 
Cash Valve Co., 
Decatur, Ul. and 
president, Better 
Heating Cooling 
Council. 


Topics: The contractor's Viewpoint of 

electric heat Competition ; 

Electric Heating and the commer- 
cial-industrial Field; 

The Market Analyst views electric 
Heating; 

Technical Problems facing elec- 
tric Heating. 


Thursday, April 7 (For warm air 
Dealers) 


3:00 P.M.— 


Moderator: 
John Olson, 
Nu-Way Corp., 
Rock Island, Il. 


Topics: The contractor's Viewpoint on 
electric heat Competition; 
The heat Pump as a Competitor; 
The market Analyst views electric 
Heating; 
Technical Problems facing elec- 
tric Heating. 


*To be held on the mezzanine floor, 
Coliseum, New York City. 
HUUEUEUUEDODONUEUADOOUEDOUAOUEOEDEDOOUEGED ONL AGUOUEO NOU OUAUOUUOGENOOUOOONOONG 


Technical Division 
Symposium* 


Moderator: 

E. O, Olson, 
Delavan Mfg. Co., 
West Des Moines, 

lowa 


Topics: Needs of the equipment In- 
dustry to effectively promote the 
Future of Oilheating—John Olson, 
Nu-Way Corp., Rock Island, Il. 

Progress in the Development of 
dometic Fuels and Plans for the 
Future—Russell Henry, Shell Oil 
os 


*To be held Tuesday, April 5, Park 
Sheraton Hotel, New York City. 
ee 


Convention Luncheon 
The Date: Wednesday, April 6, 1:00 
P 


-M., ; 
The Place: Grand Ballroom, Park- 
Sheraton Hotel, New York. 


The Speaker: Person of national 
prominence to be selected. 

The Toastmaster: Al Loucks, Salem, 
Ore. and president, OHI of Oregon. 
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List of Exhibitors 


23rd National Oil Heat and 
Air-Conditioning Exposition 


April 4 to 7, 1960 


Aldrich Co. 

Attending: H. C. Burbridge 
ard, B. Mulder, P. M 

Exhibiting “Heat-Pak” 
burner units 

New Product: Galvanized 
coil type hot water he 


American Artisan 


American-Standard Corp. 
Plumbing & Heating Div. 


American Tube Products, Ine 
Attending: C, H. Kirk, J. Be 
Alden, F. Ebers, R. Boswell 
W. MacDougald, J, Potvin 
Exhibiting: Extrol expansion 
pansion joints, air purger 
connectors, shock suppres 
less heaters, copper tube 
hydronic specialties 
New Products: New model Extrol, flexi- 
ble connectors, 


Kless 


all-copper lan 
heater, shock suppressors, insulated 
glide clip and 


check valves 


strap hanger 


Arkla Air Conditioning Corp, 

Attending: William G. Wepfe: 
Davis, Lark Hunter, Clyde Nau 
Williams. 

Exhibiting Arkla-Servel Sun \V 
oilfired year-round airconditioner 


Auto-Flo Corp. 90E 
Attending: Milton Perlman 
tian, Hal Goodwin, Lee Ruttenbe: 
Martin Lipton, Stanley Clark, Tom 

McGrath 
Exhibiting: Humidifiers, permanent air 
filter, oil filter, evaporator plates 
New Product: Permanent air filter 
power humidifier. 


Jack Chris- 


Automatic Devices Division 606 
Attending: H. T, Kucera, F. A, Heben 
streit, E. C. Rutter, Robert Irwin 
T. R. Sorensen, J. A, E, Hindman 
Exhibiting: Weather-Man, Weather-Flo 
and Air-Chron 
quence switch. 
New Product: 


controls, 


reset sé 


teset sequence switch 
Bacharach Industrial 
Instrument Co. 


Bell & Gossett Co. 

Attending: Ralph Patterson, W. - 
Boone, A. B. Meeg, Frank Gall, J. A 
Ivester, G. U. Miller. 

Exhibiting: Boosters, heat exchangers 
valves, package liquid coolers, evapo- 
rators, condensers and other heating 
and cooling specialties. 

New Product: Duoflo valve 
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Coliseum. New York City 


Space No 


Bethlehem Foundry & 


Machine Co. 517 
ttending Charles B. Bendix, Ray- 
C. Dietz, Car Wagner, Jim 

Charles Diefenderfer 
Bethlehem Dynatherm oil- 
ct: Model 200 Dynathern 

Bridgeport Chemical Co 

Bryant Mfg. Co. 


Burnham Corp 

Heating & Cooling Div 
binensl \ 4 Murray, 
| Selig, Jr 
Barrett, H. J 

M C. Cum- 
R Pekelney 
Johnstone I ‘fan Siz 

W. V. Skidmore 

ise-Ray cast-iron radiant 
Burnham radiant radia- 
oil boiler 


Jubilee pack- 


Pace King oil boiler 


Burroughs Corp. 
Logan A, Boggs 
Billing Machine 
VewV Products F2501 

yuter and F5203 


th dual printer 


Attending 
Exhibiting 


N Nusiness 


com- 
accounting machine 


The Carlin Co. 636 
ttending: Bert Watling, Hutch Hast- 
! Ben Lindberg, John Carlberg 
hibitin Gun type high pressure oil- 
ind Shell 
nbustion heads, burners with elec- 


burners with standard type 
controls, oilfired water heater. 


A. W. Cash Valve Mfg. Corp. 509 
Attending: R. S. Doherty, G. W. Mad- 
W. P, Klein, R. D. Carter, W. K 


Temperature and pressure 
lief valves, pressure reducing and 
zulating valves, pipeline strainers, 
valves, temperature 
mixing valves, 


icK pressure 
ulators 


New Products: Zone control valves 


Cleveland Controls, Inc. 312 

Attending: Robert Beningson, Robert 
Loehwing, David Bligh, Herbert Ben- 
ingson, Norman Hahn, Joseph Metz, 
Julius Weinberg, Roy McGuire, Ar- 
thur Beningson, John Jeffreys. 

Exhibiting: Centralized building serv- 
ices panel for control of heating and 
iirconditioning, Master Monitor trans- 
mission system for multi-boiler in- 
stallations, air switches, draft con- 
trollers, draft gages, Flu-temp gages, 
smoke indicators. 


Space No. 


Cleveland Controls (Cont.) 
New Products: Master Monitor trans- 
mission system, panel control center. 


Columbia Boiler Co. 33A 

Attending: R. W. Boarman, J. J. Meade, 
V. Beno, D. J. Wilkie, J. G. Howley, 
R. Flora, W. Garry, E. Beswick, E. 
Gallagher, and H. J. Loughney, 

Exhibiting: Steel low and high pres- 
sure boiler-burner units, oilburners, 
baseboard radiation 

New Product: Columbiette 
packaged boiler. 


oilfired 


Combustion Control Division 410 

Attending: B, E. Shaw, L. D. Sibley, 
P. K. Ryder, G. E. Lind, J. A. A. 
Mitchell, K. R. Blaine, P. P, Foglio, 
J, A. Wagner, J. L. McCauley 

Exhibiting: Fireye flame safeguards 
and flame safeguard control systems; 
Fireye smoke density indicator and 
recorder 

New Product: Fireye programming 
control, type 26RJ8 model 1018 


Commercial Filters Corp. 406 

Attending: John Kerber 
and G. A, Frees, Jr 

Exhibiting: Fulflo filters and honey- 
comb filter tubes for domestic, com- 
mercial-industrial tank 
truck and bulk plants 


Ames 


oilburners 


Deco Vac Mfg. Co. 


Delavan Mfg. Co. 100 

Attending: J. D. Hopkins, E. O. Olson, 
Fred Mulcahy, R. E. Keene, Wm, J. 
Thurston, Frank Cento Lee N., 
Beardsley, Jim Kohm 

Exhibiting: Nozzles, adapters. strain- 
ers, nozzle changers, nozzle racks and 
boxes, flame inspection mirrors, 


Delco Appliance Div., 
General Motors Corp. 901 
Attending: J. T. Tighe, P. H. Ruther- 
ford, H. M. Caulkins, R. T. Redding- 
ton, R. L. Riddell, G. H. Diehl, E. N. 
Pease, W C. Woodhouse, A. J. Tickell, 
E. J. Maroney, Frank McGraw, H. F. 
Elias, R. L. Ingham, W. J, Mac- 
Arthur, and W. C. Huber 
Exhibiting: 
heater. 
New Products: DSW-580-WP boiler, 3 
hp remote airconditioner 


3oilers, furnaces, water 


Dielectric Products Co. 430 

Attending: Phil Krueger, Ted Roman, 
Wilfred Kershaw, Lee Galvin, Harry 
Wolf, H. T. Carey 

Exhibiting: Latest designs of oilburner 
ignition electrodes 

New Products: H. C. Little ignitors, 
Auburn liquid level electrodes, high 
tension terminal fittings 


The Dole Valve Co. 502 

Attending: R. M. Ellis, W. Pennington, 
J. J. Goodwillie, G. E, Veino, J. E. 
Gayton, J. F. Lund, H. Aronson. 

Exhibiting: Air valves, flow 
relief valves, water mixers 

New Products: Automatic hot water air 
valve, tempering valve. 


controls, 


Domestic Engineering 304 
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1960 





Space No. 


Eckhart Mfg. Co. 703 

Attending: Arnold Eckhart, Sr., Arnold 
Eckhart, Jr., Walter E. Eckhart, Wil- 
liam D. Boswell, Ernest Marggraff. 

Exhibiting: Korth oilburners, including 
Shell combustion head models; oil- 
fired hot water heaters, water con- 
ditioners. 

New Products: Oilfired hot water heat- 
ers, water conditioners. 


Eddington Metal Specialty Co. 720 

Attending: Walter V. Czarnecki, Jr., 
Stanley Czarnecki, Casimer M, Czar- 
necki, Wesley Czarnecki, Stanley 
Czarnecki, Jr., G. S. Vavra. 

Exhibiting: High and low pressure noz- 
zles, filters, combustion heads, strain- 
ers, inspection mirrors, servicemen’s 
kits, pressure regulating valves, noz- 
zie adaptors, air cones, stabilizers, 
condensate disposal unit, water dis- 
posal unit. 

New Products: Model A-9LT water dis- 
posal unit, bronze nozzle filter. 


Edwards Eng. Corp. 732 

Attending R. C. Edwards, E. A. 
3ogucz, N. J. Driscoll, J. E. McGin- 
nis, S. Schwartz, A. Beck, L. Donnen- 
berg, I. Jacobson, W. Grosso, J. 
Raskin 

Exhibiting: Packaged zone control boil- 
ers, motorized zone valves, baseboard 
radiation 

New Product: Zone-a-matic valves. 

Electrol Burner Mfg. Co., Inc. 816 

Attending: R. F. Andler, L. W. Schroe- 
der, M. B. Andler. 

Exhibiting: Oilburning equipment. 

New Product: Gun burners for No. 4 
oil 


Emerson Electric Mfg. Co. 608 


Empire Chemical Products Co. 704 
Attending: M, A. Travisano. 
Exhibiting: Furnace and boiler vacuum 


cleans rs 
Fedders-Quigan Corp. 


Field Control Division 615 

Attending: Harry J. Potter, H. A. 
Remsburg, Leo Pfister, J. R. Starnes, 
Wayne M. Davis, William J. Debler, 
Sr. and Jr., Paul R. Jett, Edward 
Lepowsky, W. F. Hirsch, J. Harry 
Reilly, John A. Sandberg, Theodore 
L. Smith, Howard J. Waff, John F. 
Elder, Charles Elder. 

Exhibiting: Field barometric draft con- 
trols, sizes 6” through 32”. 


Fuel Oil News 503 


FUELOIL & OIL HEAT 706 

Attending: Robert Gray, A. G. Wink- 
ler, Lee Steedle, Dick Raymond, 
Larry Alles, Bert Dunphy, J. W. 
Schulz George Farrell, Stephen 
Dowe 

Exhibiting: FUELOIL & OIL HEAT 
magazine Oilburners by Steiner, 
Handbook of Oilburning, Beacon 
Boiler Reference Book, The Selling 
Man, Better Oilheating, Fundamen- 
tals of oilburner Controls, Funda- 
mentals of year-round aircondition- 
ing Controls with Oilheating, Install- 
ing the domestic Oilburner, Vaporiz- 
ing burner Service, Wall flame ro- 
tary Oilburners, Low pressure Burn- 
er, Oilheating Snags. 


Space No. 
General Controls Co. 619 


General Electric Co. 
Appliance Control Dept. 729 


Gilbert & Barker Mfg. Co. 602 

Attending: Harry J, Lanyon, Philip S. 
Atkinson, Leroy A. Doremus, Walter 
N. Heseltine. 

Exhibiting: Esso oilheating equipment, 
burners, boilers and warm air condi- 
tioners. 

New Product: Esso Watch Dog oil- 
burner, with new double economy 
clutch. 


The Gorman-Rupp Co. 534 
Attending: Gilmore Hiett, Gil Stahl. 
Exhibiting: Self-priming centrifugal 

power take-off pumps, and accessories. 
New Product: Model O3H1. 


Gulf Oil Corp. 523 

Attending: R. O. Beauregard, J. R. By- 
num, R. E. Dart, L, A. Devlin, F, A. 
Gibbons, J T, Grant, Robert Hicks, 
R. R. Jefson, R. A. Jordan, C. E. 
Kramb, Gene McGurk, L, A. Pelletier, 
Cc. L. Peppard, Hugo Platte, Charles 
A. Simonds, C. B. Tobin, A. L. Toth. 

Exhibiting: New marketing program 
for Gulf Solar Heat resellers. 


HRB-Singer, Inc. 812 
Attending: Harry B. Fuge, Hubert 
Wehof, Henry Zaorski. 

Exhibiting: Singer fuel use computer, 
Tab-a-Log fuel delivery computer, 
New Product: Tab-a-Log fuel delivery 

computer. 


Hago Products 232 

Attending: Herman J. Harsch, Werner 
Theurer, E. B. Glendenning. 

Exhibiting: Nozzles, flame mirrors, 
nozzle boxes. 

New Product: “Extra solid” nozzles. 


Heat-Timer, Inc. 317 

Attending: Edward J. Zeitlin, Harry 
Zeitlin, Albert Fowler, Nat Pearlman, 
Gerard Miceli. 

Exhibiting: Zonvalve thermostatically- 
controlled motorized valve, Heat- 
Timer electronic weather-actuated 
control, smoke alarms, smoke and 
heat recorders, automatic burner 
shutdowns, motorized and radiator 
air valves. 


Heil-Quaker Corp. 301 

Attending: T. F, Mitchell, Fred Zwan- 
zig, Charles Kahl, Karll Mould. 

Exhibiting: Sleek Line oil lo-boy fur- 
nace, horizontal furnace, recessed 
wall furnace, airconditioning. 

New Product: Recessed oil wall heater, 
with optional Distributaire package. 


Henry Furnace Co. 620 

Attending: R. N. Campbell, Edward P. 
Hayes, C. L. Grandstaff, James S. Gar- 
ber, J. P. Cullin, E. J, Marre, Jr. 

Exhibiting: Moncrief upflow, counter- 
flow units, year ‘round aircondition- 
ing systems, Moncrief 2, 3, 4 and 5 hp 
air-cooled condensing units and com- 
panion plenums, duct and counter- 
flow cooling coils and blower coil 
units. 

New Product: Moncrief 2 hp and 4 hp 
air-cooled condensing units, winter 
airconditioning units, horizontal fur- 
nace with increased heating and air 
handing capacity. 


Space No 


Hidy-Brown Recorder Co. 338 

Attending: Mr. and Mrs. James T. 
Brown, Douglas Hitt, Arthur Birkins. 

Exhibiting: Hidy degree-day recorder, 
K-factor calculator, degree-day sys- 
tem. 


Industrial Combustion, Inc. 804 


International Business Machines 432 


Iron Fireman Mfg. Co. 520 

Attending: Henry Proctor, Murray 
Barnett, Phil Andrews, S. H. Beach, 
R. L. Lunt, Ken Bratt, Richard 
Greene, Frank Kalinowski, Dale 
Wylie. 

Exhibiting: Custom Mark II lowboy 
furnace and boiler, SelecTemp sys- 
tem, commercial oilburner. 

New Product: Custom Mark II oil 
boiler. 


Johns-Manville, Inc. 530 


S. T. Johnson Co. 311 

Attending: D. E. Johnson, W. J. Trom- 
bly, Al Dimick, E, E, Jensen, Robert 
P,. Johnston, W. E, Lees, W. S. Harl- 
acher, Frank Scalia, R, Knapp, A. V. 
Leudemann, E. W. Mears, Robert 
Mack, Gordon Bell. 

Exhibiting: Complete line of commer- 
cial, industrial and residential nat- 
ural and forced draft equipment, 
horizontal and vertical boilers up to 
33 hp. 


Johnson Degree Day and 
Fil-Quik Systems 529 
Attending: Thomas O, Johnson, Russell 
Boone, Leonard Heap, E. N. Pratt, 
Nicholas Terroll, Bob George, John 
Robinson. 
Exhibiting: Johnson fuel 
meter, Fil-Quik system. 
New Product: Fil-Quik system. 


demand 


L. O. Koven & Bro., Inc. 302 

Attending: A. R, Hanson, K. A. Hanson, 
E. K. Wodecka, R. Blakeney, T. 
Koven, A. Mertz, G. H. Koven, B. 
Brice, S. Dorfman, R. Hegaweld. 

Exhibiting: Oilfired packaged heating 
units, oilfired cement-lined domestic 
water heaters. 


Lake Chemical Co. 431 


H. Leblich & Co., Ine. 309 

Attending: Hans, Carl and Murray 
Lieblich, Monroe Bloomfield. 

Exhibiting: S, T. Johnson rotary burn- 
ers for commercial application. 


Lincoln Air Control Products, Inc, 640 

Attending: L. J. Studnicky, Sr., Jack 
Studnicky, Edward Weed, Hugh 
Swan, Jerry Fields, Robert Porter, 
M. M. MacKinnon, R, A. Nicholson, 
J. Fisher, D,. Boyne. 

Exhibiting: Oil furnaces and boilers, 
airconditioning. 


McDonnell-Miller 418 

Attending: E. N. McDonnell, N. W. 
Swanson, Bill Gleeson, J. W. Ramsey, 
Gene Mitchell, Howard Peary, Rich- 
ard Berry, John Dobise, Jim Lavery, 
Russ Evans. 

Exhibiting: Boiler water feeders, low 
water cutoffs) pump controllers, re- 
ceiver tank feeders, pressure relief 
valves, pressure-temperature relief 
valves, float switches, float valves, 
flow switches. 
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Svace No 

Manville Boiler Co. 

Attending: H. L. Mandelburg, C 
V. Cavanaugh, George L. A. Day, ! 
Cc. Jackson. 

Exhibiting: Steel tubeless heating 
ers, steel tubeless high output 
heaters. 

New Products: Special J Seri 
packaged unit, model MHW high 
volume and high temperature 
heaters. 


harles 


boll- 
water! 


DeLuxe 


Master Plumber & 
Heating Contractor 24 


Mastercraft Industries, 
Attending: Howard Hurwitz 
Voroba. 
Exhibiting: 
dust bags, 
New Product: 


Furnace vacuum cle 
and 
Suction 


iners 
hoses accessories 


reaming tools 


Metalbestos Division 108 


Attending: R. A. McHugh, C. E. Blome 
H. E. Sweatt, Rex Falkner 
Putt. 

Exhibiting: 
chimney. 

New Products: 
housings. 


Allen A 


Metalbestos factory built 


Two new 


Minneapolis-Honeywell 
Regulator Co. 710 

Attending: K. L. Wilson, K. W. Schick 
T. A. Reed, R. N. Keppel, S. J. Nelson 
P, W. Felt, C. C. Cochran, E. C, Hoef- 
ler, D. J. Peterson, W. E. Dobie, A 
Michelson, F. Kaiser, H. E. Williams 
J. Horan, W. E, Caddle, J. D. Reilly 
R. G. Hayes, A. G. Mitchell 

Exhibiting: Thermostats for residential! 
and commercial applications 
ic zone valves; warm air zoning 
motors; indoor-outdoor temperature 
control systems; Weather Station 
control center; residential aircondi- 
tioning control panels; flame 
guard device. 

New Products: Diamond Jubilee Round 
thermostat, Weather Station control 
panel, flame safeguard device 


Mobil Oil Co. 12() 
Exhibiting: Mobilheat fueloil 


; hydron 


safe- 


Monarch Mfg. Works, Inc. 624 

Attending: T. W. Murphy, E. B. Frame 
W. H. Hulick, R. VanZandt. C. E 
Fink, J. C. Underwood, F. S. Bart- 
lett, J. J. Bernard, E. S. Gallagher 

Exhibiting: Oilburner nozzles. combus- 
tion heads, air cones, stabilizers, noz- 
zle service and storage accessories 


Monroe Calculating Machine Co 737 

Attending: P. J. Scully, R. F. Ruoff 
R. J. McGirr, G. W. Easton, D. G 
Nelson, J. DeCarlo, J. Szarvas, C. I 
Vreeland, H. Applin, D. Wickert, T 
F. Laslett, M. R, Thompson, H. W 
Wilkins, R. Hay, J. J. Fegan 

Exhibiting: Monroe President account- 
ing machines for fueloil 
automatic degree-day computation, 
calculating and data processing ma- 
chines for figure handling operations 


billing and 


Morse-Smith-Morse Co, 

Attending: Robert P. 
C. Dieselman. 

Exhibiting: Firomatic fusible valves, 
check valves, tank valves, fueloil fil- 
ters, vent caps, fill caps and 
hand pumps, thermal switches 


701 


Johnston, John 


boxes 


Motorola Communications & 
Electronics, Inc. 


National Cash Register Co. 
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Inc. ed 
M iti 


Space No 


New England Equipment Dealer 736 
414 
Richard 
Edward 
Clarence W 


Oil Equipment Mfg. Corp. 
Attending: Sidney J. Horton 
J. Duckwall, Fred R. Maretz 
Tabaka Dan 
lhomas 
Exhibitin Complete 
stallation 
fill and vent c 
ombinations with 


Conroy 


line of oil 


accessories all 


tank 
types of 

Fillalarms and 
tank 


ips, 


gauges. 


620-719 


4. Olsen Mfg. Co. 
J Edward P 


Attending: R. N. Campbell 
Haye C. L. Grandstaff, James S. 
rber, J. P. Cullin, E. J. Marre, Jr 
biting Luxaire oilfired up-flow 
1irconditioning units, counter- 
ind basement units, hori- 
furnaces; oilfired combination 
ear-round airconditioning for air or 
iter-cooled summer _ aircondition- 
ng iir-cooled condensing units and 
plenums ind coun- 
cooling blower-coil 


nter 
low 


ontal 


ty pe 


duct 
and 


ompanion 
terflow coils 
units 

Products: Luxaire 2 and 4-hp air- 
cooled condensing units; 
sembled and wired winter 
tioning units; oilfired 
naces 


factory-as- 
aircondi- 
horizontal fur- 


Penn Controls 401 


Philly Rapid-Tite Division 817 
Attending: T. C. Smith, Jr., Nathan O. 
Deputy, Philip Deputy, Walter Mac- 
Pherson, Gene Cook, George Char- 
Edwin Sutcliffe, Ben Mazurek. 
biting: Fueloil delivery equipment. 


niga 


. 
Exh 


Power Cleaning & Eqpt. Corp. 920 
Premier Co. 
Attending 
Walton 
Exhibiting 
central 


429 

Gordon L. Bowman, ». EB. 
Furnace vacuum cleaners, 
vacuum cleaning system. 
New Product: Central system. 
Pullman Vacuum Cleaner Co, 
Attending: Hal Goodwin, Alex McCall, 

Edgar Green, Saul Fern 
Exhibiting: Furnace and boiler vacuum 

cleaners 


501 


Purolator Products, Inc. 
Attending F. Randy Pearsall, Tom 

Morton, Milton Chinitz, Frank Stin- 
John Howard J. Hop- 


217 


son srogan 
kins 
Exhit 


ments 


iting Fueloil filters and ele- 


Quality Specialty Co., Inc. 507 
Attending: Carl Jay, Bernard Jay, Jules 
Jay, Thomas Gunning, Ben Kirsh 
Exhibiting: Heating specialties 
New Product: Motorized valves 


Radiant Utilities Corp. 

Attending Arthur A, Marcus, 
Gangone, Herbert Zupnick 

Exhibiting: Water heaters, water 
ditioning equipment, 
sump pumps 

New Products 
heaters 


325 


Nick 


con- 
oilburners, 


Semi-commercial water 


Charles N. Rapiport Associates 

Attending: Charles N. Rapiport, 
old Petty 

Exhibiting: Union Electric ignition 
transformers, Ohio Electric oilburner 
burner motors. 


741 
Har- 


Space No. 


Ray Oil Burner Co. 213 

Attending: Russell C. Westover, Jr., 
J, C. Draper, Raymond B, Plass, Bob 
Winskill, Vincent de Cerchio, Dick 
Buss. 

Exhibiting: Webco-Ray three-pass wet- 
back packaged boiler, single pump 
rotary burner. 

New Products: Both of above items 

Richmond 

Attending: M. H. Temple, 
M. J. Holmes, Jr., R. C 
Felton, I. Lininger, C. Novak, G. W. 
Beam, J, W. Shea, J. Jacksina, L 
Havican, T. C. Gillen, F. Confield, 
L. Davidson. 

Exhibiting: Oijlfired boiler,  oilfired 
highboy, lowboy and suspended fur 


naces 


807 
R. H. Harris, 
Shelton, J. B. 


S.0.S. Products, Co., Inc. 

Attending: I. S. Pryor, G. G. French, 
Sidney Schwartz, L. Donnenberg, 
toger Burden, S. Englert, J. Gittler, 
Don Mullin. 

Exhibiting: Chemical 
products. 


637 


and refractory 


Scully Signal Co. 

Attending: F. P. Scully, Sr. 
R. C. Scully, R. F. Staley, 
Marion, Delancey Nicoll III, Harry 
F. Timbrook, Fred R. Ashmead, 
Nicholas C. Hayes, William F. Know- 
land. 


814 
and Jr., 
B. Pope 


exhibiting: Petroleum delivery equip- 
ment: UNIFIL system cf tight connec- 
tions, VENTALARM signal and gauge, 
VENTAFIL portable fill vent and signal, 
SCULLY nozzle, SCULTROL pump pres- 
sure control. 

New Product: SCULMATIC nozzle control. 


Shell Ol Co. 314 
Attending: E. W. Hennessy, D. Linden- 
baum, V. Andrews, A. Mickle, G. R. 
Stevens, G. Schaeffner, E. Hapworth, 
G. Blackmore, F. H. Ernst, J. 
Harahan, R. W. Carr, E. E. Kessler. 
=xhibiting: Shell heating oils, Shell 
combustion head, Ventres oilburner. 
New Product: Ventres oilburner. 


Silent Automatic Products 

Attending: H. H. Hurston, 
Travis, Ben Blanton. 

Exhibiting: Instant draft horizontal oil 
furnace, hydronic boiler, highboy 
furnace. 


220 
Robert 


Skuttle Mfg. Co. 

Attending: R. W. Geisler, K. 
nier, L. J. Roberts, E. H. 
Nick Carter. 

Exhibiting: Automatic humidifiers for 
domestic, commercial and industrial 
use, including electric atomizing 
units; permanent, washable electro- 
static air filters. 

New Product: Model 900 Cormaire elec- 
tric humidifier, lower Dust-ban 
air filter. 


424 
N. Four- 
Haugen, 


cost 


Slant-Fin Radiator Corp. 717 

Attending: Mel Dubin, Milt Brooks, Al 
Buschel, Al Cherney, Mort Pizer, 
Herb Steiner, Art Appelbaum, Lucille 
Nelley, R. DiStefano, J. Robinson, C. 
Perkins, H. Berman, Norm Stoll, C. 
Hernandez, I. Ivrinsky, Jose Vasquez, 
Gene Nelley. 

Exhibiting: Baseboard radiation, com- 
mercial finned tube radiation and 
covers, expansion joints, Sundial elec- 
tric baseboard. 
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Slant-Fin Radiator Corp. (Cont.) 

New Products: Multi/Pak with copper- 
aluminum and all-steel elements, Hy- 
dro-Tite expansion joints, vertical 
finned radiation. 


H. B. Smith Co., Inc. 733 

Attending: Walter M. Todd, John E. 
Reed, R. F. L, Mattlage, Weston B. 
Shepard, Benjamin Rowe, A. Bue- 
schel, Richard W. Conway, Harold 
Quick, Paul Eriksen. 

Exhibiting: Cast-iron oilfired boilers. 

New Product: Smith-Pac Fourteen, 
completely assembled, wet base cast- 
iron package boiler-burner unit. 


Snips 921 


Spartan Convector Co. 632 

Attending: William Richards, Albert 
Levine, William Herman, Irving 
Stern. 

Exhibiting: Hot water baseboard, hot 
water and steam convector, electric 
baseboard. , 

New Product: Electric baseboard. 


Spencer Heater-Avco 322 

Attending: E. I. Boardman, C. W. Shaf- 
fer, C. R. Miller, L. B. Gorman, B. R. 
Adams, E. L. Mahl, H. E. Crisman, 
K. E. Schooley, J. Fink. 

Exhibiting: Spencer Suburban oil 
units, CP boiler for No, 4 oil. 

New Product: Suburban Model 53PC. 


Wm. Steinen Mfg. Co. 321 


Stewart-Hall Chemical Corp. 337 

Attending: Hal Hessel, L. D. Miller, 
Dick Eskay, Burt Joel, Si Stickle. 
exhibiting: PetroMiser 20, Sootspray, 
Odorgon, Zipp, Tank Life tablets, 
Steamaster’ tablets, Surgemaster, 
Sealmaster, Sludgemaster, End O’ 
Soot, Desludgit, Soilgon. 


Stewart-Warner Corp., Heating 
and Airconditioning Div. 612 

Attending: Messrs, Skarda, Smith, 
Gabel, Grabman, Johnson, Stevenson, 
Zehr, Riddle, DeVaney, Gill, Blake, 
Judd. 

Exhibiting: Oil furnaces and boilers, 
Winkler LP burner, airconditioning. 

New Products: Oil burners and boilers, 
LP burner. 


Sun Oil Co. 726 

Attending: A. L. Anderson, T. J. Frat- 
tini, K. W. Elvin, J. J. Jones, N. A. 
Wiley, T. M. Hoey, W. R. Naylor, 
S. J. Burns, E. C, Smith, J. L. Ma- 
lony, Robert Sinclair, J, E. Leitch, 
R. J. Reilly, C. Barrow. 

Exhibiting: New Sunheat fueloil. 


Sundstrand Hydraulics 514 

Attending: L. H. Schuette, C. W. Lang, 
J. F. Nelson, J, R. Holmin, R, E. 
Stevens, S. A. Ferraro, J. F. Griffey, 
B. L, Soderberg, R, W, Erikson, A. H. 
Swenson. 

Exhibiting: Single-stage and two-stage 
fuel units with capacities up to 40 
gph, lubricating and hydraulic close- 
coupled pumps, boost pump assembly 
for suspended furnaces. 

New Product: “G” series lubricating 
and hydraulic unit. 


Sun-Ray Burner Mfg. Corp. 508 

Attending: Gabe M. Marin, Alfred 
Metzger, Alfred Luft, Martin Sones, 
Jack Maxwell, Robert Adcock. 

Exhibiting: Oilburners for No. 2, 4 and 
5 oil, oilfired water heaters, fuel 
transfer and supply pumps. 

New Product: Burner for No. 4 and 5 
oil with adjustable thermostats. 


Space No. 
Taco Heaters, Inc. 414 
Attending: Emmett Pollenz, Walter 
Luger, Walter Robinson, Robert El- 
liott, Sal Ragonese, Mel Race, Jim 
Jamison. 
Exhibiting: Pumps, heat exchangers 
and heating specialties. 


Thatcher Furnace Co. 305 

Attending: Carl Sahler, Stuart B. 
Leigh, James F. Shaw, John W. 
Moriarity, William Hackney, Russell 
M. Cook, Daniel J, Buckley, Dennis 
A, Cassidy, and Wayne Mollineaux. 

Exhibiting: Oilfired heating equipment. 

New Product: Dual purpose horizontal- 
counterflow oil furnace. 


Thermolok Mfg. Co. 742 

Attending: Ted Stiler, Sam Baker, Dick 
Halberg, Allan Payson. 

Exhibiting: Locking devices for ther- 
mostats, Klip-on plates, Adapto ig- 
nition transformers. 

New Product: Adapto ignition trans- 
formers. 


Time Saving Fills, Inc. 214 

Attending: Charles G. Eyster, Carl 
Workinger, Donald Barley, Lester 
Conley, Brooks’ Bissell, Arthur 
Birkens. 

Exhibiting: Speed Kleen tight fills of 
all types, Drop-in fill pipe for under- 
ground tanks. 

New Products: Adjustable metal vent 
head for Drop-in underground fill 


pipes, whistle signal for 275-gal. 
tanks. 


Torrington Mfg. Co. 413 
Underwood Corp. 819 


V & E Products, Inc. 709 

Attending: Howard Holbrook, Dick 
Snyder and Joseph Eubanks. 

Exhibiting: Boiler-burner units, semi- 
industrial water-tube boiler-burner. 

New Product: Burner with new prin- 
ciple of air control. 


Volcano Burner Corp. 630 


Walker Mfg. & Sales Corp. 405 

Attending: Lakin Meade, Andrew H. 
Ziph, Raymond Denning and sales 
representatives. 

Exhibiting: Draft regulators, draft in- 
ducers, chimney caps. 

New Product: Shur-Flo draft inducers, 
12” to 24”. 


Watts Regulator Co. 519 


Attending: Robert J. Tesar, George B. 
Horne, Joseph F. Keegan, Elmer W. 
Leonard, Robert H. Chaffee, William 
P. Haney, Wendell M, Dillon. 

Exhibiting: Hot water circulator; hy- 
dronic accessories, including com- 
bination air eliminator and flow 
check; 4in-1 tank drain; 2-way flow 
check and radiator diversion fittings; 
feed water pressure regulators; tem- 
pering valves; pressure safety relief 
valves, automatic T & P relief valves. 

New Products: Circulator and hydronic 
accessories. 


Webster Electric Co. 


Weil-McLain Co. 

Attending: Marvin Mitchell, R. M. 
Stockwell, W. R. Stockwell, P. R. 
Stockwell, W. C. Kern, N, E, West- 
phal. 

Exhibiting: Domestic, commercial-in- 
dustrial heating units. 


Westinghouse Electric Corp. 
Small Motor Division 813 

Attending: J. F. Farrell, C. B. Jakes, 
D. P. McArdle, L. R. Thomas, F. J. 
Bertoldo, G. I. Durfee, R. E. Cap- 
palli, S, B. Peterson, E. H, Priem. 

Exhibiting: Fractional hp motors for 
direct or belt drive fans and furnace 
blowers, oilburner and airconditioner 
applications, 


White Rodgers Co. 607 

Attending: R. A. Sherer, Gerry Powell, 
Ed Ball, J, A. Rodgers, Jr., Norman 
Boldt, Phil Randall, Bob Webber, 
E. E. Harwood, Ed Freitas, A. E. 
Petersen, J. Maney, F. Crawford, C. 
Moreng, L. Tarricone, B, Cole and 
T,. Langan. 

Exhibiting: Line of automatic controls 
for oilheating including thermostats, 
primary controls, fan and system 
damper motors for zoning warm air 
systems. 

New Products: Two series of room 
thermostats for heating, cooling and 
combination systems. 


Williams Oil-O-Matic Htg. Co. 916 

Attending: Ed Clifford, Dan Calori, 
George Zimbelman, Everett Dawkins, 
William Follett, C. M. Lane, Frank 
Brown. 

Exhibiting: Oilfired basement and hori- 
zontal furnaces, low pressure oil- 
burner, up-flo airconditioner cooling 
coil, Cerafelt combustion chamber 
liner. 


7 
“9 


Esso Standard and Carter 
are merged into Humble 


ESSO STANDARD Oil Co. and Carter 
Oil Co. have been merged into the 
new Humble Oil & Refining Co., New 
York. 

This is part of the merger program 
which ultimately will consolidate five 
of Jersey Standard’s domestic affiliates 
into one corporation bringing all pro- 
ducing, refining, marketing and ma- 
rine operations in the United States 
under unified management. 

The effective date of the merger 
was January 1. Both Esso Standard 
and Carter will operate as divisions 
of the Humble company. Two other 
Jersey afhiliates—Oklahoma Oil Co. 
and Pate Oil Co., both of which are 
marketing companies in the Midwest 
—are to be merged with Humble as 
soon as feasible. 
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Space No 


Slant-Fin Radiator Corp. (Cont.) 

New Products: Multi/Pak with copper 
aluminum and all-steel elements, Hy- 
dro-Tite expansion joint vertical 
finned radiation. 


H. B. Smith Co., Inc. 733 

Attending: Walter M. Todd, John E 
Reed, R. F. L. Mattlage Weston B 
Shepard, Benjamin Rowe A. Bue 
schel, Richard W. Conway, Harold 
Quick, Paul Eriksen. 

Exhibiting: Cast-iron oilfired boiler 

New Froduct: Smith-Pac Fourteen 
completely assembled, wet base cast 
iron package boiler-burner unit 


Snips 


Spartan Convector Co. 

Attending: William Richar 
Levine, William Herman 
Stern 

Exhibiting: Hot water basebo 
water and steam convector 
baseboard. 

New Product: Electric baset 


Spencer Heater-Avco 

Attending: E. I. Boardman, C, W ! 
fer, C. R. Miller, L. B. Gorman, B 
Adams, E, L. Mahl, H. I 
K. E. Schooley, J. Fink 

Exhibiting: Spencer Suburban 
units, CP boiler for No, 4 oil 

New Product: Suburban Model 53PC 


Crism 


Wm. Steinen Mfg. Co. 321 


Stewart-Hall Chemical Corp. 337 

Attending: Hal Hessel, L. D. Miller 
Dick Eskay, Burt Joel, Si Stickle 

Exhibiting: PetroMiser 20, Sootspra 
Odorgon, Zipp, Tank Life tablets 
Steamaster tablets, Surgemaster 
Sealmaster, Sludgemaster End O 
Soot, Desludgit, Soilgon 


Stewart-Warner Corp., Heating 
and Airconditioning Div. 612 

Attending: Messrs Skarda Smith 
Gabel, Grabman, Johnson, Stevenson 
Zehr, Riddle, DeVaney, Gill, Blake 
Judd. 

Exhibiting: Oil furnaces and boiler 
Winkler LP burner, airconditioning 

New Products: Oil burners and boilers 
LP burner. 


Sun Oil Co, 

Attending: A, L. Anderson, T 
tini, K. W. Elvin, J. J. Jones 
Wiley, T. M. Hoey, W. R. Naylor 
S. J. Burns, E. C, Smith, J. L. Ma- 
lony, Robert Sinclair, J, E. Leitch 
R. J. Reilly, C. Barrow. 

Exhibiting: New Sunheat fueloil 


Sundstrand Hydraulics 514 

Attending: L. H. Schuette, C. W. Lang 
J. F. Nelson, J, R. Holmin, R. E 
Stevens, S. A. Ferraro, J. F. Griffey 
B. L, Soderberg, R. W, Erikson, A, H 
Swenson. 

Exhibiting: Single-stage and two-stage 
fuel units with capacities up to 40 
gph, lubricating and hydraulic close- 
coupled pumps, boost pump assembly 
for suspended furnaces. 

New Product: “G” series lubricating 
and hydraulic unit. 


Sun-Ray Burner Mfg. Corp. 508 

Attending: Gabe M. Marin, Alfred 
Metzger, Alfred Luft, Martin Sones 
Jack Maxwell, Robert Adcock 

Exhibiting: Oilburners for No. 2, 4 and 
5 oil, oilfired water heaters, fuel 
transfer and supply pumps. 

New Product: Burner for No. 4 and 5 
oil with adjustable thermostats 
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Watts Regulator Co. 519 
Attending: Robert J. Tesar, George B 
Horne, Joseph F. Keegan, Elmer W. 
Leonard, Robert H. Chaffee, William 
P. Haney, Wendell M, Dillon. 
ibiting: Hot water circulator; hy- 
ynic accessories, including com- 
tion air eliminator and flow 
ck; 4in-1 tank drain; 2-way flow 
check and radiator diversion fittings: 
feed water pressure regulators; tem- 
pering valves; pressure safety relief 


valves, automatic T & P relief valves. 


New Products: Circulator and hydronic 
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Space No. 
Webster Electric Co. 702 


Weil-McLain Co. 421 

Attending: Marvin Mitchell, R, M. 
Stockwell, W. R. Stockwell, P. R. 
Stockwell, W. C. Kern, N, E, West- 
phal. 

Exhibiting: Domestic 
dustrial heating units 


commercial-in- 


Westinghouse Electric Corp. 
Small Motor Division 813 

Attending: J. F. Farrell, C. B. Jakes, 
D. P. McArdle, L. R. Thomas, F. J. 
3ertoldo, G. I. Durfee, R. E. Cap- 
palli, S, B. Peterson, E. H. Priem. 

Exhibiting: Fractional hp motors for 
direct or belt drive fans and furnace 
blowers, oilburner and airconditioner 
applications, 


White Rodgers Co. 607 

Attending: R. A. Sherer, Gerry Powell, 
Ed Ball, J, A. Rodgers. Jr., Norman 
3oldt, Phil Randall, Bob Webber, 
E. E. Harwood, Ed Freitas, A. E. 
Petersen, J. Maney, F. Crawford, C. 
Moreng, L. Tarricone, B, Cole and 
T, Langan. 

Exhibiting: Line of automatic controls 
for oilheating including thermostats, 
primary controls, fan and system 
damper motors for zoning warm air 
systems. 

New Products: Two series of room 
thermostats for heating, cooling and 
combination systems. 


Williams Oil-O-Matic Htg. Co. 916 

Attending: Ed Clifford, Dan Calori, 
George Zimbelman, Everett Dawkins, 
William Follett, C. M. Lane, Frank 
Brown. 

Exhibiting: Oilfired basement and hori- 
zontal furnaces, low pressure oil- 
burner, up-flo airconditioner cooling 
coil, Cerafelt combustion chamber 
line 


\ 
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Esso Standard and Carter 
are merged into Humble 


ESSO STANDARD Oil Ci 
Oil Co. have been merged into the 
new Humble Oil & Refining Co., New 
York 


This is part of the merger program 


and Carter 


which ultimately will consolidate five 
of Jersey Standard’s domestic afhliates 
into one corporation bringing all pro- 
ducing, refining, marketing and ma- 
rine Operations in the United States 
under unified management 

The effective date of the merger 
was January 1. Both Esso Standard 
and Carter will operate as divisions 
of the Humble company. Two other 
Jersey afhliates—Oklahoma Oil Co. 
and Pate Oil Co., both of which are 
marketing companies in the Midwest 

are to be merged with Humble as 


soon as feasible. 
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In the absence of suitable automatic 
ontrols for barns without electricity, 
oil has been losing some ground t 
LP vas, 
around 10% of all barns, in spite of a 
fuel cost more than double that of oil. 
With 


ind needle valve the gas units have 


not too much, but gas has 


1 combination bi-metal element 


actually been automatic without elec- 
tricity, a thing oil has not yet been 
able to accomplish satisfactorily. 
While the editor was in Goldsboro 
for the meeting he visited two promi- 
nent local oil men for a general dis- 
of tobacco curing sales and 
their outlook. These were O, F, Du- 
mas of Dumas-Giddens Oil Co. and 
Sterling Wooton of Wooton Oil & 
Fuel C 


particular tobacco curer developed in 


cussion 


Dumas is interested in a 


the oilheating equipment department 
of an afhliated company, Federal Oil 

This curer uses No. 2 oil with 
ontrolled temperatures for a barn 
with el ctricity. 

In a non-electric barn the typical 
equipment is four pot-type heaters 
specially designed for fire safety with 
tobacco, and the battery of four sells 
installed at around $250. The Dumas 

with a Petro burner and Honey- 
ntrols sells installed at about 
However, the controlled unit is 
require less fuel because none 
wasted in overfiring 

The typical cure takes three days 
with temperatures adjusted by stages 
180°. After the moisture 
all out at 120 


from 6 t 
the barn vents are 
and the burner operates with 
culated air. Dumas says that his 
vill need an average of only 100 
per Operation. 
urse the typical barn is used 
r seven cures over a period of 
ight weeks. Thus, a small farm 
two barns will use 1,200 plus 
Such a farmer will grow four 
res of tobacco, sell 1,800 
to the acre at around 58¢ a 
pound. It’s a real cash crop. 
Sterling Wooton has been quite ac 
tive in national doings through the 
National Oil Jobbers Council, of 
which he is general chairman of the 
marketing committee. The work of 
this committee embraces four divisions, 
jobber 
jobber « 


ontracts, TBA merchandising, 


ccounting and statistics, anti- 


monopoly and fair trade. In discuss 
ing oil for curing jobs, he told of 


farmers using their equipment for 


sweet potatoes which must be dried 
and then held above freezing . . . they 
also use their curers for drying lum- 
ber cut on the place, and then the 
same unit for tobacco. 

Goldsboro has a new industrial edu- 
cation center, an excellent building 
owned and operated by the public 
school system. An oilburning course 
is planned to start in a matter of 
weeks. Dumas, serving his second six- 
year term on the school board, was 
largely instrumental in getting this vo- 
cational center approved and believes 
it will be very useful to the oil indus- 
try among others. Certainly the oil- 
burning course will help train men 
for tobacco curing, so that more oil 
men around the area will be inclined 
to sell the curers themselves. 

At the January meeting of the East 
Carolina Council, Jack Howard of 
Raleigh, who heads an advertising 
agency of the same name, presented 
layouts and suggestions for the com 
ing campaign. A feature is the car 
toon character “Little Bill” in a new 
and quite appealing style 

He plans 86 poster boards, 34 with 
scotchlite and 21 illuminated, 11 news- 
papers with considerable schedules 
rv and radio will operate simultane 
ously with the newspapers and carry 
the same themes 





Sterling Wooton, and his daughter 
Louise, who is active with him in the 
oil business. Trained at Radcliffe and 
Harvard Business School, she's valuable 
on the economic side, among others. 





Jack Howard, Raleigh advertising ex- 
ecutive who will handle the East Caro- 
lina campaign. Notice his “Little Bill” 
character to be used in all media. 


Executive committee and staff: From left to right, seated, Ed Godwin, Wilmington; 

H. W. Windley, Washington; Eb Smith, Fayetteville; and John G. Clark, Green- 

ville. Standing in back, left to right, H. Shelton Castleberry, Smithfield; Dick 

Evans, newly appointed managing director of East Carolina Oil Heat Council, 

Greenville; W. A. Hooks, Smithfield; H. G. Winfield, Washington; Bill Kennedy, 

assistant to managing director, Washington; Woodrow Fountain, Wilmington; and 
Jack Wooten, Kinston. 





ELECTRIC HEAT FORECAST BY UTILITIES 
H ealthy Intant NUMBER OF HOMES COMPLETELY HEATED 


7 


Still a minor factor 
in the national fuel picture, 


electric heat is growing. 


3,636,883 


wr INCREASING attention being heating cost as re- 
paid to our newest competitor, ported for the 
it is a good time to measure just how vhole country 


1 


far this electric heating has come i has increased in 


500,143 


the past year. h of the past 
As of September 1, 1959 approxi seasons. This 














mately 591,700 homes in the nite luc partially to 1957 1958 1959 1960 1965 1970 
States were completely heated with Ider weather ACTUAL ————” X— PREDICTION 














electric energy. This figure was < h greater de 
rived at from a questionnaire samy lay accumu 





ling that was answered by 184 util itions and par TABLE 2 


ities. These companies serve consid tia because an What it Costs to heat a House 
erably more than half of the resi increasing percent Anal Meew Average 
dential meters in the nation f the homes ar KWH for age Annual Degree 
Heating Rate Cost Days 
Where these homes are 1 show! ited in the Northeast 15.072 1.72¢ $259 5361 

in TABLE 1, The national figures a igher rate areas South 12,200 107 3410 
livided 2 { | hiol Midwest 15,17 1. 238 6238 
divided into four sections, and I e nhigner rate West 15.37 1. 169 4281 
map indicates this separation wl ireas are likewise 

| 1959 ALL SECTIONS 1 
; 1958 ALL SECTIONS 1 
acteristics of the market having more 1957 ALL SECTIONS 1 


3,63 1.04¢ $144 4008 
43: 1.02 124 3749 
63 0.97 113 


1 


is based very generally on the the areas normal 








The electric heating industry is legree days 





still small, and for that reason, w owever, TABLE 2 does show that TABLE 3 
should not subtract the totals of the average household can afford elec Electric Rates for complete 


one year from the next one and ; tric heating in almost any part of Home Heating 

CENTS PER KWH 
; High- Low- Aver 
exactly that difference. It would bs the Northeastern states where the est est 
Northeast 75 

South 
period starting September 1, 1956, f 1958-59 was $259. If those homes oe 

est 


sume the net gain in installations is the country. Notice for example in 
safer to say that in the three year iverage seasonal cost for the winter 


the total gain was 290,000 or about had been heated with oil last season 


97,000 a year. they would have used about 1500 gal 1959 ALL SECTIONS 
; - , ; is 1958 ALL SECTIONS 
rABLE 5 explores the rates for m ions at an average price of 15¢ per 

slete home heating and TABLE 2 trans gal. or $225. Of course, the figures : 

} td | , by - standpoint of insulation. The average 

ates these rates into What it costs t would De much more favorable to o1 . 

tes these rates ¢ . electrically heated home is far better 


insulated that the average oilheated 


one. 


heat a house. The average annual if all conditions were equal from the 


| LI P 
¥ In the country as a whole, 42% of 


591,700 Homes completely heated by Electricity the reporting utility companies have 


een tm Sian summer peaks higher than winter 


Sept. 1, 1959 ept. 1, 1958 Sept. 1, 1957 Sept. 1, 1956 These are the companies who may be 

Northeast 9.553 6.819 4.924 3830 
South 316,929 275.399 236.782 197.705 

Midwest 54,461 56,08 1 26.403 16.807 load. The detail on this is shown in 
West 210,757 181,844 104.110 82.915 TABLE 4. 


wanting to add heating for a winter 


— 591,700 500.143 372.219 301.2 In some areas the imbalance is very 


pronounced. In the South, 72% of the 
NUMBER IN USI 


1957 utilities report a summer peak 23% 


Northeast 1.4% , higher than the winter on the aver- 
South ) ) 63.6 
Midwest a. a 
West 56.3 279 1 airconditioning, and they will be will- 


March 
1960 


age. This is the region of heaviest 
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ing to battle for the heating load to 
correct this lopsidedness. 
Northeastern states (and this in- 
cludes the Mid-Atlantic area) have 
the opposite situation with 83% of 
the companies having winter peaks 
6% higher than summer demand. 
An indication of things to come is 


1 


shown in TABLE 5. In the first place, 
52% of the utilities helping in this 
study were private companies. They 
averaged much larger in size and had 
91% of the meter connections against 
the public companies’ 9%. 

It has been generally acknowledged 
that the public companies have domi- 
nated electric heating in the past for 
with only 9% of the meters they have 
55% of the total electric homes on 
their lines. 

The change though is on the point 
1959, 
see that the private com- 


of new installations during 
Here we 
panies got 52% of the new jobs and 
the public companies 48%. 

This indicates that the privately 
ywned companies now recognize heat- 
ing as a real potential and are start- 
after it from the springboard of their 
great resources 

In attempting to judge the future 
strength it is interesting to notice the 
length of time that the utilities have 
been promoting eléctric heating. We 
see in TABLE 6 that 32% of the com- 
panies have pushed electric heating 
with the bulk 
in the South and West. In 


the two to 


more than four years 
of these 
four year column, we see 
the Midwest showing the largest num- 
ber of 
year or less the Northeast leads 


starters while in the of one 


All of these percents apply only 
the two-thirds of reporting com- 


TABLE 4 
More Utilities have Summer Peaks 


SUMMER 

HIGHER THAN HIGHER THAN 
WINTER SUMMER 

C Jo 

Com % Com- % 

panies Higher panies Higher 

Northeast 17% 12% 83% 6% 
South 72 23 28 25 
Midwest 39 16 61 8 
West 29 15 71 25 


WINTER 


c 


1959 ALI 
SECTIONS 42% 
1958 ALI 
SECTION 
1957 ALI 
SECTIONS 





Meter Heating 

Percent Con-  Instal- 

of nec’ lations 

Co's tions in Use 

Northeast 719% 96% 76% 
South 54 91 17 
Midwest 45 93 93 
West 45 79 75 

ALL SECTIONS 52% 91% 45% 





TABLE 5 
Privately Owned Utilities Gain 


PRIVATE COMPANIES———— 
- THEIR SHARE - 

New 

Heat- 


1959 Co's 


PUBLIC COMPANIES 

THEIR SHARE 
Meter Heating New 
Percent Con Imstal Heat 
ing of nec- lations ing 
tions in Use 1959 


92% 21% 4% 24% 8% 
40 46 83 60 
95 55 7 5 
54 55 25 46 
52% 48% t 55% 48% 








panies that actively promote electric 
heat. 

The final table is interesting to fuel- 
oil men for it is the forecast for the 
years ahead. 

In no other industry are forecasts 
apt to be more realistic than you find 
in the electric generating field. The 
large problem among utilities is their 
capital requirements. Typically, their 
capital is turmed over only once in 
four and one half years. Thus, to 
build excessive generating capacity 
can be disastrous to earnings and yet 
the utility under its franchise must 
take all comers. 

These companies as a result have 
very professional economists planning 
their load factors and the demands 
for years ahead. As a result, their 
forecasts are not crystal ball gazing, 
but rather what they expect to bring 
to pass. 

With this in mind TABLE 7 is quite 
significant. Notice that by 1965 the 
Midwest expects to be almost equal to 
the West and by 1970 expects to be 
far ahead of it. 


TABLE 6 
How Long Promoted Heating? 


PERCENT OF COMPANIES 
1 year 2-4 
orless years Over 4 


Northeast 37% 53% 10% 


South 15 27 58 

Midwest 19 61 20 
West 4 

ALL SECTIONS 20% 


56 40 
48% 32% 


TABLE 7 
Forecasts for 1965 and 


Homes 
Heated FORECAST 
1959 1965 1970 
9.553 105,465 212,936 
316,929 671,889 1,419,842 
54,461 529.361 1,246,612 
210,757 556,398 757,493 


1970 


Northeast 
South 
Midwest 
West 

ALI 


SECTIONS 591,700 1,863,113 3,636,883 


The year 1959 must be considered 
a year of progress for electric heat 
New companies are pushing it, other 
big name outfits are studying it, and 
customers like it. National promotion 
through some of the blue chip compa- 
nies and Edison 
should make it a 


Electric Institute 
competitor to be 


reckoned with. 





Service, cost Control and Selling 


Three Factors have contributed to continued Growth for 


by William J. Stein 


F' ELOIL DEALERS throughout th 
country have been confronted with 
steadily increasing pressures of com 
petition. These forces come from with 
out and within the industry. Few com 
munities throughout the country can 
equal the pressures along competitivi 
lines that exist in the City of York 
Pennsylvania. This article is primarily 
a desc ription of what one progressive 
firm is doing to maintain its position 
as a leading distributor of hom: heat 
ing oils under these circumstances 

The management at Shipley Hum 
ble early recognized its relative posi 
tion in the fuel business. York hay 
pens to be one of these areas where 
by direct comparison, the price of 
fueloil is higher than the price of gas 
It also happens to be the home of sev 
eral dealers whose management tech 
niques have been far advanced in th 
field of fueloil distribution 

What does a fueloil dealer have ti 
offer his customers when he is work 
ing with a price disadvantage? Bill 
Shipley, manager, fueloil division, an 
swers, “Service.” 

But this in itself is insufficient. It is 
only one point of a three-pointed 
tool. Supporting thrusts must com« 
in the form of a super aggressive sales 
program together with a reduction in 
operating and overhead costs that can 
financially support an aggressive sales 
and thorough service policy 

The quality of Shipley-Humble’s 
service is called to the attention of the 
homeowners through extensive radio, 
newspaper and direct mail advertis 


72 


Added to this are the watchful 
f the customer relations man 
sales staff who repeatedly point 
benefits of dealing with Shipley 
They point to the historical 
und of the firm—it being a 
of York-Shipley, Inc 

40 years of oilheating experi 
with it. All this know-how in the 


brings 


hnical details of oilburning equip 
sures the customer of economi 
fhcient operation 

This firm then graphically illus 
trates, by means of brochures, specific 
benefits they have to offer. These in 
lude: 1) An average payment plan: 
2) Guaranteed automatic deliveries: 
4) A gasoline 


card; 3) A general credit refer 


) Free life insurance; 


ystem; 6) Free burner inspec 
tion and removal of oil: 7) A most 
mprehensive burner service insur- 
plan. The first three items are 
nerally recognized. The last four re 
juire some explanation 
Shipley-Humble also furnishes gas 
21 Ess 


Pennsylvania 


service stations in 
Families who 
il from this company auto 


receive a credit card which 


entitles them to purchase gasoline and 


other automotive services on credit 
These customers are billed for these 
services at the end of the month by 
Shipley- Humble 

The general credit reference system 


consists of a card that is issued to all 


customers whose credit has been ap- 


proved by Shipley-Humble. Thus, the 
receiver of this card has established 
credit in this community. It eliminates 


the necessity for further checking 


Shipley-Humble in York, Pa. 


when these people want to obtain a 
charge account, apply for a loan, or 
buy on the installment plan 

Frequently, a Shipley Humble cus- 
tomer moves from one home to an 
other within York County. This per- 
son can call upon his dealer to inspect 
the heating system in the new home 
to assure its proper operation. Also, if 
this person has oil remaining in his old 
home, Shipley Humble will remove it 
to the new location. This work is done 
without charge. 

The burner-service insurance plan 
offered by this company is most com 
prehensive. It starts with preventive 
maintenance work such as the pre 
season clean-up and adjustments. Dur 
ing the heating season it provides 24 
hour service with radio-dispatched 
trucks. The insurance covers both la 
bor and parts for the entire burner, 
oil tank, controls, firebox and related 
equipment. Excepted from this are the 
hot water coils and tank, the heating 
boiler and furnace proper, and_ the 
piping throughout the house. The cost 
of this service contract to the customer 
is $19.50 a year 

The sales policy of the firm is di 
rectly linked with service. When ap 
proaching potential customers th 
benefits of Shipley-Humble’s servic« 
are always emphasized. York County, 
Pa., contains about 225,000 peopk 
with a concentration of about 100,000 
in the York Metropolitan Area. This 
area has been blessed with well di 
versified industries and a building pro 
gram that has been flourishing. The 
large turnover in older homes means 


repeated changes in oil customers 
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This keeps the heating salesman on 
his toes. He too works with a two- 
way radio in his car. 

The speed with which inquiries are 
handled is unusual. Bill Shipley cited 
in instance when a telephone inquiry 
about the average payment plan came 
into the office in response to a radio 
made 
within ten minutes in the form of a 


innouncement; a reply was 
salesman’s visit:to that home. In 20 
minutes an oil delivery was made; in 
30 minutes a serviceman was in that 
home getting the burner in good shape. 

Thirteen new service trucks provide 
prompt around-the-clock service to the 
customer, seven days a week. This is 
one of Shipley Humble’s answers to 
the competitive situation. 

To locate new customers Shipley- 
Humble has employed some unusual 
techniques. Being a division of the 
York-Shipley Co., Inc., long-time oil- 
heating equipment manufacturer, they 
recognized the fact that they were in 
a position to utilize the 500 employees 
of the latter company as “salesmen” 
for fueloil. At the annual August 
picnic of the York-Shipley Co., Inc. a 

new customer round-up” is started 
with some theatrical “hoopla.” 

Last year a police car came roaring 
into the picnic area with sirens ring- 
ing and lights flashing. Out came two 
policemen carrying a bank containing 
. thousand silver dollars. Five of these 
oins were tossed into the crowd to 
create m« Then came 


re excitement 


the announcement of the contest, the 
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Bill Shipley, Jr., Fueloil Division man- 
ager, stands by a service truck. 


description of the prizes and the rules. 
In addition to a $1,000 grand prize 
for the employee who brought in the 
most customers, every employee who 
brought in one or more customers re- 
ceived one or more prizes. 

To stimulate team spirit, all em- 
ployees were divided into ten teams. 
The winning team was treated to a 
dinner party. Within each team there 
was a drawing for a portable television 
set. The $1,000, the dinner, and the 
television set were additions to the in 
dividual prizes awarded for each cus- 
tomer obtained 

All during the contest the prizes 
were on display at the York-Shipley 
plant. Forms were distributed and re- 
ceived at the same point. The whole 
program was supported by newspaper 
and radio advertising so that the com 
munity itself knew what was happen- 
ing. The contest ran for six weeks 
and ended September 30 to coincide 


with the beginning of the heating sea 


Shipley-Humble 


son. An analysis of the results of the 
first contest revealed that more than 
400 new accounts were developed in 
six weeks. 


Another very important aspect of 


this business is its internal operation. 


In order to financially support the 
sales and service efforts of this firm 
in the competitive situation its inter- 
nal operation costs must be held at a 
reasonable minimum. Costs in every 
department are carefully analyzed. 
Time studies were made by industrial 
engineers loaned by the parent com- 
pany. Periodic reports are rendered 
on every phase of the internal opera- 
tions. These reports cover the areas of 
home fueloil, bulk storage and trans- 
port trucking. Cost analyses are made 
in each area. Included in these costs 
are the specific expenses for deliveries, 
bulk plant operations, and administra- 
tion. Each segment of the firm's basic 
areas stands on its own feet and has 
its own profit and loss statement 
These statements are repeatedly re- 
viewed by management to develop 
greater efficiency and maintain close 
reign. Beyond this point the manage- 
ment prepares forecasts for future 
months by setting new goals for ex- 
pansion and at the same time by set- 
ting goals in cost reduction. 

A typical example of this efficiency 
conscious approach is related to the 
incentive system developed for fueloil 
deliveries. With a growing volume of 
business, Shipley Humble was able to 
reduce its number of trucks in opera 
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tion from ten to eight in 1958 
then from eight to six in 1 
started this by first replacing 
inal trucks with new on 
capacity. These new truck 
in the cab, hoses on | 
are capable of pumping 
As a result Shipley -Humb! 
the record set by their tv 
during the height of th 
son in 1958-59. These m 
1,185 gallons delivered per 
an average drop of 178 
average pumping speed 

Each day every driver 
total gallons he deliver 
of drops or stops he mad 
mileage he traveled that 
ber of hours he worked 
ies (direct hours) 
hours he worked on « 
such as on truck, in garag 
direct hours). 

This tally is kept by tl 
delivery department At 
the week these daily talli 
Then by the application 
determined constants an ove1 
lowed hours” is arrived at 
driver for the week. From th 
is subtracted the total direct 
actual hours the driver we 
fueloil deliveries, The diff 
then divided by two. The res 
resent the bonus hours 

A man’s total weekly pa 
mined by multiplying his } 
by the number of direct h 
deliveries, the number 
hours of working on jobs « 
oil deliveries and the number of bi 
hours he earned during tl 
Thus a driver’s weekly wag 
ble in that he may earn 
money based on the number 
hours he earned during th 

To determine the allow 
standards, the job of delivering « 
divided into three parts; namely, (1) 
filling the tanks; (2) handling the 
equipment; (3) driving time betw 
stops. Standards were set for 
jobs after extensive time studies were 
made of each operation. At the end 
of each week the total gallonage di 
livered by a man is multiplied by th 
factor for pumping oil. This gives the 
allowed time for filling the tanks. The 


number of drops is then multiplied by 
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further purpose. It provides 

k review for management of all 
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figures for the same week in 
omparative 


process can also be made 


a 


7321 


FUEL " At 


\ 


There is a continuous evaluation of 
this program. Every three months, at 
a meeting with the employees, prob 
lems relating to the delivery system 
ire discussed. Generally, the drivers 
know that if they hustle they earn 
better wages. The posted weekly re 
ports also tell each driver where he 
stands in relation to the others. The 
firm profits by this program in that it 
maintains a high efficiency standard 
for deliveries 

A word of caution was expressed 
by Bill Shipley. Occasionally, the de- 
sire for excessive hustling may result 
in speeding violations, spillage at the 
customer's tank, and a poor customer 
relations program. It has been the ex- 
perience at Shipley- Humble that these 
disadvantages have been relatively 
minor; and that with certain precau- 
tions these problems generally can be 
avoided. Furthermore, the advantages 
established by this program definitely 
overcome the possible disadvantages 

Oilheating in York County has been 
a dwindling business. Yet, as Bill Ship- 
ley said, “It doesn’t mean that we are 
going to sell less.” To substantiate this 
there is the growth figure of 7.2% net 
gain in the number of accounts in the 
last heating season. During that year 
Shipley Humble delivered approxi- 
mately 8 million gallons of light heat- 
ing oil, plus a substantial amount of 
heavy oil. 

The key to operation in this com- 
munity is the continuous watchfulness 
of costs together with an aggressive 
sales policy and a superior service 
program. 
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The Age of oil Heat 


An Appraisal of the industry’s Position as seen by Avi Marketing Chief 


by Charles J. Guzzo’ 


I lr IS A PRIVILEGE to be here in your 
progressive city of Baltimore and 
to be meeting with you men who are 
among the modern marketing pioneers 
of our oil heating industry. I have cer- 
tainly not come here on a sentimental 
journey, nor to glorify the past; but I 
cannot forebear expressing the ad- 
miration felt by marketers throughout 
our industry for what you have done 
in your city 

You Baltimore heating oil men, in 
the past three decades, helped set the 
pace for the rest of the country. In 
the period before the Second World 
War you showed how to switch a 
out-moded, non- 
automatic coal furnaces into the mod- 


community from 
ern age of oil heat. Since the war, in 
the face of intensified competition, 
you formed an organization for coop- 
erative promotion of your product. 
You waged a campaign that well re- 
paid your efforts and became a model 
of aggressive salesmanship. 

It would take more than my full 


talk to review the accomplishments of 


Senior vice-president, Gulf Oil Corp., 
Pittsburgh and vice-president, Marketing, 
American Petroleum Institute. Address at 
the January 19 meeting of the Oil Heat 
Association of Maryland 


your Oil Heat Association in this 
struggle. These include educational 
programs for employees, life insurance 
for members, weather information, 
and other technical aids, and effective 
advertising and public relations. In the 
latter effort, with but a small expendi- 
ture, you attained results that have 
inspired oil heat people in many other 
states to follow your lead. 

Today, however, I am sure you are 
looking to me to throw some light on 
how much support you can expect 
from oil refiners, and are not much 
interested in congratulations on the 
past 

Let us begin by laying all the cards 
on the table. I am here as the repre’ 
sentative of an industry that competes 
within itself in many ways, Our gaso- 
line competes with diesel fuel and LP 
gas for truck and tractor business. 
Our diesel and residual fuels are both 
after the railway market. Natural gas, 
all three are 
seeking to power electric utilities. This 


distillates, and residual 


internal competition has proved in 
fact to be a source of strength for 
petroleum. It has forced us to con- 
tinually upgrade all products with the 
happy result that sales of all petro- 
leum products have profited and year 
after year the petroleum industry has 
captured a larger share of total energy 


sales. 
Producing company’s Stand 


Under these circumstances, what is 
our attitude toward you retailers in 
Baltimore, where two of our products, 
natural gas and your home heating 
oil, are both seeking larger markets? 
Justifiably you want to know where 
we producing companies stand; and 
what kind of help we will give you. 

First, as to natural gas, most oil 
producing companies have a sizable 
stake in it. Gulf, as a result of con- 
tinuing efforts to find oil, has also 
found considerable reserves of natural 
gas, and we are selling substantial 
quantities of gas to pipeline compa- 
nies and utilities. Obviously we want 


our natural gas business to prosper. I 
would not be frank, nor fool any of 
you for that matter, to pretend other- 
wise. And you wouldn't think much 
of us as businessmen if we failed to 
capitalize on these earning possibilities 

Fortunately we neither intend nor 
expect natural gas to achieve its 
growth at the expense of other petro- 
leum products. The total energy re- 
quirements of our country have been 
skyrocketing in the past decade. Each 
citizen consumes more power yearly, 
and the so-called “population explo- 
sion” increases the number of citizens 
at an almost frightening pace. The na 
tion will need more of all forms of 
energy, atomic, water power, coal, 
natural gas, and liquid petroleums 
even for its near-term growth. Each 
source will enjoy unprecedented op 
portunities to enlarge the markets for 
which it is best suited 


Heating Oil important 


Heating oil has a major place in this 
picture as the oil refiners see it. I have 
spoken frankly about our interest in 
gas. Just as frankly I can go on to tell 
you that the fueloil business today 
represents a still bigger element for 
the oil producing and refining com- 
panies. Heating oil and diesel fuel 
consumption has been increasing 
steadily ever since World War u. In 
fact, nearly one-fourth of the petro 
leum barrel today goes into these 
products as compared to one-sixth in 
1945. At this rate, you can see the 
product you are selling has become 
one of the most important in the 
petroleum business. 

I can assure you that the manage- 
ment of Gulf Oil Corporation has no 
intention of doing anything other than 
giving its full support to oil heat mar- 
keting here and elsewhere. Gulf’s in- 
vestment in oil heat refining and mar- 
keting facilities is quite substantial and 
increasing each year. You may be sure 
we intend to put forth every effort to 
have that investment pay off. We take 
the position that we are partners with 
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you distributors and dealers. We ex 
pect to work with you to make our 
heating oil sales grow. We consider 
our fortunes committed, along with 
yours, to basically enlarging heating 
oil markets in the decade ahead. And 


Wwe expect to succeed, 


Cutting service Calls 


To convince yourself of this com 
mitment you have only to look at the 
oil industry's investment in refining 
equipment for hydrogenating heating 
oil. Hydrogenation as a refining proc- 
ess goes a long way towards eliminat- 
ing service calls due to inherent faults 
in the oil. The industry now operates 
hydrogenating equipment for process 
ing nearly 16 million gallons of dis 
tillate per day, or 38% of annual re- 
quirements. 

Refinery men estimate it costs $200 
per barrel of daily capacity to build 
hydrogenation units, so that about 
$75,000,000 of capital funds are in 
vested in upgrading heating oil qual- 
ity by this means alone. This fixed 
capital investment, to which more is 
being constantly added, provides abso- 
lute assurance that the industry plans 
a growing future for oil heat. You 
fellows cannot afford to buy new 
trucks, tankage, or warehouse space 
unless you use the equipment to pay 
yourselves back. In the same way the 
oil refiners cannot afford hydrogena 
tion and other fueloil refining installa- 
tions that won't return profits. 

In brief, the oil companies today 
are in the heating oil business for 
keeps, and for the long haul. Their 
investment im it is huge; and if that 
investment does not pay out, they will 
be convicted of being very poor busi- 
nessmen. You can bet that’s something 
they at least aren't planning on 

Now it is perfectly true that for 
many years the principal oi! compa- 
nies were not lining up for any prizes 
for their great efforts to expand heat- 
ing oil sales volume. They relied on 
dealers like yourselves, and the results 
justified them. In 1948, seven and one- 
half billion barrels of this product 
were sold, and in 1958 sales rose to 15 
billion barrels. This is doubling sales 
in 10 years, or an increase of 7% per 
year, which is quite a record. 

But today we know how wrong we 
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were to become complacent over it. 
As we see it now, both the refiners 


and dealers can shoulder some of the 


blame, with perhaps you Baltimore 
dealers having a lesser share than any 
other group 

At any rate, although business wis- 
dom called on us to modernize our 
equipment and sales philosophy, most 
of us stayed human. The squeeky 
wheel got the grease. We oil refiners 
directed our efforts where competition 
hurt the most—in gasoline marketing 
We did not worry about heating oil 
where things were going just dandy. 
Many of us seemed becalmed, like the 
combatants in the “phony war™ of 
1939 before Hitler launched his blitz 
into France 

Well, we learned a painful lesson. 
Today we have repented of the in- 
dustry’s let-well-enough-alone _ atti- 
tude. We recognize that, obviously, 
things are no longer well enough, and 
they will get much worse if let alone. 
And we have begun to do something 
effective about it 

Action has now begun on a far- 
reaching attack on one of our most 
serious weaknesses-——our oilburner 
equipment. We are all convinced that 
more effective and less expensive me- 
chanical equipment must be developed 
to prepare heating oil for combustion. 
Gulf alone is devoting approximately 
a quarter of a million dollars annually 
to researching various means of more 
effectively atomizing heating oil, and 
others are making comparable efforts. 


Coordinated development Work 


Remember, Gulf does not manu- 
facture or sell burners, and we make 
the results of this research available to 
all burner manufacturers on a royalty 
free, non-exclusive basis. Our invest- 
ment in this activity is strictly in the 
future of heating oil for the benefit 
of everyone. To avoid duplication of 
efforts, the American Petroleum Insti- 
tute is supporting a $75,000 project 
at Battelle Memorial Institute, one of 
the nation’s leading research institu- 
tions, to coordinate this burner devel- 
opment now being carried on in many 
industry laboratories. 

I might mention at this point that 
on February 5 I will go before the 
Executive Committee of the API 


Board to ask for an additional $30,- 
000 so that this fine work can be 
completed. Battelle is evaluating and 
recommending procedures for the 
companies to work as a team for the 
best and fastest results. The aim is 
two-fold: To place a less expensive 
oilburner on the market and to get 
more heat from the oil consumed. A 
secondary purpose is to develop oil- 
burning equipment that will be serv 
ice-free to the greatest possible extent. 

Still another group, Operation Oil 
Heat Associates, has been formed by 
dealers to push burner research. Con- 
sidering the individual company ef- 
forts, the quarterbacking by Battelle 
Institute, and Operation Oil Heat, 
never before has anything like so 
much money, time, and talent been 
devoted to achieving a burner break- 
through. 


Outlook is promising 


I cannot pretend to push aside the 
veil of the future to tell you when, 
or whether, such a break-through will 
occur, But I can say those engaged in 
the research are more enthusiastic 
than ever before; and there is nothing 
impossible about their objectives. At 
least their efforts should effect a grad- 
ual closing of the cost differential be- 
tween oil and gas burners, and con- 
tribute to the economy of our fuel 
itself. 

Just think, even 20% better burner 
eficiency would add two te three 
cents a gallon to the value of home 
heating oil and measurably expand its 
market potentials. Simplification of 
equipment could lead to the reduction 
or elimination of oil burner service as 
we now know it. Finally, there’s al- 
ways the chance that a really basic 
forward leap in oilheating equipment 
concepts could change the competitive 
picture even more decisively to our 
advantage. 

The possibilities of increased heat- 
ing oil volume through research is by 
no means confined to the heating of 
space or buildings in which we work 
or live. Research applies to oilburning 
water-heaters which even now are 
twice as efficient as gas water-heaters. 
There is no reason why research can- 
not, in the near future, create the 

(Please turn to page 152) 
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Do your Accounts tell AllP 


Too many Oilmen 
‘fly by the Seat 
of their Pants’ 

by Ross Stevens* 


* sgpeasgragur of the particular indus- 
try in which they operate, some 
companies are tremendously success- 
ful, some barely sustain themselves 
ind others fold up by the wayside. 
Almost without exception manage- 
ment represents the deciding factor in 
determining whether a company will 
be prosperous or will fail. Nowadays 
1 business man is judged by the com- 
pany he keeps solvent. 

In my opinion management in any 
industry can operate at top efficiency 
only if it has available currently a 
record of sales volume and gross mar- 
gin, broken down by product line, to- 
gether with a record of the costs of the 
principal functions of the business. For 
example, an oil dealership manage- 
ment should know its gross profit per 
gallon of No. 2 oil, if it does any 
wholesale business, that profit should 
be further divided between wholesale 
ind retail sales; it should know how 
much inventory shrinkage has occurred 
and if the amount is large it should 
have available the records to show 
exactly where the shrinkage occurred. 
It should know the cost of delivering 
each gallon of the various types of oil 


it should have available the cost 


I 
and 
| 


of labor and material and the margin 
of profit on each heating job. 

Those companies that have devel- 
oped systems for providing complete 
financial information find that in order 
to get the full benefit from such in- 
formation, management should be able 
to compare it with similar data com- 
piled by other companies engaged in 
about the same type of operation. 

In 1953 the Financial and Account- 
ing Committee of the API prepared a 
manual entitled “A System of Ac- 
counting for Distributors and Jobbers 
of Petroleum Products.” It was de- 
signed for the use of both small and 


Stevens is a Certified Public Account: 
ant associated with the firm, Stevens, Mac- 
Donald & Page, Portland, Me. 





GROSS 
INCOME 


PRODUCT CLASSIFICATION : 


#1 Oil—Retail 

#1 Oil—Wholesale 

#2 Oil—Retail 

#2 Oil—Wholesale 

Service labor and material 
Heating division 

(oilburners, furnaces, etc.) 


All other 
EXPENSES: 


Executive, Supervisory salaries 
Other wages 

Salesmen’s salaries and 
commissions 
Repairs and maintenance 
Rents 
Supplies and minor equipment 
Uniforms and laundry 
Fuel—heating 
Gasoline, oil and grease 
Light, power and water 
Communications 
raveling 
Tires and tubes 
Postage 
Outside truck hire 
Freight and express? 
Aisc. operating expense 
Credit, collection expense 
Legal and auditing 
Meeting expense 
Donations 
Association dues, subscriptions 
Advertising 
Trading stamps 
Insurance on labor 
Other insurance 
Bad debts loss 

real estate and 
personal property 
Taxes— payroll 
Taxes—miscellaneous 
Depreciation 


Ta xes 


NON-OPERATING INCOME: 


Discounts earned 
Rental income—net 
Investment income 
Miscellaneous income 


NON-OPERATING EXPENSE: 


Interest 

Discounts allowed 
Miscellaneous expense 
Federal income taxes 


1 Costs will include direct labor. 
including freight on items for resale. 
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Chart of Income and Expense Accounts 
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large companies and for those operat- 
ing as a sole proprietorship, partner- 
ship or corporation. The manual is not 
intended to promote any uniform sys 





tem of accounts, but it does contain 
the fundamental and generally ac- 
cepted principles of accounting and 
methods of procedure and the system 
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outlined provides for the information 
which we believe to be important. 

Several of the larger and more pro- 
gressive companies have developed ac- 
counting systems very similar to that 
outlined in the manual. With this 
book as a guide we have worked out 
a suggested chart (see Table 1) of 
income and expense accounts based on 
the one contained in the API system 
but revised slightly in order to be more 
suitable to the majority of fueloil 
dealers. 

To illustrate the type of informa 
tion that would be developed under 
this system and to show how useful 
this information can be to 
ment we have prepared a sample finan 
cial report consisting of a statement of 
profit and loss, summary of vehicle 
and delivery costs allocated to indi- 
vidual units, and analysis of operating 
expenses. In addition we have pre 
pared from the same set of facts a 
statement of profit and loss compiled 
from records which we believe to be 
similar to those kept by the majority 
of you. You should all have a set of 
these statements and I would like to 
take a few minutes to briefly review 


them with you. 
Small Company Example 


You will note that we have selected 
a one man business. He has five regular 
employees and three part time em- 
ployees, The Company owns six ve- 
hicles, a bulk plant with 60,000 gal- 
lons storage and one building housing 
the office, display room, service shop 
and warehouse. The figures are com 
pletely fictitious but have been esti 
mated on what is believed to be a rea- 
sonable expectation for a business of 
this size. 

Exhibit A is the statement prepared 
from uninformative type records which 
I have so ungraciously attributed to 
many of you. This shows total sales 
volume, gross profit, various expenses, 
net profit before Federal income tax; 
the tax and finally the Net Profit. It 
usually would be compiled only at the 
end of the year by the accountant pre- 
paring the income tax return. The 
gross profit actually is incorrect in 
that due to the lack of any labor allo 
cation the labor of installation of heat- 
ing jobs, appliances and service is all 
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included as operating expenses whereas 
uch items really are part of the direct 
ost of sales and should not be con- 
lered as overhead. 
Next let’s look at Exhibit B which 
s the statement of Profit and Loss pre- 
pared from the type records which we 
idvocating. You will note that the 
erations consist of six divisions: No. 


| Oil, No, 2 Oil, Heating, Appliances, 


ExHIiBit A 
A BC Od Company 
Statement of Profit and Loss* 
Year Ended May 31, 1959 


Sales $246,000 


June 1, 1957 $ 20.000 
Purchases—net 174.950 
Freight 4.000 


$198,950 
26.000 


$172,950 


Gross Profit on Sales $ 73,050 
Operating Expenses 

Officers’ salary $ 10,000 

Office salary 4.500 

Labor 18,200 

Repairs and maintenance 3,000 

Supplies and minor equipment 625 

Fuel—heating 240 

Gasoline, oil and grease 4,440 

Light, power and water 400 

Communications 550 

Traveling 330 

Tires and tubes 1,100 

Postage 225 

Misc. operating expense 390 

Credit, collection expense 175 

Legal and auditing 300 

Meeting expense 75 

Donations 50 

Dues, subscriptions 50 

Advertising 600 

Trading stamps 5,000 

Insurance 2,635 

Bad debt Loss 480 

Payroll taxes 985 

Other taxes 1,840 

Depreciation 7,150 


$ 63,340 


Operating Profit $ 
Other Income: 
Gain on truck sale_ $ 200 


Miscellaneous 50 


250 


9,710 


’ 9.960 

Other | xpense: 
Interest | 800 
Miscellaneous 70 


870 


Profit before Federal 

income taxes 9,090 
Federal income taxes 2,981 
Net profit after income taxes $ 6,109 
*Form in general usage in cases where 
product classification of sales and costs is 
not available and where operating expenses 

are not allocated to functional controls 


Accounting for Oilmen 


Bottled Gas and Service. In this state- 
ment we have applied expenses against 
the individual operations in order to 
arrive at an operating income for each 
product line, In actual practice the op- 
erating expenses would usually be 
allocated only at the end of the year. 
However, Gross Profits by product 
line and Net Profits would be deter- 
mined each month. 

The item of Cost of Sales includes 
direct labor for Heating, $4,000; Ap- 
pliances $500 and Service $2,500, Un- 
less these direct charges are included 
in Cost of Sales the Gross Profit would 
be misstated. For example, the Service 
Department has total costs of $2,800 
of which $2,500 is represented by 
labor. 


Operating Expense 


The detail of operating expenses is 
shown in Schedule B-2 and is allocated 
against the different operations of the 
business. For instance, the first item 
listed under operating expense is “de- 
livery and vehicles” in the amount of 
$26,320. This total comes from the 
second column on Schedule B-2 and 
the last item of operating expense— 
“General and Administrative” in the 
amount of $20,175 comes from the 
last column in Schedule B-2. The de- 
livery and vehicle expense is further 
allocated against the individual units 
operated. If you will turn to Schedule 
B-1 you can see how this allocation 
works out. The total expense for Unit 
No. 1 No. 1 oil 
amounts to $6,740 which has been 
allocated on the Profit and Loss State- 
ment against No. 1 oil. Units 2 and 3 


which delivers 


which deliver No. 2 oil have a total 
cost of $7,535 and $5,480 or a total 
of $13,015 which is allocated against 
No. 2 oil. 

The other units are allocated to the 
product lines in the same manner. If 
a unit serves more than one division 
it is necessary to allocate the expense 
against the different product lines. 
The other allocations of operating ex- 
penses against the individual product 
lines have been based on all facts avail- 
able on as equitable a basis as possible. 
The balance of the statement sub- 
stantially conforms to the first one that 
we looked at except that the expense 
of officer’s life insurance has been 
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1 2 
No. 1 No. 2 


Total Oil Oil 
Direct Operating Expense: 

Gasoline, oil and grease 4,440 $1,200 $1,240 
Tires and tubes 1,100 250 300 
Repairs and maintenance 2,600 500 600 
Insurance 1,180 200 250 
Registration and excise tax 890 180 220 
Depreciation 6,300 1,200 1,500 











Total (excluding labor) $16,510 $3,530 $4,110 
Labor 10,700 3,000 3,200 


Total direct expense $27,210 $6,530 $7,310 $1,640 
Payroll taxes and insurance 
(allocated on labor) 750 210 225 











Total $27,960 $6,740 $7,535 $1,640 

(2) (3) 

Mileage 20,000 18,000 J 20,000 

mile (excluding labor) Ate : 7 .082 
Gallonage 300,000 
Total eost per gallon .0225 
Tank capacity 1,200 

Allocation of #4 Expense: 

Heating $ 616 
Service 770 
Appliances 154 


$1,540 
akaiiaind SCHEDULE B-1 
Allocation of #5 Expense: ABC Oil 
Bottled Gas: 5 . , 
Labor 100% $2,500 Vehicle and Delivery Expense by Units 


- Other 75% 1,894 Year Ended May 31, 1959 
eating: 


Other 25% 631 


Company 


$5,025 


Transfer to general and administrative expense. 








ScHEDULE B-2 
Analysis of Expenses 


Service Adver- 
Delivery Heating tising General 
and Appliances Bulk and and 


Account Vehicle and Gas Plant Selling Administration 


Officer's salary $10,000 
Office salary 4,500 
Labor ; $10,700 
Repairs and maintenance 2,600 150 
Supplies and minor equipment 175 
Fuel—heating 120 
Gasoline, oil and grease 4,440 

Light, power and water 200 
mmunications 350 

Traveling 

Tires and tubes 

» Postage 

Miscellaneous operating expense 

Credit, collection expense 

Legal and auditing 

Meeting expense 

Donations 

Association dues, subscriptions 

Advertising 

Trading stamps 

Insurance on labor 10 

Other insurance 50 300 
Loss on bad debts 480 
Taxes—real estate, personal property 400 
Taxes—payroll d 25 430 

Taxes—registration, excise 
Taxes—miscellaneous 50 
Depreciation ’ 3 200 3 300 


TOTALS $55,640 $2,145 $5,850 $18,535 
Expense of Station Wagon— 
reallocated from vehicle to general (1,640) 1,640 
and administrative expense —_—— - —— 
REALLOCATED TOTALS $55.640 $26,320 ‘ $5,850 $20,175 
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. . » » Accounting for Oil men 


treated as non-operating 
other companies will al 
treatment a comparison 
expenses with other compan 
made more accurately 
Suppose we analyze this st 
for a moment. This dealershij 
realized a gross profit of 
lon on No. 1 fueioil and 3 
lon on No, 2 fueloil. At 
this would appear to b 
sonable rate of proht H 
is one thing we must not 
that included in advertising 
ing expense is the cost 
stamps which amounts t 
$1,100 has 
cated to No. 1 oil and $2,9' 


oil. Since trading stamps at 


this $5,000 


nature of discount this cost sh 

taken into consideration in determii 
ing profit per gallon in each particular 
case, The cost amounts to almost .4 of 
l¢ per gallon so that instead of ha 

a profit of 5¢ on No. 1 oil wi 


nly 4.6¢. The proposed chart 
unts treats cash discounts al 
a non-operating expense so 

will be a uniformity in the 
ssuing trading 

give cash dis 

heating and service de- 

are operating in the red, 

I have been informed, has hap 

1 before. The figures were not 
They 
after making 
Bottled Gas 


a small profit in relation to 


led to provide this result 
in ut that way 


n OF expense 


However it has absorbed 

the general and administra- 
nses of which 25% has been 
to Bottled Gas. This alloca 
gh because the boss has been 
pting to build his summer vol 
increasing his number of bot 
ras accounts. He has been devot- 
h of his time to contacting 


ind summer hotels as well as 


any other large users of bottled gas. It 
is undoubtedly presumptive of me to 
even mention bottled gas, but the own- 
er of this business had discovered that 
he would make substantial profits dur- 
ng the heating season only to lose it 
all during the slack period. He believes 
the only way to operate profitably is 
to somehow smooth out the terrific 
volume variation that occurs between 
the winter and the summer months 

Let us take another lo k at the 
analysis of vehicle and delivery ex 
penses. Here we find that Unit 2 has 
delivered oil at a cost of .0137 where- 
as the cost of Unit 3 is .0157. At first 
glance it would seem that Unit 2 was 
the more efficient vehicle. However, 
this unit had the advantage of operat- 
ing continually during the heating sea- 
son while Unit 3 had a certain amount 
of idle time, and as a result the fixed 
charges (which include depreciation, 
taxes and insurance) per gallon were 

(Please turn to page 154) 
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Gr 
Operating Expenses: (Schedule 
Delivery and Vehicle (Sch« 
Service, heating 


Bulk 


Advertising 


General and 


One 


Non-Operating Income 
Discou 


Gain on sal 


Non-Operating Expens« 


Life insuranc 


Miscell 


PROFIT BEFORE FEDERAL INCOME TAXES 
Federal Income Taxes 


NET PROFIT AFPTER INCOME TAXES 


ExHIbit B 
A B C Oil Company 
Statement of Profit and Loss* 
Year Ended May 31, 1959 


#1 Oil +4 () 


$45. $1 


ent and 


prepared trom 
nt with recc 


very and 


include direct labor as shown below 
Heating 
Appliances 500 
Service 2,500 


pront ¢ 


1 Oil 
#2 Oil 
++ Tradir 
Other selling 


nn sales of oil 


g stamps all 
g and administrative expense divided equally between 
heating and bottled gas 


Appliances Bottled Gas Service 
$10,000 $40,00( $4.00 
8.000 28.001 2.800 


§ 2.000 $12.00( $1.200 


1.009 


(25%) 


related schedules show type of rep« that 
counting records designed to provide 
rd of gross margin on each product and 


vehicle costs 


$4.000 


$7.000 


Gallonage Gross Profit 
Sold Per Gallon 
300.000 Of 
900.000 .035 
cated on basis of sales of oil and bottled gas 
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Re-Birth 
ot Jet-Heet 
Furnace 


by J. W. Schulz 

IFE MAGAZINE, in its December 16, 
L 1946 issue, gave the then brand- 
new Jet-Heet furnace and heating sys- 
tem probably the greatest consumer 
publicity ever given to oilheating 
equipment. Lire featured a major ar- 
ticle, abundantly illustrated, on this 
equipment. 

As a result, homeowner and trade 
interest in Jet-Heet equipment was 
great at the time. Subsequently, fur- 
nace production started, Jet-Heet, Inc. 
now declares that 2,000 installations 
of its furnaces and heating systems 
were made. 

Now, 13 years after its first appear- 
ance, according to an announcement 
from Jet Heet, Inc., the oil furnace is 
being mass-produced. 

Described as revolutionary, the Jet- 
Heet system actually differs greatly 
from conventional oil-fired warm-air 
systems. 

First, it uses flexible ducts of only 
two-inch inside diameter, instead of 
usual sheetmetal supply ducts for the 
heated air sent to the rooms by the 
furnace 

Second, its combustion space and 
flue travels operate under plus pres- 
sure provided by forced-draft, elimi- 
nating need for chimney draft and 
permitting the use of a three-inch vent 
pipe instead of a usual chimney. 

Third, the furnace gives air to its 
supply ducts at the high temperature 
of 350°F., and the high pressure of 
1.25 inch water. 

Fourth, the duct system sends to the 
rooms one-fourth of the amount of 
air of a conventional forced-air sys- 
tem. In the wall of a room is an as- 
pirating supply register. This causes 
air from the room to enter a lower 
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Jet-Hcot furnace’s return flow nozzle greatly reduces nozzle plugging. 


opening of the register, mixes this 
room air with the 350°F. air provided 
by the supply duct, and from a higher 
opening emits a mixture of the room 
air and the 350°F. air. 

The manufacturer says, “Extensive 
Jet-Heet research has led to the use of 
special silencers, which solve the noise 
problem connected with the use of 
high-velocity air.” 

The Jet-Heet furnace has but one 
blower, direct-driven, to provide (1) 
air to be heated to 350°F. and forced 
to the rooms through the 2” ID ducts, 
and (2) air sent to the combustion 
space for burning the oil. 

Air enters this blower only from the 
furnace room, through an air opening 
in the furnace jacket. Codes permit- 
ting, no return-air ducts are used. 

Although the Jet-Heet duct system 
sends the rooms only one-quarter of 
the amount of air of conventional 
forced-air systems, the manufacturer 
declares that this duct system can be 
used for airconditioning, but its news 
releases do not reveal how that is made 
possible. 

Details of the oil-handling parts of 
the Jet-Heet furnace are interesting. 

The oil-handling parts start out 
with the parts found in a usual pres 
sure-atomizing gun-type burner, be- 
cause the burner is the pressure atom- 
izing type. These parts include a con- 
ventional fuel unit—made up, of 
course, of a strainer, pump, and com- 
bination pressure regulating and shut- 
off valve. 

Added to these usual oilburner parts 
is a solenoid shut-off valve in the noz- 
zle line—needed to permit the one 
motor in the unit to run (driving the 
oil pump and the blower) while no 
oil comes from the atomizing nozzle. 
When the room thermostat circuit 


opens, closing the solenoid valve stops 
the firing. But after this the oil pump 
keeps on running because the circu- 
lating blower continues running until 
the bonnet temperature drops to 150° 
F. The solenoid valve is needed to per- 
mit the motor, and the oil pump it 
drives, to run while the furnace is not 
being fired. 

Also added to the usual oil-handling 
parts of a pressure burner, in the Jet- 
Heet, are the parts needed for a re- 
turn-flow nozzle system. These in- 
clude two more valves, both in the re- 
turn line from the nozzle—a shut-off 
valve, and a pressure regulator valve. 

A conventional ignition transform- 
er provides the jump-spark ignition 
that’s usual for gun burners. Air for 
combustion is provided by forced-draft 
—also usual for gun burners, One 
blower is used in the Jet-Heet furnace, 
whereas the conventional furnace has 
one blower for air circulation and a 
second to provide forced-draft for the 
oilburner. 

Servicemen can easily learn to ad- 
just and trouble-shoot the burner 
equipment of the Jet-Heet furnace, 
for this equipment includes oil-han- 
dling parts that are standard for a 
pressure burner (fuel unit and atom- 
izing nozzle) plus the extra oil-han- 
dling parts which have been described, 
functions of which are understood 
easily. The standard ignition system 
involves only usual service problems. 

Two sizes of Jet-Heet furnaces are 
announced, for No. 2 oil. One has an 
output of 75,000 Btu, is fired 0.63 
gph, has a % hp motor; bonnet cfm 
is only 300. The second has an output 
of 100,000 Btu, is fired 0.85 gph, has 
a 1/3 hp motor; bonnet cfm only 400. 

The use of a return-flow nozzle in 

(Please turn to page 158) 





Controlling Moisture in Homes 


txcess Moisture in certain Homes is a Headache; it has matching Causes and Remedies 


by W. B. Addams where to lool how to 


n 
1¢ 


| 
velopment, 


l 
j 
I 


gnize signs of 
, om \GO HOMEOWNERS d t nd what to do to « 
face problems of ex ve humid I r muinimiz 


ity. Houses were lar 


u h ce yndi- 


ntave rable 


n the book- 


y engineer and 


{ | 
constructed Interchange of i1 le and booklet shoul: 
outside air around windows and doors elves of every heatin 
very fueloi 


and up chimneys was en | dealer selling and servic 


vent excessive humidity in ing heating and airconditi 

Times changed. One tend 

been towards tight, insulat mall 

Weatherstripping ilking nd used for assistanc 
oisture probl 


ning equip- 
It contains sufhcient, valuable 
il to justify its being read wide- 
homes in solving 
ind storm sash make hom¢ though 
with minor 


ments are above damp eartl tatem in the booklet, and a few 


drying equipm ll d trenuously with some of 


heat. Certain homes with will disagt 


Laundry and 
and dishwashers have been _ intri major statements 


duced. If incorrectly installed, thes \t the start of Chapter One in the 
devices may provide an ropani booklet, is the chapter’s own introduc- 


- ion. This indicates the benefits and 


amount of indoor water vay 


Shower baths, cooking, laund sity of some moisture or water 


even breathing and perspiring of or in the air of a home, but stresses 


this must be controlled because 


increase indoor humidity. 
fs ofr too much moisture may mean trouble 


occupants 


Leaks in foundation walls, ro 
side walls, can, cause excess moi People differ widely, this introduc- 


indoors., Sa.can ice dams and clog tion to Chapter One goes on, in the 


gutters and downspouts ty pe ind quantity or < l thes they 
wear, the blankets they use 

Needs Control in sleeping with windows 

losed 


ld showers 


in winter, 
open or 
‘ and in taking warm baths or 

Whatever its cause, excess moisturs sins a 


ee, simili here are dif- 
requires methods of control tin today’s larly there are dif 


ferences in preferences for indoor 


homes 


1 nt dities 
Insulation, paint and its application, yo 


Then come these words: “Insofar 


windows, weather-stripping, caulking 

' the health factor is concerne he 
and storm windows all have unfairly , sins Caan ait ed, the 
humidity is 


There 
to be little authoritative medi- 


sonal preference for 


But the ably a satisfactory guid 


Use 


received a share of the blame for ex 
cessive moisture indoors 
of all of these represents sound prac 
tice. Properly used, they help form a idence which specifically corre- 


humidity and health, except in 


better dwelling. Excess moisture prob 


, ial cases of sickness 
lems can occur in a structure with or —, - 


4 1 ) ) - ( he re 1S Ss 
without any of these items—if meth On the other hand, the: a mass 


ods of moisture control are not em lata—some of it drawn from tests 
ployed. 

The foregoing ideas come from th 
booklet, ““How to control Moisture in 
Homes—A Manual for Homeowners 
and Builders,” available for 25¢ from 
the National Mineral Wool Associa 
tion, 1270—6th Ave., New York 20, 
mM. Xs 

The introduction 
that the manual’s purpose is to explain 














declares, next, 


how excessive moisture conditions de Seurees of moletere 


and studies that have extended over 
more than a quarter of a century— 
concerning the dangers to the struc- 
tural elements of a building as the re- 
sult of too much moisture.’ 
Carefully and in the fashion of a 
good textbook created to interest and 
educate intelligent homeowners, Chap- 
ter One goes on to explain the nature 
and causes of condensation .. . rela- 
tive humidity and how it is measured 
vapor pressure, and water vapor 
permeability (unit of measurement 1s 
the Perm-inch) and finally dam 
age to a home that may be caused by 
excess moisture. 
Chapter Two, 


tion, amusingly states that every dis- 


in its own introduc- 


cussion has two sides, but the discus 
sion of moisture control in homes has 
three sides: 
Inside—shower baths, laundering, 
and cooking 
Underside—damp basements, leaky 
foundations, uncovered crawl spaces 
Outside—roof leaks, 


struction, driving rains 


faulty con 


Methods of control come next, with 


relation to these three “sides,” and 


include: to eliminate, to isolate, and 


to ventilate. 
Reducing Humidity 


Dozens of pertinent details and in- 
structions follow, and these two sen- 
“Actually, the 
will find that by reducing the humid- 


tences: homeowner 
ity within the house, the house will be 
easier to heat. With humid air, one 
must not heat only the air but also 
the moisture contained in the air.” 

For many men of the oil heat in- 
dustry, particularly men specializing 
in furnace-duct heating and aircondi- 
tioning, those two sentences stand for 
a switch in established ideas. But then, 
this booklet is something new under 
the sun in that it probably contains 
the first arguments widely published 
in favor of low, not high, humidity in 
homes during the heating season. As 
was indicated earlier, not all readers 
of the booklet will agree fully with 
some points it makes. 
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After 


mechanical dehumidifiers, the second 


section on chemical and 


chapter winds up with a summary, 
which says three ways can be used to 
control excessive humidity—eliminat- 
ing the moisture at its sources. . . iso- 
lating the moisture to prevent its en- 
trance into areas where it may cause 
trouble, and ventilating the excess 
moistur¢ and exchanging humid 
indoor air with dryer outside air. 

The part of the booklet most inter- 
esting to heating and airconditioning 
men is Chapter Three, “Inside Sources 
of Moisture—and Control Proce- 
dures.” 

The first inside source is water va- 
por resulting from daily activities 
within the home, in the kitchen, laun- 
dry, and bathroom. The second inside 
source, the booklet says, covers water 
vapor generated by uncontrolled hu- 


leaky 


faulty chimneys, and unvented appli- 


midifiers, steam vent-valves, 
ances such as washing machines and 
dryers 

Chapter Three has its own intro- 
duction, as has the other chapters, and 
it makes common-sense points. It says 
the simplest and most effective way to 
prevent passage of water vapor (due 
to living habits) into other rooms and 
cold spaces within the structure, is by 
allowing the water vapor to escape 
outdoors in a harmless manner 
through fans, vents, or open windows 

directly from the room in which 
the water vapor develops. 

In the second place, the booklet 
goes On, it is necessary to correct the 
faulty condition, and to eliminate the 
water vapor at its source. 

When it is impractical to eliminate 
or correct a moisture source, the use 
of vapor barriers is recommended to 
reduce the passage of the water vapor 
into cold spaces. Ventilation should 
always accompany the other methods. 

Next, in the third chapter, comes a 
most interesting section headed, “How 


much winter Humidity?” 

This declares there is a standard to 
guide the homeowner as to the amount 
of moisture he may safely maintain in 
his home. It is based on research by 
the Engineering Experiment Station 
of the University of Minnesota, which 
finds that the indoor humidity in win- 
ter should be kept within the follow- 
ing limits. These figures are based on 
70°F. indoor temperature. 

Outside Indoor Relative 
Temperature Humidity not over 
20°F. or lower 15% 

—20°F. to —10°F. 20% 

10°F. to zero 25% 

zero to 10°F. 35% 

above 10°F. 40% 

The booklet stresses that these in- 
door relative humidities are not im- 
practical for these outside tempera- 
tures. 

It cites a report of the National Bu- 
reau of Standards containing 3,050 
residences in 
northern parts of this country. The 
average relative humidity in these 


observations in 215 


homes was found to be 23% when the 
cutside temperature was 20°F. 

Then come these words, “Some- 
times the homeowner may wish to 
maintain higher relative humidities 
than these. In that case, special pre- 
cautions should be observed.” 

If an instrument to measure rela- 
tive humidity is not on hand, the text 
says, moisture deposit on the inside 
of window glass is almost always an 
indication that excessive indoor hu- 
midities are being approached. 

If storm sash is used throughout a 
house, a test may be made by occa- 
sionally raising an inside window to 


























check for moisture formation on the 
inside of the storm sash. If condensa- 
tion occurs on the closed inner win- 
dow, recommended limits of humidity 
have been exceeded. In this case, either 
vapor barrier protection or automatic 
ventilation is essential. 

Another part of the book points out 
that frequently ventilation can be tied 
in with the heating plant. It says that 
some manufacturers of prefabricated 
houses provide a three-inch galvanized 
pipe for fresh-air supply. This receives 
air from outdoors, and connects to the 
cold-air return system of the furnace. 
When the furnace is operating, fresh 
air is drawn in, heated, and distributed 
through the duct system. Warm, hu- 
mid air escapes through the damper in 
the furnace flue. 

Homeowners, this part of the write- 
up continues, may provide a similar 
intake, and may exhaust air through a 
kitchen ventilator. In some apartments 
heated by hot water, a cased radiator 
with an outside opening and a small 
fan may be used to supply fresh air, 
and here again a kitchen vent may be 
used to exhaust the humid air. 

The booklet goes on to warn: It is 
important to remember that when 
kitchen ventilating fans are used to ex- 
haust the humid air in tight houses, 
they should be supplemented with 
some suitable opening to the outside, 
to supply fresh air to replace the air 
exhausted. 

The booklet contains three addi- 
tional chapters on underside sources of 
moisture, outside sources of moisture, 
and moisture control and thermal in- 
sulation. All are well prepared and 
well-worth studying. 

Making certain of complete cover- 
age of the subject, next come five ap- 
pendixes and, to top things off, in- 
structions and a large drawing with a 


complete set of listings on “How to 
Make a Moisture Control Survey.” 
The booklet, made up of 72 pages, 
5” x 8Y” size, is outstanding in 
its illustrative sketches, which are as 
amusing as they are instructive. 
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Winkler LP Oilburner’s new 
introduced at dealer Meetings 


OME SURPRISES were 1n store for 
Stewart-Warner Winkler dealers 
who assembled during January at fives 
regional meetings. There was a new 
line of oil furnaces, announcement of 
the beginning of production of a heat 
pump and an electric furnace line 

However, the item of most interest 
to the dealers who attended these all 
day sessions was the introduction of 
a completely redesigned Stewart 
Warner Winkler LP oilburner. Here 
was the Winkler low pressure oil 
burner, with which they all were fa 
miliar, in sparkling new dress and in 
corporating an automatically-operated 
air damper, the Heat Keeper 

Walter Blake, sales manager for 
the Stewart-Warner Heating and Air 
Conditioning Division, Lebanon, Ind., 
introduced the new burner at meet 
ings in Chicago, Cleveland, Philadel 
phia, Boston and Detroit. At each 
presentation he emphasized that the 
dealers would find all the features of 
the previous burner incorporated in 
the newly-designed model, plus thi 
Heat Keeper. 

Blake pointed out that the Heat 
Keeper was designed to overcome 
rough starts sometimes encountered on 
low pressure burner jobs where ther: 
was a combustion air problem. He ex 
plained that the Heat-Keeper was in 
effect an air gate that opened slowly 
as the firing cycle started and shut 
tight when the shut-off valve was 
actuated. 

The design change had been under 


Look 


laboratory testing before it was made 
1 standard part on the Winkler LP 
oilburner 

To accomplish this, Blake described 
how Dave Chapman Co., Chicago, in 
dustrial designers, worked with Stew 
art-Warner’s chief engineer to ac 
complish refinements of the redesigned 
burner. This arrangement permitted 
the retention of saleable features with 
out sacrificing practical features. 

The LP oilburner with the Heat 
Keeper is available in a capacity range 
that extends from Y2 to 1! gph. 

When the burner begins to fire, 
Blake explained, the start is smooth 
because the Heat-Keeper is connected 


to the safety shut-off valve, opens with 





This group of Stewart-Warner dealers 
who attended an all-day meeting in Bos- 
ton, learned about new equipment and 
sales plans for 1960. This was one of 
five such meetings held during January 
in Chicago, Cleveland, Philadelphia, 
Boston and the final session in Detroit. 


it and shuts off when the valve does 
Normally when a burner stops, he 
went on, the open air shutter admits 
air to cool off the combustion cham 
ber; the Heat-Keeper, on the other 
hand, shuts tight so that the chamber 
cools off more slowly. 

Heat 
Keeper has operated 200,000 times 


On break-down tests the 


equivalent to 10 years of operation 
and is continuing, Blake said. 

Another feature of the Heat-Keeper 
permits the metering unit from pres- 
ent Winkler low pressure oilburners 
to be equipped with the air gate. 

Blake also introduced the new 
Winkler line of oilfired furnaces and 
boilers, which are finished in an at 
tractive horizon blue and imperial 
sapphire. The complete oil furnace line 
includes basement, vertical and coun 
terflow models, incorporating such fea- 
tures as a 10-year guaranteed heat ex- 
changer in accordion design to in 
crease heating surface. 

Cast-iron boilers also are available, 
in an integrated design with the same 
finish and external appearance as the 
furnaces. 


The all-day sessions basically were 


we 


One of eight test stations in the Stewart-Warner Heating and Air Conditioning 
Division laboratory. This particular station is testing oilfired equipment in 
the program of product development and improvement to make the line more sale- 
able, but practical to the point where it becomes as service-free as possible. 
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way fer more than a year and the 
Heat-Keeper had undergone extensive 
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bring the dealer organization 
~date on the company’s plans for 
1960. William Judd, division manager, 
opened the meeting with a review of 
Stewart-Warner’s activities during 
1959, Over-all their sales increased 
some 29%, he said, with the largest 
percent gain registered in the Heating 
ind Air Conditioning Division. 
Next on the program was a discus- 
f designing and engineering by 
Conlon, chief engineer. In 
cular he outlined the function of 
the engineering department to incor- 
orate into new equipment factors 
vhich facilitate production and help 
sales. At the same time, he went on, 
sound engineering is built-in. with all 
quipment tested for Underwriters’ 
requirements and performance before 
roduction starts 

Summing up, he reiterated the 
theme that the engineering depart- 
ment’s aim was product improvement 
ind development to make equipment 
mors saleable and as service free as 

ssible 

Carl Winkler, Jr., plant manager, 
brought the factory to each meeting, 
figuratively, with a slide presentation 

vering manufacturing facilities. All 
in all, he described the operation as 
the largest plant devoted exclusively 
to the production of heating and air- 

nditioning equipment 

The heat pump and new electric 
furnace line was covered by Edward 
W. Garrison, director of training. He 

evealed that the company had the 
heat pump for about five years, but 
now was going into production with 
3-ton unit, to be followed by units 
vith capacities of 2, 4 and 5-tons. 
He referred to the addition of elec- 
heating equipment as a move by 
ompany to make available to its 
alers all types of heating equipment 
needed to serve the heating needs in 
iny area of the country. The electric 
furnace introduced provides modu- 
lated heating, employing up to nine 
stages of heat. 

Norman Gill, »dvertising and sales 
promotion manager, displayed and de- 
scribed the collection of most attrac- 
tive four-color literature available for 
consumer use. He described too the 
company’s advertising and promotion 
program contemplated for 1960. 
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Left: Vertical model furnace unit, featuring Stewart-Warner's LP oilburner with 
the Heat Keeper. The complete line includes basement and counterfiow, as well 
as the vertical models. There are 15 models in the "W" and "GO" series, with 
capacities from 86,000 to 170,000 Btu/hr output, firing rates up to 1.5 gph. 
Upper right: Detailed view of the Heat Keeper, an integral of Stewart-Warner's 
LP oilburner. This is an automatically-operated damper providing the proper 
amount of air for combustion. It is connected to the safety shut-off valve. 
Lower right: Walter Blake, sales manager, presents the new LP oilburner to a meet- 
ing in Boston, emphasizing that the improved burner retains all the old features. 





This is a typical group of dealers—these were at a Philadelphia meeting— 
who eagerly crowded around the new LP oilburner to examine it more closely after 
Sales Manager Walter Blake had outlined the program which led to its redesign. 





Instrument saves two to three Drops 
of oil per Customer 
for Appleton, Wis., fueloil Dealer 








Deliveries 
that were 
never made 


, I \4E NEW FUEL USE COMPUTER wind, rain, sunshine, etc 
which is used to give a precise, 
up-to-the-minute estimate of the 


amount of fueloil being consumed by mation to 


through a 
roof-top unit installed at the dealer's 
headquarters and transmits the infor- 


a console recorder in the 


each customer has saved an Appleton, fhce 


Wis., dealer 16% in delivery costs in 
one year, 

The computer, manufactured by 
HRB-Singer, Inc., division of The 


Singer Manufacturing Company, 


picks up all weather fluctuations 


It is an improvement over de 
gree-day systems in that it indicates 
average fuel consumption continuous: 
ly and automatically under all local 
weather conditions. Degree-day sys- 
tems, on the other hand, rely on area 


temperature averages reported by 








Marston Brothers, Inc., Appleton, Wis. 


Marston Brothers, Inc., Appleton, Wis., was established in 1878 
as a coal and building materials outlet. Today it is a regional 
Mobil distributor serving a highly competitive area within a ten- 
mile radius of Appleton. 

In addition to its domestic fueloil business, which accounts 
for about 80% of its dollar volume, the firm operates a Mobil 
bulk plant and acts as local wholesaler for Socony-Mobil’s com- 
plete line of commercial and industrial products. 

No. 2 oil for home and hot water heating makes up the bulk 
of Marston Brothers’ volume. Joseph H. Marston, president of 
the firm, estimates volume for domestic use alone at about 
2,225,000 gallons per year; 90% of this total, according to Mr. 
Marston, is sold during the severe Wisconsin winter. The firm 
services 1200 domestic accounts. 

Overseer of the entire operation is Marston, himself. His staff 
of eight includes a bookkeeper-office manager, an industrial sales- 
man, a warehouse manager-dispatcher, four fueloil truck drivers, 
and one industrial products driver. The firm operates six de- 
livery vehicles. 

Because of a recent upswing in business, Marston anticipates 
addition of another bulk plant in the near future. 








Weather Bureau stations and do not 
take into account radical atmospheric 
changes. 

Joseph H. Marston, president of 
Marston Brothers, Inc., Appleton, 
Wis., says the new HRB-Singer Fuel 
Use Computer installed in 1958 has 
saved two or three deliveries per year 
per customer—a total of 2500 to 3000 
trips that never had to be made. 
Marston Brothers serves 1200 cus- 
tomers within a 10-mile radius of 
Appleton. 

The new computer also has elimi- 
nated for Marston the fear of cus 
tomer run-outs during sudden cold 
snaps. The emergency deliveries neces- 
sitated by run-outs are not only ex- 
pensive for the dealer, but also may 
result in the loss of dissatisfied cus- 
tomers. 

Degree-day systems can be inac- 
curate because they rely solely on re- 
mote area temperature averages re- 
ported by Weather Bureau stations 
and do not take into account sudden 
and radical local atmospheric changes 

wind, rain, snow, sunshine, etc 
which greatly affect fuel use. 

The HRB-Singer Fuel Use Com- 
puter, which is installed in Marston's 
headquarters, is an improvement over 
the conventional degree-day systems 
of fuel use estimation because it indi- 
cates average fueloil consumption un- 
der all local weather conditions con- 
tinuously and automatically, while 
also automatically allowing for oil 
burned for hot water. 

“This isn’t the computer's only ad- 
vantage,” Joe Marston points out. 

“We have found it low in initial 
cost and upkeep, it is simple to in- 
stall, and it gives instantaneous read- 
ings of average fuel consumption con- 
tinuously, without requiring the in 
volved computations that characterize 
other systems.” 

Before the advent of the new com- 
puter, Marston Brothers had based its 
delivery schedule on its drivers’ route 
books—the firm has six trucks—but 
this proved extremely unreliable, and 
a standard degree-day system and card 
file were eventually adopted and put 
into operation. 

This too was inadequate. Since 80% 
of Marston Brothers’ volume of over 
two million gallons annually is for 
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domestic heating, and since 90% of its 
total yearly gallonage is used in the 
seven cold months, October through 
April, slight errors in calculation often 
led to expensive excess deliveries. 

The Fuel Use Computer does all 
computation accurately and automati- 
cally. All the dealer has to do is glance 
at a register to estimate when a cus- 
tomer is ready for a refill. 

The computer translates the influ- 
ence of weather into “weather units” 
which are registered continuously so 
the dealer always has a running total 
at his fingertips. If, for example, a 
particular customer will deplete his 
fuel supply in 500 weather units, the 
dealer knows that every time 500 
units are clocked, that home will need 
a delivery 


How It works 


The computer has two components 

a cylindershaped analog unit in- 
stalled on the dealer’s roof and a re- 
cording console about the size of a 
portable typewriter which is located 
in the office. 

Instruments inside the roof unit 
create an electrical equivalent, or 
analog condition, of heated buildings 
exposed to weather, The influence of 
all weather conditions is transmitted 
to the recording console through a 


lead-in wire and is recorded on four 


a Wa 


Fuel use computer occupies little space on desk of Joseph H. Marston, president 
of Marston Brothers, Inc. Four easy-to-read registers help dealer estimate how 
much fuel his customers are consuming for heat and hot water. 


digital registers on the face of the 
console. 

One of the registers records con- 
sumption for customers using fuel for 
house heating alone. The other three 
record consumption when oil is used 
for both heat and hot water. The first 
of these is for installations with low 
hot water requirements; the second, 
for average requirements; the third, 


Analog unit of HRB-Singer Fuel Use Computer is easily installed on dealer's roof, 
continuously measures weather conditions and relays information to recording 
unit in office through low-voltage lead-in wire. 


for high. The calibrations on these 
registers were arrived at after a study 
of the hot water consumption habits 
of various-size families 

The roof unit is easily installed due 
to its low voltage operation, much 
like a television antenna, and is sim- 
ple to maintain and economical to 
operate. 


No Maintenance needed 


After more than a year of using 
the computer, Joe Marston reports 
that it has required no maintenance 
at all. Its simplicity of operation, he 
says, is perfect for his needs. 

The computer has been a big sales 
booster for Marston Brothers, too. 
The firm mentions it in local adver- 
tising and points out the more depend- 
able service that is now possible. With 
the memory of many freezing win- 
ters behind them, this point is not lost 
on the homeowners around Appleton, 
and Joe Marston notes that many new 
customers have come into the fold 
since the computer went into opera- 
tion. 

“In the fueloil business,” he ex- 


claims happily, “any development 


which will either cut cost or improve 


service is welcome. When you find an 
instrument like this that accomplishes 
both, you've really got something.” 
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Saginaw-Bay City-Midland, Mich. ce tee Cue eee a 


also handle just under half (48%) of sales 
at retail; the independent marketers do the 


OILHE ATING MARKET REPORT remaining 52% of the tank wagon volume. 


oe COUNTIES in central M 
Saginaw, Midland and B 
a territory in which local 
keters are now develop 
time a joint industry pr 
gram. This new area is the 
the state to undertake ar 

The tri-county area sup] 

onomy, including man 
heavy good and automot 
on down, chemical, farmir 
commercial activities. While 
face, the counties cover a 
quare miles, and the three 
no more than 3% of thi 
pally interested in these thr 
ters 

These are the main m 
heating in each of their | 
ties Saginaw (city). Midlar 
Bay City As a matter of 
exception ol Carrollton (abo 
other towns of over 5 OOF poy 
listed in the 1950 census 

No less than 60% of 
business is concentrated 
these centers Population 
growth have been rapid 
Saginaw and Midland. In 195| 
counted 47,093 dwelling 
three urban districts, 58% 
total of 80,703 New, low pr 
for incoming industrial workers | 
the cities’ total homes today by 
to an estimated 78,500, but 
growth has been very moderate 
of the counties’ areas 

In 1950, in the tri-cities, « 
about 9% (2,580) of the total 
centrally-installed heating syste 
was the principal fuel used (62% 
845 installations) and gas held 


place with 27%, or 7,825 installati 


Saginaw, Bay City and Midland 
in that respective order from a stand} 
of population and housing import 
with Bay City about half, and } 
ibout one-fifth the size of Sagin 
total of their heating installations 
is broken down in the following 


Central Non ¢ 
Coal 10,174 
Gas 24,304 
Ol 20.347 
Other 1,695 


56,520 


Besides the residential centr 
installations estimated for oil 
approximately 3,000 more in small con 
mercial establishments and multi-uni 
dwellings. Gas, we see, still holds the ed 
over oil heat, but restrictions on it 
sion and residential development 
the distribution mains have enabled 
heat to narrow the competitive lead 


Competitive Fuels 

Bituminous coal, of 14,000 Btu per 
pound, for hand firing, sells at $19 per 
ton, or the equivalent of 6.8¢ per therm 
Anthracite, for stoker use, of 13,000 Btu 
per pound, selling at $18.50 per ton, costs 
the equivalent of 7.1¢ per therm. Com 


Copyright, National Fueloil Council, 424 
Madison Ave., New York 17, N. Y 


A count of the delivery trucks operated 
by the independent marketers tallies 96 in 
operation by 35 companies—just under a 
iper, ru! three truck average per firm. The largest 

company has eight trucks 

cubic 
ounty area Operating Patterns 

mers Power The identification of the average fueloil 
marketer here with the sale and servicing 
of equipment is about as in other mid 
western areas. While dealers are beginning 


quanti 
ubic feet) 
100 cubi 
] 


tue to recognize the need for instituting more 


efficient distribution methods, and for pr 
viding customers with a full-rounded con 
ept of heating “comfort’’—including sales 
installation and service of equipment 


oilheating 
equivalent 
gallons of 
used for 
$181.16 
If gas were 


only a few of the leading companies are 
as yet approaching these levels. Various 
measurements in these respects will be 


. found in more detail in the table 
neating 


up the ini 
idditional 
nple would 


Advertising Program 

Efforts toward organization and the de 

| 
V ime ft 2 stry ( > oO 

pie elopment of an indu try-supported pr 
vall motional program have resulted in the 
gallon, wr . : 

11 Se formation of the “Tri-County Fuel Oil 

0 fis Council.” The new organization will be 
: incorporated and expects to secure the 
participation of most local marketers. Cun 


ningham and Walsh, of Detroit, the same 
Fueloil Distribution e = pee 


agency to serve the Macomb County oil 
heating group (and another new group 
ted total volume now organizing in Oakland County) will 
ns of No. 2 handle the preparation of advertising. With 
me 12 to million galtlor the dealers agreed to contribute to the 
kerosene i tf effort at $250 per million gallons of fuel 
estimate that ; it 58% oil sold at retail, a fund of $7,500 to $10, 
supply urnished by the 000 of dealer investment should be real 
ipanies; the balar by inde ized, which would be subject to matching 

I I 1olesalers by the National Fueloil Council 


county market 








OPERATIONS, EQUIPMENT SALES AND SERVICE 
ollowing estimates have been made by local oilmen of the Tri-County market 
PERATIONS 
Among independent fueloil marketers, percent of companies who 
a. Also sell gasc line 
b Also sell coal 
c. Also sell oilburners 
Purchase fueloil “under fill’ (yard buyers) 
ms account for 3% of total market gallonage) 
Promote oil heat through own advertising 


1g customers served by 


a. Automatic deliveries 
b. Automatic tank signals 
c. Even-payment budget plans 
d. Equipment service contracts 
Annual equipment clean-up (non-contract) 
)UIPMENT SALES 
Percent of market's total annual oilheating installations made by 
a. Fueloil companies 
b. Plumbing-heating (non-fueloil) companies 
c. Specialized burner service (non-fueloil) firms 
(Note: oilburner sales activity by fueloil companies is increasing) 
EQUIPMENT SERVIC! 


Percent of market's vilheating equipment service rendered by 
a. Fueloil companies 
b. Plumbing-heating (non-fueloil) companies 
c. Specialized burner service (non-fueloil) firms 
(Note: oilburner servicing by fueloil companies is increasing) 
Average prices charged for various service jobs: 


a. Service contract with parts $21-—22 
b. Service contract without parts 11-12 
(Note: neither type of service contract is common here) 
c. Annual clean-up (non-contract) 10-11 
d. Non-contract charge per call, fueloil companies 4-3 
Non-contract charge per call, non-fueloil companies 6~7 
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Large-building 
Heat-control Systems 


A room Thermostat does poorly controlling the Heat in a 
large Building; Weather-control is better Dozens of Ways 


by Jean L. Dupuis 


Ee DREAM of many men who 
handle domestic oilburners is to 
advance into the field of oilheating 
large buildings. These men want to 
sell the large burners, oil-designed 
boilers, and boiler-burner units or 
package boilers, which are needed to 
heat the largest buildings. 

Working in the field of providing 
oil heat for large buildings can be both 
fascinating and profitable. For the 
man who is unusually intensive in his 
efforts to minimize fuel costs, working 
on large oilheating installations can be 
most gratifying, in addition. Intensive 
work to arrive at fuel savings may cut 
fuel bills 15% below normal. In a 
home, that might mean saving 200 
gallons of oil a year. In a large build- 
ing using about 1,000 gallons of oil a 
day, that 15% saving may amount to 
15,000 gallons of oil a year. 

Saving a customer 15,000 gallons of 
oil a year is something to brag about 
and obtain gratification from! If you 
are in the fueloil business, producing 
such oil savings for the owner of a 
large building should make him your 
friend and fueloil customer for life! 

If you are planning to advance into 
the field of providing oilheating equip- 
ment for large buildings, prepare to 
face problems you did not encounter, 
did not even dream of, in the field of 
providing oil heat for homes 

For one important matter, you'll 
learn that the room thermostat that’s 
excellent for controlling the heat in a 
home is entirely unsuitable and inade- 
quate for a large building. 

Consider an apartment house of 
medium size for the City of New 
York, say 35-family size, heated by a 
steam boiler that’s been hand-fired 
using coal. 

Suppose this is converted to oil heat 
by a man who knows only domestic 
oilheating equipment . . . who hasn't 


UUUEEEUUOUAUEEEULO TA LEUEEEREDELAAUEGEENUUTUEAEEEEAAAOE AE AERDEAAANEAEEAAE 
Numbers of fueloil distribu- 


tors today number commercial 
heating accounts among their 
customers. Also there are an in- 
creasing number of fueloil dis- 
tributors who are adding these 
burners to their equipment lines. 
As a result they often are re- 
quired to solve heat-control prob- 
lems in large buildings. Particu- 
larly in metropolitan areas like 
New York these large-building 
jobs are steam heat. This article 
outlines the weather control sys- 
tem used so effectively for these 
installations. 

HUNUEUUAUEDEUEOEOUADADELEGEOAUEUELEAUOUEGEGEGENEOUAGEOONaNNNONGEOEN EA OOoOeNt 


bothered to learn much about proper 
oilheating for large buildings. 

Such a man may install an ordinary 
room thermostat to control the heat in 
the 35-family apartment house, be- 
cause he has always used room ther- 
mostats to control the heat in the 
buildings for which he provided oil- 
burners. 

The ordinary, domestic room ther- 
mostat paces the heat in the entire 
apartment house according to the tem- 
perature of just one room in the build- 
ing—the room in which the thermo- 
stat is located. Although the building 
contains a great number of rooms, per- 
haps 160 or 180, the oilburner is 
started and stopped according to what 
goes on temperature-wise in just the 
one room. 

This is highly unsatisfactory for a 
dozen important reasons. If a window 
near the room thermostat is opened 
for any reason, the heating of the en- 
tire apartment house is upset; the 
heating plant may go to work full 
blast, as it does on a sub-zero day. 
Literally hundreds of gallons of oil 
may be wasted per week. 

If a cookstove in the apartment with 
the room thermostat is used to cook a 
big meal, the heat in the entire apart- 
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EAGAN 


FUEL OIL PUMP and 
HEATER SETS 


Use an Eagan “pre-packaged” fuel oil pumy 
and heater set for the preparation of heavy 
oi] for combustion. You save time and 
money because units are completely a 
sembled, ready for immediate installat 
Only connections to oil and steam supply 
burner, by-pass and relief lines have t 
made and you avoid the combustion diff 

ties so often caused by field 
combinations 


assembled 


Here are additional benefits 
Eagan gives you: 
Generous reserve capacity, at least 50 


over peak burner demand, allows for even 
tual wear and future demand increases 


Maintenance is easy and at a minimum 
Parts requiring service are easily ac 
cessible. 


“Honest”, solid construction, excellent 
engineering assure long life, trouble-free 
operation. 

+ Compact units save space. 


EAGAN fuel oil pump and heater sets heat 
to 300° F, pump to 400 psi and have capac 
ities to 3000 gph. Single or duplex units are 
available for steam or electric drive. Duplex 
“electro-steam”’ sets provide for electrica 
failure by incorporating one steam pump 
and one electric motor driven pump. Othe 
EAGAN sets can be made to your special 
requirements. 


Write, wire or call for further 
information or let us bid on your job. 


WALTER H. EAGAN CO., INC. 


2337 Wallace Street, Phila. 30, Penna. 
STevenson 7-2300 


Mfrs. of condensate, boiler feed, turbine, 
centrifugal and proportioning pumps and 
fuel oil pump and heater sets. 


Pump Specialists Since 1920 
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All the « ther ro 


he apartments 
difficulties. Often it 
to the apart 
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ilding superintendent 


serviceman, to lower 


stat setting in fu 
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hermostat Settings 


thermostat setting is not 


1 


it the mercy of the occu 


the particular apartment 
it their fingertips, control 

mount of heat provided in th 
building. There be 


can | near 
ft th EP apnea the 


id ut abs ut this 


r not, room thermostats 


partment houses develop 
77°F. to 


thermostats 


being set up to 
wer, these 
omplaints, as their char 


to cause long oilburner 


ds during usually cold win 
ver, which result in radiators 


fully cold 


radiators 


when tenants 
should be kept 


hot because it’s cold outside 


becoming 
think the 
warm O1 

Wh 


between 


outside temperature is 
and 40°F., a 
of the ten- 


n the 
20°F 


thermostat located in one 


room 


ant’s living rooms may keep the heat 
off for any of a number of reasons, 


some of which have been mentioned 
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INDUSTRIAL 
oilburning = 


New 


apartment house in the west 


York 


thirties, 


Recently I inspected 


in which precisely that trouble had 
been experienced. An ordinary room 
located in the 
first-floor 


> radiators in th 


thermostat, building su- 
perintendent’s 


kept the 


apartment, 
e building cold 
It did 
its maximum tem- 
building 
suffi 


for hours on winter afternoons. 
that even set up t 
with the 


perature, superin- 


tendent and his family ring in 
weltering heat 
had been in 


thermostat in 


The superintendent 
structed that, with the 
his apartment controlling the heat in 
he use, he 


the 70-family apartment 


must not turn off any of his radiators 
His 
substitute 
vege knife 


mostat in his 


way out of the tr og was t 


an on-off switch, a low-volt- 
for the room ther 


When he 
decided heat should be on in the build- 


SWiItc h, 


apartment 


ing, he kept this switch closed, and he 
regulated the temperature in his 
apartment by turning radiators on and 


off The 


ce nsumpt n 


resultant terrifically high oil 


caused an investigation 
to determine what was going on in 
he building 

To avoid the 
dinary room thermostat located in one 
of the 


house. 


troubles of an or 
apartments of an apartment 
an oilburner dealer sometimes 
tries locating the thermostat in a hall 
Typically the 


> heat in the building is extremely 


way resultant control 
of the 
poor, because for its large volume a 
has little 


radiation. 


hallway outside wall, and 
little 

Compared to the temperatures of 
the rooms in the apartments, the tem- 
perature tends to remain the same in 


That is, hall i 


it tends to remain warm 


a hallway. once the 

well heated, 
while the rooms of the apartments 

become cold and uncomfortable. 
Once chilled enough for a hall ther- 


hall 


after its 


mostat to start an oilburner, a 


tends to remain cool, even 
thermostat starts the burner and keeps 
it running an hour or two. If there is 


a hall radiator, it’s small for the cubic- 
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NEW PETRO Power Blast 
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Needs no firebox 
refractory 


Burns clean in less 
than 10 seconds 


No high stack 


Greatly reduces 
standby heat loss 


Costs much less 
to install 





For steel firebox boilers 


Needs no firebox refractory! 

Until now, oil firing has required refractory lining in 
the firebox to “support combustion,” which simply means 
that an old-style burner does not burn the fuel completely 
without the reflected heat from the hot bricks. Burners 
requiring these combustion chambers produce smoke dur- 
ing the starting period. Accepted industry standards allow 
up to 15 minutes warm up. Incomplete combustion is 
evidenced by soot deposits on heating surfaces and is a 
source of atmospheric pollution. 

The notable fact about this new Petro PowerBlast 
firing system is that the burner itself achieves complete 
combustion immediately with either gas or oil, without 
depending on reflected heat. It burns clean in a cold 
firebox in less than ten seconds. 

Since there is no heavy brickwork to store heat (and 
due also to the burner design) standby heat loss is reduced 
to practically nothing. As every heating man knows, this 
eliminates the source of a very substantial fuel waste. 

We have described but one feature of the remarkable 
new Petro PowerBlast burner. There are many others. 
Mail coupon for further information. 


PEIRO 
3222 West 106th Street, Cleveland 11, Ohio 


- (In Canada: 80 Ward Street, Toronto, Ontario) 
i Please send me literature and specifications 
10) on the Petro PowerBlast dual-fuel forced draft 
) burner. 
‘ 
T.M. REG. U.S. PAT. OFF Name 


Company 
Makers of quality heating and Address 


power equipment since 1903 | City State 
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foot size of the hall. Again 
comparatively little outsid 
and window area for its large volum 
and has much inside-wall area 
pared to rooms which form t 
ments in the building 

Using a room thermostat | 
a hallway, of course the h 


entire apartment house gy 


4 


i hall window or outside door is kept 
pen long enough to chill the hall on 
i typical, 
T 
ited in an apartment-house 
usually is kept locked 
to 


temperature setting for it, and in some 


winter day 

ordinary room thermostat lo- 
hall 
Problems in- 
clude trying 


arrive at a proper 


ses trying to cope with tendencies 
resentful tenants and juvenile delin- 

develop to damage, or even 
room thermostat 


on-off cycling of the oilburner 


cant be solved 


What's new 


5 pri blems that 


at CLEVELAND CONTROLS 


For one thing, we’re expanding our plant. 


\ two-story office building addition 


properly when an attempt is made to 
have a conventional room thermostat 
control the heat in a large building. 
The conventional thermostat, 
made today for use in a home, may 


room 


be of design which works well run- 
ning a domestic oilburner only six to 
fifteen minutes at a time when heat 
is needed. The domestic, 
room thermostat is of the heat-antici- 


modern, 


pation type. 

Such a room thermostat does poorly 
on a large installation, having a steam 
boiler fired at from 15 to 150 gph, 
which works well only when the oil- 
burner “on” periods for heating are 
from 20 to 45 minutes. 


Timed “on” Periods 


On a large installation of this type, 
fuel economy and maximum comfort 
for the building occupants depend on 
carefully-timed oilburner “on™ periods 
during the heating ‘season, which a 
conventional room thermostat simply 
cannot provide. 

All-in-all, a room thermostat, al- 
though excellent for controlling the 
heat in a typical home, is not suitable 


nearing completion will increase facilities for engineering, laboratory research 
and new product development, It will also make possible expansion of production 
departments, . . . We're improving and expanding our product line. An entirely 
new line of air-flow metering controls brings precise combustion control within 
the range of many applications where heretofore it has not been practical. A new 
“single package” Master Monitor provides dependable low-cost “lead-lag” control 
of multi-boiler installations. Among other new products are Master Controllers, 
Air Flow Regulators, Master Transmitters, additions to of Air 
Safety Switches. 


or adequate for controlling the heat 
in a large apartment house, or in any 
other large building. Such a room 
thermostat cannot even provide the 


proper on-off cycling needed for a 


and our line 


large oilburner to provide proper heat 
from. the radiators. 

Our Panel Depart 
ment fabricates com- 
pletely wired combus- 
tion control systems 
for small, medium or 
large size boiler in 
stallations. Every 
panel is inspected 
and tested under si 
mulated operating 
conditions. 


Particular on-off cycling is needed 
for different, particular, large oilburn- 
ers especially those firing steam 
heating systems. Some of these burn- 
ers work best during freezing weather 


only if they run 20 to 30 minutes at 





a time when heat is needed. Others 


reed 50 to 60 minute “on” periods 


for efficient, comfort-producing heat 
Still 


other 


weather. others need 
of different 


lengths. A conventional room thermo- 


in such 


“on” periods 


stat cannot time the “on” periods pre- 

os cisely to match the characteristics of 
Visit our 

Booth 

at the 


OHI Show 


CLEVELAND CONTROLS, inc. 


1111 BROOKPARK’ROAD ¢ @ ¢ CLEVELAND 9, OHIO 


P ° “1p: bo ule -ating system, as hey 
On display will be a panel control center for centralized building the particular heating system, _— 


services control — including heating and air conditioning; our 
new Master Monitor in operation, and many other of our new 
products, We cordially invite you to stop in and see us at Booth 
No. 312 at the New York City Coliseum, April 4 through 7, 1960. 


must be timed for optimum, or even 
satisfactory, operation of a large heat- 
ing system. 

Starting in the late 1920's, when 
oilheating first started gaining popu- 
larity in this country, inventors recog- 





nized that a domestic room thermo- 
stat was not suitable for controlling 
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FUEL OIL HEATERS BY 


REFLECT ALMOST A HALF CENTURY OF SPECIALIZED DESIGN AND DEVELOPMENT 


Here are some of the more popular units from the 
most complete line available from one manufacturer! 


A—“THERMO-FILM” SAFETY TYPE—Provides positive boiler 
protection against fuel contamination. The boiler water in the 
tubes and the oil in the shell are separated by an oil-barrier heat 
transfer liquid. Straight tube construction and extended tube 
surfaces, with built-in shell side turbulence, provides high heat 
transfer rate. Compact and light in weight for delivered output. 

Write for Bulletin 60-N 








B—U-TUBE TYPE—For sub-water-line or steam, this unit is 
available in 6-pass design for discharge side or 2-pass design for 
suction side of fuel oil pump. It features a steel shell with a cast 
iron oil chamber and copper alloy U-shaped tubes. It is compact 
for concentrated heating capacities. | Write for Bulletin 60-A 


C—TUBULAR TYPE—Uses steam as heat source. Baffled cross- 
flow of oil stream on outside of heating tubes results in high heat 
transfer rates with low pressure drops. High outputs with light 
weight and small physical dimensions. Wide range of sizes. 
Write for Bulletin 60-C 


D—HORIZONTAL STRAIGHT TUBE TYPE—This basic heater is 
built in many sizes and capacities for use with low or high pres- 
sure oil systems. Removable channel covers permit quick access 
to tube ends without disturbing either oil or steam connections. 
Shell expansion joint eliminates tube stresses due to temperature 
changes. Write for Bulletin 60-Y 


E—HORIZONTAL AND VERTICAL TANK SUCTION TYPES — 
These heaters are designed for increasing the fluidity of high 
viscosity oils being removed from tank storage. Horizontal type 
can be fitted with flange for bolting to tank nozzle. Vertical type 
mounts on shell manhole, with all service connections outside 
the tank. Write for Bulletin 60-J 


F—TANK SUCTION BELL HEATER—This compact unit is highly 
effective for heating tank-stored No. 6 oil to ease pumping from 
tank to burner. Can be installed through any standard 16” man- 
hole. Ideal for small one or two burner installations. 

Write for Bulletin 60-H 








G—INDIRECT GAS FIRED FUEL OIL HEATER—A self-contained 
package unit combining a gas-fired steam generator and a high 
heat transfer tubular type fuel oil heater. Specially designed for 
use with No. 6 oil burning systems with periodic shutdowns. Oil 
circuit kept at pumping temperatures without use of main boilers 
during layover periods. Provides high oil temperatures where 
available heating source is inadequate. Protects main boiler 
plant against oil leak contamination. | Write for Bulletin 60-L 


DAVIS ENGINEERING DIVISION 
Tube Reducing Corporation 


520 Main Avenue, Wallington, New Jersey 
Mailing Address: P.O. Box 959 e PASSAIC, N.J. 





YOU NEED a 
Kraissi Class 60 
direct-drive 


When oils of No. 2 to No. 4 viscosity are 
handled, a pump that operates at direct 
motor speeds is frequently the proper 
choice, With the new Kraiss! direct-con 
nected Class 60 pump, speeds of 1200 or 
1800 rpm can be used on light oil—with 
out developing undesirable cavitation 


Fig. 1, below indicates high suction lift 
characteristics of the class 60 pumps. Note 
only slight reduction in capacity with in 
creasing vacuum. Fig. 2, shows typical 
data based on 150 S.S.U. oil. Small fig 
ures on curves are suggested motor HP at 
the pressures indicated 


Let our engineering department make 
specific recommendations to fit 


pumping needs. 


your 
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FIG. 1. VACUUM-CAPACITY CHART 
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FIG. 2, PRESSURE-HORSEPOWER 


CAPACITY CHART 
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Write for Bulletin 1904 


KRAISSL fo] « lac. 


295 Williams Ave., 
Hackensack, N. J. 


COMMERCIAL € . 
= INDUSTRIAL 
= oilburning 


lburner heating a large building. 
Out of this recognition came the 
of large-building heat- 
ontrol systems which start and stop 


ilburners according to outside tem- 


rature or outside weather instead 
rding to what goes on tem- 
iture-wise in 


just One room of a 


1 


building 


Modern control System 


lern system for controlling 


it in a large building provides 
idvantages 

It eliminates all the disadvan- 
of having a room thermostat in 

building. It ends problems of try- 
to find a 

for a 


problems of tenants or other 


the 
thermostat. It 


good location in 


building room 


ivOol1ds 


unauthorized persons adjusting or 


tampering with a room thermostat 


2. Avoiding the long “off” periods 


which a room thermostat tends to give 
mildly 


ntrol system keeps the radia- 


cold day, the modern 
heat-ce 
tors properly warm on such a day. 
Without wasting fuel. 


fied complaints from tenants, during 


mildly 


becoming cold and staying that way 


it avoids justi- 


old weather, about radiators 
for hours 

With great precision, the modern 
system for controlling the heat in a 
large building and the 


starts stops 


burner cording to a certain on-oft 
pattern, the pattern needed for best, 


most onomical and most comfort- 
producing operation of the particular 
heating system 

4. The 
gives the owner of the building or his 
full the 


amount of heat provided in the build- 


modern heat-control system 


representative control over 
hence 


( f oil 


ing during the heating season 
full 


used for heating. 


ontrol over the amount 


use of a large-building heat- 


control system provides a_ building 


owner or his representative with pre- 
cision control over building heat. In a 


locked-up control panel located in the 








VULCAN \ 


LECTRIC HEATERS 


DESIGNED FOR EVERY 


HEAVY FUEL OIL 
APPLICATION 


( 


In 


AUTOMATIC TAILPIECE HEATERS 


eo 0 


soe 


S 


VULCAN “‘MINIWATT” HEATERS 


The Vulcan Line repre- 
sents the most complete and 
up-to-date range of electric 
heating elements available to 
the oil burner industry. 

Write for new fuel oil heater 
catalog V.O.59. 


CyuLcAN) 
Thy x ere ating 


Vulcan Electric Company, 


























Danvers, Mass. 
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SISA MIE Quickdraf?...1: WORLD'S SAFEST 


AND POWER DRAFT UNIT FOR INDUSTRIAL, RESIDENTIAL 
SDSL EEA UTS | AND INSTITUTIONAL EXHAUSTING 


World Leader for Dependability 


—o “D" Series Switch shuts 
A off fuel if drop in fluid 


or gas pressure occurs, 








U.S.A. Potent Nos. 
2,722,372 and 2,855,874. 
Other Patents Pending. 
*Covered by exclusive foreign potents 


“114” Series Switch 
shuts off fuel if blower fails. 





Thousands sold. Factory Mutual and Underwriters Increases heating and 
Laboratories Approved. Standard equipment on 


leading products. Write for prices and literature, combustion efficiency! 











LO 


E CIRCULAR— Provides air power for 
wee bulk materials handling! 





Dewey Gas Furnace Co. 
102 E. Baltimore e¢ Detroit 2, Michigan 


PROTECTION FOR: Oi! Burners —Industrial 


Ovens and Boilers—Power Gas Burners 





Exhausts corrosive gases 
and abrasives! 








Quickdraft provides industry, commerce, institu- 
tions and homebuilders power draft engineered for 
economical and efficient combustion regardless of 
_ SALESMANSHIP _ building or atmospheric conditions. Models suitable 
for every heating or incinerator application .. . 
eliminate pulsating or chattering, puffing, smoking 
and sooting. Reduce building costs, no tall, unsightly 
ing based on tested sales principles and stacks required. Quickdraft also provides industry 
with 4% inch to 60 inches W.G. static pressure for 
exhausting corrosive gases, abrasives and paint 
spray. Heavy-duty, high-pressure models, 6 inches 
Th e to 30 inches diameter, are available for moving 
bulk materials or anything that can be moved by 
ue hd air. Because there are no motors, fans or bearings 
SELLING MAN in exhaust line, only Quickdraft avoids costly clog- 
ging, corrosion of moving parts or fan failure. 


Here's an actual training course in sell- 


techniques. 


This is specialty salesmanship with em- 


ohasi b lling. A val 
phasis on burner selling. A valuable book uapoRTANT NOTICS 


For withstanding corrosive gases, all Quickdraft units ore 
available in standard acid resisting vitreous enamel, No, 316 
Stainless Steel, rigid plastics (P.V.C.) and with plastic and 
Fiberglas coatings. 


for your sales staff. Blue cloth binding, 
6 x 9 inches, 260 pages. The price only 
$4.00, plus 25c to cover cost of handling 


and postage. 


a FANS OR BEARINGS IN EXHAUST LINE 


Please send your remittance with order to: ‘Send for QUICKDRAFT ENGINEERING 
DATA on your application . . . now. 


fueloil & oil heat | Quickdraft 
asa :*. | CORPORATION 


P.O. Box 87-F Canton |, Ohio 


eloil 














COMMERCIAL & . 
INDUSTRIAL 
oilburning 


boiler room (which also can be lock 
up) can be knobs and adjustment d 
vices that permit the building 
or his representative to adjust ¢ 
late: 

1. The daytime, outside temy 
ture below which heat will com 
the radiators. Radiator heat, day 
times, may start when the outside tem 
perature drops below 56°F., 54°F 
or any other selected, suitable tem 
perature 

2. The amount of heat provick 
daytimes when heat is on, hence th 
temperature in the building during 
the day 

3. The exact time in the early morn 
ing when the controls will shift auto 
matically each day from either “n 
heat” or “low-heat” for night, t 
properly higher “day” heat 

4. The exact time in late evening 
when there'll be an automatic shift 
each day from “day” heat to either 
“no-heat” or “low-heat” for nights 

5. The length of a “heat pick-uy 
period” in the early morning (at th 
time of the shift to “day heat”), dur 
ing which the oilburner is started and 
stopped only by a high-limit 
(pressure control on a steam | 
For from 30 to 120 minutes, as di 
sired, the burner can be controlled 
only by its high-limit control, to mak 
certain that early each morning ever} 
radiator in the system is heated gen 
erously 

6. The amount of low he 


vided in the building at nig 


wicuT HEAT THERM. 


Field surveys show that many oilheating experts are not familiar with techniques 
of heat-control systems for large buildings. Today such systems are used widely 
by installers of commercial-industrial oilburners, oil-designed boilers and pack- 
age boiler-burner units. For example, there are many Heat-Timer large building 
heat-control panels of the type shown in the photographs in use in the metro- 
politan New York area. The use of such panels is by no means confined to large 
buildings. They are used in many six-family houses, for instance, and some even 
have been installed in two-family homes to permit landlords to have full control 
and avoid tenants wasting oil by opening windows or setting thermostats high. 


performance you desire 

es to p le low-he: The entire success of many largé 
r at night. instead « “O oilburners, oil-designed boilers, and 
it at night package units depends on proper con 
skip” features are avail trol of the heat provided by the oil 

building heat-control heating equipment 
in ofh buildings, The use of special control systems, 
etc. which ordinarily affected by outside temperature or out 
1 weekends. Addition side weather, can reduce the fuel con 
ivailabli sumption of many buildings by 20% 
ling de to 40%—hbelow the fuel consumption 
ures that that results from use of room therm: 

build stats or other crude controls 

u want To know what you are doing when 
u will simply select you work at heating large buildings 
building heat-con you've got to be an expert at larg¢ 


r providing the building heat-control systems 





Rugged Construction 
Competitively Priced 
“Cruising Speed" Performance 


Large Reserve Capacity 


WHITTY COMPANY INC. 


86 WESTERN AVENUE 
BOSTON 34, MASS. 





WHITTY INDUCED DRAFT FANS 
ARE YOUR BEST SUGGESTION 


WHEN AN OIL BURNER 
INSTALLATION NEEDS 
COMBUSTION DRAFT! 


CATALOG #8480 
WITH "TIME-SAVER" 


SELECTION CHART 
AVAILABLE ON REQUEST 











-or a complete line of oil burner refractories . . . 


Your nearby General Refractories Warehouse keeps a com- 
plete line of oil burner refractories on hand at all times to 
insure a minimum of delay between order and delivery. Any 
time, day or night, you can be assured of the right materials 
for your toughest emergency jobs. 


Among the top quality products stocked are SALINA-40 and 
BRIKLOK-A. 


Heavy oil burner contractors tell us that SALINA-40 brick 
are the best you can buy for the money by far. They give 
top performance where others fail. They insure the greatest 
number of hours of trouble-free operation at no premium in 
cost. 


gas 


Why should the fact that General Refractories owns its own 
warehouse trucks make any difference to you? Simple! 


GREFCO Warehouse trucks are driven by men experienced in 
the handling of weighty, breakable refractories. The trucks 
themselves are especially built for hauling and delivery of 
firebrick. These factors help insure a perfect delivery every 
time. No wasted, costly hours waiting for the truck to return 
with replacement materials. 


ad 


What a job—keeping tabs on thousands of firebrick and 
refractory specialties. To best serve you, the customer, the 
clerical help in a GREFCO Warehouse must know the prices, 
sizes, availability of hundreds of products. They must learn 
to cope with emergencies, be courteous and helpful at all 
times, and have a mind for detail. 


GREFCO takes pains to train its warehouse clerical personne! 
thoroughly. This pays off in dividends to you. Most of them 
are veteran employees who, after handling your order once 
or twice, can almost predict your future needs and make 


for 
service! 


In NEW YORK 
34-40 Laurel Hill Bivd. 
(Maspeth) RA-9-5353-4-5 
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your best all 


GENERAL REFRACTORIES CO. 


In ELIZABETH, N. J. 






































BRIKLOK-A is GREFCO’s popular high temperature bonding 
mortar. Possessing strong air-setting characteristics, it has as 
its base, carefully selected, high quality flint clay. BRIKLOK-A 


is @ wet mortar, ready for immediate use 


for service from our own trucks... 


And, since GREFCO runs it own trucks, delivery promises con 
be kept. No need to rely on outside carriers. Your refractory 
requirements are met when and where needed; no time 
wasted on the job! 





allowances for any particular shipping, packing, unloading 
requirements which might be peculiar to your operations. 


around 


In PHILADELPHIA, PA. 
1180 East Broad St. East Tioga St. 
EL-2-5324 GA-6-6432 


LOS ANGELES DETROIT INDIANAPOLIS TROY, N. Y. 
Similar services available from many GREFCO dealers located in the U.S. and Canede 
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nt 


rque 


to start and its exhaust is 


only water and carbon dioxide. 


Truck 


Talk y me ; 


by Chet Cunningham 


se N YEARS FROM NOW 

oil delivery rigs may | 
on electricity—and that el 
rent will come not from a | 
fuel cells 


series of 


from a 
an engine 

A fuel new 
“make” Thi 


chemically. Electricity in fu 


cell 


elec tric Ity 


IS a 


created by piping oxygen and 


into the chamber. Th 


gen 


contact an anode electr 


absorbed by a catalyst on tl 
A reaction follows 
of elec 


known as direct current 


tri ide. 


a stream tron 


lt 


up in an external power circuit 


kk ases 


This power is collected fron 
cells and fed into a common 
power the electric motors 

Power produced this way 
rently being used to run a h 
farm tractor. This tractor 
fed th 
ing gas from pressure bottk 

The fuel cell is much mor 
than the gasoline engine. T] 
the 
verted directly into kinetic en 


Us¢ 


fuel cells, which are 


cause chemical energy 


Gas and diesel waste mu 


ate 
rivs 


their energy through uncontr 


heat. On the other hand, pert 
fuel cell engines will run at over 
efficiency. Internal combustion 
are about 40% efficient 

The fuel cell Is also che ap t 


since tolerances can be up to one-six il tru 


teenth of an inch as against | l] 
of an inch in internal combustion 


The fuel C ell 


repair. Simply slip out a section of 9 


gines. is also eas 


fuel cell units, repair the group ot 
slip in a substitute group. Fuel cell 
can be scattered all over the fram¢ 
too. They do not have to be central 

ized at the front. The rig als 
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intifreeze, 


While you're working on tl 


uing on the blades ( 


igue 


A sealed cooling system? A cool- 


tem you look at only once a 
N 


a dream, 
rding to Dow 


longer is this idea 
r¢ ality, a 
mpany 

w ° wgard” will 


its n 


water. and rust in- 
seasonal draining, 
daily check of 
l in the radiator 


oolant 


eliminate 

with the 
into your 
then a special 
fluid will not 


a year, n 

; 
nm so the 
rdinary water 
a year later and fill 
ou lose the fluid during 


1 with « 
out 


ial mixture 
center. 
around $10 for 


or about double what 


owner spends a year 
ind rust prev 
rk? Dow has spent a lot 
it. They 


J 
it actually 1m 


-ntatives 
say it 
in all climates 
fluid maintains 

in air 
pre tect 


n throughout 


ould m« 
instead 
Dowgard 


fashioned 


rust 


laims that the new mixture 


engine cooling systems pro- 


inst rust and corrosion, 


‘rom 40 de- 
’ 


IC OT 


1 over-heating f{ 


es fora 


10se fuel 
never crank over the motor 


f the fan. 


nt fan blade failure and dam- 


diator was traced directly to a 


who did this 
and dents in fan bladesthrow 
out of balance causing flutter 
cracks. If a blade is bent 
it to crank 


almost 


on over the 


it is impossible to 


straighten the blade without it crack- 
ing. 

Radiator fan failure 
ways progressive. The 


is almost al- 
trouble may 
A 


breaks off or 


start from pulling or weakness. 
crack develops, a blade 
wedges against the radiator core and 
the 


inspected fre- 


an expensive failure is result. 

All fans should be 
quently and replaced at the first signs 
of a crack. To inspect them, use a 
good light, wipe off grease and dirt 
and check closely. A good 


time to di 


_ s 
this is each time the water pump or 


fan hub is lubricated 


Had a report from a truck user 
n the use of grease with the molyb 
denum additives in it. It comes from 
a common carrier in Louisville, Ken- 
tucky, where they run 65 tractors, 14 
pickups and several passenger cars 
Exact figures were kept on the cost of 
grease and lubing both before and 
after switching to the molybdenum 
grease. 

It 
and drivers quickly forgot all the com 


went first on the fifth wheels, 


plaints they had been beefing about 
Next the moly grease went on king 
pins, shackles and chassis parts. After 
cided that 


enough to 


a few months the owners di 


the good results were 


switch the whole fleet over to the moly 

grease. 

of the moly 
bushings 


Befi re use 


kingpin and had 
hanged every 50,000 miles. After the 
ot 


¢ reased considerably, Ww ith one 


use moly lube, the mileage in- 
rig go- 
ing 148,000 miles before parts replace 
ment. 

Five new units were started « 
lube exclusively. They 


traveled from 148,000 miles to 191.- 


n moly 
have now 


000 miles without rebushing 
Moly 10¢ 


pound more than regular grease in 


grease costs about a 
most areas. However on several lube 
points, you use less of the moly grease 
This, plus ex- 


than regular grease. 


tended grease schedules and longer 
parts life, is more than making up for 


the increased initial cost 


Pump your brakes to stop safely on 
slippery pavement. Brake sharply, for 
an instant, let up, then brake again 


and let up 
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Now, More Than Ever, Coastal Does The Most For Fuel Oil Dealers 


eloi 
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Pm Or Cr~._ 


DOVER MODEL SERIES 


OIL FIRED 
PACKAGED ioe em 
BOILERS EW PRODUCTS 


New water pressure reducing Valve 
is designed by Watts Regulator Co. 


\ NEW water pressure reducing valve with an integral 


FOR , by-pass check valve has been announced by Watts Regu- 


: lator Co. Designated No. 
HOT WATER ce 135B, it prevents dripping 
from the heater relief valve 
which normally would re- 
lieve due to thermal expan- 
sion pressure. 
The check valve feature 
provides the advantages of 
in Open system by allowing 
water to escape back into 
the supply main. Under 
normal operation the check 
is held closed by street main pressure, preventing any 
flow of water through it into the system. When water is 
heated in a closed system it expands causing system pres- 
sures to increase. If system pressure increases slightly 
above the inlet or main pressure, the check valve opens, 
allowing water to move back into the supply main. Ap- 
plication of 135B is limited to installations where the 
street main pressure is less than the setting of the pres- 
sure relief valve. It is available in Y2”, %4” and 1” sizes 
Made by: Watts Regulator Co., Lawrence, Mass 


Millers Falls Co. makes lock Roller 
for on-the-job Assembly of Ducts 


LECTRO-LOK Pittsburgh lock roller has been designed by 


Millers Falls Co. to roll smooth, tight scams on ducts 
right on the job, The unit has ’ 


speeds ranging from 18 to 
I 
30 ft. per minute depending 
on the thickness of the metal. 
° / “=. sO a 
AQAWICE Its capacity is 18 to 28 gauge. 
> 
The unit is compact and 
weighs 15 pounds. The Lec- 


L.O.KOVEN & BRO.,INC. r0Lok 


RICHBOYNTON ROAD, DOVER, NEW JERSEY 


is built for heavy 
duty use and has a 5 amp 


; ball bearing motor. 
Serving the Plumbing iy SES os e 1881 Made by: Millers Falls Co., Greenfield, Mass 
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ANNOUNCING THE 
a § I7 


EXTRA SOLID 
NOZZLE 


EXPRESSLY 

DESIGNED TO QUIET 
NOISY FIRES AND 
COMBAT PULSATION -— 


HAGO PRODUCTS 


1120 GLOBE AVE.., MOUNTAINSIDE, N. J. 


eloil 


VISIT US 
AT 


BOOTH 232 


IN CANADA — RICHARDSON, LTD. 
1169 Caledonia Road, Toronto 
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Quoting on firebox installation? 


Use arithmetic 
to save money 
for the homeowner 


One year’s fuel free every five years! That’s the story 
you can tell customers about fireboxes made of 
B&W Insulating Firebrick. 

The arithmetic is based on facts. Because B&W 
IFB are light in weight, they do a better insulation 
job ... come up to operating temperature fast, hold 
heat inside the combustion chamber. That results 
in 15% to 25% savings in fuel bills per year. Take 
an average of 20%, and your customer gets savings 
that equal approximately a year’s fuel costs after 
only five years of operation. 

Explain, too, that he will get better combustion as 
well as clean, odorless heat. Rely on the B&W 
Insulating Firebrick story to 
make you the man to 


: Baw ‘5 
see in your community. FIREBOK 


HANDBOOK 
A Valuable Guide ott 
for Every Installer 

Send today for this Handbook! 


THE BABCOCK & WILCOX CO. 
Refractories Division 
Works: Augusta, Ga. 
General Offices: 161 East 42nd St., New York 17, N. Y. 


. Now Products 


Hydrozone motorized control Valve 
for heating and cooling Systems 


HYDROZONE, Cash-Acme’s new motorized control valve, 
is designed for use with hydronic heating and cooling 
systems and for steam up to 
10 psi. It features four body 
types and has a visual valve 
stem indicator. Hydrozone 
can be set for manual opera- 
tion if necessary. It has a 
100% shut-off feature. is 
usable on low pressure steam 
systems 
Angle body pattern per- 
mits flow through the valve 
in any direction. Available 
in %” sizes, with 1” and 
14” sizes to be available 
shortly. Hydrozone valves have all bronze bodies and can 
be supplied with copper or iron pipe connections. 
Made by: A. W. Cash Valve Mfg. Corp., Wabash and 
Morgan, Decatur, IIl 


Motorola’s selective signaling Decoder 
available for use with two-way Radio 


\ TRANSISTORIZED “Quik Call” selective decoder has been 
introduced by Motorola for use with its mobile two-way 
radios. The system enables a dispatcher to alert and talk 
to individual mobile units in his network without bother- 
ing other vehicles. If the driver is away from his truck, 
the decoder can be connected to the truck horn or a 
light to signal that he is wanted on the radio. 

Made by: Communications and Industrial Electronics 
Diwision, Motorola, Inc., 4501 W. Augusta Blvd., Chi 
cago 51, Ill 


Test-Master Kit keeps Pyramid 
Instruments in one handy Case 


\ KIT has been designed by Pyramid Instrument Corp, to 
hold an Amprobe Snapon volt ammeter and accessories 
in one compact case. Con- 
structed of cowhide, the kit 
has interior space not only 
for test instruments but also 
for small hand-tools used by 
heating and airconditioning 
men 
It is available in two 
models. The TM-33 contains 
the snap-around  volt-am- 
meter-ohmmeter with _ five 
current ranges and three volt 
ranges, a Decatran, and the Amprobe Energizer. The 
TM-11 contains the volt-ammeter plus other accessories 
Made by: Pyramid Instrument Corp., 630 Merrick Rd., 
Lynbrook, N. ¥ 
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A FULL LINE OF “‘SHELL HEAD’ BURNERS 


ENGINEERING that's RIGHT 
and PRICE that's RIGHT... 
U.S.-Cavlin gives you BOTH! 


U.S.-CARLIN 
OIL BURNERS 


ENGINEERED TO INSTALL RIGHT — For domestic instal- 


lations in most popular makes of boilers and furnaces, 
U.S.-Carlin has developed a series of practical flanges 
and mounting plates which permit easy, exact posi- 
tioning of the burner and provide rigid, three-point 
suspension. Where space problems exist, a choice of 
tube lengths simplifies installation. The line also in- 
cludes a wide selection of pedestal models for floor- 
mounted jobs. Recommended combustion chamber 
dimensions furnished for all firing rates. 


ENGINEERED TO OPERATE RIGHT — Advanced design 
principles and precise attention to every detail of 
manufacture keep U.S.-Carlin far ahead in perform- 
ance. With either distillate or catalytic fuels, opera- 
tion is quiet, clean, and exceptionally low-cost. 
Generous use of heat- and corrosion-resistant alloys 
guards against deterioration and speeds cleaning. 


New-type “Wide-arc” electrodes and counterbored 
porcelain insulators assure positive starting even dur- 
ing reduced voltage periods. 


ENGINEERED TO SERVICE RIGHT — Best-quality materi- 
als and components, machined and assembled by vet- 
eran oil burner men, keep calls for repairs and service 
few and far between. When cleaning and adjustments 
are needed, they are made with a minimum of time 
and effort. For instance, the entire combustion head 
and electrode assembly can be removed or replaced 
in less than two minutes. And remember when knotty 
service problems arise a U.S.-Carlin field engineer is 
always available for fast help. 


Get the complete story on U.S.-Carlin .. . the oil 
burners that are engineered right — and priced right 
— for profitable selling. Contact your wholesaler or 
write us today. 


Ask to have your name added to our mailing list of oil burner contractors and dealers who receive “Facts "n 
Figures”, a quarterly publication with helpful engineering data to make your job easier and earn you more profit. 


PEDESTAL OR FLANGE MOUNTED MODELS 








ELECTRONIC CONTROLS, FACTORY MOUNTED 





THE CARLIN fete}, i a7:¥, bd e WETHERSFIELD, CONN. 


MID-WEST REPRESENTATION 


COMPLETE BURNER STOCKS AT CHICAGO 


U.S.-Carlin burners are listed by Underwriters’ Laboratories, inc. and approved under U.S. Government Commercial Standard CS75-56 where applicable. 
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IT EXCELS 


F a ke & T IN QUALITY, 


PERFORMANCE, REPUTATION 





Rochester Universal 


FUEL OIL TANK GAUGE 


Why take a chance on a top notcl 
burner installation by gambling with an in 


ferior fuel tank gauge? 


Take a tip from successful installers 
who've used ROCHESTER Universal! 


Gauges for years. 


They know their customers stay sold 
when they know where they stand on fuel. 
It costs less, they say, to depend on a 


Rochester Gauge. 


More ROCHESTER UNIVERSAL GAUGES are 
sold than any other kind! 





ROCHESTER MFG. CO. 
8 Rockwood Street 
Rochester 10, N. Y. 


ROCHESTER MANUFACTURING CO. 


. . . New Products 


Chevrolet’s new tilt-cab truck 
now is available on 20 Models 


BETTER PAYLOAD distribution and maneuverability 1s of 
fered by the new tilt-cab made by Chevrolet Motor Di 
vision. The unit 
is available on 20 
different models 
in the 1Y-ton 
special, the regu 


lar 2 ton and the 


2- and 2'4 ton 

heavy duty cate- 

gories. The mod- 

els are on wheel- 

bases of 97. 109, 

133 or 145 inches with maximum gross vehicle weight 
rated capacity of from 15,000 to 25,000 pounds. 

The cab tilting mechanism operates by a pre-loaded, 
spring steel torsion bar anchored to the cast-iron left hand 
frame and the right hand body brackets. A safety catch is 
featured in addition to the cam-actuated lock mechanism 

Made by: Chevrolet Motor Division, General Motors 
Corp., General Motors Building, Detroit 2, Mich 


Superior Signal’s smoke Device 
detects air Leaks, traces Patterns 


SECONDS after the Superior smoke candle is ignited, easily 
visible smoke issues through any leaks in heating or air 
conditioning equipment. The smoke device also traces 
air patterns 

It leaves no residue to stain clothing or the interior of 
buildings. It is non-toxic and will not corrode metals 

Made by: Superior Signal Co., Inc., 6 Colefax St., 
South River, N. J 


Packaged humidification System 
designed for Homes by Skuttle 


MODEL 900 “Comaire™ (correct moistened air) humidifier 
system uses a Vapoglas plate humidifier with an added 
electric element 
designed to pro- 
vide controlled 
humidifica 
tion during the 
entire heating 
system. The 
Skuttle system 
uses 20 evaporat 
ing plates in a 
corrosion resistant evaporating pan. The 625 watt elec- 
trical element is placed under the pan 

As a completely automatic humidifier, the “Cormaire™ 
is placed in the plenum and a relay transformer and 
humidistat are added. The humidistat controls the humidi 
fier output and can be set at the percentage of relative 
humidity within the capacity of the unit. 

Made by: Skuttle Manufacturing Co., Milford, Mich. 
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Why sell a lesser brand of heating oil ? 
Why settle for less business ? 


MOBIL MEANS 
MORE CUSTOMERS! 





because more people buy Mobilheat 
than any other brand! 


Mobilheat distributors are armed with tailor-made selling 
and marketing plans that work in their particular markets. 


Individual planning with each distributor quickly gets 
down to the hard facts of whom to sell and how. There’s 
no fooling around with “soft”? programs that look better in 
print than on profit and loss statements. 


Selling tools that help Mobilheat distributors tell the best 
product and service story in the business mean more 
customers for all of them. If you are interested in how to 
get more customers—and are willing to benefit from 
experience—contact the Mobil Oil Company office 
nearest you. 


y 


y 


America’s 
Largest-Selling 
Heating Oil! 


WHEN YOU TAKE ON THE MOBIL BRAND 
_ YOU'RE ON THE WAY. e 


MOBIL OIL COMPANY, A Division of cate Mobil Oil Company, Inc., 150 East 42nd Street, New York 7, N.Y 


eloil 
eloil 





the 
inside story 


on top sales 


Exclusive ''Whirling Flame’ saves 40% on fuel 
bills! 


Let's face it—maximum customer satisfaction 
means maximum profits. And customers are 
getting even more than they expect from the 
Dynatherm. heating plant... 
* Pays for itself in five years through fuel 

bill savings! 

Gallons of instantaneous hot water 

year ‘round! 

Welded steel construction for durability 

relate Mm ae] olieMia-t) lela te 

Factory-assembled and tested for minimum 

Tartcelivohilelamacs te 

nlelaPdelalrolmmeitlo}(olal-m ole! ¢-o Mi -Taleliil-) Mae) ollal 1) 

attractive, space-saving. 


VISIT OUR BOOTH 517 
At the Nat H t d 
Air Condit Exe 
APRIL 4 THRU 7 
THE COLISEUM, NEW YORK 


BETHLEHEM FOUNDRY & MACHINE COMPANY 


BETHLEHEM, PENNSYLVANIA, USA 


.. . « New Products 


Imroved Relay for Fans, Circulators 
is announced by General Controls Co. 


\N IMPROVED LINE of small relays for fractional horse- 
power motors used on airconditioning fans, circulators, 
and pumps_ has 
been announced 
by General Con- 
trols Co. Desig- 
nated the R-4 Se- 
ries, the Model C ” " 
relay design fea- le A 
tures higher amperage rating, quiet operation and long 
contact life. 

Made by: Refrigeration and Air Conditioning Controls 
Division, General Controls Co., 801 Allen Ave., Glen- 
dale l, Calif. 


Packaged Chimneys by General Products 
equipped with extended smoke Deflector 


EXTENDED smoke deflectors are standard equipment on 


General Product’s Air-Jet packaged chimneys. This fea- 


ture minimizes 
sooting. The 
chimneys top de- 
sign guards 
against rain, 
snow, downdrafts 
and nesting birds. 
All models are 
available with a choice of eight decorative top housings. 
Some models come in buff as well as red. 
Made by: General Products Co., Inc., Fredericksburg, 
Va 


Slant/Fin partition piece permits 
installing baseboard on rough Floor 


INSTALLATION of full perimenter baseboard systems can 
be done immediately after the rough flooring is put in 
and before the 
partitions are 
even marked is 
possible with the 
Slant/Fin _ parti- 
tion piece. Time 
1S saved because 
the installer has 
an uncluttered hs 


ae 
a 


- 


and _ undivided ss ia Mi 
space to work in. 

The partition piece is equipped with an angle iron lath 
support and sturdy braces to maintain Y” clearance and 
permit full operation of the damper. The support allows 
the finish plaster to be brought flush to the partition. A 
sound deadener of die-cut fibreglass fits over the pipe. 

Made by: Slant/Fin Radiator Corp., 130-15 89th Rd., 
Richmond Hill 18, N. Y. 
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Installing contractors say it is. Wholesalers agree. And 
ultimate users (the acid test) back both of them up by 
being completely satisfied with TACO Perfecta Pumps! 
It’s logical. Simplified design makes a Perfecta natu- 
rally troublefree. For example, there are no seals to 
leak, wear, or create extra friction. Impeller, rotor and 
shaft are assembled as a single unit and run in water 
. ». requires far less power and lubricates itself. It’s a 
completely safe design, too, because rotating parts are 
completely enclosed. And elimination of couplings is 
another of the many features that make the Perfecta 
the first new concept in circulators in over 30 years. 
Investigate all the advantages of using a Perfecta for 
your next installation. Complete specifications are 
Mo S t available. Write to TACO HEATERS, INCORPORATED, 
1160 Cranston Street, Cranston 9, Rhode Island. 


trouble-free circulator 


ever designed? 


Model 150 Perfecta Pump 
Available with: %4”, 1”, 1%” or 1%” 
interchangeable flanges. 
Motor: 1750 R.P.M. (1/25 H.P.) 


SERVING THE HYDRONIC INDUSTRY SINCE 1920 


eloil 





. . « » New Products 


Bellows type expansion Absorber 


In All Hydronics made by Cobra for hydronic Units 


COBRA METAL HOSE is making a bellows type expansion 
; absorber for all-hydronic systems. Manufactured of hydro- 
statically - formed 


feisenee 


bronze bellows 
with a copper 
sleeve and copper 
male tube ends, 
the new expansion absorber is available in ll gle ge 
1” and 2” wm. Movement of one half inch is provided 
A hygroscopic seal located at the ends of the sleeve seals 
out foreign matter and seals in moisture that may collect 
on the bellows 

Made by: Cobra Metal Hose, 5059 S. Kedzie Ave., Chi 
cago 32, Ill. 


Emergency release Valve for moving 
Trailers made by Power Brake Eqpt. 


DEVELOPED by Power Brake Equipment Co., a trailer 
emergency release valve speeds loading and unloading by 
eliminating the necessity of using air control equipped 
tractors for moving and spotting trailers. When the air 
supply to the trailer is disconnected, the valve can be put 
I here Is Onl One in and out of breakaway position. When the air supply 
—s ? 
is again connected the valve will return to normal posi- 


tion. Since it does not have an exhaust port, it does not 





—— add a hazard to the system. 


oa TROL Made by: Power Brake Equipment Co., 1632 S. E. 11th 
Ave., Portland, Ore. 














THE MODERN 
PRESSURIZED DIAPHRAGM-TYPE 


EXPANSION TANK i 
FOR NEW AND EXISTING ywhaMor YUnve 
HOT WATER HEATING SYSTEMS THIMTAAAIG 3DIVAI2 


What.makes EX-TROL°completely unique? y* 


Conventionally, the heating system water comes in direct 
contact with the air cushion in the expansion tank. This 
water constantly circulates through the tank due to thermal 
Circulation. Without the installation of elaborate equipment 
the boiler water gradually absorbs the air from the tank and 
releases it into the system, resulting in continuous air prob- 
lems and eventually a waterlogged expansion tank. Extrol, 
and only Extrol, provides an expansion tank with a perfectly 
sealed, flexible diaphragm between the water and the air so 
that the two never come in contact. Further, this diaphragm 
construction makes it possible to charge and permanently 
seal the air cushion in the Extrol at the factory. 











The absoiute utmost in hot water heating A she ko 
is yours with the one and only Ex-trol. “| 
Manufacturers of 
. tankless heaters 
Ask for the latest Extro! literature expansion joints 
shock suppressors 
and other 
hydronic accessories 


American 
Tube PRODUCTS, INC. 


West Warwick, Rhode Island 


“Er—excuse me, sir, but | think you want our service 
manager.” 
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OWOSSO, MICH.—Storage for 44 million gallons of heating oil; 4 metered loading racks; high-speed pumps, and modern filters. 


New terminals pipe Sunheat into “backyards” 
of many Michigan, Pennsylvania distributors 


SUNHEAT is on the move! In 1959, 
new terminals and refining units were 
built, old ones modernized, many 
distributors added. 


Icedale (20 miles south of Reading), 
on Marcus Hook’s pipeline, and 
Owosso (25 miles west of Flint), fed 
by Sun’s pipeline from Toledo, are 





Visit Sun's booth at the National Oil 
Heat and Air Conditioning Exposition, 
April 4-7, New York Coliseum. 











typical new facilities. For dual dis- 
tributors, Owosso also has 3 huge 
gasoline storage tanks. 


Exclusive distributorships for SUN- 
HEAT, the quality-blended heating 
oil, are still open in these and many 
other areas. Get all the facts on Sun’s 
co-op advertising plan ... merchan- 
dising aids . . . practical business help. 
Write to Fuel Oil Department, SUN 
OIL COMPANY, 1608 Walnut Street, 
Philadelphia 3, Pa. All inquiries 
will be confidential. 


4 
MAKERS OF FAMOUS CUSTOM-BLENDED BLUE SUNOCO GASOLINES ft 
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FILTER 


KEEP YOUR 
mp FURNACE FILTERS 


WATCHER 


WHEN FILTERS 


NEED CHANGING 


SAVES on FILTERS 
Lets you get maximum use 
from each filter. Eliminates 
guesswork, tells you when it's 
time to change .. . 


SAVES on FUEL 
Dirty filters waste fuel. A 
clean filter insures full air 
and heat delivery 





SAVES on CLEANING 
A clean filter cleans the air, 
prevents dust and dirt from 
recirculating through the heat- 
ing system. 


FILTER WATCHER provides both a convenience and a 
safe-guard that belongs on every forced warm air heating 


or cooling system. 


The Filter Watcher installs on the outside of the furnace 
and the blower. As the filter 
the blower sucks air through 
the Filter Watcher Whistle gradually building up an audible 
whistling alarm that automatically tells you when it’s time 


jacket between the filters 


becomes dirty and clogged, 


to replace the filter. 





SAFEGUARDS your FURNACE 
A clean filter assures the free 
flow of air through the fur- 
nace ... prevents dangerous 
and damaging furnace over- 
heating. 


Send Today for Further Information 


VIKING 


icing jas 


nstruments. Inc. 


EAST HADDAM CONN 





. New Products 


Carrier automatic air Purifier 
controls air Quality, Humidity 


ALL TYPES of odors will be absorbed by the new Carrier 
Automatic Air Purifier which has been designed for in 
stallation with central air 
onditioning. The device will 
control the indoor moisture 
level automatically regard- 
less of 


changes. It uses a filtering 


outdoor weather 
element consisting of many 
layers of aluminum. screen 

which is bathed every 20 

seconds by a wave of liquid pais 
passing from top to bottom. The liquid is composed of 
water and a fluid called Carrex developed by Carrier for 
its odor absorption qualities. 


Made by: Carrier Corp., Syracuse 1, N. Y 


Extruded aluminum Grille added 
to Carnes Corp. diffuser Line 


CARNES CORP. has added the “Curtainaire,” an extruded 
aluminum grille for supply or return installations to its 
line of air distri 
bution products 


The grille is 


available in 





widths from 
WY” to 15” and 
in lengths up to 
12 feet in one piece. The bars are obtainable in 0° to 15 

settings and are spaced so as to be pencilproof. Two frame 
widths are standard with friction springs for floor or sill 
installation or safety catches for wall or ceiling installa 
tions 


Made by: Carnes Corp : Verona, Wis 


Epi-Seal Epoxy repair Kit 

handles many repair Jobs 

A REPAIR KIT is now offered containing Epi-Seal Epoxy 
Resins for service work. The kit contains Epoxy resin, 
glass tape, two 

ypes of reinforc 

ers, stirrer s, 

brush S. g] ves, 

sandpaper, non 

sparking 


brush. solvent as 


wire 


well as instruc- 

tions for use. Re 

pairs can be made on storage tanks, on corroded areas in 
casing tubing and pipe, on fittings, valves, and leaks on 
transports and trucks 


Made by: Dept. “M, 
Jefferson St., Orange, N. J. 
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WE GOT THE ORDER... 


2-way radio service clinched it! 











WHEN THE ORDER HANGS ON COSTS AND SERVICE, 
MOTOROLA RADIO CONTROL CAN SWING THE SALE! 


Speed your drivers directly from call to call with split-second Motorola radio 
dispatching. This on-the-move control gives you the kind of service that attracts 
and keeps customers—at a profit! Want proof? Ask a nearby Motorola 2-way radio 
user. Learn firsthand how drivers and vehicles become more productive—saving 
miles and minutes with each 2-way radio message. 

Why Motorola? You get highest dollar value! 1. A custom-planned system engi- 
neered to your specific requirements. 2. The right equipment for your job—from 
the world’s most complete line of communications tools. 3. Unmatched reliability, 
proved by the majority of the nation’s utilities, police, fire and transportation 
services. 4. Motorola service by factory-trained technicians from nearby main- 
tenance centers. 

No wonder Motorola outsells all other makes combined! 


Motorola. . . the communications specialist to industry for nearly three decades 


MOTOROLA 2-WAY Prisnage 


Motorola Communications & Electronics, inc., 4501 Augusta Bivd., Chicago 51, 
A Subsidiary of Motorola inc. SPauiding 2-6500 





NIE Low-PRICED 


Portable Electric 
Atomizing Humidifier 


Here’s a new portable humidifier that’s bound to be a profit 
leader for you! The Model 50 MISTILATOR is a portable elec- 
tric atomizing humidifier that features the ultimate in perform 
ance and economy. It operates on an aerosol principle in which 
water is atomized at the rate of | pint per hour rapidly and 
evenly, without wetting the surrounding area. 
Suspension of minute mist-like particles in the air, 

The MISTILATOR 50 uses no more electricity than a small 
light bulb and can be plugged into any electrical outlet in the 
home. Its attractive polished aluminum and stainless steel con- 
tainer is corrosion resistant. 

The MISTILATOR is quiet in operation and is recom- 
mended for homes, offices, apartments, hospital wards, etc. It 
will adequately humidify up to 8000 cubic feet. 


This produces a 


THE SKUTTLE DEFENSOR 504 This unit operates on the same 
acrosol principle as the Mistilator, only in a larger capacity. 
The DEFENSOR 504 has a 
reservoir capacity of 8 pints 
of water, and will ade- 
quately humidify areas up 
to 12,000 cubic feet. It is 
made of corrosion-resistant 
synthetic parts that 
insure long life and 
trouble-free  per- 
formance, 


WRITE TODAY FOR COMPLETE INFORMATION AND PRICES 


@gkuttile 


MANUFACTURING COMPANY 
» MILFORD, MICHIGAN 
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New Products 


Vitroliner prefabricated Chimneys 
are designed without rain Caps 


FIELD TESTED for two years is the “no rain cap” design 
the Vitroliner prefabricated chimneys. Instead of a 
rain cap there is a new en- 
larged evaporator tank in the 
interior of the chimney. It 
holds up to 15” 
fall 
In the 


steady rain- 


summer the sun’s 
he at evaporates the water 
| EVAPORATOR 


and in the winter the heat RAINFALL or aseke 


from the flue gases does the 
b. Standard chimneys with 
19” x 19” metal housings 
ire available in the em- 
bossed brick effect as well as a flat finish 
Made by: Condensation Engineering Corp., 


Potomac Ave., Chicago $1, IIl 


Flexible duct Connectors are 
made by Elgen Manufacturing 


NEO-BESTOS is an all-purpose, leakproof fabric introduced 


by Elgen. The fabric, made of asbestos and coated with 
Neoprene, 


strength and neater installations on fiexible duct work 


is impregnated with aluminum for greater 


[he company has also developed a locking method called 
steel grip.” This consists of pre-attaching metal edges to 
fabric being locked into position in the metal-to-material 
to-metal construction of the flexible duct connectors. 
Made by: Elgen Manufacturing Corp., 32-49 Gale Ave., 
Long Island City, N. Y 


Ignitor roll-up Kit offered 
by Ignition Components Co. 


\ PRACTICAL, convenient ignitor kit is made of heavy vinyl 
plastic that is oil resistant and stays pliable down to zero 
by Ignition Components Co. Each ignitor is nestled in its 
individual pocket for protection and easy identification 
The kit includes an assortment of popular ignitors and 
insulators 
Made by 


Ignition Components Co., 


Blow ym field, N. ] 


Detect-A-Leak Liquid for Checking 
pressure Lines, tanks or Vessels 


DETECT-A-LEAK, non-inflammable and non-corrosive liquid, 
is offered in 8-oz. containers with an applicator brush for 
use on threads, fittings or other suspected areas. When 
applied to pressure lines, tanks or pressure vessels, the 
liquid forms large bubbles which remain intact until the 
leak can be marked for repair. May be used on rubber, 
plastic or any metal without damage. 

Available also in 1 and S-gal. cans, 55-gal. drums. 

Made by: Flamort Chemical Co., 746 Natoma St., San 
Francisco 3, Calif. 
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DEPENDABLE 


Boiler & Furnace Vacuum Cleaner 


Pullman 


- 
3 
dal 


Pi i 








THE WORLD’S LEADING FURNACE CLEANER 


YOU CAN DEPEND ON PULLMAN 
WITH THE “NEVER-CLOG” AIR FILTER BAG 


* Cleans oil, gas, coal or wood fired furnaces + Exclusive 
“Never-Clog” Filter guarantees full time suction * Miracle Filter 
resists soot, soot acids, alkalies, rot and mildew + Flame 
resistant + Easily cleaned by gentle tapping * Completely re- 
juvenated by washing + Proven long use — up to 1400 cleaning 
jobs without change « 





MEET US AT 


BOOTH #501 


The Oil Heat & Air Conditioning 
Exposition 
AT THE NEW YORK COLISEUM 


APRIL 4-7 











VACUUM CLEANER 
CORPORATION 


i 


Dept, FH-3, 25 Bu’ck St., Boston 15, Mass. 


THERE ARE 


SAVINGS 


IN ALL DIRECTIONS 
HEATING 


/AIR-EASE |e 


UNITS / SiSfince 











save in. 


COST OF UNIT 


HANDLING 


INSTALLATION ' 


SERVICE DELIVERY 


LAYOUT APPLICATION 


fed designed with yesterday’s experience 
for today’s market 


BM styled, built and priced right 
By shipped complete, ready to install 


. for information 
and name of 
nearest distributor 


THE JOHNSON FURNACE COMPANY 


2129 WEST 17th STREET LEVELAND 1 On 





TJERNLUND “Auto-Drait” 
Inducer 


Solves 


Your 
Problem 


Draft Jobs! 


CHANCES ARE, you're calling back too 
often on certain jobs where insufficient 
and unstable draft is causing smoke, noisy starts, and 
basement sooting. You'll completely eliminate these un- 








necessary service calls, and make additional profits, when 
you Guarantee Draft with “Auto-Draft”. 


eet 
eee 


Cut rectar gular siof im existing 


Simple 


smokepipe 


. . . « New Products 


Hammer down flaring Tool for Tubing 
is designed by Schaul Manufacturing 


DESIGNED to speed-up and simplify the flaring of larger 
size tube is a new tool made by The Schaul Manufac- 
turing Co. Designated Supreme 
Model 1359, the tool comes packaged 
with complete instructions. Its capac- 
ity is %, Y, % and 1” 
diameter tubing, and the outside di- 
ameters accomodated are Yn, %, % 
and 1-Y@”. Tubing is flared by strik- 


nominal 


ing the tool’s piston with a hammer. 

Made by: Schaul Manufacturing 
Co., 6300 Roland Ave., Cleveland 
ar, & 


Tone Squelch device to eliminate 
other Messages put on G-E Radios 


\ NEW TYPE of tone squelch device that cuts out other 
messages except the ones on the user’s system has been 
added to General Electric’s transistorized progress line of 
two-way radios. The equipment contains no relays nor 
electromechanical devices. It may be used with both wide 
and narrow-band units 

Made by: Communication Products Department, Gen- 


eral Electric, Lynchburg, Va. 





as 
A-B-C | 


Band on Tyjernlund ‘‘Auto-Draft’’ 
Inducer 





fo 
Install! 








Wire to existing controls and 
local codes 


Only TJERNLUND has all these Features: 


@ Heavy Duty construction. @ Venturi-type operation. 
@ Nationally known motor. @ Doesn't rob furnace room 
@ Light weight. 

@ Quiet Operation. 


of combustion air. 


Uses minimum smoke pipe 


@ Built for years of service. length for mounting. 


At your Jobber, or Write: 


TJERNLUND MFG. CO. 
2140 Kasota Ave., St. Paul 8, Minn. 











“| agree, the watchdog service is grand, but do you 
check everybody's burner twice a week?" 











114 


March 
1960 








YOU FIND THEM 
ON THE 
FINEST 


INSTALLATIONS. 








er 
Boab Sis be 


New year ‘round swimming pool and 
motel addition, Lake Lawn Lodge, 
Delavan, Wisconsin. Heating unit that 
serves both is Webster equipped. 


Wwaoviam ServiceSavers 


Modern resort motels sell comfort, relaxation and most important, uninterrupted 
service. That’s one big reason Webster ServiceSavers are so often specified for new 
construction and replacement. Heating men know — and motel operators soon 
discover — ServiceSavers provide worry-free service year ‘round ! 

Webster's exclusive rotary filter is the reason. No felt or wire mesh 
strainers — no cleaning problems ever. Never a call back! What’s more, filtering 
action is matched to all capacity requirements. 

There’s a fast priming, easy mounting ServiceSaver in the Webster line to fit every 
plan. They’re available in single and two-stage models, from 7 to 75 gph 
capacities . . . pressures to 250 psi, speeds to 3450 rpm. They replace any 
fuel unit now on the market. 

Ask for Webster ServiceSavers on your next burner order. Complete data, dimen- 
sions and ratings on the Webster line are available in Bulletin FU-2. Write today! 
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. . « « New Products 


New perimeter baseboard Unit 
is developed by Radiant-Ray 


' i é ; } 
A O wl FULL-PERIMETER hydronic heating is offered by the new 
fe 


baseboard unit developed by Radiant-Ray Radiation, Inc 
The unit is 8” 
comes in 3, 4, 5, 6 and 8 


foot lengths with a complete 


high and 


line of snap-on accessories 

and trim pieces. A damper 

with control knob is optional. 

It is supplied in a_ baked 

clam-shell white prime coat 

on bonderized steel and may . 

be painted to match any in ; ay 

terior. All components are 

packaged separately and may be stored at the site 
Made by: Radiant-Ray Radiation, Inc., Newington, 


Conn 


Portmar direct-fired water Heater 
CO designed for volume Applications 


eeeeeeee 


LARGE QUANTITIES of hot water for apartment houses or 
commercial applications are supplied by the DF series of 


Use Talcott funds to carry more direct-fired water heaters made by Portmar Water Heater 


inventory, replace obsolete equip Co. Fired by oil, these heaters are offered in four sizes 


ment, add equipment. You'll in 
crease your sales .. . and your net 
profits. There's an experienced 
executive with years of service to 
the heating oil industry waiting to 
tailor a flexible financing plan to 
your needs. Get in touch with him 

at Lexington Corporation in 
Boston or the Talcott office near 
est you. He'll give you full facts 
about ways we can help your busi 
ness and your profits grow. 


ranging from 135 to 300 gph with a 100 degree rise. 

Each heater is equipped with an anode rod for added 
protection against corrosion and the flush jackets are in 
sulated with Fiberglas. The units can be connected to a 
storage tank for forced or gravity circulation permitting 
large storage reserves. In large installations, high volume 
recovery made by accomplished by hooking up two or 
more heaters in tandem. Completely packaged units are 
available prewired, assembled and crated for installation 
on the job 

Made by: Portmar Water Heater Co., Inc., 193 Sev- 
enth St., Brooklyn 15, N. Y. 


Accounts Receivable (Non-Notification) 
Factoring (Notification & Non-Notification) 
Inventories and Equipment Mortgages 
Industrial Time Sales * Leasing 
Rediscounting 


Scotchrap plastic Tape will seal, 
permanently lubricate pipe Joints 


A CHEMICALLY-INERT plastic tape has been designed by 
Minnesota Mining and Manufacturing Co. to seal and 
permanently lu- 
bricate threaded 

and coupled pipe 


LEXINGTON CORPORATION joints. Called 
10 Milk Street, Boston, Massachusetts 
Liberty 2-6264 


a subsidiary of... 


* 
“scotchrap 

brand dry thread 

sealer No. 4212, 

this fused film 

tape can be ap- 

plied in seconds. 

The tape eliminates the need for brushing solutions on 
ee eee eae pipe fittings and can be applied by one person. 
NEW YORK + CHICAGO + DETROIT + ATLANTA + LOS ANGELES Made by: Minnesota Mining and Manufacturing Co., 
900 Bush Ave., St. Paul 6, Minn. 
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HIGH BTU OUTPUT... . LOW-COST INSTALLATION 


Hoff PANEL LINE 


BASEBOARD RADIATION 


"Ybpe ® 


ALUMINUM FIN TUBE PROVIDES 
720 BTU/HR./LIN. FT. AT 180° WATER TEMP. 


SAVES MONEY THROUGH GREATER BTU OUTPUT AND LOWER 
INSTALLATION LABOR COSTS. 


e “Hy-Duty” Fin has greater radiation surface —2V%e” X 2%”. 


e 80-ft. package provides 7,200 additional BTU’s over standard lines at 
180 water temperature. 


APPROVED I-B-R HOT WATER RATINGS 
AV. WATER TEMP. 150 160 170 180 190 200 210 220 Gals. per min 
BTU/HR./LIN. FT. 460 530 600 670 750 820 890 960 1 
BTU/HR./LIN. FT. 490 570 640 720 810 880 950 1030 5 


vese ratings have been established by independent laboratory tests in ac 
rdance with the |-B-R Code and include 15% heating effect. Total length 
juals active length plus 3” 








Inquiries from Sales Representatives solicited 


MANUFACTURING CO. 


BETHANY, CONN MEMBER I-B-R 





TT. WALKER MFG. SALES CORP. 
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“| don't fret with uncertain draft since 
Walker brought out this low-priced in- 
ducer-regulator. Now | install Walker 
inducers on all my jobs and have 
good draft right from the start!" 


"Most Efficient 
Draft System 
Ever Made" 


Say Heating Contractors, 
Architects, Home Owners 


Draft problems end with Walker Shur-Flo (Pats. 
Pend.), SUREST DRAFT SYSTEM ever devised for 
oil, coal or gas-fired installations from older homes to 
modern, low-roofed houses. Install it, forget it! What 
could be better? 


“— “HOW TO CURE SICK CHIMNEYS’” 


Now, the first ready-reference guide col- 
ee +, 
\" es 


lecting all the information on Power In- 
4. 


THE INSIDE STORY OF 
SHUR-FLO EFFICIENCY 
© |1i-Volume Self-Festhering Fan 
7 aes a Blades (No Soot 


© Stainless Stee! Shaft, 
Hub and 














ducer Venting you'll need to solve your 
draft problems. You'll find it indispens- 
able! Get your handy copy now! Abso- 
lutely no obligation. 
WRITE TO US AT ADDRESS BELOW 


» 











Fan-operated draft-inducer draws only flue gases— 
not outside air. Quiet. Costs less to operate. Needs little 
power. Installs quickly at any angle. Virtually elim- 
inates costly callbacks and corrections. 


Jhese’s 0 Sater Grok ai Conteet Sox coaey Goat 
fuel. 29,000,000 in use! The industry 


BALANCED 34 TYPE BB 
for larger commercial and 
special industrial 
central heating control 


ed ® 


ROYAL PURPLE JUNIOR LINE 
for smaller central heating 
central budget gas-fired 
heating plants control equipment 
23rd Annual Oil Heat Show 

New York Coliseum April 4-7 . Booth 405-407 

See your supplier or write direct to 

1750 Penn St., St. Joseph, Mo. 


regardless of 
of performance. 


VENTURI 
CAP for 
heating and 
ventilating 


swine Z 
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. New Products 


Portable Fenway Nibbler protects 
Operator against personal Injury 


MODEL AN air- powered Fenway Nibbler weighs 12 pt unds 


and incorporates many safety features. It has been de 
signed to provide maximum 
protection to the operator 
Operating on a punch and 
die action, sheared pieces of 
metal drop down and are not 
hurled upwards. This pro 
tects against eye injuries 

The nibbler has a capacity 
to cut 3/16” copper, brass, ; 
aluminum, 10 gauge stainless 7g 
steel and 8 gauge mild steel at a minimum radius of 6” 
A special adapter may be fitted for cutting a 3” radius 
on 12 gauge stainless steel and lighter metals 


Made by: Fenway Machine Co., 3107 N. Broad St., 
Philadelphia 32, Pa. 


Transistorized, two-way Unit 
is developed by Bendix Radio 


PRINTED CIRCUITS are used extensively in the new line of 
transistorized, two-way radios by Bendix. The 2V series 
meets the stringent railroad specifications and features 
ease-of-servicing. The power supply is completely transis 


torized and there are only two tubes in the receiver, With 


this line, Bendix begins a program of standardized con- 
nectors. The unit is easily adaptable to either dash or 
trunk installations 

Made by: Bendix Radio Division, Bendix Aviation 
Corp., Baltimore, Md 


Eddington has water disposal Unit 

for washing Machines, laundry Trays 
EDDINGTON has announced a water disposal unit, designed 
for water removal from washing machines and laundry 
trays. It provides completely automatic operation and in 
cludes these features: 

Low-cost installation, long life 1/4 or 1/3 hp motor, 
cast-aluminum reservoir and pump, automatic displace- 
ment type liquid level control, corrosion resistant parts 
The unit’s 1/2” Ept inlet accommodates standard pipe 
or tube drain; eve is 1” Fpt. Compact device measures 
a” = 10" = 13". 

Made by: Eddington Metal Specialty Co., Eddington, 
Pa 


Chemical Additive for fueivoil Tanks 
is manufactured by Document House 
A FAMILY of solvent chemicals called Tank-cue dissolves 
sludge at the bottom of fueloil tanks. The product is 
packaged for domestic and commercial applications. The 
additive inhibits soot and rust formation. 

Made by: Chemical Division, Document House, P. O. 


Box 242, Greenwich, Conn 


GENERAL HUMIDIFIER puts moisture in... 


GENERAL FILTER takes harmful dirt out! 


General 
Fuel Oil Filter 


Iron and steel construction 
protected with rust-resistant 
plastic coating 


ve 
fun pegntt 
Wool felt cartridge, cleaned 


AN opt 
DARD M and bonded to center core, 


1A-25A won't flake or crumble. Small 
pieces can’t plug nozzles. 


1A-25A, 2A-700A, 2A-300 


Member of the Humidifier Association 


GENERAL FILTERS, 


43800 GRAND RIVER AVE., NOVI, MICHIGAN 


INC. 


Here’s your 1-2 sales punch for boosting service 
volume and profits. For a very small investment 
your customers can enjoy the twin benefits of in- 
creased home humidity and steady, more economical 
heating. 


General Humidifier has no float or other trouble- 
some parts—requires no — mounting. Fits any 
updraft warm air furnace. Performance is fully 
automatic. 


General Fuel Oil Filters trap both moisture and 
solids which clog burner nozzles and lower heating 
efficiency. Oil filtered through General’s wool felt 
cartridge burns cleaner, hotter and more evenly— 
saves you call-backs! 


Model 800 
“‘Moisture-Matic”’ 
Corrosion-proof molded pan 
Lifetime neoprene diaphragm 
Chrome plated valve 
Removable nameplate for 
inspection 
Holds up to 15 ‘’Porous 
Weave” plates 

* 1-year parts guarantee 


CLOG-FREE . . . AUTOMATIC! 





TWO NEW OIL FURNACES 


NEW! Upflow Model U-OB 
60” low x 20”-27” wide x 32'/.” deep 


4 sizes: 84,000—95,000—112,000—140,000 Btuh 


This brand-new oil-fired winter air conditioner is shipped 
completely factory-assembled and wired, with burner 
installed. Burner and controls are completely enclosed in 
an attractive cabinet that’s so compact you can install 
it almost anywhere— basement, utility room, game room, 
hallway, alcove. 





The small size is made possible by a new-type sectional 
heat exchanger that gives more heating surface in less 
space, extracts maximum heat—and gives you a strong 
fuel-economy sales story. Both the primary control— 
with flame-sensing device in the burner blast tube—and 
the fan-and-limit control are factory-connected to a 
single Central Control! Station. 


NEW! counterfiow Model CF-OB 
65” low x 20"-24” wide x 32!/,” deep 


3 sizes: 84,000—95,000—112,000 Btuh 


Here is the best-engineered counterflow unit made today. 


For example, a new-type sectional heat exchanger 
provides maximum radiation surface in minimum 
space. The new Central Control Station handles every 
operation of the furnace automatically. The new primary 
safety control is factory-mounted right in the burner 
blast tube. 


“MERCURY-ROUND" THERMOSTAT 
Here’s big news! This DeLuxe mercury-acti- 
vated Thermostat is standard equipment on 
all belt drive furnaces at no extra cost. As 
efficient as it is attractive, it anticipates heat 
requirements—eliminates costly over-heating, 
and ends that chilly feeling so common before 
the furnace goes on. 


Both the U-OB and the CF-OB are equipped with t! 
proven American-Standard “ACD” burner, which ho 
earned a reputation among dealers as “‘the most reliable 
burner on the market.’’ These two units are all you need 
to handle 95% of your oil-fired installations— basement, 
utility or counterflow. (If you need larger capacity, a 
two-furnace installation has definite advantages.) Units 
convert easily to gas... cooling is easily added. Get 
the spec sheets and the low competitive prices at your 
American-Standard distributor today. 


AIR CONDITIONING DIVISION 


semi Elyria, Ohio 


Aoi 














Here’s how easy it is to 
install a new Cerafelt 
combustion chamber inside 
the present worn 
refractory chamber: 


|} 9:30—Complete unit in place and 


lls this 





Says 

George Bernard, Chief Engineer, 
Sid Harvey, Inc., 

Oil Burner Supply Specialists, 
Valley Stream, New York 


9:00 —Esso Standard Oil serviceman 
sees chamber needs replacement. 


New Johns-Manville 
Cerafelt kits let you 
install a better firebox 
... at less cost! 





SEE THE 
CERAFELT EXHIBIT 
IN J-M BOOTH 
530-532 AT THE 
N. Y. COLISEUM 











Cerafelt sticker put on burner wall. 





erafelt combustion chamber 
in 380 minutes. 
Ps —_ ——! 


“J-M Cerafelt® installs faster and easier than brick 
with no cement, mess or clean-up. And this light- 
weight unit produces a better firebox, yet it costs us 
less to work with and lasts indefinitely. 


“Working with a Cerafelt kit,” continues Mr. 
Bernard, ‘one man can complete a combustion 


9:10— He measures and cuts 
stainless steel sleeve 
from roll supplied in kit. 


With new Cerafelt combustion chamber kits, instal- 
lation is fast, easy. The kit consists of Cerafelt 
refractory felt, stainless steel backing, screws and 
an instruction sheet. 

Regardless of the shape of the old chamber, it’s 
easy to completely assemble and install a new 


9:20—Cerafelt bottom 
and liner are easily cut 
to fill sleeve. 


99 


chamber installation in 30 minutes instead of the 
usual 5 hours. All he needs is a sharp knife, snips 
and screwdriver. 


“Cerafelt fireboxes heat up in seconds, and cool 
off just as fast. They absorb burner noises and thus 
provide a quieter operating unit.” 


9:25 —Chamber is dis- 
assembled and put together 
inside burner. 


Cerafelt combustion chamber in just 30 minutes! 
And the new chamber will save the homeowner 20% 
in fuel bills by providing a hotter, cleaner flame 
that reduces smoke and soot. 


Send the coupon today for further information on 
new J-M Cerafelt combustion chamber kits. 


Johns- Manville 
Box 14, New York 16, New York 
In Canada, Port Credit, Ontario 


Name 





JOHNS-MANVILL 


JOHNS -MANVILLE Firm 











PRODUCTS 
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Industry Groups 
(Begins on page 52) 


New England service Schools 
begin third Session March 21 
GROUP I of the Oil Heat Service 


Schools sponsored by the Oil Heat In- 
stitute of New England will start 


Included in the course and the in- 


structors are American- 


servicing 
Standard packaged boiler-burner units 
Lester Bell, Robert Bard and Bert 
Sell; trouble-shooting Delco warm air 
installations and distribution problems 
Robert Whitbourne; and servicing 


domestic controls, cooling and overfire 


March 21. The schedule calls for the 
school to meet: Monday nights in Pea- 
Springfield, 
Mass.; Wednesday, Hartford, Conn.; 


body, Mass.; Tuesday, 


Thursday, 
Friday, Arlington, Mass. 


. . 
THE GREAT NEW IMPROVEMENT IN 
* an 


Le 
OIL BURNER FUEL FILTRATIO 


SPIN-ON TYPE 


Bridgeport, Conn.; 


draft control George 
Hobby 


Controls 


systems 


and 


Sessions are 


and Toridheet oilburners 


rotary 


ait 


OIL BURNER FILTER 


Oil BURNER 
FUEL FILTER 
OBF-100 


@ Exclusive POROSITE 
pleated paper filtrant 

@ Over 228 square inches 
of filtering surface 

@ Removes even microscopic 
contaminating particles 

@ Guaranteed to exceed 
120 gph gravity flow 

@ COMPACT! 5-9/ 16” high, 
2-3/4" wide, 8 ounces 

@ Listed as Standard by Un- 
derwriters Laboratories, Inc. 





- 
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r 
This reyMlutionary, new WIX Oil Filter 
easily#eplaces all comparable standard 
fuebil filters ... makes cartridge servic- 
igyg simpler and more profitable. Just a 

7 twist-of-the-wrist” does it—no tools, 
no filter pot to clean out! It’s the self- 
contained unit that brings new efficiency 
and new economy to every oil burner 
operation. 
Install this WIX Fuel Filter on all the 
burners you service or install—speed up 
your maintenance, increase your profit 
margin. Merely insert the die-cast alumi- 
num head in any 4g” N.P.T., one or two 
pipe (high or low pressure) oil burner 
system and... SPIN-ON the WIX Filter 
Cartridge! That’s all there is to it. From 
then on, servicing requires only chang- 
ing the Cartridge —no mess, no trouble, 
no time wasted — spin-off and discard the 
old—SPIN-ON the new! 
Head and Filter are constructed of light- 
weight, rust and corrosion-proof alu- 
minum with the Head featuring an 
exclusive air bleed and a safety locking 
screw. WRITE, today, for details on 
how this great, new WIX “SPIN-ON” 
Fuel Filter can work and make money 
for you! 


OIL BURNER / FILTERS 


Ralph Cobb, General 


planned on servicing 
Duane 
W. Rouse and Lester Clough; Walt- 


WIX CORPORATION * GASTONIA ¢ NN. C, 


ham Shell Head burners—Stanley C. 
Paterson; Winkler low pressure burn- 
ers—Guddy Sundstrand 
fuel units—James R. Holmin; and 
McDonnell & Miller boiler safety 
controls—Richard C. Berry. 

Cutaway models, demonstrations 
and other types of visual aids are 
used. 


Garrison; 


For further information write Hol- 
lis L. Farrow, director of education, 
Oil Heat Institute of New England, 
839 Beacon St., Boston 15, Mass. 


North Carolina Convention is 
set for May 19-22 at Pinehurst 


THE REGULAR spring convention of 
the North Carolina Oil Jobbers Asso- 
ciation will be held at the Carolina, 
Pinehurst, N. C., May 19-22. 
Members of the group will also at- 
tend the Tri-State convention which 
will take place aboard a cruise ship 


to Bermuda, May 7-13. 


Southwestern Connecticut 
Group hears Burroughs 


BURROUGHS, National Fueloil 
Council, was the featured speaker at 
the annual meeting of the Better 
Home Heat Council, Inc., of South- 
western Connecticut in Darien, Janu- 
ary 21. 


FRED 


Antonio D. Sabia was re-elected 
president. Other officers are John E. 
Herbert, vice-president; Mike Mu- 
chinsky, treasurer; and E. LeRoy 
Emanuelson, executive secretary. 

Also on the program was Hal Kim- 
ball, vice-president, Arnold Kupper 
Advertising Co. 


Standing is Fred Burroughs, secretary, 
National Fueloil Council, who traced 
the progress of fueloil promotion on the 
national level before the Better Home 
Heat Council of Southwestern Connec- 
ticut. At his left is Roy Emanuelson, 
executive secretary, and on his right is 
the group's president, Antonio Sabia. 
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D riva t 6 h ome 5, INC. instatts Hydronic’ HEATING 
IN OVER ONE HUNDRED HOMES 


In Rapid City, S.D., Private Homes, Inc., made careful tests 
before selecting a heating system for their homes, priced at 
$11,000 and up. The following results are reported: 

‘‘We constructed several pilot-model houses wherein we 
varied only in the heating method— Hydronic Heat with base- 
boards versus Forced Air Radial Heat. We conducted various 
tests during the winter of 1958-1959 and concluded: 





1. It was more economical to heat with Hydronic Heat. 

2. The temperature difference between floor, ceiling and ex- 
terior walls varied only 3-4 degrees while the temperature 
difference in the warm air heated home was 7-9 degrees. 

. The noise and dust factors were considerably reduced in 
the Hydronic heated home. 

. The initial installation cost is somewhat higher for the 
Hydronic heated home as compared to the forced air 


heating method but the benefits the buyer receives make 
the difference in initial cost seem insignificant. 


. It is simpler to install the Hydronic system. 


““We have subsequently installed 
Hydronic Heat in over 100 of 
our new homes during the 1959 
building year. We feel that the 
buyer receives more for his 
money with Hydronic heat.” 


BaG BOOSTER...key unit of the 
BaG Hydro-Flo System 


Engineered for compactness, silent 
operation and years of service, this 
electric pump circulates boiler 
water for heating the house. It is 
built with precision manufacturing 
methods which translate good 
Photo shows small space required by a design into Le aemsed product. , 
B&G Hydro-Flo System. The boiler can The BeG Booster has a solid 
be installed at any level within a building. reputation for quiet, dependable 
and long-lived operation. That’s 
why over three million units have 
been sold to date! 





























HYDRONIC HOMES SALES 
PROMOTION FOR BUILDERS 


A comprehensive program of ideas and 
sale helps for utilizing the outstanding 
and exclusive advantages of hydronic* -Fio SYSTEM 
heating. Every builder should see this 


presentation—there'’s no obligation in 
getting the facts. Write, phone or wire 2 G 
Saar ELL & WOSSETT 
. €¢& 8 FY aA2°S UF 
Dept. GC-7, Morton Grove, Illinois 
* Modern hot water heating. Canadian Licensee: S. A. Armstrong, Ltd., 1400 O' Connor Drive, Toronto 16, Ontario 
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. +» « Industry Groups 


Out Party acquaints Press 
with oilheating Progress 


A RECEPTION for the press was held 
at the Hotel Commodore, New York 
on January 28 by the Oil-Heat Insti 
tute of America, Inc. Besides repre 
sentatives of the New York papers 
writers for the wire services and edi 
tors of consumer and business maga 
zines were invited 
Fred Heaney, president, after tra 

ing the evolution of oilheating from 


its beginnings to the modern units of 


today, predicted that the completely 
oil-powered home is the goal of the 
industry. He foresees the use of a low 
powered, oilfired turbine for home 
generation of electricity 
He pointed out that already there 
are oilfired incinerators, clothes dry 
Residential ers, ranges, ovens, and water heaters 
RD Series 
diel Warm Air Association begins 
West Coast heating Research 
TEN DAYS of conferences and surveys 
of heating systems have been held in 
San Francisco by Herbert T. Gilkey, 
technical director, National Warm 
Air Conditioning Association, as the 
preliminary step in a contemplated 
West Coast research investigation 
Participating in the meetings were 
Jack Wolff, General Controls Co.; 
Art Horne, Day & Night Mfg. Co.; 
George Aronovsky, Tuck-Aire; Stan 
Skafte, Utility Appliance Corp.; 
Brandon Finney, Customaire; Dar 
Knowles, Warm Air Heating Insti- 
tute, San Francisco; Robert Boyer, 
Minneapolis - Honeywell Regulator 
Co.; A. E. Baak, CamStat, Inc.; and 


= cee t aA t ors Roland Taylor, Fraser & Johnston Co 


Oil Specifications discussed 
One Calibrated Scale at Delaware Valley Meeting 
Steinen Draft Regulators are also avail- 


able in Commercial 12”-82”, Duo-Check Push-Pull Slide Bar Control rOM BOWES, Cities Service, gave a 
for coal and for gas-fired and fuel-less Single Point Gate Suspension demonstration delving into the proc 
Incinerators. Steinen also manufactures One Piece Gate Construction 
Oil Burner Nozzles, Electrodes and Heat- 
ing Accessories. 


essing of fueloil before the January 


Factory Pre-Set ie meeting of the Delaware Valley Fuel 
Oil Dealers Association, Glenside, Pa 


UL Approved * ic a 
e. : His topic was “The practical Signifi- 
ag WRITE today for illustrated ‘ icp | cance of fueloil Specifications.” 
catalog showing complete line = oe : : aa 
oh thatean fasting brates i= He showed methods used in deter 
> ; mining the flash point, fire point, and 
WM. STEINEN MFG. CO. boiling point. He also demonstrated 


HEATING PRODUCTS DIVISION — DEPT. A-3 


gravity tests, pour point, carbon resi 
43 Bruen St. « Newark 5S, New Jersey 


due tests, water and sediment tests 
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IF YOU THINK YOU HAVE TO PAY 
FOR A BIG MOTOR TO GET A BIG VAC 
YOU HAVE A FREE THINK COMING 


and here it is 


A lot of vacs use high priced horsepower fighting 
dirt through a stuffed up filter. This one doesn’t 
waste its breath. The filter is three times ordi- 
nary size, and the vac cleans all day without 
clogging. Thus a smaller, less expensive motor 
throws all its weight into the work; you get lean, 
hard muscled performance and a price that’s 
close to the bone: $175.00. BM Cleans faster 
than a man can work #®F Disposable paper 
filter protects permanent filter BF” New Safety- 
flow filter available, resists flame, acid, mildew 
pF White enamel finish easy to care for, sells 
clean service to customer. Only Premier offers a 
complete line of equipment made especially for 
furnace, boiler, and air conditioning cleaning— 
all accessories and 8 great vacs including the 
P908 or P1008—three machines in one—and the 
low priced P950 for dry pickup only. Write for 
Furnace Trade Brochure and price sheets. See 
us at Booth 429, International Oil, Heat and 
Air Conditioning Show. 


Some resale distributorships still open on 
a selective basis. Three pay finance plan 
and full details available upon request. 


The P1009 holds 1% bushels, weighs 38 Ibs. 


THE PREMIER COMPANY 


755 Woodlawn Avenue e St. Paul 16, Minnesota 
35 Gerrard Street ¢ Toronto 2, Canada 


Shag 





PRINTED FORMS 
AND OPERATION AIDS 


For Immediate Shipment 

' 

Check items you are interested in. 

Attach to your letterhead, mail for, 

information, prices, FREE SAMPLES: 

(C0 Degree Day Cards 

{_] Service Order (] Telephone Call 
(_] Inter-Office 

Correspondence 


[] EZE Stick Pressure 
Sensitive Label * 


Price Charts 


{_} Service Ticket 


[} Service Record 
Card 

{] Daily Record of 
Deliveries 

(-] Service Dept. 
Record 

(_] Authorized 
Receipt 


{_] Door Knob 
Notice Card * [_) Sort-O-Matic Rack 


METERED ONE-TIME 
CARBON DELIVERY TICKETS 
(Truck—Bulk Plant—Gas Pump) 


] Weather Temp. 
Recording 
Thermometer 


[} Safety Sidewalk 
Caution Signs 





My Name 
Company.. 
Street. 


FAllow 2 weeks to imprint your copy 


Petroleum Firms Over 30 Yes 


~ DEGREE DAY SYSTEMS 


19-30F 58 ST.. WOODSIDE 77, N. Y. 


Rhode Island Dealers honor 
John Gill with Testimonial 


IN RECOGNITION of 34 years ot leader 
ship and service to the oil industry, 
John J. Gill, president, Petroleum 
Heat & Power Co. of Rhode Island, 
was honored recently by a testimonial 
dinner in Providence. Sponsoring the 
event was the Oil Dealers Association 
of Rhode Island. 

More 
David Sullivan, executive vice-presi- 
dent of Petre of Stamford, Conn.., tell 


than 200 members heard 


GRANCO 


Service-F ree’ 


PUMPS 


@ for Smoothness! Updated 
by-pass effectively controls 
pump action...gives you ultra- 
quiet operation 


®@ for Performance! No vis- 
cosity is out of range... If it 
flows, GRANCO CAN PUMP IT! 


© for Life Expectancy ! Pat- 
ented “universal-joint” consists 
of one simple rotor —there is 
no metallic contact. You get 
prolonged service-life! 


Get the latest facts! For complete engineering 
data on GRANCO “Service-Free” PUMPS 


(Sizes 142” 


to 6") 


Write Today! 


GRANBERG CORPORATION 
subsidiaryof AMERICAN METER COMPANY 


1308 - 67th 


Street > 


Oakland 8, California 


. « « « Industry Groups 


Head table guests at a testimonial din- 
ner for John J. Gill in Providence, R. I., 
were left to right: Father Charles 
O'Neil, St. Mathew's Parish; Frank 
Lancia, toastmaster; Walter Hernandez, 
president of the Rhode Island Oil Deal- 
ers Association; John J. Gill; Mrs. Gill; 
David Sullivan, Petro; and Captain 
Soren Willesen, Sprague Steamship 
Lines. 


of Gill's many industrial, civic and 
fraternal accomplishments. 

Walter J. Hernandez, president, Oil 
Dealers Association, presented the 
honored guest with an engraved ster- 
ling silver cigar box. The Yankee Oil- 
man scroll was given him by Robert 
W. Faweett, president, Independent 
Oil Men’s Association of New Eng- 
land. 


Greater Miami fueloil Dealers 
to promote commercial Busines 


BETTER FUEL COUNCIL OF DADE COUN- 
TY, organization of Greater Miami, 
Fla., fueloil dealers, is the Miami 
Chapter, Better Home Heat Council 
of Florida. 

The organization is planning a pro- 
motion program to build up commer- 
cial and industrial business, because 
this type of account outnumbers home 
heating prospects in the area. Adver- 
tising is being budgeted for business 
page ads in newspapers, state trade 
publications, with a public relations 
phase centered around direct mail and 
speaking appearances by local fueloil 
spokesmen. The BHHC radio and Tv 
voice, “Little Bill the Scotsman,” will 
be the symbol of the campaign. 

President of the new Miami organ- 
ization is Robert Siegel, Siegel Oil 
Co.; vice-president is Harry Barkett, 
Dade Fuel Oil; secretary-treasurer is 


Edwin L. Shaw, Belcher Oil Co. 
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Delaware Valley Dealers see 
burner service Course begun 


ACCREDITED COURSES in oilburner serv- 
icing have been inaugurated at Bucks 
County (Pa.) Tech. The Delaware 
Valley Fuel Oil Dealers Association 
instrumental in 


were getting the 


courses started. 

Bob Griffin, field service manager, 
Oil-Heat Institute of America, Inc., 
addressed the 63 students enrolled 
during the opening ceremonies. Two 
instructors have been appointed to 
teach basic theory and advanced meth- 
ods of servicing. 

Burners and parts needed to equip 
the shop were contributed by manu- 
through the efforts of 
Charles H. Burkhardt, national secre- 
tary, Ou! Distribution Division, who 
also set up the courses and the cur- 
ricula 


facturers 


North Carolina Councils 
name Officers, Directors 


OIL HEAT COUNCILS in North Caro- 
lina recently elected new officers and 
directors. Chairman of the East Caro- 
lina group is W. A. Hooks. Directors 
are Jack Wooten, W. W. Davis, 
Woodrow Fountain, John Clark, H. 
Shelton Castleberry, Heber G. Win- 
field, and Eb W. Smith. 

Carl Harris is president of the 
North Carolina Oil Heat Council. 
Other officers are George Blackweld- 
er, Jr., vice-president, and Shelby Al- 
ford, secretary-treasurer. Directors 
are: Jack Barringer, Jack Woodcock, 
L. W. Pritchett, Jr., Henry McGill, 
D. R. Craven, Hoyle Efird, Clarence 
Ilderton, Paul Cashion, E. B. Tindal, 
R. L. Chandler, Ray Lutz, John Ed- 
wards, and W. T. Ford. 


Manufacturers of Boilers 
combine two Associations 


THE AMERICAN Boiler Manufacturers 
Association and Afhliated Industries, 
Cleveland, and the American Boiler 
and Afhliated Industries standards 
committee, New York, have merged 
operations. 

The new organization is known as 
the American Boiler Manufacturers 
Association with offices at 118 Ray- 
mond Blvd., Newark, N. J. 


Controls refresher Session 
held by Union County Ona 

A SPECIAL education meeting for own- 
ers, service managers and service per- 
sonnel was held by the Union County 
Oil-Heat Association, The meeting 
was held at the Minneapolis-Honey- 
well office, Union, N. J. 

Primary emphasis was placed on 
Honeywell's latest line of controls. 
However, there was a question and 
answer period covering the older lines. 


New England Fuel Association 
changes Dues and Affiliation 
A CHANGE in the dues structure of the 
New England Fuel Dealers’ Associa- 
tion now entitles those members mar- 
keting fueloil to membership in the 
Distribution Division of the Oil-Heat 
Institute of America as well as the 
Oil Heat Institute of New England. 
This action will add more than 300 
members to the Distribution Division. 
Robert Wing is executive secretary of 
the Association and of the Our! of 
New England. 


GRANCO 


“Service-F ree” 


METERS 


@ for Speed! increased gpm's 
faster deliveries... keeps 
your equipment rolling. 


@ for Accuracy! smooth, non- 
pulsating, super-accurate per- 
formance at all viscosities 
gives you positive product 
control. 


efor Life Expectancy! oy. 


standing new design increases 
meter life... adds profits to 
your operation. 





Superior Filtering for all 
Oil Burning Equipment! 


KEM 1000 


FUEL OIL FILTERS 


There's a Kiemm Fuel 
Fitter for every standard 
burner using No. | and 
2 fuel oll. Your choice . . . 
metal or glass bow!. 
“Millions Since 1932." 
1. Practically no flow 
resistance—trve e 
FF-430 U/LE depth filtration. #4300 


mmm 2: Simplified construc- 





tion for simplified 
service...no tools 
required. 

. Eliminates nozzle and 
line clogging for 
increased burner 
efficiency. 

4.All parts...Hi- 

PK-150 UA 











Chrome and Brushed 
Zinc. 


chemistone 


) - fue eve 


ves d 


Klemm PRODUCTS 


Division of 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 Werth Damen Avenue + Chicago 47, Illinois 
EXPORT: Guitermon Co., Inc., New York 4 
CANADA: Elgee, Lid., Toronte 





Get the latest facts! Complete bulletins detail- 


ing the new GRANCO “K” Meters (Sizes 1%” 
to 6”) are yours for the asking. Write today! 


GRANBERG CORPORATION 


subsidiaryof AMERICAN METER COMPANY 


1308-67th Street « 


Oakland 8, California 
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FOR FASTER 
FILLING 


PHILLY 


RAPID-TITE 


Fuel Oil Delivery System 


SEE WHY 
AT 
BOOTH 


817 


NATIONAL 
OIL HEAT SHOW 
APRIL 4-7 


NEW YORK CITY 
COLISEUM 


PHILLY RAPID-TITE DIVISION 
PLASTIC AND APPLIANCE CO., INC. 
5311 WESTMINSTER AVE., PHILA. 31, PA. 








Florida starts moving its promotion program: The better Fuel Council of 
Dade County—Miami chapter of the Better Home Heat Council of Florida— 
sponsored the above booth at the South Florida Homebuilders Home. The 
Scotch-clad lass, Sonja Stoehr, gave out literature. She symbolizes the 
thrift element of oil heat. 
Below is a rolling billboard telling the oilheating story. The big truck 
belongs to the City Fuel Oil Co., Clearwater. 
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Jersey Petroleum Committee 
has Course in Atlantic City 


\ SPECIAL course in industrial burner 
service was held at the Vocational 
High School, Atlantic City, under the 
of the Atlantic County 
Petroleum Industries Committee and 
the Master Plumbers Association of 
Atlantic City 


The course consisted of two-hour 


sponsorship 


sessions staged on six different eve 


nings during a two-week period 


Among the lecturers were J. C. 
Weller, special assistant to the chief 
chemist, Marcus Hook Refinery, Sun 
Oil Co.; Lee Thompson, Minneapolis- 
Honeywell Regulator Co.; and Albert 
G. Piece, Petro oilburners 

Of those attending, 90% were rep 
resentatives of fueloil distributors wh« 
sell and/or service burners 

The sponsors also have been con- 


ducting a series of elementary courses 


in oilburner servicing in cooperation 
with the New Jersey Department of 
Education and the Atlantic City Pub 
lic Schools. This course which oper 
ates two nights weekly from October 
through March is always oversub 


scribed. 


Maine oil Dealers schedule 
annual Convention, June 14 


JUNE 14th and 15th are the dates for 
the sixth annual convention of the 
Maine Oil and Heating Equipment 
Dealers’ Association. The meeting will 
be held at the Samoset Hotel, Rock 
land, Me. 

Heading the convention committee 
is Neal Clauson and working with 
him are Ray Adams, Don Nelson, 
Charlie Hamm, Leonard Mulligan, 
Dick Morrell, J. Bart Conners, Ear- 
land Ridlon, Lou Cook and Willard 
Wight. 
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YOU CAN ENJOY MORE PROFIT... 


THROUGH ATLANTIC QUALITY, RESEARCH AND SERVICE 


Atlantic Heating Oils mean quality because: @ Atlantic’s continuous research provides vastly im- 


st ; : i proved products to meet growing public needs. 
@ Atlantic’s exclusive triple-refining process assures every 


Atlantic Distributor and his customers top value in @ Atlantic’s proven 90-year reputation for refining skill 
clean, efficient heat. and marketing know-how. 


Atlantic services can produce increased efficiency and more sales because: 


@ Atlantic maintains a proven Distributor Advisory @ Atlantic Operations specialists provide expert assist- 
Committee to help with all phases of heating oil ance and guidance in analyzing and solving specific 
sales and distribution. distributor problems. 

@ Atlantic offers complete training in all aspects of heat- @ Atlantic’s personal estate planning helps provide 
ing oil marketing. greater future security. 


For complete information about convenient supply points and the advantages of an Atlantic Dis- 
tributorship, call or write The Atlantic Refining Company at the nearest regional office listed below. 





' \ PROVIDENCE, R. I. PHILADELPHIA, PA. PITTSBURGH, PA. 
\f [ AN IIS 430 Hospital Trust Building 260 South Broad Street 1100 Chamber of Commerce Bldg. 
a ao a 
SYRACUSE, N. Y. CHARLOTTE, N. C. 
120 West Genesee Street 1112 South Boulevard 


THE ATLANTIC REFINING COMPANY ~* Producer, Refiner and Marketer of Quality Petroleum Products 
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North Shore (Mass.) Council 
elects Officers, previews Plans 


A DISCUSSION of oilheating promotion 

plans and election of officers occupied 

more than 200 fucloil dealers who at 

tended a meeting of the North Shor« 

Home Heat Council in Lynn, Mass 

on January 27. 

The Council again this year will 

employ radio, Tv, newspapers and bill 

boards. These and other plans were 

covered in talks by Austin Knight, 

outgoing president; Thomas J. Scott, 
New Officers of the North Shore Home 
Heat Council: Front row, left to right: 


Austin Knight, past president; Ed Scott, 
president; Lee Hersey, vice-president; 


DONGAN OIL BURNER Welter Leneraee, seeretery. heer row 


old Davies, treasurer. 


TRANSFO RME RS Watertown, Mass.; Robert E. Cullen, 


managing director, Boston Better 

e ege . : 

Custom Built to Your Specifications Home Heat Council; Ray Silton, Sil 
ton Brothers-Callaway, Boston. 

Directors named are: Austin 

Knight, Knight & Sons, Beverly; Wil- 


liam Breed, Booma-Breed, Swamp- 


Dongan Ignition Transformers are standard equipment on 


leading makes of oil burners. They are fully guaranteed. 
Available in many sizes—both domestic and industrial. Ap- ' : 
proved by U.L. and C.S.A. They offer you these outstanding SCO": Everett Elliott, Elliott Fuels, 


features: High voltage ~ 
windings (5,000 to 20,000 Fuel (so... Salem: Richard McFarland, 


anvers; inot Shaw, Pocahontas 
D Minot SI Pocahont 


Briggs Coal Co., Swampscott; Wil- 
fred Hall, Sr. and Neil Goddard, 
Heat Headquarters, Salem; Archie 
Gould, Gibbs Oil Co., Saugus; Wil- 
liam Bursaw, Bursaw Oil Co., Salem; 
John Donovan, Holder Coal Co., 
Lynn; Charles Andrias, George Pick- 
ering Co., Salem; Roland Booma, 


volts); cool centers; no 
radio or TV interference; 
custom design. Just send 
us a blue-print of the type 
of mounting you need! 


Booma-Breed, Swampscott; Richard 

Clarke, Clarke Fuel, Inc., Salem; 

Walter Cullen, Cullen Fuel Co., Dan- 

vers; Arthur Nelson, Sagamore Fuel, 

' Lynn; Anthony Pascucci, Rocky's Oil 

Get this New, & Service, Peabody, Wilfred H. Hall, 


Portable Transformer Tester! = IoMA, Boston. 


You'll like the convenience of Dongan's new test Connecticut Petroleum Men 
unit. It includes a high voltage potential trans- 


former; a voltmeter; a pair of high tension test ies to have Convention, May 1] 
leads for connecting to secondary terminals of 

the transformer you're testing; and a pair of THE TENTH annual convention, trade 
primary leads to connect the transformer to cur- 
rent supply. For bench or field work, this versatile ie ; 
tester is easily portable—weighs just 15 pounds. Petroleum Association will be held at 


Write for prices. the Statler Hilton, Hartford, Conn., 

on May 11. 
SEND FOR YOUR FREE CATALOG today—it will give you complete specifications. Franklin L. Kundahl is general 
chairman of the convention. Addi- 


show and banquet of the Connecticut 


The Dongan Line Since 1909 ? : : ; , 
tional information is available from: 


DONGAN ELECTRIC MFG CO Lee Isenberg, Executive Secretary, 
Ss & 


Connecticut Petroleum Association, 
2981 FRANKLIN STREET DETROIT 7, MICHIGAN 179 Allyn St.. Hartford 3. Conn. 
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OIL HEAT and 
PNi i mete), jejegte). ii. te 
> 4 sel-jkale), | 


NEW YORK CITY COLISEUM APRIL 4°5°6°7 
SHOW HOURS 1 to 9 P.M. DAILY 


the key to 
your future 
is in this 





38th Annual 
OH! CONVENTION 


Park Sheraton Hotel -- April 4*5°6+7 


You’re welcome to another 
Treasure House of Ideas 
At these Convention Sessions 


MONDAY, APRIL 4 
OHI Business Meetings 


TUESDAY, APRIL 5 
4th Technical Division Symposium 


WEDNESDAY, APRIL 6 
Ist Distribution Division Sales Building 
Business Rally 
Grand Diamond Jubilee Convention 
Luncheon 


THURSDAY, APRIL 7 
2nd Distribution Division Sales 
Building Business Rally 


Commercial-Industrial Meetings 
All four days for dealers, installers, 
contractors and manufacturers .. . 
presenting new approaches to commer- 
cial-industrial problems. 


Advance Registration to Convention 
Send registration check—$5—to 
Oil-Heat Institute of America, Inc. 


Ask for literature. 


MEET the LEADERS of the INDUSTRY in New York 


i 





HOUSE OF 


IDEAS!!! 


You are at the dawn of an entirely new era. Dawn will break April 4-7, at 
the industries’ Trade Exposition, presenting a glittering array of new ideas 
and new equipment. . . opening up a whole new range of opportunities for 
you. In the history of this event—there’s never been so much that’s really 
new and important. Join the 12,000- 15,000 leading industry people who 
make certain they attend this show seeking dramatic new products .. . 
new methods . . . new systems . . . mew ways to save and make money. 
Admission free to industry people. (Some exhibit space still available.) 


SPECIAL SESSIONS AT COLISEUM FOR CONTRACTORS AND DEALERS 
By request two sessions will be conducted on the mezzanine. Subject: 
“How to Meet Electric Heat Competition’; 3 to 5 p.m. Wednesday, 


April 6 for plumbing and heating contractors; 3 to 5:30 p.m. Thursday, 
April 7 for warm air heating and air conditioning contractors. 


MAKE YOUR HOTEL RESERVATION NOW Write O.H.I. Housing Bureau, 
c/o New York Convention and Visitors Bureau, 90 E. 42nd Street, New 
York 17, N. Y. for accommodations. Why not bring your wife too? 


SPONSORED BY 


OIL HEAT INSTITUTE OF AMERICA, Inc 


500 FIFTH AVE NEW YORK 36.N_Y LOngacre 4-3755 
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Valley Oil is First to get 
Ont Service Certification 


THE FIRST company to be awarded 
a Service Certification by the Oil Heat 
Institute of America was the Valley 
Oil Co., Middletown, Conn. Since 
this award was made, five other Con 
necticut companies have been certified 
and a certification examination has 
also been held in Orlando, Fla 
Service Certification is given to any 
oilheating firm whose servicemen have 
taken and passed the OHI sponsored 


THnthiiti) xs 


U.S. Patent No. 2,815,767 


HYDRAULIC 
DRIVE 
SYSTEMS 


for product pump 


and hose reel drive 


You can increase delivery speed 
as much as 30% when you 
install an Ardmore Hydraulic 
Drive System instead of 
mechanical drive. Proved on 
hundreds of installations. 
Ardmore Hydraulic Drive is 
virtually maintenance free since 
the system is self-lubricating 
and because of exclusive 
Ardmore zero-pressure idling 
by-pass design. Hydraulic drive 
in the reel compartment provides 
maximum safety in handling 
volatile liquids. 100% guaran- 
teed for performance when 
installed to Ardmore specifica- 
tions. For every delivery truck 
and transport need .. . for fuel 
oil, diesel fuel, aviation gasoline 
and related liquids. Write for 
complete information. 


ARDMORE PRODUCTS 
1831 SHERMER RD. « NORTHBROOK, ILL. 


Eastern Office 
612 Commerce Road, Linden, N.J. 
international Sales and Service 


132 


examinations qualifying them as oil- 
burner service technicians. 

Companies so certified are per- 
mitted to display a special seal on 
their trucks or office windows. Each 
serviceman is given a lapel pin and 
wallet card 


South Carolina Jobbers elect 


John Lenning 1960 President 
JOHN C, LENNING, Greenwood, was 
elected president of the South Caro- 


lina Oil Jobbers Association at the 


FLAWMABLE 


_f We oe 


_— 


e faster delivery 
e less maintenance 


e greater safety 
































annual meeting held in Columbia, 
January 14. This meeting marked the 
25th anniversary of the group. 

Other officers are T. H. Albe- 
nesius, Jr., Charleston, vice-president; 
Thomas R. Jackson, Williston; and 
W. L. Heinz, Columbia, executive 
secretary. 

Directors are John H. White, Van 
Noy Thornhill, A. Richey Ramseur, 
F. C. McMaster, R. E. Atkinson, T 
H. Albenesius, Jr., R. deG. Keenan, 
and L. A. Odom. 


Southeastern Wisconsin Ont 
names Ray Chappie President 
NEW PRESIDENT of the Oil-Heat In 
stitute of Southeastern Wisconsin, 
Milwaukee, is Ray Chappie, Chappie 
Oil Co. He was elected at the group's 
annual meeting January 28 along with 
Emery McNeil, vice-president; Alfred 
Hegeman, secretary, and Mel Popp, 
treasurer. 

The directors are Charles Matheny, 
Kenneth Kaul, C. D. Jacobus, Edward 
Umpir, Jack Conger, Harold Theisen, 
Harold Eisen, Cal Hartlieb, Don 
Dixon, and Jack Wilson 


Sales Representatives name 
Marvin Leffler as President 


NEW PRESIDENT of the Sales Repre 
sentatives Association, Inc., is Marvin 
Leffler, Long Island City, N. Y. Serv 
ing with him during 1960 will be O 
W. Dobson, Queens Village, first vice 
president; Herman J. Saffer, Brook 
lyn, second vice-president; Robert 
Muller, Flushing, secretary; and Phil 
Scharff, New York, treasurer 
Named to the board of directors 
were George Berger, Martin Brown, 
Joseph Gittler and Leon Weldman, 
all from the metropolitan New York 


area. 


Indiana Petroleum Association 
names Leonard Castle Secretary 
LEONARD CASTLE, editor of the Na 
tional Oil Jobber, has been named ex 
ecutive secretary of the Indiana Inde- 
pendent Petroleum Association. 

He succeeds William G. Thompson 
according to an announcement by 
Arnold Jones, Association president. 
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This little jiggerful is a pretty close measure of the average petroleum 
jobber’s profit per gallon. Lose it through spillage, pilferage or in- 
accurate measurement and you lose the profit on a whole gallon sold! 

Multiply this by the number of gallons one of your trucks handles. A small 
measuring error could give away $2,000 of your money in one year with the greatest 
of ease! 

This is why accuracy is the only important factor when buying a meter. All other 
factors, such as loss of head or a slightly lower price, take a back seat. 

Make sure you get true accuracy in three dimensions . . . accuracy at one rate 
of flow at any one time . . . accuracy over a wide range of flows . . . and most 
important, accuracy that’s sustained over many years, that doesn’t drift every time 
you turn your back. 

Neptune’s fine reputation and leadership is based on true three-dimensional 
accuracy. For positive personal proof, make your own tests. Keep comparative 
records. And ask your neighbors. 

Neptune oil equipment jobbers near you have all sizes for tank trucks, trans- 
ports, refuelers, bulk plants and terminals. 


NEPTUNE METER COMPANY 
19 West 50th Street * New York 20, N. Y. LIQUID METER DIVISION 
Branches and Jobbers in Al/ Principal Cities 





Executive Vice President Brockett 
ilso will be a member of the executive 
mmittee. Before joining Gulf at the 
beginning of the year, he had been 


v ANUFACTURERS president, director and chief executive 
ACTIVITIES fhcer of the British American Oil 


Co. Ltd., in which Gulf has a ma- 
Gulf Oil names new Director jority interest 
and elects Vice-presidents Both Roosevelt and Searls joined 
E. D. BROCKETT has been named a di the company during 1958. Roosevelt 
rector of Gulf Oil Corp., Pittsburgh will maintain liaison between the com- 
and Kermit Roosevelt and David T pany and governmental agencies and 


Searls have become vice-presidents ther countries in which Gulf does 


KEY TO 
MORE 
PROFITS 


Standardize on 


with patented green 
Honeycomb filter tubes 


e SIMPLIFY your inventory: have one reliable 
source of supply. 


e ASSURE _ trouble-free oil burner operation. 


® REDUCE needless service calls that eat up your 
profits. 


For over 25 years, Fulflo Filters and Honeycomb 
Filter Tubes have been FIRST in the industry 
offering easy installation, rapid element change, 
positive continuous filtration. 


Let us take your order at 
BOOTH 406 
NATIONAL OIL HEAT AND AIR-CONDITIONING EXPOSITION 


COMMERCIAL FILTERS CORPORATION 
Fh + Hforan-(rane + Deloak +» Michiana 
MELROSE 76, MASSACHUSETTS 


PLANTS IN MELROSE, MASS. AND LEBANON, IND 


business. Searls will continue as gen- 
eral counsel and be responsible for all 
corporate legal matters 


Firestone operating as 
consulting sales Manager 


G. A. FIRESTONE CO., West Hartford, 
Conn., is being operated by G. 
Firestone, who recently resigned as 
general manager, Acme Welding and 
Heating Div. 

Firestone, through a division, Metal 
and Allied Trades Sales Co., offers 
manufacturers free consulting services 
of men of wide experience in sales 
promotion, along with a plan under 
which it literally becomes the manu- 
facturer’s sales manager. The Fire- 
stone organization employs all sales- 
men required and directs all sales ac- 
tivities, including consultation about 
effective advertising procedures. There 
is nO compensation to Firestone other 
than commissions on sales produced 

John L. Clemmey Co., Inc., Mans- 
field, Mass., has opened Connecticut 
ofices in West Hartford Center and 
has retained Firestone in a consulting 
capacity on sales promotion methods 
to expand its facilities for manufac- 
ture of weldment fabrications, pres- 
sure vessels and tanks 


Mueller Climatrol promotes 


Jack Beck and Leo Winter 


SALES DEPARTMENT promotions 
Mueller Climatrol, Division 
Worthington, Milwaukee, Wis., re- 
cently were announced by Richard B. 
Schmidt, general sales manager. 

The new appointments include J. 
H. Beck, manager of distributor sales 
and Leo M. Winter, manager of deal- 
er sales. Reginald C. Drew, Melvin 
V. James and W. A. McLemore have 
been named regional manager—dis- 
tributor sales. All will operate out of 


the Milwaukee office. 


Winter 








Comfortable living for them, f 
MORE MONEY for YOU 


Install low-cost GM DELCO heating-cooling 














There are units to fit any heating system, new or old. 

















Cut costs—use same ducts for heating and cooling. 

Save space—choice of cooling coil sizes to stack on any 

furnace .. . up-flow, down-flow or horizontal. 

Remote condenser is weatherproofed for exterior in- 

stallation. 

Complete blower-and-coil packages for hot water and 

steam systems. 

Quality assurance . . . national-brand acceptance... HEATING 

backed by General Motors reputation. ) [ ICO 
Find out more about how you can profit with easy, low- COOLING 


cost Delco installations. Product of General Motors 
Get the facts on the complete Delco line of Air Condition- 


ing ... and Heating. Write, wire or phone for full details. DELCO APPLIANCE DIVISION 


visit US AT BOOTH 901 and 903 GENERAL MOTORS CORPORATION 
0O.H.1. SHOW - APRIL 4,5,6&7 Rochester 1, N. Y. 
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. . . . Manufacturers’ Activities 


National-U. S. Stockholders 
approve Sale to Crane Co. 
NATUS CORP. is the new name of Na 
tional-U, S. Radiator Corp., as voted 
upon recently by stockholders who ap 
proved the sale of the company t 
Crane Co 
Thomas M 


Crane, gave 


Evans, chairman of 
William T. Golden, 
chairman of Natus, a check for moré 
than $15 million in New York City 
completing the transaction 

Both men agreed that the merger 
was good for both companies. Golden 
said that Natus now will actively seek 
Accord 


ing to Evans, the purchase will en- 


new business opportunities 


hance Crane’s line of products and im 
prove the service now given to its 
wholesalers and distributors 

Decentralization of its manufactur 
ing and marketing organization have 
been announced by Crane Co., Chi 
cago. Wesley A. Songer, president, 
said the company has been formed 
into five groups, each with its own 
manufacturing, engineering, sales and 
control divisions. 


They are: Plumbing-Heating-Air 


conditioning Group, Johnstown, Pa.; 
Industrial Products Group, Chicago; 
Crane Supply Co., Chicago; Systems 
and Controls Group, headquarters to 
be named; and International Group, 
New York City 
This new structure unites Crane 
with the five firms acquired since last 
September: The Chapman Valve 
Manufacturing Co Springfield, 
Mass.; Pipe Fabricators, Inc., East 
Chicago. Ind.: The Swartwout Co.. 
Cleveland; National-U. S. Radiator 
Corp., Johnstown, Pa.; and Canadian- 
Pittsburgh Piping, Ltd 
[. B. Focke, former president of 
National-U. S. Radiator Corp., will 
head the Plumbing-Heating-Aircondi- 
tioning group. Its nine manufacturing 
plants consist of the two Crane pot 
teries at Trenton, N. J., and Colton, 
Calif., plus the following former Na- 
tional-U. S. Radiator Corp. facilities: 
Viking Air Products, Cleveland, resi- 
lential heating and radiation at Dun- 
cansvi Pa.; boilers and cast-iron 
on at Geneva, N. Y.: residen- 
ind commercial airconditioning at 


nville, Ill.. Drayer-Hanson, Los 


HERE’S YOUR LINE 
TO MEET 


CUSTOMER PREFERENCE 


Angeles; Marine Products, Middle- 
town, Pa.; and cast-iron residential 
and commercial boilers and heat ex- 
changers, New Castle, Pa. 

R. W. Lindsay has been named the 
group's director of marketing; L. N. 
Hunter, director of engineering; and 
L. L. Hotsenpiller heads engineering. 


Marcus Hook Refinery to treat 
Sun heating oil with Hydrogen 


SUN OIL CO 


“9 


Philadelphia, has put 
into operation a million dollar plant 
for the treatment of heating oils with 
hydrogen at its Marcus Hook, Pa., 
refinery. 

According to C. H. Thayer, vice 
president in charge of manufacturing, 
the process improves both color and 
storage stability of “Sunheat” blended 
fueloil. It also reduces the sulfur con- 
tent thus reducing odor 

The new unit is known as a hydro- 
desulfurizer. Hydrogen for the process 
is being supplied initially by Sun's 
petrochemicals plant at Marcus Hook. 
An alternate source will be the Sun- 
Olin Chemical Co 


°e« WITH MANY DESIRABLE DEALER AIDS 


Direct Dealer Franchise 
Complete Line—Oil— 


Anthracite—Gas Boilers— 
Furnaces—Cast Iron and Steel 


Cooperative Advertising Plan 


Equipment Display Plan 
Competitive Prices 


Field Assistance 


Dealer Sales and Service 


Bulletins 


experience 


* Consumer Acceptance 


You'll find many profit advantages as an e.f.m. dealer 
Write or call today for full information. 


TRIC FURNACE-MAN INC., EMMAUS, PA. 


Tha Viewel in 


TOMATIC 
HEAT 


Installation and Service Training 
Dependable Product—37 years 


FURNACE BURNER UNITS—BOILER BURNER UNITS—CONVERSION BURNERS 


OIL—ANTHRACITE —GAS 
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Shell “Certified Comfort” 
-the profit plan for fuel oil distributors 


“Certified Comfort” is Shell’s tried and 
proved program for building year-round 
volume and profits for fuel oil distribu- 
tors. It has been skillfully designed to 
benefit both customer and dealer. Here’s 
how it works: 

1. Customer gets steady, efficient heating 
with Shell’s super-refined oil, the modern fuel. 


2. Special additives in Shell’s premium- 
quality heating oil keep fuel filters clean. 


3. Customer pays no more than for ordinary 
heating oil. 


4. Customer is assured of premium service 
. . . including degree-day system deliveries, 
anti-corrosion treatment of fuel tanks and 
metered delivery receipts. 


5. For you, a full-scale cooperative advertis- 
ing program makes use of television, radio, 
billboards, newspapers and direct mail. 
Available to all distributors of Shell Heating 
Oils upon request. 


SHELL OIL COMPANY 


eloil 


Now’s a good time for you to contact 
your local Shell representative. You'll 
get full details. And remember, the 
“Certified Comfort” Plan is the Profit 
Plan for Shell Fuel Oil distributors only. 





. . . « Manufacturers’ Activities 


Cromwell Printery publishes 
Catalog for fueloil Dealers 


A CATALOG listing business forms spe 
cially designed for fueloil distributors 
has been issued by Cromwell Printery, 
Inc., Church at Bleecker, Albany 1, 








B.. Y. 

Among the items listed and de 
scribed are meter tickets, budget pay 
ment envelopes, budget coupon books, 
budget payment contracts, service or- 
ders, door hangers and other business 
records and forms. 


THE 


NEW 


No. 
OIL 


BURNER by 
ELECTROL 


Featuring 


3 MODELS 
2 to 20 G.P.H. 


THERMO CIRCUIT CHECK* 


which controls the burner at all stages 
—before, during and after operation. 


Complete flushing of wax from nozzle 
lines at every burner start. 

Automatic priming of fuel pump at every 
burner start. 

Fast flame cutoff when strainer clogs or 
in the event of low pump pressure for 
any reason. 

Easily converted to No. | 
in on emergency. 


or No. 2 oil 


and 


DEALERS! #2 oil 


TERRITORIES OPEN! 


Write at once for 
detailed information 
and FREE descrip 
tive literature 


VISIT US AT BOOTH 
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24 gph. 


® Nozzle cutoff valve directly 


furnaces, 


in back of 


nozzles. Prevents nozzle fouling with 
heavy oil drippage. 
items such as oil 


valves, nozzles and 


Use of standard stock 
heater, controls, 
pump. 

Absence of moving arms and rods and 
special pumps and heaters. 


Easily installed as a light oil burner. 


the finest and most complete line of 
burning equipment including warm air 
boilers and water heaters from .75 to 


ELECTROL BURNER MANUFACTURING CO., INC. 


RUTHERFORD, NEW JERSEY 
*Patents applied for 


+816 AT THE N. Y. COLISEUM 


Cold air is poured into cars parked at 
Bob's Drive-in restaurant, Fayetteville, 
N. C. Serving 14 cars at a time the 
cooling comes from a 30 hp Westing- 
house airconditioning unit. Underground 
ducts bring the air to the parking lot 
posts each equipped with two hoses. 
A damper in the hose outlet permits 
motorists to adjust amount of cold air. 


Series of service Schools 
are sponsored by Janitrol 


THROUGHOUT the spring heating and 
cooling schools will be offered at the 
factory of the Janitrol Heating and 
Air Conditioning Division, Colum- 
bus, O. 

Heating schools begin March 14, 
April 4 and May 2. They last for a 
full week with the first day devoted 
to fuels, combustion principles, vent- 
ing, and controls. The final day is 
spent exclusively on the construction, 
installation, maintenance, and adjust- 
ment of Janitrol oilfired equipment. 

The airconditioning schools start on 
March 21; April 18 and May 9 and 
the advanced cooling courses begin on 


March 28, April 25 and May 16 


Williams Oil-O-Matic holds 
sales School in Tiffin, O. 


REPRESENTATIVES of Tiffin Art Metal 
Co., Tiffin, O., recently appointed 
Midwest distributor, attended a sales, 
product, and engineering 
school at the plant of Williams Oil- 
O-Matic Heating Co., Columbus. 
The school was conducted by man- 


service 


agement and engineering teams and 
was divided into two four-day ses- 
sions in order to accommodate those 
attending. The Tiffin company has 
branches located in Dayton, Toledo, 
Mansfield, Columbus, South Bend as 
well as Tiffin. 
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BURROUGHS ACCOUNTING MACHINES ON 
DEGREE-DAY OPERATION PREVENT RUNOUTS 


The seene: Springfield, Massachusetts, where Swett Bros., Inc., operates a 
4-million-gallon fuel oil business. The job: combined degree-day accounting and 
accounts receivable. The equipment: two Burroughs Sensimatic 
Accounting Machines. The result: President R. K. Swett reports, 
**These fine accounting machines broke through our seasonal ‘log 
jam’ of paperwork. We now handle twice as many accounts as 
before, with the same help. The work load has leveled off. We can 
handle another thousand accounts. Most important, we have no 


runouts. Drivers return empty from properly dispatched runs.” 
R. K. Swett Burroughs and Sensimatic—TM’'s 


Swett Bros. is one of many fuel oil companies B 

helped to peak efficiency and data-processing £ 
economy by Burroughs office automation equip- . urrou hs 
ment. For details, action—and results—call our 


nearby branch now. Or write Burroughs Corpo- i) Corporation 


ration, Burroughs Division, Detroit 32, Michigan. 


“NEW DIMENSIONS / in electronics and data processing systems” 
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. . . » Manufacturers’ Activities 


Engineering test Facilities 
expanded by Lau Blower Co. 
LAU BLOWER CO., Dayton, O., 


ly completed a 35,000 cfm code tester 
. I 


recent 


largest of its type ever installed by 
the blower and fan firm 


This new tunnel and its adjacent 


facilities will supply more complete 


data on blower performance. The 
company now has four tunnels in op- 


eration for testing purposes. 


Both Class 1 and u blowers will be 


tested. All readings are made on a 


central control panel, which holds con- 
trols and instruments for the dyna- 
mometer, test blower, supply blower 
ind variable suction inlets 

William H. Wentling is the com- 
pany’s chief engineer; Montford S. 
Steeley is supervisor of engineering 
laboratories; and Robert McGonigle 


Is project engineer 


Bell & Gossett has Program 
to help Builders sell Homes 


BUILDERS of hydronic homes are to be 


aided by a promotion program de- 
signed by Bell & Gossett Co., Morton 
Grove, Ill. The program aims at cre- 
ating trafhe through the model home 
and providing a distinctive feature 
which identifies the home and the 
builder in the mind of the prospect. 

Numerous printed materials are 
available to the dealer at nominal cost. 
Included in the program are a variety 
of newspaper ad mats which tell the 
story of hydronics with space pro 
vided for an illustration of the home 
and the builders name; professionally 
prepared publicity releases; radio and 
television spot announcements; and 
indoor and outdoor signs for the 
homesite. 

Also, there is a complete manual 
for the builder's salesmen explaining 
hydronics; a 22-page flip chart with 
which salesmen can present the hy 
dronic story in visual form; and a 
4-page brochure on which the builder 
can imprint his own name. 

No product or company names are 
mentioned in any of the booklets or 
brochures. 


STOP TANK LEAKS 





-PERMANENTLY 
ONE MAN CAN DO THE JOB 


IN 30 MINUTES 





FIVE YEAR GUARANTEE 








with SID HARVEY'S 
PERMANENT TANK BOTTOM 


Seals entire bottom of any 275 gallon 
vertical oil tank. 








Stop tank leaks in one service call. 





AVAILABLE AT ALL SID HARVEY STORES OR BY MAIL VALLEN STREAM, HEW YORK 
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THE HEART OF EVERY 


DEPENDABLE 





Yes, Marlow’s mechanical shaft 
seal is designed to keep the liquid 
where it belongs—inside the pump 
casing and not in the bearings or 
on the floor! A unique material, 
called “Remite,” that was devel- 
oped in the Research Laboratories 
of Bell & Gossett, helps make 
this possible. Remite is a material 
that is almost as hard as a dia- 
mond and is compatible with al- 
most every liquid. Both of these 
properties help to make Marlow’s 
mechanical shaft seal virtually 
leakproof and one of the finest 


LONG-LASTING 
DIAMOND HARD! 


available anywhere in the world. 

This premium seal is standard 
equipment on all of Marlow’s self- 
priming centrifugal and end-suc- 
tion centrifugal pumps. This is 
just one of many reasons why 
Marlows offer a dependable and 
reliable solution to every pumping 


MARLOW pump... 


ne, 


F y a ' | oe 
= =e 
j wy = 


‘— 


problem. Because it is self-lubri- 
cating, routine maintenance is al- 
most completely eliminated. 

Today, research by Marlow and 
Bell & Gossett is constantly striv- 
ing to make a good product even 
better to serve you with ever in- 
creased efficiency. 


MARLOW PUMPS 


DIVISION OF BELL & GOSSETT COMPANY 


MIDLAND PARK, NEW JERSEY 
Morton Grove, Illinois * Longview, Texas 


Sh 
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Slant/Fin Radiator Corp. 
acquires additional Plant 
ADDITIONAL plant facilities have been 
acquired by Slant/Fin Radiator Corp 
adjacent to its Richmond Hill, N. Y., 
site. 

The company recently appointed 
Herb Steiner as assistant sales man 
ager. He had previously covered sec 
tions of Long Island and Connecticut 
for Slant/Fin. He will be responsible 
for expanding the firm’s educational 
clinic and meeting program 


American-Standard sponsors 
sales Contest for Dealers 


DIFFERENT trips for-two to vacation 
spots of their choice are offered as 
prizes in a sales contest for dealers of 
American - Standard 
equipment. 

Henry E. Rossell, Jr., Air Condi 
tioning Division general sales man 


airconditioning 


ager, explains that dealers earn points 
toward their trips based on purchases 
from distributors during the first five 
months of the year. 


Sound testing Laboratory 
completed by Torrington 


4 FULLY EQUIPPED sound testing labo- 
ratory has been completed by the Tor- 
rington Manufacturing Co., 
ton, Conn. The 


permits laboratory personnel to vary 


Torring- 
air-moving system 
static air pressure in the test chamber 
so that the pressure differential across 
an impeller unit can be set at any level 
between 0 and 6 inches of water. 
The laboratory includes a chamber 


whose ceiling and three walls are cov- 


ered with sound-trapping glass-fiber 
wedges and a separate control room 
for instrumentation and observation. 
The walls and roof are mounted on 
two inches of cork to provide vibra- 
tion isolation. The concrete floor floats 
on a 6” layer of glass fiber insulation 
and does not touch base or walls. 
The chamber has been designed so 
that the 


mounting arrangements for window 


staff can imitate actual 
and packaged airconditioners, space 


heaters and ventilators. 


"“SOD0OTMASIZER FOR 1960” LATEST PRODUCT 
OF ADVANCED ENGINEERING AND RESEARCH 


(®) 


t NO. 521-8 
PORTABLE 


© 
& 


Powerful turbine fan suction unit. 


IN COMPACT INDUSTRIAL CLEANING. 
CHECK THESE FEATURES: 


1 — Maximum filtration for lasting suction. 


Exhaust design gives controlled exhaust of clean 
filtered air, eliminating disturbance of dust ac- 
cumulation on basement walls and rafters. 


Easier handling because of its 
lightweight and compact design. 
Disposable paper filter bag 
eliminates messy soot disposal. 
Dollie has four swivel 

casters for finger-touch 
maneuverability. 


SOOTMASTER 


is the cleaner judged to be the most 

economical to use and is proclaimed 

to be the heating man’s right hand. 
Shown here is the Model 521-8 
Portable and Model 581 for 


heavy duty maintenance. Sev 
eral other models are available 


WRITE FOR DESCRIPTIVE LITERATURE 


Distributed in Canada by: 
imperial Refractories 
& Equipment Ltd. 
Refractories Building, 
Waterloo, Ontario 


“Inastercra 


INDUS TRIES/JINC. 
JOBBER & DISTRIBUTOR 


INQUIRIES INVITED 109 LANZA AVE., GARFIELD, N. J. 
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OIL BURNER NOZZLES 


—_ Nozzle a 1 Specialist 


ey ae a +4 


Complete and perfect atomization. 


Individually tested, BOSTON-APTHORP Nozzles deliver the correct 
gallonage, angle and type of spray, as marked. 


Nozzle tip made of one-piece stainless steel, resulting in: 


(a) Uniform expansion and contraction. 


(b) Less heat conducted to the inside of nozzle than with 
brass, thus eliminating varnish build-up on inside vital 
parts. 


(c) Long life because stainless steel is tougher. 

- 

4. Fractional gallon sizes furnished standard with Cy 
porous bronze filter. 


5. Available in hollow and solid spray and standard angles of spray 
30°, 45°, 60°, 70°, 80°, and 90°. 


HOLLOW SPRAY SOLID SPRAY 


The hollow spray nozzle is designed for daa The solid spray nozzle is designed for 
burners delivering a hollow air pattern. ° om, burners delivering a solid air pattern. 
All of the atomized spray is delivered to The atomized oil is delivered equally 
the outside of the cone of spray. throughout the entire cone of spray. 


Write for details 


BOSTON MACHINE WOK 
7-17 WILLOW STREET at) 


Sh 





BOSMACO 





. . . « Manufacturers’ Activities 


Davis Engineering Co. becomes 
Tube Reducing Corp. Division 


TRANSFER of all activities of Davis 
Engineering Division has been an 
nounced by American Metal Products 
Co. Davis is now a part of Tube Re- 
ducing Corp., a subsidiary of Ameri- 
can Metal Products, with main plant 
and executive offices at Wallington 
N. J. 

The move provides expanded re 
search and production facilities as well 
as the consolidated technical experi 
ence in the fabrication of tubing and 
heat exchange products. The Paracoil 
line of heat transfer equipment will 
be handled by an expanded staff of 


engineering representat Ives 


Protection Controls completes 
manufacturing Plant at Skokie 


A NEW PLANT at 7317 N. Lawndale 
Ave., Skokie, Ill., was recently com 
pleted by Protection Controls, Inc., 
Chicago. This expansion represents an 
increase in area for offices, engineer 


ing and assembly facilities 


The firm also announced the ap- 
Smith 
Chicago, and Instru- 
ment Service & Equipment Co., Cleve- 


pointment of Combustion 


Equipment Co., 


land, as representatives to handle re- 
gional sales of PROTECTOFIER combus- 
tion safeguard controls 


Hupp Corp. shortens Names 
of its operating Divisions 
DIRECTORS of Hupp Corp., Cleveland, 
have approved a program of closer 
identification between the parent com- 
pany and its divisions. Most divisional 
names will be shortened. 

Five of the seven divisions are af- 
fected by the move. Examples of the 
change are Perfection Division, for- 
merly called, Perfection Industries, 
and Typhoon Air Conditioning Divi- 
sion, formerly Typhoon Air Condi- 


tioning Co 


Ideal System Co. publishes 
booklet on business Records 
“HOW TO READ your business Rec- 
ords” is the title of a brochure pub- 





ial 


SEE ne THERMOLOK 
ADAPTO Transtormer 


Thermolok Adapto transformers 


will fit 80°, 


you service. 





of the burners 


Ask Your Jobber Today 


THERMOLO 
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lished by The Ideal System Co., 2437 
W. Pico Blvd., Los Angeles 6, Calif. 

It explains in digest form six basic 
sections of business records: sales, ex- 
penses, accounts receivable, accounts 
payable, profit or loss statement and 
finance statement. The brochure is 
free. 


Howell Electric Motors Co. 
purchases Leland Electric 


CHESTER BLAND, board chairman and 
chief executive officer, Howell Elec 
tric Motors Co., Howell, Mich., an 
nounced that the Leland Electric Co., 
a former American Machine & Foun 
dry Division, had been purchased by 
his company. 

Howell now hasthree wholly-owned 
operating subsidiaries and four manu 
facturing plants. The Ohio Electric 
Manufacturing Co. and its subsidiary, 
Kingston-Conley, Inc., had been ac 
quired earlier in 1959. 

This latest acquisition broadens the 
Howell line of integral and fractional 
horsepower motors and generators for 


light and heavy industry 


“ Booths 741-742 


OHI Show, April 4-7, 
New York Coliseum 


115 V and 220 V 


MANUFACTURING CO., INC. 
1099 Tulip Ave., Franklin Square, Long Island, New York 
March 
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Three of Ripley Oil Company's eight Macks line up to take on fuel for delivery throughout the 
big rural area serviced from the Ripley, Ohio, headquarters. Customer service rates high where 
fuel oil deliveries are concerned. That means using the most dependable trucks you can get. 


Dependable service 


Starts with dependable trucks 


“Dependable service makes old 
customers out of new, and our 
Mack trucks supply that depend- 
ability.” That statement’s from 
Mr. Richard Finney, president of 
Ripley Oil Co., Inc., of Ripley, 
Ohio. 

Ripley Oil operates in rural 
areas where operating conditions 
are frequently unfavorable. Yet, 
over the years, Ripley’s consistent- 
ly dependable service has resulted 


MACK 


for over 7 straight years 


by far in sales of 
diesel trucks 


MAC K 


FIRST NAME FOR 


TRUCKS 


in a steadily growing list of sat- 
isfied customers. 

You can be sure your customers 
get dependable service if Mack 
trucks do the job. Here’s why... 
a Mack truck is a quality vehicle. 
It is not just Mack-assembled — 
it’s Mack-bui/t. Mack manufac- 
tures its own engines, axles, trans- 
missions, cabs, and other compon- 
ents. Every vital part is built by 
Mack for Mack trucks alone. Fur- 


thermore, fuel oil distributors find 
that Mack quality means balance- 
sheet savings in repairs, parts re- 
placement, maintenance, fuel and 
downtime. 

Your Mack branch or distribu- 
tor will be glad to help you select 
the model best suited to your re- 
quirements. Mack Trucks, Inc., 
Plainfield, New Jersey. Mack 
Trucks of Canada, Ltd., Toronto, 
Ontario. 


7376 





. . » » Manufacturers’ Activities 


Fram Aire Corp. organized 
to handle air filter Line 


FRAM Aire Corp., Division of Fram 


Corp., Providence, R. I., has been or 
ganized to merchandise the line of 
germckilling air filters for aircondition 
ing and heating applications 

Officers of the new division are 
Steven B. Wilson, chairman of the 
board; C. A. Wilson, president; David 
C. Wilson, vice president and general 
manager; Ellis B. Scripture, vice presi 
dent-sales; and Jordan H. Stevens, sec 
retary-treasurer. 


John Wood Company organizes 
Pollution Control Division 


AN AIR POLLUTION control division 
has been organized at Bernardsville, 
N. J., by John Wood Co. The new 
division has been staffed with a team 
of engineers and scientists who will 
provide a complete engineering serv 
ice 

The company will have a line of 
pollution control products in produc 


tion soon 


Zone-A-Trol sales Brochure 
provided by Econo Products 
ECONO PRODUCTS CO., Division of Vik- 
East Haddam, 
has put together a 12-page 


ing Instruments, Inc., 
Conn., 
sales brochure telling the advantages 
of zone control in new or existing 
warm air or hot water heating and 
cooling systems 

The Zone-A-Trol booklet shows 
how to install the system and how it 
The bro- 


so shows the need for zone 


reduces fuel consumption. 
chure al 
ntrol in compensating for climatic 


factors and building design variations. 


Herrmidifier Company moves 
to new Plant in Lancaster 


THE HERRMIDIFIER CO., INC., Lancas- 


ter, Pa., recently moved into a new 
building which includes space for 
manufacturing area, warehouse, ship- 
ping facilities, executive offices, engi- 
neering and research facilities 

The company makes atomizing hu- 
midifiers for residential, commercial 


and industrial use 


Draft specification Guide 
published by Field Control 


A GUIDE covering draft control speci- 
fications for commercial and industrial 
heating systems is available from the 
Field Control Division, H. D. Conkey 
& Co., Mendota, IIl. 

The foreword describes the fuel- 
saving advantages of properly con- 
trolled draft. Complete sizing tables, 
application data, dimension data and 
a sample specification are included. 
Best location diagrams cover all in- 
stallations. 


Burner Nozzle and Accessory 
Catalog revised by Monarch 


THE OILBURNER nozzle and burner 
Accessory Catalog “O” has been re- 
vised by Monarch Manufacturing 
Works, Inc., Philadelphia, Pa. 

The most important revision con- 
cerns the standard F-80 oilburner noz- 
zles. More complete and detailed in- 
formation is included plus a simplified 
chart showing standard spray angles 
available for all sizes of nozzles 


Only ONE ... there's ONLY ONE Original 


SHELL- DESIGNED 
Combustion Head 


Absolute! SMOKE 


highest CO.! 


An outstanding contribution to Oil Heat. 
Field-tested through hundreds of thou- 
sands of installations operating at peak 


efficiencies! 


The Shell Combustion Head 
does not Cost — it Pays! 


The boiler you install is no better 
than its burner. 


Available to Burner Manufacturers Only— 


MODERN DIE & MACHINE CO. 


Boston 25, Mass. 
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WHEN COLD-WEATHER BUSINESS GETS HOT 


See the IBM Exhibit 

at the National Oil Heat 

and Air Conditioning Exposition, 
April 4th to the 7th, 

New York Coliseum, 


Booths No. 432, 434, and 436. 


eloil 


SERIES 


sax IBM/50 


gives you complete control of 
deliveries ... credit... billing 


In the fuel oil business cold weather means 
hot problems for an accounting system. A 
low-cost IBM Series/50 gives you busy- 
season control of every phase of your service 
and record-keeping operation. Series/50 is 
a complete system designed and priced to 
bring the economies of punched card ac- 
counting to the smaller company, 


Here's what Series/50 helps you control: 


e Automatic degree day determination of 
delivery dates 

e Preparation of preliminary routing 
schedules 

© Complete control over deliveries 

e Automatic invoicing 

e. Credit control through timely state- 
ments and credit reports 
Sales statistics—by customer, salesman, 
product and service 

® Fleet operation and expense reports 


In addition, Series/50 is ideal for payroll, 
commission accounting and stock control. 


To the advantages of low-cost punched card 
control IBM adds its concept of Balanced 
Data Processing— machines supported by 
complete services. For more information on 
Series/50 equipment, call your local IBM 


representative today. I ig M 


balanced data processing 
ha 





Names in the News 
(Begins on page 16) 

Robert R. Dial has been made field 
sales engineer, Scully Signal Co., Mel 
rose, Mass. His 
headquarters will 
be in Chicago 
and he will cover 
that metropolitan 
area and the 
states of Illinois 
and Missouri. He 
was formerly 
with the Indiana 
Oil Equipment Co., Indianapolis 

B.C. Barrowclough has been named 
manager of the product supply coor 
dination division, marketing operations 
department, Atlantic Refining Ce 
Philadelphia. The company has made 
the following additional appointments 
F. Grant Schnerr, Jr., special market 
ing coordinator, Virginia district; El 
mer H. Dudley, manager, Charlott 
district; and Charlton H. Bonham, Jr., 
direct marketing manager, Southern 
marketing region. 


STACK LOSS 
SLIDE RULE 


William H. Bohn has been ap- 
pointed assistant to the president, 
Hartol Petroleum Corp., New York. 
He was 
president, Preferred Utilities Manu- 


previously marketing vice 


facturing Corp., and had served on 
the Executive Board of the Oil-Heat 
Institute. He will direct Hartol’s ex- 
pansion program and coordinate the 
operations of the company’s terminals. 


Lawrence H. Baker has been made 
manager of branch sales, Chrysler Air- 
temp Division, Dayton, O. He joined 
the company in 1952 as a field engi- 
neer in the New York office. After 

ng with the Chicago and Miami 
offices, he became branch manager in 
New York and later was manager of 
field sales, applied machinery and sys- 
tems department. 


Fred Ebers has been appointed re 
gional sales manager for New Jersey, 
American Tube Products, Inc., West 
Warwick, R. I. He will handle the 


line of Extrol expansion tanks, water 


Edward L. Falls, Jr., has been pro- 
moted to executive assistant to the 
general manager of Motorola’s Com- 
munications Division, Chicago. As a 
vice president of Motorola Communi- 
cations & Electronics, Inc., a wholly 
owned subsidiary, he has been man- 
aging sales in the southern states. He 
will now be in charge of the com- 
pany’s new product development pro- 
gram. Taking his place with the sub- 
sidiary is Robert N. Swift, who is 
succeeded in the midwest by Robert 
F. Davis. 


Jack S. Routh, Jr., has been elected 
president, Metropolitan Petroleum 
Corp., Oradell, N. J. He also is ex- 
ecutive vice president of Pittston Co., 
the parent firm. 


Alex A. Diffey has been named as- 
sistant general manager of marketing, 
Esso Standard Oil Co., New York. 
He succeeds George W. Butler, who 
has been named deputy coordinator 
of world-wide marketing, Standard 


heaters and other hydronic accessories. Oil Co. (N. J.). 


r.- PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
in gaining you competitive leadership and 
neighborhood recognition of your c t 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
COz without objectionable smoke do away 





as a heating expert. The combustion-testing 
kit shown here contains precision-made qual- 
ity instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal. 

The kit contains the well-known FYRITE CO2 
Indicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


with g k, and “hit and miss’’ fumbling 
in adjusting for clean firing. The “Scale of 
Soot" which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var- 
tous burners and types of heating systems. 
This amazingly simple method of oil burner 
adjustment is the greatest advance in com- 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this “up-to-the-minute” combus- 
tion-testing kit. 


For complete information on this and other new tune-up equipment— 


write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. © PITTSBURGH 8, PA. 
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KING 


FILL ALARMS 


CHOOSE 


KING FILL ALARMS 


with NEW Improved Type “R” Whistles 
YOUR BEST BET 
With today’s accent on higher pumping 
speeds...faster deliveries, you're miles 
ahead with KING FILL ALARMS. They 
have proven superior in thousands of 
installations from coast to coast. 
Here’s why: 
Whistle signal is distinct . . . Unfail- 
ing... sounds off while tank is filling 
— stops when oil reading reaches 
capacity level. 
Comes in three models: 16 sizes — 
there’s a King Fill Alarm for every 
need. 
WRITE FOR DESCRIPTIVE LITERATURE 





OIL EQUIPMENT MFG. CORP. 


169 DERBY AVE. 


NEW HAVEN, CONNECTICUT 








UNRESTRICTED FLOW 


PHILADELPHIA 


mean 
fast 
deliveries 


Dave time at the delivery point, and 
That is the con- 
sensus of tank truck operators every- 


” 
you save money. 


where, and it is one of the many ad- 


vantages of Philadelphia Hose Reels. 





Self Aligning Ball Bearing 





SECTION THROUGH REEL 











Unrestricted passageway is clearly 
shown on the sectional view of the 
spindle and seal. Note the long radius 
curvature of the elbow, free from re- 
striction. A self-tightening Neoprene 
seal is used. It is tight at high or low 
pressures and will run for many years 
without any signs of wear or leakage. 
Note that the ball bearings for the 
spindle are outside the passageway 
and not in contact with the fluid. 


The actual fact is this: when a re- 
stricted flow reel is replaced with a 
Philadelphia Hose Reel, the resulting 
full flow means faster delivery—without 
changing either the pump or the hose. 


Philadelphia Reels are light in weight 
and are built like a fine automobile. 
All parts are made of steel, malleable 
iron or bronze (no cast iron is used). 


All shafts and bearings are equipped 
with ball bearings with hardened and 
ground races. Seven ball bearings are 
used on each reel. This means the reel 


HOSE REELS 


will last many times longer than one 


equipped with plain bearings. 


Prices No Higher. Quantity produc- 
tion of standard parts, plus many 
years of experience, enables us to 
build these high-grade reels at prices 
competitive with and in many cases 
lower than other makes. Philadelphia 
Hose Reels are made in all sizes from 
1” to 3” with hand or power drives— 
electric, air or hydraulic. Under- 
writers’ approved explosionproof 
motors when required (any voltage). 
Send for Bulletin No. 171. 


PHILADELPHIA VALVE COMPANY 


24977 €. 


ONTARIO STREET, 


PHILADELPHIA 34, 


Manufacturers of Reels & Valves since 1922 


Pacific Coast Distributors: 


Oil Marketing Co., 
Howard Supply Co., 


325 Fremont Street, 
5125 Santa Fe Avenue, 


San Francisco 6, California 
Los Angeles 11, California 


New England Distributor: 


Northeastern Petroleum Service & Supply, Inc, 37 Brockley Road, Jamaica Plain 30, Mass. 
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. Names in the News 


Otto P. Gans has been named man 


ager of the Albany, N. Y., 


sales dis 


trict, Sun Oil Co., Philadelphia. Other 


Sun appointments include: Rudolph 
G. Ernst, district manager, Rochester 
N. Y.; Russell D. Bonney, manager 
Portland, Me., sales district; Philip T 
Ernst, manager-distributor sales, New 
York sales region; Ernest R. Johnson, 
N. Y. sales dis 
trict; E. Thomas Lillard, district man 
ager, South Amboy, N. J.; and Hou 

ard G, Carlson on special assignment 


manager, Oceanside, 


in the company’s Long Island City, 
N. Y. district. 


Richard H. Weber has been elected 
president, Consolidated Industries 
Corp., a subsidiary of Welbilt Corp., 
Maspeth, N. Y. He was formerly vice 
president and sales manager of the 
company. 


W. F. Burke has joined the Liquid 
Meter Division, Neptune Meter Co., 
New York. He will assist C. W 
Fisher, distribution-service manager, 
in coordinating all phases of service 
to the company's meter customers. 


WHISTLER 


Union Electric Corp. 


J. H. Kiegel has been named dis- 
trict sales manager, Roper Hydraulics, 
Inc. He will head the newly estab- 
lished sales territory in Northwestern 


Illinois with offices in Rockford, Il. 


Douglas K. 


pointed contract sales manager for 


Ridley has been ap- 


automatic control equipment produced 
by Brown Instruments Division and 
other Industrial Products Group units, 
Minneapolis - Honeywell Regulator 
Co., Minneapolis, Minn. He joined 
the Commercial Division in 1947 and 
served as regional sales manager in 
Dallas and Chicago prior to his pres- 
ent assignment. 


Ivan J. Laucik appointed Chicago 
representative for Duo-Therm heating 
equipment made by Motor Whee! 
Corp., Lansing, Mich. 
Tempco, Inc., Fernwooa, Pa., 
named distributor in Philadelphia trad- 
ing area of heating and cooling equip- 
ment made by Williams Oil-O-Matic 
Heating Co., Division of National 


Howard A. Parker has been named 
manager of coordination and supply 
planning. Standard Oil Company 
(Indiana), Chicago. Before this ap- 
pointment he had been assistant to 
the general manager of manufactur- 
ing, American Oil Co. 


Edward Lepowsky, Flushing, N. Y.. 
named sales representative for the 
New York City and Long Islar.d areas 
for Field Control Division, H. D. 
Conkey & Co., Mendota, IIl 


Arthur E. Duwe, Milwaukee, ap- 
pointed representative for Stoddard 
Industries, Cudahy, Wis., in Milwau- 
kee and surrounding Wisconsin terri- 
tory. A. P. Equipment Co., St. Louis, 
Mo., will represent the company in 
the area surrounding St. Louis. 


Hal Cowley has been named opera- 
Ardmore Products, 
manufacturers of 


tions manager, 
Northbrook, _IIl., 
hose reels and hydraulic drive systems. 
Cowley will direct all areas of com- 
pany operation, other than sales and 
engineering. 





QUICK HEAT 


MONOGRAM has. . . 


LITE-CAST 


COMBUSTION CHAMBERS 





Ge} lem aia: 


| TONGUE & GROOVE 


331 Standard Designs and 
sizes of LITE-CAST Insulating 
Refractory Combustion Cham- 
bers for ALL Boilers and 


Furnaces. 


_ 
| 
| SIDE — 


BETWEEN 
FLOOR , WALLS 


-75 TO 


DOUBLE SEAL 


23 GALLONS 


| PRE- CAST FLOOR 
PER ° 


AIR SPACE 
| BENEATH FLOOR 


Model E, the only whistle you can 
install without disturbing the 
present piping. Model D for 
new installations. 


U.S. Pat. No. 2875423 





APPLIED MECHANICS COMPANY 


381-389 CONGRESS ST., BOSTON 10, MASS 


Pere: % = apenas 


MONOGRAM PRODUCTS CO., INC. 


731 NORTH 35th STREET, PHILADELPHIA 4, PA 











Blue Ribbon LH Series . . . Oil or Gas-Fired 


Features Lo-Hi-Boy design with return air 
compartment. Small, compact units .. . de- 
signed for standard installations . . . deliver 
high heat output. The oil unit features a 
Cerafelt Combustion Chamber. 


Blue Ribbon SCO Series . . . Oil Fired 


This dual purpose, oil-fired furnace can be 

used as either a horizontal or counterflow 

unit. Stocking the SCO reduces your 

inventory . . . yet increases your stock .. . 7) GS Horizontal Gas-Fired 

because each unit can be used for either ) Sectional type heat exchanger and cast 

of the two applications. , iron drilled port burner. This horizontal 
furnace is the answer to your crawl space, 
ceiling and attic requirements for a gas 
unit. 





CG Counterflow Gas-Fired 


Slotted cast iron burners and drawer type 
blower. The ideal solution to critical space 
problems requiring ground floor installa- 


tion. Fits easily into alcove, closet, or 
WINTER AIR CONDITIONERS 


utility room. 


SINCE 1850, ONE OF THE LEADING MANUFACTURERS OF HOME HEATING EQUIPMENT 


The Thatcher Full Line includes units for oil and gas; 

in Lo-Hi-Boy, Horizontal and Counterflow models. They meet 
today’s trend to small compact units with high heat output. 
Thorough engineering with balanced components, careful 
assembly and inspection insure satisfactory on-the-job operation. 
All models factory assembled and wired. Write for details. 


THATCHER FURNACE COMPANY 


Dept. FO, Garwood, New Jersey 
BOILERS - FURNACES ° AIR CONDITIONERS 
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Age of Oil Heat 


(Begins on page 75) 


“all-oil powered house” that could 
comprise refrigerators, clothes driers, 
and air conditioners, all operated by 
oil, Even electrical generating appara- 
tus working through that new scien- 
tific miracle—the fuel cell 
day be energized by oil. 


may some 


Admittedly, this is gazing very 
deeply into the crystal ball, but I do 
it to remind you that ours is by no 
means a dead-end, single-use product 
Its future potentials have not even 
been explored. There is no ceiling on 
heating oil possibilities. 

Besides research, the oil companies 
mobilized to support heating oil in an 
other effective way, through the Na 
tional Fuel Oil Council. The Council 
is now financed by 12 refining com- 
panies. I am proud of Gulf’s partici 
pation in its formation and in the ac 
tive part we took in its predecessor, 
Oil Heating Market Reports. Today 
we are working to increase its mem 
bership and thus its financial strength 


There is every reason to believe that 


the consolidation of the Council with 
other industry groups into one all- 
inclusive organization can be made a 
reality in the future. Eventually I am 
sure this will come about, and that it 
should come about. But I caution you 
that human beings are involved, diplo- 
macy and legwork are involved, and 
that such a combination appears un- 
likely as soon as sometimes mentioned. 
In the interim, each existing group is 
in fact contributing to accelerat- 
ing our momentum—in research, pro- 
motion, and selling effort. 

For the present you Baltimore peo- 
ple naturally want to know, “What is 
the National Fuel Oil Council going 
to do for us?” As you are already 
aware, this organization is not a give- 
away charity. The Council levies as- 
sessments of 1 cent per barrel on 
heating oil sold in a 22-state area by 
its refiner members. Out of this assess 
ment it matches any amount raised by 
a local organization, such as your own, 
for the promotion of oil heating. 

This has proved highly effective 
in widely differing areas. The Metro- 
politan Boston group raised $171,115 





VIKING 


TRUCK PUMPS 


The right size for every need... 


bo] OF Bol @) 
G.P.M. SIZES 


Fig. 124 


yielers tel) 
G.P.M. SIZES 


which gave them a total of $342,230 
to invest; with that sum the experi- 
enced Bostonians made a substantial 
impact on their market. At the oppo- 
site end of the scale, Fredericksburg, 
Virginia, raised $1,500, and the local 
group used their resulting $3,000 with 
utmost efficiency. 

Now in conclusion, let’s cast our 
eyes to the future. The decade of the 
1960's looms as the great opportunity 
for oil heat if we act effectively. 

On the subject of price, time and 
economic pressure appear to be work 
ing in the favor of home heating oils. 
Your product benefits from the more 
flexible and economical methods of 
transporting bulk liquids by ocean 
tanker, barges, and trucks. Over the 
years the operation and maintenance 
of this transport equipment should 
contribute to a price advantage for 
you compared to systems relying on 
high-cost, fixed installations. The econ- 
omists tell me this is a built-in asset 
of fueloil that should grow in value 
Let us get our own operations on the 
most economic base possible to take 
full advantage of this trend. 

This same transport flexibility will 
give you an extra advantage for rapid 
penetration into new markets beyond 
the suburban areas. In these regions 
between cities, sometimes called “in- 
ter-urbia,” an immense amount of new 
building is forecast. Oil heat can reach 
many of these new homes first, and do 
the builder a favor by letting him 
complete and sell his structures im- 
mediately. Those of you who capi- 
talize on the increasing exodus from 
the cities can pioneer in a mushroom- 
ing market. 

Perhaps our biggest problem in the 
1960’s will be psychological, namely, 
to turn around our own beliefs to the 


NO SPEED INCREASERS REQUIRED. CONNECT THE VIKING TRUCK PUMP point where we ourselves truly accept 
DIRECTLY TO TRANSMISSION THROUGH POWER TAKE-OFF 
Specity Viking Pumps for top service on all truck sizes up through big transports. They're 
long-lasting pumps—many outwear the trucks on which they're mounted. That's one reason 
Vikings are favorites of truckers with experience. Profit from others’ experience and 
specify Vikings! 


WITH VIKING PUMPS YOU ALSO GET: 


@ Fast, positive delivery 


© Revovabie casing for handy pert locations. © satety vaive on pump head 


@ Large mechanical seal type pumps equipped 
@ Integral thrust bearing of sturdy construction with aluminum brackets for lighter weight. 
For information on Viking Truck Pumps, write for new catalog GEE 


VIKING PUMP COMPANY 


Cedar Falis, iowa, U.S.A. In Canada, it’s ‘‘ROTO-KING’’ Pumps 
Offices and Distributors in Principal Cities * See Your Classified Telephone Directory 


oil heat as the most modern of fuels. 
We need to prove this to ourselves, to 
educate ‘our organizations in it, and 
to demonstrate it by enrolling for- 
ward-looking young men, including 
¢ 2 extra long packing box or mechanical our own sons, in our businesses. Be- 
cause if we do not believe in our 
product—if we allow ourselves to be- 
come victims of the effective propa- 
ganda of other fuels—then never in 
this life can we get others to accept it. 


(Please turn to page 154) 


March 
1960 








+4 TOTALLY NEW....... 
N FLX SETTING NEW STANDARDS OF SAFETY IN 
RESIDENTIAL WATER HEATER PROTECTION 


SI SERIES 


automatic = 
reseating act" leamaonen i 
temperature 
and pressure 
relief valve 


Here's a relief valve engineered with a fresh 
outlook on hot water heater protection. The 
NFLX upgrades relief valve performance... 
raises safety margins in heater protection to 
approach instrument-like perfection. 


Take a look at the features which make the 
NFLX the optimum in automatically reseating 
temperature and pressure relief valves . . . 


Full 14” Seat Diameter: Assuring instant full 
relieving capacity. 


Larger Flow-Ways: Precision cast valve body 
has larger flow-ways for maximum per- 
formance despite possible liming and scale 
accumulation. 


Body Seat Elevated Above Drain Outlet: Pre- 
vents accumulation of solids around seating 
surface. 


Newly Designed, More Powerful Thermo- 
static Element: Provides 35% more ‘‘push’’ 
for quicker more positive temperature relief. 
Solid-filled element has no liquids to leak... 
remains accurately sensitive for the life of 
the valve. 


Tested Under Severe Laboratory Conditions: 
The NFLX has been subjected to stiff qualify- 
ing tests before release to the trade, thus 
the NFLX fully meets all standards of FHA, 
AGA requirements. Provides more than ade- 
quate protection as specified by ASA-1958 
and FHA MPS-300. 


Another quality-first product in 


INDUSTRY’S WIDE, WIDE LINE 
OF AUTOMATIC VALVES 


A. W. CASH VALVE 
MFG. CORP. 

666 E. Wabash Ave. 
Decatur, Illinois 


A 





Servicing 
Oil Burners 7 
YOU NEED THIS 


Only if our entire organization 
faith in the superior cleanliness, 
pendability, safety, economy of hi 
heating oils, can we persuade cu 
tomers to buy those qualities with 
their dollars. 

Both refiners and resellers need to 
cooperate in the equipment program 
We refiners must show faith by in 
tensifying our efforts to create better 
oilburners. On the other hand, I hops 
you dealers and distributors recognize 
your responsibility to continue to sell 
burners, not only the improved ones 
of the future, but the best of the 
equipment now available. The large 
investment in equipment research can 
guarantee nothing without a similar 
dedication on the part of the dealer 
to sell aggressively and render the 
finest possible delivery and burner 
service to all customers. This is our 
route to establishing oil as the care 
free, economic fuel. 

Finally, to capture the happy future 
I have suggested, let's all support and 
help enlarge the industry's coopera 
tive program, This means an effort by 
refiners to extend the membership of 


ady 20 page Catalog chock-full of Popular 
\ RePLA 


CEMENT PARTS and SERVICE T00Ls 
to make your Servicing easier. 
@ FUEL UNIT PARTS 


e CONTROL PARTS 


© CIRCULATOR PARTS @ SHAFT SEALS 


© STRAINERS 


© GASKETS 
© IGNITION TERMINALS 


Your friendly Oil Burner Jobber stocks the 


HYDROVALVE Line. 


f 
)\ Ask him for a copy of Catalog #60, or write direct. 


h Ay drovalve co. 


1319 Utica Avenue, Brooklyn 3, N. Y. / BUckminster 4-1330 


the National Fuel Oil Council to in- 
clude more supporting companies, so 
that our financial contributions can 
be larger. We have already raised the 
membership by three companies in the 
past year. An equal effort is required 
by dealers and distributors to enroll 
every element of the local heating oil 
industry. The prize we are aiming for 
will not just drop into our laps. It 
will take every ounce of brain and 
muscle in the industry to grasp it. 


There 


riders 


simply cannot be any free 


In so far as my own company is 
concerned, I assure you that Gulf is 
dedicated to the oil heat future I have 
just discussed. I am convinced that 
with awakened and combined indus- 
try efforts we can overcome the past 
errors and the omissions which have 
restricted our markets. Today we are 
just creeping, but we have begun to 
Next year we will walk. The 


year after we will run. And if we go 


move 


on down the field as a team, with no 
one idling on the sidelines, nothing 
can stop us from turning the 1960's 


into a new age of heating oil profits 


Do Accounts tell All? 
(Begins on page 77) 


substantially higher for Unit 3 than 
for Unit 2. If this factor were dis- 
counted both units would operate at 
approximately the same cost per gal- 
lon. 

“Well,” you say, “all this is fine 
it would be wonderful to have this in- 
formation every month but how can 
we possibly afford to keep such a com- 
plex system. We would have tc take 
inventories all the time, our drivers 
would spend their time making out re- 
ports instead of delivering oil. How 
many office people would we have to 
hire to keep all these records? Further- 
more, how do we go about changing 
over to such a system? Our present 
bookkeeper isn’t qualified to do it and 
public accountants cost a fortune! 
Anyway, I am so close to this business 
that I can tell how we are doing. If 
anything goes sour I'll know it before 
the records show it.” 

Actually, there’s an element of 
truth in each of these statements. Let 
me first of all point out that the fel- 





Satisfied Customers With 


a Boeck - 


WARM AIR MODULATION 


Eliminates nuisance service calls — gives 
our customer highest quality warm air 
eating performance by automatically 
regulating blower speeds. 


@ CONSTANT CIRCULATION 


@ EVEN TEMPERATURES 


— 


C-85-FB 
OIL-FIRED 
85,00C Btu 
Output 


@ sToPs DRAFIS @ SERVICE FREE @ ELIMINATES NOISE 


NATIONAL MODULATION COMPANY 
2726 NORTH HIGHWAY 61, SAINT PAUL 9, MINNESOTA 
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Get the ¢ 
CALL, WR 


ox 


OR wine Now: 


FLOOR FURNACE 
with a FILTER 


ONLY G/A HAS THESE ADVANTAGES 


30° HIGH .. 16¥2"" below joist. 
INSULATED JACKET 
CIRCULATED, FILTERED AIR 

QUIET OPERATION 

RETURN AIR OPENING ... 

to facilitete a return-duct if used. 
EASY ACCESS 

for filter removal or furnace service from 


top. 
@ PRE-ASSEMBLED & WIRED 


GENERAL AUTOMATIC PRODUCTS 
CORPORATION 


2300 Sinclair Lane 
Bai . 
EAstern 7-7703 
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GEM Combustion Chambers 
are engineered refractories 
built for performance and de- 
signed for easy, fast installa- 
tion . . . highest combustion 
efficiency for high or low- 
pressure bumers, 


Call on GEM 


COMBUSTION 
CHAMBERS 


ENGINEERED TO 
YOUR REQUIREMENTS 


. .. GEM engineers are at your 
service for special designs . . . 
developing new units or re- 
designing to reduce assembly 
costs. Send us your prints. 


Shortest route to 


BIGGER PROFITS: 


Time saved enroute means money in your 
pocket! Save time normally used on unneces- 
sary backtracking and duplicate runs — use 
Du Mont 2-Way Radio. With 2-Way Radio you can 
have continuous contact between driver and 
headquarters for rerouting instructions, pick- 
ups, extra deliveries, etc. 2-Way Radio is the 
nearest thing to having your office phone in 
every truck — its so convenient, economical 


and useful. 


Write for details 





GEMCO BOND 





QQ 8 s/, 
Y G eS M Ye your = 4 
apes. 


Crs) 
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SINCE WAH 1907 


BOX 500 


refractory cement 
insures maximum 
bonding strength. 


Mobile Communications Division 
Allen B. Du Mont Laboratories, Inc. 750 Bloomfield Avenue, Clifton, N. J. 
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Chapters 


Fireboxes 
Draft 
Wiring 
Motors 
Controls 

. 





Only $2.00 a copy ° 


REPRINTS OF THE BEST MATERIAL 
THAT HAS EVER BEEN PRINTED! 


Here's A Valuable Book... 


The Second Edition 
of 


"Better Oilheating’’ 


This collection of articles from FUELOIL & OIL HEAT and its pred- 
ecessors is without a doubt the most valuable ever put together 
under one cover. Many of the articles were originally printed many 
years ago and they contain valuable information no longer avail- 
able from any other source. These are not just articles but basic, 
sound principles as valuable today as they were years ago! 


On: 
Better Oilheating is a book for dealers, service managers, service 
men and oilburner service schools. Bound in attractive paper cover 
8%” x 11”, over 100 pages, 125 illustrations, tables and many 
service hints. Order a copy for yourself and your key people 
today. ONLY $2.00 A COPY! 


Nozzles 
Baffles 
Pumps 
Efficiency 
Heating 


Send your remittance to: 


°° * fueloil & oil heat Je n'y. 
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. - « « Do Accounts tell all? 


low who is so close to his business that 
he can always tell how it is doing is 
subject to an accident or illness that 
may take him away from the business 
for a long time. What happens then? 
He will have to find a replacement, 
and although the new man may be 
very good, he will not have had the 
close contact with the business that 
the owner has and if things go sour he 
may not realize it until too late. 
Making the change-over requires 
considerable study because at the same 
time your office procedures and meth 
ods should be given a thorough review. 
Your public accountant should be con- 
sulted, and provided he feels the new 
system has merit, he would proceed to 
Most 


work of 


supervise the change. account 


ants thoroughly enjoy this 
type, and as it would come during the 
slack season of the accountant as well 
as the fueloil industry, you should be 
able to obtain 


API manual outlines suggested pro 


prompt service. The 
cedures and illustrates a complete set 
of forms required. 

Once this 
much extra work is going to be re- 


system is set-up how 
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“What does it do?” 
Shhhhhh! 


quired to operate it? We can break it 
down into six items: 

1. Your daily sales summary would 
have to be broken down by products 
both as to quantities and dollars. The 
use of well designed forms and the 
right type adding machine will speed 
this operation and will also prove the 
accuracy of the extensions of the in- 
dividual sales slips. 

2. All purchases of products for re- 
sale will have to be allocated by each 
product handled depending on the 
type of the business, and in the case 
of oil purchases the quantities would 
also be recorded. Ordinarily this would 
usually involve merely the use of sev’ 
eral additional columns in the voucher 
register. 

3. Inventories of oil and other liquid 
products should be taken each month 
(each week is preferable if you wish 
to have good inventory control). Ordi- 
it will not be 


narily necessary to in- 


ventory parts, burners, etc. except at 


the end of the year A record of ma- 
terials and labor going into each job 
would be kept which would be the 


basis for determining the direct costs 


and gross profit of this division of the 
business. 

4. Each driver will turn in a daily 
report which will give details of any 
expense on the truck, the meter read- 
ings, mileage, number of stops, gallon- 
age loaded and gallonage delivered. 

5. Payrolls and expenses will be di- 
rectly allocated to the various func- 
tional controlling accounts and vehicle 
and delivery expenses will be segre- 
gated by the individual units operated. 

6. From this data developed by the 
other five operations the bookkeeper 
will prepare monthly statements show- 
ing profit for the months, sales and 
gross profits by product line and a de- 
tailed record of vehicle and delivery 
costs. 

None of the first four operations 
either individually or collectively 
should build up the overhead cost to 
any material degree, The fifth and 
sixth relating to allocation of expenses 
and preparation of monthly reports 
will increase the load on the bookkeep- 
ing staff and may require some extra 
part time help. However, it is also pos- 
sible 


that 3 a } thorough overhaul and 
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mill 


HAY WARD 


Rotary Atomizing Burners 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 


Boiler-Burner Units 
200 to 2000 Sq. Ft. EDR Steam 


¥%, to 12 Gph 


¥%, to 10 Gph 


Write for franchise information: 


HAYWARD OIL BURNER CORP. 
19 Spring Pears Taunton, Mass. 
anch Office 
86 Kirkland St, Cambetdee, Mass. 














MCLARTY DR 


MC LAR 
2550 Dickman Rad., 





T BOOSTERS 


Ve — AND QUIET 


STEMS 


Battle Creek, Michigan | | / 


ADJUSTABLE 


Ventilated 
Plates 

KEEP MOTOR 
COOL 
Enough for 


Tongue and 
grooved sections 
with floor. 


The NEW 4-piece 
FLAME CHIEF 


COMBUSTION CHAMBER 


each 


Special white insulating material gives 
quick surface temperatures. 


Rubber @ In 9 sizes: inside diameters of 9, 10, 11, 


Mounting 12, 13, 
No Special Oil Needed @ Wall thickness 2”. 
tor Cool Enough Motor 


. LLL 
Bearings onrneerrerrrrorornonrnelt 
Uh 





14, 15, 16 and 17 inches. 


Wh 
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yen Write for literature. " 
/ IRON-HIDE REFRACTORIES, Inc. | 
y Dock Street, Matawan, New Jersey { 
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The NEW fourth edition of the 


BEACON BOILER 
(Reference) BOOK 


Cap Rates and specifications up to 3,000 sq. ft. 


steam and equivalent hot water. 


1335 A\COW | Over 12,000 Boilers—new and old, current 


1B OWLER and obsolete. 


Kefeunce Models, firing data, sizes, smoke pipe and 
chimney data. 

















More than 600 manufacturers’ trade names. 
Over 300 manufacturers, from "A" to "Z". 


Data on virtually every heating boiler manu- 
factured since the Boiler Industry began. 

















The price—only $5.00 a copy, plus 25¢ to 
cover postage and handling. 








(To insure prompt delivery please send remittance with 





Send your | Please ship me ................... copies of the new fourth edition 
order and | of the BEACON BOILER Reference BOOK @ $5.00 each. 


remittance 
to: Nome 
FUELOIL 
& 
OIL HEAT 


Address 


9 Wet A®th SH 
Klaus Vark 24 AY 
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streamlining of your office procedures 
will result in enough time saving to 
completely offset the additional work 
brought about by developing this ad 
ditional tool for management. The 
proper use of well designed forms, 
office machines and equipment can 
tremendously increase efficiency 
Having already accused many of 
you of keeping inadequate records | 
might as well complete the insult by 
stating that many of your office pro- 
cedures are wasteful, inefficient, non- 
productive and out-of- 
date. This opinion is no reflection on 


completely 


any of you directly, but it is based on 
observations of many small one-man 
businesses over a period of years. To 
ask a 


few questions, If you can answer the 


prove my point I would like to 


majority of these questions in the af 
firmative you are not guilty of poor 
office procedures, There are fifteen 
questions—if you can get 8 or more 
“Yes” then you will pass the test. 

1. Do you, at least once per month, 
reconcile the quantities of your oil 
purchases, sales and inventories to de 
termine the amount of shrinkage? 

2. Do you check the cash and 
charges turned over by each driver 
against his meter readings? In the ab 
sence of a meter are any steps taken to 
verify that all deliveries are accounted 
for? 

3. Do you prove that the individual 
charges to customers have been cor 
rectly extended? 

4. Are your accounts receivable 


Venango REFRACTORIES 


proved at least once a month and all 
delinquent accounts reviewed? 

5. Are your daily transactions with 
respect to accounts receivable handled 
in such a way that a daily control of 
the total outstanding accounts is ob- 
tained? 

6. Do you prepare your customers 
statements in the same operation that 

1u post the account? 

7. Do you send out statements on 
cycle or rotating basis? 

8. Are your watchmen type ac- 
ounts set up on a degree day basis? 

9. Do you have either a bookkeep- 
ing machine or a manually operated 
multiple posting board, or if not, have 
you thoroughly checked their advan- 
tages and satisfied yourself that neither 
could pay for itself? 

10. Do you have a fast operating 
adding machine and some type of cal- 
culator or a combination of both? 

11. Do you have any type of ad- 
dressing equipment? 

12. Have you analyzed within the 
past three years the method used in 
making up the daily cash and sales 
summary and are you satisfied that no 
unnecessary duplication exists? 

13, Does the daily 
summary provide the information nec- 
essary to prepare the State Sales Tax 
report? 


cash and sales 


14. Does your fiscal year end be- 
tween April and September? 

15. Is your bank statement recon- 
ciled each month and proved to your 
books? 


Rebirth of Jet-Heet 


(Begins on page 81) 


the Jet-Heet furnace, solely to reduce 
nozzle-plugging difficulties, (an ad 
vantage gained, however, at the ex 
pense of using more oil-handling parts 
than are in a conventional pressure 
burner) causes oldtimers to recall 
burner model regarded today as a 
classic. That is the Model A Electrol, 
first made in 1929, the first domestic 
oilburner with a return-flow nozzle. 
It was designed by Han Kunitz. 

The return-flow nozzle made early 
oilburner history. It was patented in 
1919 by Jos. O. Fisher, Commander 
in the U. S. Navy. Peabody bought 
the patent, called its nozzle the “Pea- 
body-Fisher wide-range atomizer.” 
The return-flow principle was used 
not to reduce nozzle-plugging trouble, 
but to vary the output of a pressure 
greatly 
stayed excellent. 

After Fisher’s patent expired, sev- 


nozzle while atomization 


eral manufacturers produced indus- 
trial burners having return-flow noz 
zles; they still do today. Earlier, Elec- 
trol had been licensed by Peabody to 
use this type nozzle in a 1929 model 

Return-flow nozzles for automatic 
burners may be having a re-birth. Jet- 
Heet uses them. Monarch Manufac 
turing Works, Inc. makes return noz- 
zles for burners made by Ray, and by 
S. T. Johnson. Delavan Manufactur- 
ing makes return-flow nozzles used in 
aircraft oil heaters. 


+ + + 


BALTRANITE Combustion Chambers 





+ SEND INQUIRIES TO 


THIN WALLED CERAMIC 


HIGH STRENGTH REFRACTORY 


HEAT SHOCK RESISTANT 
LIGHT WEIGHT DESIGN 
COMPLEX SHAPES EASY 


BOX 120, NEW CASTLE, PENNSYLVANIA + 
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Need a No. 5 Oil Burner? 


WEATHERALL offers 

Complete unit factory assembled 
Easy to install and service 

UL Approved for No. 5 oil 

NYC Standards Of Appeals Acceptance 


Write today for full information 


WEATHERALL ENGINEERS, INC. 


475 SMITHFIELD AVENUE, PROVIDENCE 4, RHODE ISLAND 
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| saver.” 


| with an ice pick, then filled the tank 
| and plugged the hole with the oil 





WITHOUT 
DOWN TIME and with UNIT in SERVICE! 


Users’ Reports Tell How OYLTITE-Stik 
can help you 


. to make instant repairs on base- 
ment storage tanks . . . a great time 


A New York Oil Distributor 


. . . to seal small holes of oil storage 
tanks, created through condensation." 
An Illinois Contractor 


. has done such a good job we do 
not want a service man to be with- 
out one.” 

A Pennsylvania Heating Company 


".. on seams of large oil tanks where 
weld was not perfect." 

A Wisconsin Fuel Company 

. we punched a hole in the tank 

. . to repair leaks in domestic tanks 

inaccessible for repair by other meth- 
. most satisfactory.” 

A Canadian Contractor 


running out; it has held for months.” ods... 
A Maryland Contractor 


OYLTITE-Stik is one of the best time-savers and trouble-stoppers you can find. 
®@ See your suppliers for OYLTITE-Stik or write 
direct on company letterhead for free sample. 


4 LAKE CHEMICAL CO. 


3086 W. Carroll Ave., Chicago 12, Ill. 


MALE TODAY! 


Like NOW, MAN! A _ postcard 
brings you Cromwell’s big 1960 Fuel 
Oil Dealer Catalog. Low, low prices 
for the newest forms, fastest delivery. 





printery inc. 


CHURCH AT BLEECKER, ALBANY, N. Y. 








THE HIDY DEGREE-DAY RECORDER WILL 


SAVE YOU UP TO 30% 


ON TRUCKING AND BOOKKEEPING COSTS 


Would you pay $95 a year rental or a modest pur 
chase price to save up to 30% on "your bookkeep- 
ing and trucking costs? That's what hundreds of 
users of the HIDY degree-day system are saving 
every year. With this system you can deliver more 
gallons per mile—make fewer trucks do the same 
job. Can be bought or leased. In use in all parts 
of the country. The most accurate, easiest to install, 
simplest to maintain degree-day recorder on the 
market—and that statement is backed by $1000 
reward for anyone who can prove otherwise! Write 

for full story of this money-saving, work-saving plan (gto: ome met. 
—ask for Bulletin 3-PF, Please state whether you for sales fe 
already operate on Degree Day system. 


HIDY-BROWN RECORDER COMPANY 


atives. W 
Information.) 
6088 FIVE MILE RD. 
CINCINNATI 30, OHIO 
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Oilheating's Answer Man 


ACK in 1935, when Bert Dunphy left the NRA’s oilheating 

pricing and developing program to join us, we were cele- 
brating a record year of 150,000 oilheating sales. Since then, as 
FUELOIL & OIL HEAT’s Managing Editor, he’s both helped and 
watched this Industry grow to maturity. During this quarter- 
century, the articles that Bert has written would serve as an oil- 
heating encyclopedia. He has become Mister Facts to our Staff and 
to the hundreds of oilheating marketing men who go to him for 
information each year. 


In this, his 25th year on our Editorial team, FUELOIL & OIL 
HEAT can proudly point to Bert Dunphy as one more reason why 
you can be sure your advertising message is read by interested 
dealers who are receptive to your sales story. Bert and his As- 
sociates are “Serving the Advertiser Best by Serving the Reader 
First.” 





Mailings ... "an extraordinary return" 


“You will be gratified to learn that so far we have received over 
400 requests for a copy of a survey on fueloil dealers’ costs as a 
result of your mailing approximately 5000 cards for us to subscribers 
in the New England Area . . . we may actually reach a figure of 
500 requests . . . an extraordinary return . . . certainly speaks well 
for your subscribers’ lists . . . we have been making loans for over 
20 years to heating oil distributors on the security of accounts 
receivable . 


—M. S. Lurio, President, Lexington Corp., 1/29/60 








April Advertising Forms Open Until March 10th 


May We reserve Space for You? 





HEATING PUBLISHERS, INC. 


2 West 45th St., New York 36, N. Y. * (MUrray Hill 2-4786) 











FOR SALE 


ULTRA-VISCOSON FUEL OIL 
BLENDING SYSTEM 

Model 62! Computer; Special Bendix Single point automatic temperature 
compensation urit, with 3 point multiproduct selection; pipeline probe; 
floor mounted cabinet to house item #1 computer, item #2 multiproduct 
A 'T’ C’ unit, and modified to house Swartwout Recorder/Controller; 
Autronic Controlier with Rate Action. 


HAUCK #9KW Electric OIL PREHEATER 


for operation on 440 volt, 3 phase, 60 cycle current. 
Control circuit to operate on 110 volt, single phase 60 cycle. 


LIQUIFUELS LIMITED 


Attention Mr. N. J, Kennedy, Director of Operations 
Cherry St. & Unwin Ave., Toronto 2, Ont. 


BENDIX 








RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


iy 


Code Ne. C/T #11 Code Ne. $-SOS #11 


THE RAJAH CO., 35 Verona Ave., Newark, N. d. 
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Advertisements are payable in advance 75c a line; 
minimum charge of $4.50 for 6 lines or less. 


No Advertising Agency Commissions. No discounts. 


NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St., New York 36. 


REPAIR THAT LEAKY FUEL OIL TANK with the new miracle fiberglas 
plastic Tank Bond. Apply to the outside of the tank, Put a new bottom 
in an old leaky tank and make it wst as good as new! One can is enough 
to cover the bottom of a vertical 275 gal. tank. $4.05 per can or $45.00 
- case of 12 cans. Order from Tank Bond, 400 F St., N.E., Washington 2, 
» < 


COMPLETE LINE OF DOMESTIC STEEL BOILERS are available to aggres 
sive, active manufacturers’ representative. High commission—some _ choice 
territories open—write your qualifications—territories desired and lines now 
handled. Box No. 1487 


TURN YOUR SURPLUS oe of stoker, oil burner or gas controls 
into cash, Mail list and price to Box 885. 

SALES EXECUTIVE and/or Salesman, available in the Washington, Baltimore, 
Delaware area. Can handle field men; sell to jobbers and work with them; 
and also to retailers. Has good record—knows all forms of heating and firing 
Will make you a very happy employer, if you get him for a field man, zone 


manager, or salesman, Excellent references. Box No. 1465. 
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THE WINNER'S CIRCLE for Sales and Profits for you 
a compiete line of competitively priced, warranted oil and gas warm-air 
furnaces and air cooling units. Many types and sizes. Trouble-free, compact, 
easy-to-install units backed by years of business—satisfied customers. 
Sales aids, literature available. New Plan offers highest commissions, best 
discounts, account protection and sales assistance. Write Now! List lines and 
territories in resume. Address Box No. 1494 


when you carry 


SERVICE MANAGER—leading Fuel Oil 
capable man with good knowl 
qualified to supervise large 
opportunity, Attractive salary—Pension 
Box No. 1500. 


Company—Long Island—seeking 
edge No. 2 and No. 4 oil burners. Must be 
staft of servicemen and dispatchers. Excellent 
—other Benefits. Write in confidence 


SERVICE MANAGER, Executive type, thoroughly 
service department for domestic and industrial burners 
Connecticut. 


experienced to handle 
ocauion in Southern 
Send resume with experience and salary expected. Box No, 1499 


REPRESENTATIVES: A complete line of heating and cooling equipment- 
Oil and Gas fired Furnaces and Boilers, also baseboard solladen and air 
cooled air conditioning equipment—High commissions to eupaaianeel Rep's 
selling to the dealer-contractor—Some choice territories open—-Want to fill 
prior to O.H.1. Exposition where we will be displaying—advise qualifications, 
territory desired and lines handled in resume. Box No. 1501. 


SALESMANAGER. Large independent oil company requires man experienced 
in the sale of oilfired heating equipment. A man capable of training and 
directing a sales group in the counties of Nassau and Suffolk, An excellent 
opportunity—a salary commensurate with your ability. Furnish full details to 
Box No. 1502. 


TOP SALES AND MARKETING EXECUTIVE. Outstanding record in heating 
and air conditioning. Young, dynamic, favorably known in Industry. Assets 
include enthusiastic sales leadership, public speaking proficiency, ability to set 
and attain marketing goals. Box No, 15034 


2-WAY RADIO EQUIPMENT FOR SALE. 100 watt-base 

35 watt mobile, fm, 35.06 MC, with tone squelch, 

excellent condition. Best offer. L. N. Photoservice, 
. Y., Bayside 5-7200. 


station, and one 
not nine months old, 
217-35 47 Road, Bayside, 


DRAFT CONTROL 


Fully adjustable for precise accurote setting 
and instant response to droft variations: 
ADJUST-O-DRAFT is quolity constructed. A 
cast aluminum ring with built in stops, con- 
coaled solid bros beorings, and other 
features, insure lasting dependability and 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 


Available in sizes from 


MANUFACTURING CO. 
45-18—162nd St., Flushing, L.1., N.Y, 
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Use “CRESCENT PARTS” Service 


Serving St. Louis Trade Area 
“FACTORY REBUILT” Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 





Crescent 


CONTROLS 


Minneapotis-Honeywell 


White- Rodgers 


Detroit @ Pertex 


1140 S#. 
East St. 


Mercoid @ General 
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Degree Day Systems 
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& Accessories 


Louis Ave. 
Louis, If. 
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EDIMAILER 
METERED INVOICE 


Bill your oil out as fast as you deliver it with our 
combination Invoice-Statement with “Built-In” 
Check Collector. Unmistakably ready for payment 
when presented, it has proven to reduce receivables 
and paper work while saving double its cost in 
statement postage alone. Our custom-styled printing 
will compliment your business. Write for samples. 


M.E. MEYE 


cleaning up... 


with the Right & 
BRUSHES and SCRAPERS 
Stock Up Now! 


WORCESTER BRUSH AND 
SCRAPER CO. 


Division of 


MASON-WORCESTER 
BRUSH CO. 
$38 AUSTIN ST. WORCESTER 1, 


Clamshell Lane, 


Northport, L. |., N.Y. 
MASS. 








SEE US AT THE OHI SHOW 
BOOTHS 624-626 


OIL BURNER NOZZLES 


Every Tip individually tested for Spray Angle and 
Capacity—your guarantee of Uniformity. 
Self-Centering internal assembly always produces 
a balanced spray—NO lopsided fires. 


Micro-Finished Tip and Disc seats plus extremely 
close manufacturing tolerances insure accurate 
capacity control. 


Handle all domestic oils currently supplied in 
United States and Canada. AIR MIXING 


Tip, Disc, and Locknut made of High Chrome EQUIPMENT 
Stainless Steel for Maximum Heat and Wear 
Resistance. COMBUSTION HEADS: G-8!1-C Head is as easy to install as 


S diff ; . ‘lable duci . an ordinary Air Cone and Stabilizer. No “adjustments” to get 
even aitterent series avatlabie tor producing vari- out of order and produces high CO». For either 3%" or 4" 


ous spray characteristics. All developed through 1.D. Air Tubes. 
hundreds of fire tests in laboratory and field. CONVENTIONAL: Bladed Cone Rings and four blade Stabi- 


lizers for ordinary Air Tube replacement from 3!/2"" to 8" Inside 
Diameter. Also special “Anti-Pulsation” equipment. 


FLAME MIRRORS 


Unless you can see the flame, you can't tell 
whether or not a burner is firing properly! 
With a Monorch Fiame Mirror you can see if 
the fieme is balanced, the electrodes properly 
located, and that there is no flame impinge- 
ment on the fire-box or air cone. 

Features: 

1. Least expensive mirror on the market. Extra 
mirrors alone cost approximately '/, price of 
complete unit. 

2. Highly polished chrome finish mirror can be 
quickly interchanged or replaced by removing 
a single set screw 

3. Swivel joint assembly of Brass. Nickel-plated. 


Onmuch, "iS works, 
INC. 


2503 E. ONTARIO ST., PHILADELPHIA 34, PA. 


Canadian Sales Agents: (Except B.C 
E.S.Gallagher Sales Ltd., Toronto 12, Canada 





Does the guy still drive a 1930 auto? 


What prompted this question was the third re- 
quest in four days for repair parts for one of our 
good old 1930 boiler feeders .. 
letter telling us how it has served for all those 
30 years. 


. along with a nice 


Thanks for those kind words, friend contractor, 
but tell us: Hasn’t that 1930 feeder earned retire- 
ment? Does its owner still drive a 1930 automobile? 

We'll bet the owner of that feeder has had at 
least eight fancy motor cars in the past 30 years, 
and nearly as many refrigerators, dishwashers, 
toasters and other flashy automatic gadgets. But 
down in his basement, safely hidden from the 
scorn of his neighbors, is an assortment of heating 


McDonnell & Miller, Inc. 3500 N. 
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No. 47-2 Feeder ond Cut-off Com- 
bination — for most automatically fired 
heating boilers operating at pres- 
sures Up to 25 psi 


Other types for 


arger boilers, higher pressures 


No. 150 Pump Control, Cut-off, and. 


Alarm Switch—for boilers up to 150 
psi. Also available with integral water 
column (No. 157). Other types for 
pressures up to 250 psi. 


equipment that would probably put an antique 
museum to shame! 

Well, we realize that auto makers have a smart 
way of obsoleting their models almost before the 
paint is dry. But we're not suggesting that kind of 
pressure; we're just saying sell em a new one when 
they need it. 

The owner of that 1930 feeder probably needs, 
not only a new feeder, but a whole new heating 
plant to go with it. You have people like him in 
your locality. Tell ’em and sell ’em what they need 
..» NEW, doggone it, NEW! It’s all right to fix 
what can be fixed, but let’s not forget that 


the best way to fix is to REPLACE! 


Spaulding Ave., Chicago 18, Ill. 





No. 67 Low Woter Cut-offs—for all 
steam boilers with pressures up to 
20 psi. Other types for hot water 
heating boilers, higher operating 


pressures by National Board. 


MCDONNELL 2.4: rer Cecl Contech 


230 Series & 240 Series Pressure 
Relief Valves — for hot water space 
heating boilers, and domestic hot 
water tanks and heaters. Btu.-rated 


























